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State of the Nation’s Economy: 
Up ; 

-CoMMERCIAL Papgér — Imcreased by 
$21 million to a total of $429 million 
during July, the first: increase in 
four months, according to Federal 
Reserve Bank. Total commercial 
paper outstanding is 20 percent be- 
low a year earlier. 

Crupve On Stocks — Rose in 
week ended Aug. 15 to a total of 
280,145,000 barrels, according to 
Bureau of Mines. 

Sree. Propuct SHIPMENTS—Jump- 
ed in the first half of the year to 
@ record 42,356,861 net tons. June 
shipments also set a record at 6,- 
950,000 tons. Shipments in the first 
half of 1952 totaled 32,968; tons. 
The automotive industry took 19.9 

percent of this year’s output, and 
in June alone 20.5 percent. 

Iron Ore ConsumMpPpTION—Amount- 
ed in July to 8,239,024 gross tons, 
compared with 8,056,067 in June. 

Raw Loapinc — Totaled 807,387 
cars in week ended Aug. 15, or 
28 percent above the previous 
week. 

WHOLESALE Prices — Rose 0.3 per- 
eent in week ended Aug. 11 and 
brought the market index to 110.8 

percent of the 1947-49 average. 

Factory Pay—In mid-July, aver- 
age hourly earnings of factory 
workers hit a record $1.77, accord- 
ing to Bureau of Labor Statistics. 
) This is 21 percent above the aver- 
age three years ago, just after the 
Korean War started. In the same 
period, the cost of living has 
risen less than 14 percent, the 
bureau said. 

+ + + 


Down 


Bumpinc Awarps — Totaled $259 
million for the week ended Aug. 
22, or 3 percent below the previous 
week. 

New Russer Use — Was 108,925 
long tons in July, or 9.17 percent 
below the June consumption of 
119,927 tons. 

Automotive Output — Estimated 
this week by Automotive News at 
. 150,497 units, a decline of 5,188 
vehicles from the previous week. 

7. * * 


General 


Sree, Export Controts — Were 
telaxed on 70 steel mill products, 
according to Commerce De- 
partment. With the exception of 
alloy nails, all the commodities af- 
od are made of carbon steel or 

n. 


Top Cars 


New-car registrations for six 
states, plus 24 states for July: 
1953 Pos. Make 1952 Pos. 
1—715,791 Chev. 470,534— 1 
Ford 
Plym. 
Buick 
Pontiac 
Olds. 
Dodge 
Mercury 
Nash 
Stude. 
Chrysler 
DeSoto 


7—169,714 
8—127,356 
9— 91,3538 
10— 88,455 
ll— 86,674 
12— 66,631 
13— 60,137 
14— 46,940 
15— 41,143 
16— 28,480 
7— 23,229 
18— 16,076 
19— 1,423 
20-— 4,149 
21— 1,989 Austin 
22— 458 Allstate 
Total All Makes 
3,072,340 2,266,249 

For further details see page 

36, today’s issue. 


77,612—10 
93,847— 9 
65,383—11 
50,504—12 
45,049—13 
37,907—15 
43,226—14 
19,295—17 
13,525—19 
21,124—16 
18,290-—18 
3,443—20 
2,603—21 
166—22 


Cadillac 
Packard 
Hudson 
Willys 
Lincoln 
Kaiser 
Henry J 
MG 


The Newspaper of the Industry 


Car Production 


Declines 4,300 
Units in Week 


Bulk of Loss Laid 
To GM Disaster; 
Ford Going Up 


By Tom Hewitt 
Staff Writer 
TS fire, which halted output of 
Hydra-Matic transmissions, 
finally has affected auto production. 
U. S. output last week declined 
to an estimated 150,497 units—126,- 
139 cars and 24,358 trucks, com- 
pared with 130,501 cars and 25,194 
trucks in the preceding week. 
General Motors, feeling the 
Hydra-Matic pinch, was re- 
sponsible for the bulk of last 
week’s decline, Oldsmobile was 
closed for inventory-taking last 
week but will resume operations 
today (Aug. 31). Meanwhile, GM 
last week built its two millionth 
car of this year. 


Ford division, on the other hand, 
was responsible for preventing an 
even bigger output decline. It was 
quick to set its assembly lines at a 
sizzling pace and last week rolled 
out an estimated 29,709 cars. 

* * * 


~ THE week ended Aug. 22 Ford 
division set a postwar week’s 
record rolling out 37,899 cars and 
trucks, passing the 37,835 mark set 
in the week ended July 25. 

A Ford division spokesman 
said the firm intends to remain 
at a high rate of production for 
the foreseeable future. 

Output of 1,745 Mercurys last 
Tuesday set a single-day’s postwar 

(Continued on Page 37, Col. 1) 


Auto Workers 
Get Pay Boost 


= pressures affecting auto- 
makers will be intensified as of 
tomorrow (Sept. 1) when workers’ 
wages are increased one cent an 
hour. 

The wage hike will be granted 
under terms of escalator clauses 
in UAW-CIO contracts, which tie 
pay rates to living costs. 

The index, as compiled by the 
Bureau of Labor Statistics, showed 
living costs reached a record high 
for the period ended July 15. 

x - 7” 


AD the index risen one notch 
further — to 114.8 — the auto 
workers would have got 2 cents an 
hour. Pay changes one cent for 
every 0.6 change in the index. 
The index figure of 114.7 means 
that it now costs $1.147 to 
(Continued on Page 31, Col. 1) 
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Dealer Poll Discounts 
‘Big Drive’ by Unions 


Keeping Dealers Abreast of Law— 

To make sure that the new title law going into effect in lowa Oct. 1 is understood 
by all dealers, the lowa Automobile Dealers Assn. is holding a series of meetings 
throughout the state to explain the changes. Shown here at the meeting in Des Moines 
are (from left) L. E. Sinner, president; C. L. Dickerson, board member, and Howard 
Sole, secretary-treasurer. (See story on page 3.) 


Record 6,400 Cars Loaned 
To Schools by Dealers 





ee alltime high 
of 6,400 cars, valued at $12.8 
million, was provided the nation’s 
high schools by new-car dealers for 
driver education during the 1952-53 
school term, the Inter - Industry 
Highway Safety Committee an- 
nounced last week. 

“This contribution on the part 
of new-car dealers represents an 
increase of 1,900 cars since the 
1949-50 school year—which indi- 
cates progress is being made in 
high school driver education,” 
said W. F. Hufstader, chairman 


Production 
Automotive News Estimates: 
U. 8. Cars, Trucks 


150,497 155,695 


115,319 


Last Prev. 1952 
Week Week Week 


For complete production totals 
by makes, see table, Page $7. 


of the committee and vice-presi- 
dent of General Motors. 

“The 6,400 cars used in practice 
driving instruction this year is an 
increase of 400 cars over the pre- 
vious school term,” he said. 

~ * * 
IVING the nation’s youth an op- 
portunity to “learn to live” 
through classroom and behind-the- 
wheel instruction can do much to 
help build a nation of good drivers, 
Hufstader added. 

“The knowledge these young 
drivers obtain through actual 
practice at the wheel helps them 
develop the proper attitudes in 
driving, respect for traffic laws 
and skill in operating the ve- 
hicle,” he said. 

Last year, one of five persons 
killed on the highway was in the 
15-to-24 age group. In addition to 
the 7,800 killed, 375,000 were in- 
jured, according to National Safety 
Council figures. Studies made by 
state and local traffic officials con- 
tinue to indicate that driver educa- 
tion pays off. Such studies show a 
reduction of 50 percent and more 
in accidents and traffic violations 
involving the trained young driver 

(See SAFETY CARS, Page 35, Col. 3) 





How Gar Makes Farad in 


HERE are Chevrolet dealers 
doing best? 
What state is most favorable to 
Ford? 
Where is Cadillac most popular? 
Is Buick a third-best seller in 
some states? 
Answers to these and other fasci- 


New Sales Table 


Table showing how the auto 
makers fared on a percentage-of- 
industry basis in the various 
states is on page 14. 


nating questions, which are often 
hidden in bare sales figures, can 
be gleaned from a new statistical 


analysis computed by AUTOMOTIVE 
NEws. 
* * * 
re THE past, AvTomotive News 
has presented tables showing 
how each make has fared, percent- 
agewise, in national new-car sales. 

Now, for the first time, this data 
has been compiled on a state-by- 
state basis for the first six months 
of 1953. 

Market penetration in the vari- 
ous states can be easily com- 
pared with the national figures 
by referring to the table. 

It can be determined, for ex- 
ample, on the basis of percentages, 
that Chevrolet is hottest in South 
Carolina. As No. 1 seller in the in- 
dustry, it was good for 23.27 per- 
cent of the U. S, market. In South 


Each State 


Carolina, that figure was pushed to 
27.74 percent. 
* a * 

Cae was particularly 

popular throughout the south. 
The following states also showed 
better than 27 percent penetration 
for Chevrolet: Georgia, Alabama, 
Mississippi, Louisiana, Kentucky 
and Delaware. 

Lack of relative popularity for 
Chevrolet was reflected in Con- 
necticut, Massachusetts and New 

(Continued on Page 30, Col. 1) 
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Rumors Plentiful, 
But Little Action 


Most Dealers Report 
No Union Employes 
In Shop, Showroom 


By Bob Lienert 
Staff Writer 
A NATIONWIDE survey of labor 
relations in new-car dealer- 
ships, conducted by AUTOMOTIVE 
News, has resulted in three defi- 
nite indications: 


1, The vast majority of dealers 
have no union employes in shop 
or showroom, 


2. There has been little organi- 
zational activity, despite an AFL 
announcement earlier this year of ~ 
a drive in dealerships. 


3. Few dealers are willing to 
bargain with a union, and some say 
they would go out of business 
rather than do so. . 

. * 7 


TS question of employe re- 
lations has been of prime con- 
cern during the summer to state 
and local dealer associations, as 
well as to NADA, 


Earlier, the AFL, in announc- 
ing that it would seek bargain- 
ing rights in dealerships, indi- 
cated it would carve up juris- 
diction to give mechanics to the 
Machinists and salesmen to the 
Teamsters, 

” . * 

On the basis of the AvuToMOTIVE 
News survey, it would seem that 
the union drive has not yet jelled, 
or that the announcement was a 

(Continued on Page 37, Col. 3) 


Four Makes Seek 
Automatic Drives 


At Borg-Warner 


General Motors was hus- 

tling to speed up resumption 

of Hydra- Matic production last 

week, Automotive News learned 

that non-GM users of Hydra-Matic 

were negotiating with Borg-Warner 
for automatic transmissions. 

The auto firms involved—Lin- 
coln, Hudson, Nash and Kaiser— 
would neither deny nor confirm 
the report. 

Automotive News learned also 
that Packard had been approached 
by two makers, one of them Lin- 
coln, as to the possibility of using 
Packard’s Ultramatic drive. It is 
understood that Packard is willing 
to help the makers. 

+ o e 

F THE four non-GM users of 

Hydra-Matic, Kaiser should be 
the least affected since its pro- 
duction will not be resumed for 
perhaps two months, due to the 
lack of a union agreement. By that 
time GM hopes to be producing 
Hydra-Matics again in volume. 

GM’s movement of machinery 
from the burned-out Livonia 
(Mich.) plant to-the leased area 
at Kaiser’s Willow Run was 
halted Monday through Wednes- 
day last week. It was stopped 
originally by a squabble between 
unions. 

The unions clashed when AFL 
men began trucking Air Force ma- 
chines out of the plant to allow 
machinery from Livonia to be 

(Continued on Page 34, Col. 1) 
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As Price Average Dips | ee 


Late Models Are Up 
On Wholesale Market 


By Sam Sampson 
Staff Writer 

2 prices of used cars 

have dropped $6 in the past 
two weeks, according to AUTOMOTIVE 
News’ index, but the market looked 
more healthy last week when the 
overall average price dropped 
only $1. 

Appreciable gains were shown 
for late-model cars, which is a 
reversal of recent trends, The 
index showed that ’53s were up 
$16 last week, and ’52s up $3. The 
loss in the overall average figure 
was wholly due to falling prices 
on older models. 

It is thought that the lift in late- 
model prices was partly due to 
dealers buying up larger stocks of 
Hydra-Matic equipped cars follow- 
ing the GM fire. 

Detroit dealers said last week 
that Hydra- Matic equipped cars 
will be “hot” for the next month or 
so, and that they were willing to 
Ng OE 


Willys Directors 
Elect 4 New 


Vice-Presidents 


TOLEDO.—The board of direc- 
tors of Willys Motors has elected 
four vice-presidents, it was an- 
nounced last week by Raymond R. 
Rausch, executive vice-president 
and general manager. 

They are George L. Palmer, 
Geogre J. Edellstein, Leland L. 
Lord and Leo McKay. 

Both Palmer and Edellstein 
served for a number of years with 
Willys-Overland Motors, predeces- 
sor of the present company. Lord, 
a member of the board of direc- 
tors, joined the company last spring 
following the purchase of Willys- 
Overland by Kaiser. 

McKay’s election comes as & 
result of the recent consolidation of 
Willys Motors and Kaiser Motors. 
He formerly was director of pur- 
chases for Kaiser. 

Also annuonced was the election 
of Joseph B. Overman as assistant 
treasurer. Overman joined Willys in 
1941, and had served for the past 
several years as assistant to the 
treasurer. 

At the directors’ meeting, held in 
Chicago, Rausch was elected to 
three new posts—vice-president of 
Kaiser Motors, and a director of 
Kaiser & Frazer Parts Corp. and 
Kaiser-Frazer Sales Corp. 


Hoffman to Aid 
Trade Study 


WASHINGTON.—Paul G. Hoff- 
man, board chairman of Stude- 
baker and former head of the na- 
tion’s foreign aid 
program, was 
named last week 
to be a member 
of a new citizens’ 
advisory commit- 
tee to aid the Sen- 
ate Banking Com- 
mittee in a study 
of “the financial 
aspects of inter- 
national trade.” 

Senator Homer 
Capehart, Indiana 
Republican, said the inquiry would 
be “the most exhaustive study of 
its kind in the nation’s history.” 


The advisory group, to convene 
here Sept. 15, will be made up of 
83 national leaders in their respec- 
tive fields. 


Nash Sales Up 15% 


In First 7 Months 


DETROIT.—Nash Motors’ pas- 
senger-car sales during the first 
seven months of 1953 increased 
14.88 percent over the same 
period in 1952, H. C. Doss, vice- 
president in charge of sales, an- 
nounced last week. 

Total sales for the seven-month 
period was 102,216 units, com- 
pared with 838,972 for the same 
period a year ago, Doss said. 








Paul G. Hoffman 








go a little higher to get a selection 
of such cars on the lots. 
* * + 

EPORTS of used-car sales 

across the nation indicate that 
there is little change in retail ac- 
tivity. 

Detroit dealers say that retail 
sales are down a little; two areas 
in Kansas reported that used-car 
volume has increased noticeably; 
Pittsburgh reported sales off for 
the week ended Aug. 15, while 
Chicago dealers say the retail 
market there is about steady. 

For the most part, used-car 
stocks are thought to be growing 
larger in most areas, although some 
dealers have established firm sales 
policies to keep used-car stocks 
down, 

* * * 

N AT least one area, dealers are 

talking about a “junker drive” 
to get the older “iron” out of the 
lots. Others report that many cus- 
tomers are afraid of a “business 
recession” in the future, and are 
not in the market at all. 

Perhaps the biggest hinderance 
to used-car sales is the appraisal 
problem, dealers say. Falling 
used-car prices make it necessary 
to keep allowances low, and many 
customers will not trade at the 
low figure. 

But, according to individual re- 
ports to Automotive News, many 
dealers are setting up sales “sys- 
tems” to ease up stocks of used 
cars. Under most of these systems, 

(See SALES, Page 35, Col. 1) 


Fortune Predicts Fewer but Bi 





Used-Car Sales Solution? 


Here's one man's idea on how to beat the used-car market: Wrap up an old 
chassis in a new fiber-glass body and sell it as a sports car. Theodore Savaria, and 
his father, H. E. Savaria, president of Norman Parke Co., Chicopee, Mass., worked out 
the idea with the Atlas Auto Body Co. They say the conversion can be made for $650. 


Ford Aide Asks Highways 
Above Railroad Tracks 


WHITE SULPHUR SPRINGS, 
W. Va.—A Ford Motor Co. execu- 
tive last week proposed a plan to 
enlist the support of railroads in 
highway improvement by building 
expressways over existing railroad 
rights-of-way. 

George J. Crimmins, Ford di- 
rector of dealer relations and 
business management, outlined 
his proposal before the National 
Project — Adequate Roads Com- 
mittee, meeting here. 

He suggested that the “fantastic” 
costs of new highway construction 
might be overcome by building ele- 
vated expressways over railroad 
tracks or surface expressways on 
rights-of-way adjacent to existing 


er Sales... 





tracks or in place of tracks moved 
underground. 

Crimmins said officials of the 
New York Central and Chesapeake 
& Ohio Railroads in Detroit with 
whom he had discussed the plan 
were “very favorably inclined” 
toward it. 

Among possible advantages of 
such elevated expressways, he cited 
good existing routes which fan out 
from downtown areas to residential 
sections. 

Also, he said, such construction 
would eliminate costly condem- 
national and destruction of prop- 
erty, and excavation and reloca- 

(Continued on Page 35, Col. 1) 


Changing Market Seen for Cars 


HE auto industry is heading 

full-tilt for a new and different 
kind of market that may turn out 
to be more challenging than any it 
has ever encountered, says Fortune 
magazine in its September issue. 

The industry, says Fortune, 
has always thought of sales in 
terms of units. For the time be- 
ing, it adds, the market for cars 
as units seems to have passed 
its peak, 

It is up to the industry now, 
Fortune says, to get its share of 
the consumer’s dollar by “selling 
more car per car’ — more ac- 
cessories, luxuries, improvements 
and innovations. Such a step is a 
natural one, it says. As unit sales 
tend to decline and level off, con- 
sumer income is rising. 


The auto industry actually has 
little to worry about, Fortune says, 
as long as the average American 
continues to worry about a 25-cent- 
streetcar 


a-week raise in fare 





Ford Plaque for Boys— 


This “Little World Series” Champion- 
ship plaque, provided by the Ford divi- 
sion, will be awarded in Miami Sept. 5 
to the winner of the 1953 American Legion 
junior national baseball tournament. This 
is the 1th year that Ford and local 
dealers have sponsored the program. 


while his car costs $5 to $10 a week| Fortune 


just standing in the garage. 
* + * 


ORTUNE applies its own statis- 

tics to come up with pre- 
dictions of what the auto market 
will be like in the last half of this 
decade. 

When World War II ended, 
there were 25 million cars on the 
road. By the end of 1953, there 
will be approximately 44 million. 
The most important factor in the 

coming market, says Fortune, is 
scrappage. In 1949-51, when an 
average of 5,400,000 new cars were 
sold annually, scrappage was about 
2,600,000. In 1951, when 5,000,000 
new cars were sold, scrappage rose 
to 3,200,000. 

This year, with estimated sales 
of more than 5,600,000, according 
to Fortune’s statistics, scrappage is 
rising again. 

* * 7 

T= magazine says, however, 

that the scrappage rate is low, 
and that scrappage can be expected 
to average 3,200,000 in the years 
1955-59. It also predicts that nearly 
all prewar cars will have been 
scrapped by 1955. 

Three growth factors in the 
market are cited as being for- 
mation of new households, exist- 
ing households buying a first car 
and households buying second or 
third cars, 

New households, it estimates, will 
gain at the rate of 625,000 a year. 
That compares to a gain of 800,000 
in 1953 and 1,600,000 from 1946 to 
1947. If the same proportion of new 
households will buy cars as now 
own cars, this will create a po- 
tential market of 450,000 new cars 
annually in new households. 

As for existing households, 70 
percent now own cars, and the 
proportion grows 2 percent a year, 
the magazine says. If this con- 
tinues, it will mean that 500,000 
existing households will buy their 
first car each year in the years 
1955-59. 

x os * 

Tos magazine computes, on the 

basis of current expansion of 
two-car households, that 400,000 
“second” cars can be sold each 
year. And the growth in business 
and government cars is estimated 
at 250,000 a year. 

Totaling these estimates, 


arrives at 
annual sales for the 
Period of 4,800,000 cars. 

In the matter of selling more car 
per car, Fortune points out that it 
is possible to spend as much as 
$3,000 for a decked-out Chevrolet, 
“only about 18 percent less than a 
standard, unadorned Cadillac.” 

Through the addition of extra 
equipment, the more-car-per-car 
idea is gaining hold, Fortune says. 
The industry, it says, is getting 
some $280 per car, averaged over 
all cars sold, more than the basic 
price. About $100 goes for auto- 
matic transmissions and power 
steering, another $100 for radio and 
heater, and the rest for trimming, 
it says. 


probable 
1955-59 


* * * 


To industry has also been sell- 
ing more engine, more 
“standard” extras, more deluxe 
models—“in a word, more basic 
car.” 


“All in all,” the magazine says, 

. the industry is making a 
25 percent bigger sale per car, in 
real adjusted dollars, than it did 
prewar. 


“That is to say, the approxi- 
mately 5,600,000 passenger cars 
that the industry will sell during 
1953 will be the equivalent of about 
seven million prewar cars.” 


.“ 
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Powers Replaces 
Reifel as Packard 


Vice-President 


DETROIT.—Ray P. Powers, 
general manufacturing managei 
Lincoln-Mercury, has been elected 
vice-president of Packard, it was 
announced last week by James J, 
Nance, president. 

He succeeds George C. Reifel, 
who will retire today, (Aug. 31) 
from active business after 40 years, 

Powers will assume charge of all 
Packard manufacturing operations, 
including production, production 
programming and control, manu- 
facturing engineering, quality con- 
trol, traffic, plant engineering and 
assembly operations. He had been 
with Lincoln-Mercury since 1949, 


48, 
of 


eta era 





Ray P. Powers 


Geo. C. Reifel 
From 1947 to 1949 he had been a 


dealer in Manitowoc, Wis., and 
from 1927 to 1947 he had been a 
manufacturing executive with Gen- 
eral Motors. 

Reifel, 
facturing and a veteran of 40 years 
with Packard, is retiring for reasons 
of health. 

He came to Packard in 1913 from 
Lozier Mfg. Co. an early auto 
maker. His first job at Packard 
was as clerk in the experimental 
shop. Two years later he was made 
assistant superintendent of that 
department. 

During World War I, Reifel 
headed the Packard experimental 
shops which put the famed Liberty 
aircraft engine into physical form. 
Later promotions made him super- 
intendent of manufacturing for the 
car and marine divisions. He had 
been a vice-president since 1942. 


Nash Transfers 


Division Office 


DETROIT. — Nash’s central di- 
vision headquarters have _ been 
transferred to St. Louis, with R. R. 
Compton as sales : 
manager, accord- 
ing -to H. C. Doss, 
sales vice - presi- 
dent. 

The office pre- 
viously was lo- 
cated in Detroit. 
The new site was 
selected due to 
its strategic lo- 
cation and the 
importance of the 
auto market in 
the midwest, Doss said. 

The central division consists of 






R. R. Compton 


vice-president of manu- | 


zone offices in Chicago, Dallas, Des | 


Moines, Detroit, 
Memphis, Milwaukee, Minneapolis, 
Oklahoma City and St. Louis. 


Va. Revenue Up Sharply 

RICHMOND, Va.—Virginia’s Di- 
vision of Motor Vehicles took in 
$78,025,340 during the past fiscal 
year. This was $9,213,739 more than 
in the previous year. 





Nash Honors Juniors at 19th Hole— 

H. C. Doss (right), Nash sales vice-president, presents a championship trophy fo | 
Jimmy Raines, 17, of Augusta, Ga., winner of the eighth International Jaycee Junior | 
Golf Tournament in Ann Arbor, Mich. More than 200 contestants from 46 states «om- ' 


peted in the one-week tourney. Nash and 


its dealers transported the five-man teams 


Kansas City, | 


yo 


—E—— 


to Ann Arbor in Nash Ambassadors and also contributed the championship trophy and | 


other awards. 
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By John 0. Munn 





es like everybody else, 
are world-minded. As I talk to 
them I find almost unanimous 
agreement in their convictions as 
to what the future holds in store. 

The course of the conversation 
usually reverts immediately to 
Russia’s intentions. There is one 
thinge we all ought to remember 
because it suggests the nature of 
the east-west world conflict. It is 
this: 

Although the United States has 
only 6 percent of the inhabited 
land surface of the world and 
only 7 percent of the world’s 
population it has 50 percent of 
the world’s manufacturing capa- 
city and 45 percent of the world’s 
steel-making capacity. 

Why we are in this position is a 
fascinating question to which we 
all have our own answers. Of 
course, this fact means that 
America has the highest standard 
of living in the world. 

One of the reasons for this high 
standard is that each person here 
has an average of about 90 me- 
chanical slaves available to serve 
him in terms of converted horse- 
power. The standard of living, as 
reflected in per capita income, is 
contrasted by $1,600 per year after 
taxes in the United States, $200 per 
year after taxes in southern Italy, 
$60 per year after taxes in India 
and $75 per year after taxes in 
China. 

+ * 


Soviet Years Behind 


Now remember, the Soviets are 
years behind us and only 100 
years out of serfdom. They are try- 
ing to catch up with us. They are 
doing it less by industrial tech- 
nology advancements and more by 
threats and fears. 

It is taking more and more of 
the wealth created within their 
boundaries to serve their military 
efforts and leaving less and less 


Georgia Sales Tax 
Applies to Demos 


Used 6 Months 


ATLANTA.—Georgia’s State sales 
tax unit has ruled that auto dealers 
will be required to pay the 3 per- 
cent use tax on cars used more 
than six months for demonstration 
purposes. 

Signed by Director Albert Dozier, 
the tax unit order reemphasized 
that companies selling demonstra- 
tors to their salesmen must collect 
tax on the cars. 

The order said that cars and 
trucks which have been withdrawn 
from stock for use as courtesy or 
Service vehicles, or for other 
special purposes, are subject to 
the sales and use tax. 

Dealers who had not paid the 
tax on such vehicles were warned 
to remit payment immediately. 

Explaining the directive, Tax 
Consultant J. H. Crutchfield said 
it applies to business in general, not 
just to auto dealers. 
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for the population, So it is well 
to remember that it is the Soviet 
Union that is weak and it is we 
who are strong. But, of course, 
we should keep our guard up. 

Dealers’ consensus is that World 
War III is never coming off. Of 
course, there will be _ tensions. 
There will be a continuous cold 
war, but never a frontal attack on 
the nations of the west. Kremlin 
leaders don’t want war. Their hands 
are full keeping their own nation 
from deteriorating. 

Besides, history of the last two 
great wars shows that conquest 
does not pay. Twice the aggressors 
have been turned back cold by the 
conscience of the free world. The 
atom bomb has also changed the 
situation. There have been 40 trial 
explosions in America against three 
reported from Russia. That fact 
tells a story all its own. We not 
only have industrial production 
mastery but the free world has 
mastery of atom bombs. 

ak 7” * 
No Economic Conflict 


been say that wars are always 
caused by conflicting economic 
interests. There is no real conflict 
here between the United States and 
Russia. Both the United States and 
Russia have all the land and 
natural resources they need for 
their population. 

The absorption by the Soviets of 
the Balkan states was a temporary 
expedient. They not only provided 
a buffer but contained much 
machinery and supplies that were 
needed in Russia. 

The Balkans were always the 
powder keg of Europe. National- 
isms run high. Religion cannot be 
stamped out. From here on out 
these countries are a liability 
rather than an asset to Russia. 
For that reason, sometime before 
too many years the Soviets will 
retire to their approximate 
boundaries held in 1914, 

This action will not be forced by 
UN or by NATO nor by any mili- 
tary action on the part of the west. 
It will come about simply because 
the forces now building up in those 
countries will render the continued 
occupation by the Soviets a greater 
liability than an asset. Of course 
the Soviets intend to bargain for 
their withdrawal to their own 
borders and their price will be 
credits. 

Dealers think, too, that the 
Soviets and the Chinese have con- 
flicting economic interests. They 
think that it is unlikely that the 
Chinese, who have never been a 
slave people and who have always 
been capitalistic in their concepts 
and therefore good traders and 
merchants, will cooperate with 
Russia only as long as suits their 


immediate interest. 
* oe * 


The Wrong War 


HINESE and Americans have 

always been friendly. We have 
a great heritage of helping them 
for centuries. The Chinese people, 
themselves, do not forget. So there 
seems to be some sense in having 
stopped the war with China. It is 
a war with the wrong country and 
at the wrong place. 

All China wants is an oppor- 
tunity to work out its own desti- 
ny. Potentially it could become 
the greatest power in Asia. It has 
the largest population of any 
country in the world and a land 
mass greater than any country 
except Russia, There are about 
2% Chinese for every Russian. 
Actually, China is ambitious. It 
wants to take the lead in Asia. It 
has terrific need for capital which 
can’t be raised when war is going 
on. With the war over it probably 
won’t take long for irritations to 
bring disagreements between China 
and Russia. 

Automobile dealers, like every- 
body else, realize that the world 
situation has a lot to do with 
domestic economy. Some of their 
opinions about the immediate 
economic future of America will 
appear in the next column. 
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Court Conviction in South .. . 





‘Would-You-Takes’ Under Fire 


‘ OULD - YOU - TAKES” were 
under fire last week in several 
sections of the country. 

In Charlotte, N. C., after a num- 
ber of charges were filed with the 
Better Business Bureau, the man- 
ager of a dealership and a sales- 
man were convicted of deceptive 
and unlawful advertising. The case 
is being appealed. 

Witnesses testified that when 


they visited the firm, the post- 
ecard offers were substantially 
reduced. 


Meanwhile, Carll Mercury, of La 
Jolla, Calif., has started a counter- 
attack against “would - you - takes” 
by distributing an expose of the 
practice under the heading, “Be- 
ware.” 

And in Philadelphia, Martin H. 
Bury, head of Wilkie Buick, at- 











Gant Mofors Sponsors Polio Program— 


To acquaint the public with the ravages of poliomyelitis, Mark Gant (right), owner 
of Mark Gant Motors (Ford), Park Ridge, Ill., is sponsoring a radio show featuring 
Mary Kitsmiller, young Park Ridge mother and polio victim, to whom townspeople 
gave a new home with ramps and other conveniences to accommodate an iron lung. 
Also shown is Dr. Alfred P. Haake, director of the radio program, accepting a check 


for the first 13 weeks of the show. 





Iowa Dealers Get Briefing 


On Changes in Title Law 


DES MOINES. — The sixth in a 
series of 18 district meetings called 
by the Iowa Automobile Dealers 
Assn. to inform dealers about the 
State’s new title law was held here 
last week, with 175 members from 
seven central Iowa counties in at- 
tendance., 

The new law will go into effect 
Oct, 1, and association officers 
are sparing no efforts to acquaint 
dealers with the main features of 
the act. 

Alfred Kahl, secretary - manager, 
gave a detailed outline of the law 


Price-Slashing 
Competition 
Costs a Sale 


CINCINNATI. — The Cincinnati 
Automobile Dealers Assn. has cited 
to its members an incident indi- 
cating the folly of price cutting. 

Dealer A, the association re- 
ported, was working on a deal 
which involved the sale of a high- 
priced model and had quoted the 
regular price for the car. The pros- 
pect liked the car. 

At this point, Dealer B, in the 
same line, learned the deal was 
pending. He contacted the prospect 
and offered a $100 discount. The 
prospect became suspicious that 
something was wrong with the 
model, so he shopped around. 

Dealer C offered a $200 discount 
on an identical model. At that point 
the prospect became convinced 
something was radically wrong 
with the line. 

He told Dealer A he wasn’t going 
to buy that make of car at all. And 
he purchased a competitive make. 

The moral, said the association, 
is that if a dealer “sells” his prod- 
uct, he can still obtain a price that 
will give him a fair profit. 


Burglars Raid Three Firms 


In Smith Center, Kans. 


Three dealerships in Smith Cen- 
ter, Kans., were burglarized recent- 
ly. Hardest hit was Mid-West Im- 
plement Co., which lost $728, while 
Bonecutter-Hill Chevrolet Co. lost 
$93.50. The thieves failed to get 
any money at Attwood Implement 
Co. All three places were entered 
by a back window. 








and explained how it affected deal- 
ers. Every participant also received 
a copy of a 42-page booklet explain- 
ing the law, section by section. 

In addition to dealers, their sales 
and business managers from the 
central Iowa counties, the meeting 
was attended by four county treas- 
urers. Under the new act the cer- 
tificates of title will have to be 
obtained from the county treas- 
urers’ offices. 

L. E. Sinner (Ford), of Greenfield, 
association president, told the deal- 
ers at a dinner that although the 
auto business has been “a little slow 
in Iowa this summer,” he believes 
it will improve materially this fall. 

“Indications are that as soon as 
the corn crop—which is so vital 
to Iowa economy—is in the crib, 
farmers will be back in the mar- 
ket and their return will stimu- 
late business all along the line,” 
Sinner said. . 

Sinner added that a partial can- 
vass of Iowa dealers shows that 
“the big majority is expecting sales 
to pick up considerably this fall.” 

Sinner also advised dealers to 
judge their used-car allowances “a 
little closer” and to trade as the 
individual local market conditions 
acttially warrant. 

Sinner said that Iowa dealers “are 
hopeful the automobile manufac- 
turers will hold production of the 
1954 models to a reasonable level 
that will enable the dealers to meet 
their allotments without making 
undue allowances for tradeins.” 


tacked the practice in an advertis- 
ing column. 
* * * 

N THE Charlotte case, the man- 

ager of a Lincoln-Mercury deal- 
ership was convicted in city court 
on a charge of deceptive advertis- 
ing. The salesman was convicted 
of posting unlawful advertising 
without the permission of the car 
owner. 

Both were ordered to pay fines 
of $25 and costs, The sentences 
were appealed to Superior Court. 

Charges were filed at the instiga- 
tion of the Better Business Bureau 
following complaints that the offers 
in the “would-you-takes” were later 
repudiated. 

* + 
| gps MERCURY, which is 
owned by Charles Carll, former 
director of Ford public relations, 
used a form which not only assailed 
the practice, but sought business 
and was signed by a salesman, 

It said: 

“From time to time almost every- 
one has found on their car, a so- 
called ‘would you take,’ placed there 
by a representative of an automo- 
bile dealer. On it there is a fabu- 
fous price. Inserted, in an effort to 
lead you to believe that particular 
dealer will pay far more than you 
yourself know your car to be actu- 
ally worth. 

“Now this is simply a come-on, 
or lure to entice you into that 
dealer’s place of business. Not 
only that, it is a direct insult to 
your intelligence. 

“What happens if you fall for 
this come-on? We will tell you. 

“After you have entered the deal- 
er’s place of business, found the 

salesman or bird dog who placed 
the paper on your car, he will ex- 
plain that he must call an appraiser 
who will then make a proper ap- 
praisal of what your car is worth. 

“Following this you will be con- 
ducted to the office of a high-pres- 
sure closer, a so-called sales man- 

ager, where you will be subjected 
to a thorough going over. 


oe are very apt to be quoted 
a loaded or packed price on 
the car they are trying to sell you, 
so they can offer you what will ap- 
pear to be a high price for your old 
car, although it is far and below 
the amount the come-on on your 
car stated. 

“If you can be closed by this 
high-pressure and dubious method, 
well and good, but if your intelli- 
gence has been insulted to the point 
where you walk out, they merely 
go on to their next victim because, 
py the law of averages, out of any 
given number of victims one is 
bound to fall now and then. 

“We of Carll Mercury deplore 
these tactics and sincerely regret 

(Continued on Page 30, Col. 2) 


NADA Executives 
Meet Sept. 16-17 


WASHINGTON. — NADA Presi- 
dent Robert S. Armacost has called 
an executive committee meeting 
here Sept. 16-17. Current dealer 
problems will be discussed. 

The NADA convention committee 
met last week in Jacksonville, Fla., 
with Alton M. Costley presiding. 

The public relations committee is 
meeting today and tomorrow (Aug. 
31-Sept. 1) in Chicago under the 
chairmanship of Carl E. Fribley. 














Miss West Virginia Finds a Chauffeur— 





Blue-eyed Patricia Ann Stewart, of Pineville, W. Va., who recently won the title of 
Miss West Virginia and will compete in Atlantic City for the title of Miss America, finds 
a willing chauffeur in Harold B. Wolfe, president of Welch Lincoln-Mercury Sales, Inc., 
Welch, W. Va. Miss Stewart is 19 and a sophomore at Concord College. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
the dealers on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 

jovernments applied to the building and maintenance of highways. 

4. The elimination of government and bureaucratic controls over this 
ee 75. A return to the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 


Is the Door to Auto Selling 
Inviting to Right Men? 


A® THE auto business becomes more competitive—and it’s 

pretty competitive right now— it will become more evi- 
dent that good auto salesmen must be sold on their jobs if 
they in turn are to do a selling job for dealers. 


Many dealers complain about the quality of the salesmen 
they have today. But where are they going to get better 
ones? 


We heard of a bright young man just out of the army 
who wasn’t sure of what he wanted to do. The advantages 
of auto selling were suggested to him. They sounded at- 
tractive, so he made the rounds of several dealers. 


All of the dealers suggested that he go out and get some 
experience. That’s the ago-old hurdle of youth—“get some 
experience.” 


This also represents a hurdle for dealers. Anything 
standing between them and the renewing influence of youth 
is as detrimental to them as it is to youth. 


Is auto selling so attractive that it can let youth be trained 
in other fields, and then take the cream of the crop? Per- 
haps it is . . . to those who know auto selling and are sold 
‘on it. But there are serious doubts as to whether enough 
men of the type dealers want have been sold on auto 
salesmanship. 


Dealers in some cases have taken steps to improve this 
situation. They have set up training schools on an individual 
or association basis. But some complain that they no sooner 
— a man before he is pirated by some dealer in a hotter 
ine. 

This points up the necessity of not only training sales- 


men, but —— them on your dealership as the place 
where they should practice what they have been taught. 


We feel that dealer associations and auto makers, too, can 
do much more than they have done to promote auto selling 
in the schools and to the public in general. 


It is = to the individual dealer to sell himself and his 
deal to his salesmen, once he gets them. 


AUTOMOTIVE 
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Auto 
Forum 


It’s hard to fret over the 
nation’s business when the 
Census Bureau announces that 
63,120,000 civilians held jobs 
last month.—Monrovia (CALIF.) 
News-Post. 

+ * 


Yes, Mr. Newberg 


Don’t be afraid to stick your 
neck out, Very few successful 
executives want ‘yes’ men 
around them, So speak up and 
speak out. — William C. New- 
berg, president of Dodge. 

+ + * 


Can Do 


Sure, it’s going to be a little 
harder to sell cars without 
Hydra-Matics, but we'll get along 
okay—we always have.—Detroit 
Nash Dealer. 

* 


acu ea 


Poor-Ric 


This is the only country in 
the world in which you can 
ride downtown in your own 
automobile, listening to music 
on your own car radio, while 
you’re on your way to cash 
your unemployment check.— 
Charles F. Kettering. 


* * * 


Hoot, Mon 


Ike is so insistent on thrift 
that some of his critics will soon 
be calling him Harry Lauder.— 
Iffy, the Dopester, in the Detroit 


Free Press. 
+ - * 


Prosperity Is Easy 


There are always needs to be 
met. The problem is to produce 
goods to meet them at costs and 
prices which will keep goods 
moving.—National City Bank of 
New York Economic Letter, in 
discounting fears of recession. 

+ * * 


Sound 


The program is this: To work 
with all those of high mind who 
are devoted to the United States 
of America and find ways in 
which thoughts and intelligent 
action will help us all. — Presi- 
dent Eisenhower. 

~ * * 


Weaker Sex? 


We are getting together a 
feminine sales staff mainly be- 
cause we think women are 
willing to get out and go 
into peoples’ homes and talk 
up cars to women prospects 
before these prospects even 
start shopping for a car.— 
Dealer J. C. Sanford (Dodge- 
Plymouth), Pittsburgh. 


* * * 


Grave Words 


A truck rolling through Phila- 
delphia had these words, for the 
benefit of passing motorists, 
printed on the rear: On the left 
side, “Overtaker;” on the right 
side, “Undertaker.” — Associated 
Press dispatch. 


* * * 


Betcha! 


Eventually, radar systems all 
over the earth will enable us to 
foresee—and do something about 
—the weather, well in advance 
of the happenings.— Dr. A. K. 
Showalter, scientist of U. S. 
Weather Bureau. 


10 Years Ago... 
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‘Stand Well Taken .... / 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 

used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





On Chiseling 

I wish to express appreciation, 
for the very timely article, “Makers 
Hit Chiseling,” which appeared in 
your Aug. 3 edition. Your stand, 
which was so well taken and di- 
rectly put forth to the trade in gen- 
eral, should certainly go a long way 
in assisting us to combat the un- 
thinking chiseling which can be so 
ruinous to our industry. 


You have been able in one shot 
to broadside in a wide pattern so 
much more effectively than our 
individual efforts. You may be sure 
that we sincerely hope that your 
readers will take heed, and that 
you may find the opportunity again 
in the future to direct attention, as 
you so often do, to “salesmanship” 
rather than “order writing.”— 
Rorert F. WuirwortH, Branch Di- 


The Big Story 


Contrary to a radio broadcast by Drew Pearson, Henry Ford is in 
excellent health. He is “the most remarkable physical specimen in 
America today for his age,” Ford’s persoral physician said .. . In 
summarizing recent speed studies in 39 states which showed that the 


national average speed of cars is 39 miles an hour, the Public Roads 
Administration announced that nearly two-thirds of all drivers are 
conforming, in a “reasonable degree,” to the national 35-mile war 


speed limit 


Immediate large-scale replacement of highway 


transportation equipment, particularly the truck-trailer type carrying 
loads of five tons or more, is necessary to avert impairment of the 
war program, according to J. Edward Schipper, of Fruehauf Trailer 
Co. . . . How soon civilian drivers get tires for their automobiles 
depends not so much upon rubber but upon available manpower, 
according to William O’Neil, president of General Tire & Rubber Co. 


—From the Files of Automotive News. 





| vision Manager, 


Gar Wood 
dustries, Wayne, Mich. 


* x * 


Sales Series 


John O. Munn is to be congratu- 
lated on the fine series of articles | 
“Letter to Salesmen” which are cur- | 
rently appearing in the AuTomoTivE 
News. We are using these regularly 
in our sales meetings, and believe 
that they contribute to the effec- 
tiveness of the meetings. If it is 
available, we would like to have 
several copies of the entire series | 
of letters. i 

We are planning to hire some 
additional salesmen and would like | 
to have additional copies for future | 
use in our sales-training program. © 
—E. C. McA.uister, Vice-President, 
Modern Motors (Ford), St. Joseph, | 
Mich. 


In- 


* * * 


‘Screw Driver’ 
I get sick of seein’ the other fellow 
Gun his car when the light 
turns yellow. 
But the trick that really makes 
me burn 
Are those HIDDEN HANDS upon 
his turn! 
—CnHarues L. SKELLEY, 
South Pasadena, Calif. 


+ € * 


Jordan’s Book 


Where can I buy a copy of Ned 
Jordan’s book, “Adam and Eve”?.— 
N. Y. Reaper. 

Eprror’s Nore: The book is out 
of print. Does a reader have 1 
copy he wants to sell? 


see ee 
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Jaguar Climbs to Third Place in June... 


Sales of Foreign Cars 
Rise at Slower Pace 





By Ed Brown 
Staff Correspondent 

NEW YORK.—The sales pace of 
foreign cars in the U. S. market is 
slowing a bit. 

Sales for the first six months 
were 26 percent greater than for 
the same period of 1952, but the 
five-month total had been 30 per- 
cent above the first five months of 
last year. 

During the first six months of 
1953, foreign-car registrations in 
the U. S. totaled 16,568, compared 
with 13,145 during the same period 
of 1952. 

The MG, still leading the field, 
added 752 units during June for a 
total six-month registration of 
3,998, or 24.1 percent of the entire 
foreign-car market. Morris and 
Riley June sales were 205 and 
seven, respectively, for a market 
penetration of 7.1 and .2 percent. 

The Nuffield group’s registration 
of 5,210 automobiles for the first six 
months of this year, against 3,991 
for the same period in 1952, showed 
an increase of almost 33 percent. 
Market penetration for this group 
has grown from 30.4 in 1952 to 31.4 
in 1953. 

Second place is still held by Hill- 
man, with 155 percent of the 
market. In June Hillman sales were 
increased by 502 vehicles, bringing 
the six-month 1953 total to 2,563. 

In the remainder of the Rootes 
group, registrations for June 
were: Humber, 16; Rover, 22, and 
Sunbeam Talbot, 83. This brought 


Texas Convention 
To Hear Williams 
And Armacost 


AUSTIN, Tex.—Speakers lined up 
for the 36th annual convention of 
the Texas Automotive Dealers Assn. 
include: 

Walker A. Williams, vice-presi- 





R. 8S, Armacost 


Walker Williams 


dent of sales and advertising for 
Ford Motor Co. 

Robert S. Armacost, president of 
NADA. 

Alan G. Rude, vice-president of 
Universal C.I.T. Corp. 

The convention, set for Oct. 4-6 in 
Fort Worth, will feature an open 
forum panel-type discussion of 
local problems, presided over by 
Frank Gillespie, third vice-presi- 
dent of TADA. 

Auto dealers in Fort Worth are 
going “allout” to extend their hospi- 
tality to visiting delegates, the as- 
sociation said. 

The convention will open with a 
fellowship hour in the Texas Hotel 
and will close with the annual 
dinner, floor show and dance. 


Dodge Appoints 
2 Truck Aides 


DETROIT.—Appointment of two 
regional truck managers was an- 
nounced last week by William S. 
Woolsey, Dodge sales manager for 
trucks. 

Named truck manager of the 
Chicago region was Charles G. 
Anderson. Before joining Dodge 
early last year as district manager 
at Wilmington, Del., Anderson 
served as manager of a Pennsyl- 
vania truck dealership. 

Promoted to truck manager of 
the Greensboro (N. C.) region was 
William H. Witham, formerly dis- 
trict manager at Columbia, S. C. 
Witham joined the division early 
this year after 12 years of sales, 
finance and automotive experience 
in Chicago, Cleveland and Jersey 
City, N. J. 





the Rootes group’s June total to 
623, and 1953 registrations to 

3,173. 

English Ford maintained its 
third-place standing in the first half 
with a 13.9 percent market figure 
at 2,295 registrations. However in 
June, third-place registration went 
to Jaguar, which registered 381, as 
against 334 for the English - built 
Ford. : 

Jaguar registrations for the first 
six months totaled 2,156 units, or 
13 percent of the market, against 
last year’s 1,337 units for 10.2 per- 
cent. 

Austin remained in fifth place 
in June. Registrations for June 
totaled 284 for a six-month total 
of 1,942, or 11.7 percent of the 
market. Austin toppled from sec- 
ond place, which it held in 1952, 
when registrations for the same 
period were 2,523 for 19.2 percent 
of the market. 

Renault sales amounted to 10 in 
June; Singer, 34, and Volkswagen, 
108. The six-month registrations 
were 61, 202 and 480, respectively. 

This was a total of 4.6 percent of 
the market. 

Miscellaneous cars, which include 
Armstrong, Aston Martin, Bristol, 
Mercedes Benz and Rolls - Royce, 
accounted for 198 June registrations 
and a six-month total of 1,393. 

Heaviest foreign-car registra- 
tions occur in California, Con- 
necticut, Florida, Massachusetts, 
New Jersey and New York. 

An interesting factor involves the 
new dealer setup for English Fords. 
Before Nov. 21, 1952, English Fords 

were sold through Ford and Lin- 
coln-Mercury dealerships. 

On that date a pilot dealership, 
an exclusive English Ford setup, 
was appointed in New York. It is 
Fine Cars, Inc., whose president is 
George Sauvigne. There was appar- 
ently a great deal of apprehension 
about the success of this maneuver. 

Sauvigne proudly says that this 
dealership proved such a success 
that 19 such dealerships have been 

(See FOREIGN SALES, Page 10, Col. 5) 








Flourish of Pen Joins Empires— 


The amalgamation of two major farm machinery firms, Harry Ferguson and Massey- 
Harris, was virtually completed with the signing of the agreement at Abbotswood, 
Stow-on-the-Wold, Gloucestershire, England. Inking the documents are (from left) 
Horace D'Angelo, executive vice-president of Ferguson; Herbert H. Bloom, president of 
the American division of Massey-Harris, James S. Duncan, president of Massey-Harris, 
and Harry Ferguson, president of Ferguson. Massey-Harris shareholders have yet to 


approve the move. 


HYDE PARK, Mass. — Westing- 
house Electric announced last week 
that it would begin production of 
a heat pump which automatically 
provides year-around air condition- 
ing—warm air in winter and cool 
air in summer. 

This development has intrigued 
research men in the auto industry. 
Eventually they see the possibili- 
ty of a heat pump taking over 
the function of heaters and air 
conditioners in cars at a cost of 
about a third of the combined 
current prices. 

However, the heat pump for cars 
still has a long way to go. Prices 
on the Westinghouse devices, de- 
signed for homes, are about $2,300 
for the three-horsepower model and 
$3,300 for the five-horsepower job. 

The unit needs no fuel, water 
or refrigerating gas. Operating 
electrically, is depends solely on 
air for automatically supplying 
heat in cold weather, and cool air 
and dehumidification in warm 
weather. 

A heat pump would be superior 
in some respects to present car air 
conditioners, auto men believe, be- 
cause it would be simple to install, 
it would replace the heater and 
no dangerous gases would be re- 
leased in case of an accident. 

Westinghouse says its new heat 
pump operates more efficiently 


Used-Car Bulletin from Detroit... 
Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


Aug. 26 


(Good sale. Can use more clean 
cars, Sold 104 cars out of 149 offer- 
ings.) 

BUICK—’51 Special 4-dr., $1,290*, $1,- 
110; RM 4-dr., $1,390*, $1,305*; 
Super 4-dr., $1,105, $1,140, $1,200*, 
$1,215*. ‘50 RM 4-dr., $915*, $990"; 
Super 2-dr., $800, $830, $850. 
RM 2-dr., $675; 4-dr., $610. 
RM 4-dr., $510. 

CADILLAC—'48 (62) 4-dr., $1,010*. 

CHEVROLET — '52 SL Special 2-dr., 
$1,155. °51 Bel Air, $1,165. ‘50 SL 
Deluxe 4-dr., $650. ‘49 SL Deluxe 
4-dr., $525; %-ton pickup, $430. '47 
FL aerosedan, $410. '46 SM 4-dr., 
$225. 

CHRYSLER — 51 Windsor 4-dr., 
090*, $1,070*. °50 Windsor 
$990*. °46 NY 4-dr., $350. 

DeSOTO—’51 Custom 4-dr., $975*. 

DODGE—’51 Coronet 4-dr., $945*. ‘50 
Coronet 4-dr., $825. '48 Custom club 
coupe, $400. ‘47 Deluxe 4-dr., $275. 

FORD—’52 Custom (8) 2-dr., $1,385; 
Victoria, $1,660*; %-ton pickup, $795. 
"51 Deluxe (8) 4-dr., $800; Custom 
(8) sedan, $905, $945; Victoria, $1,- 
155*; conv., $900. ‘50 Custom (8) 
4-dr., $680, $800*, $640, $730; 2-dr., 
$700, $425. ‘49 Custom (8) sedan, 
2 at $615, $600, $400. '46 conv., $315. 

MERCURY — '52 conv., $1,800*. ‘50 
4-dr., $785. ‘49 sedan, $650, $595, 
$570; station wagon, $495. 

NASH—’50 Statesman 4-dr., $500. °49 
(600) 2-dr., $285. ‘48 (600) 4-dr., 
$155. 

OLDSMOBILE — '53 Super (88) 4-dr.. 
$2,590* (ps). ‘51 (88) conv., $1,475*. 
"50 (88) 2-dr., $870*, '49 (88) conv., 
$540; (76) 2-dr., $660, $655. '47 (98) 
4-dr., $235*; (66) sedan, $200°. 

PACKARD—'49 4-dr., $195. 

PLYMOUTH — '51 Cambridge 4-dr., 
$865, $750, $770; Cranbrook 4-dr., 
$975. ‘50 SD 4-dr., $705, $700; conv., 
$800. '49 Deluxe 4-dr., $575. 

PONTIAC—’52 Chieftain (8) 4-dr., $1,- 
570°. ‘51 Chieftain (8) 4-dr., 2 at 
$1,060*; 2-dr., $1,230*. '50 Chieftain 
(8) 4-dr., $960°, $855; 2-dr., $945°. 
"49 Chieftain (8) 4-dr., $695, $650. 
"48 Chieftain (8) 4-dr., $505*. '47 
SL (8) 2-dr., $500*. 

STUDEBAKER—'45 4-dr., $260. 


"49 
"48 


$1,- 
4-dr., 


Aug. 19 


(Sale very fast. Sold 86 cars out of 
126 entered.) 


BUICK—’52 Riviera coupe, $2,035*. '50 
RM 4-dr., $1,060*, $925*; Special 
2-dr., $710. °49 RM 4-dr., $750°; 
Special 2-dr., $815. 


CHEVROLET — '52 2-dr., $1,265*, $1,- 
205. °50 4-dr., $785, $780*; 2-dr., 
$785*; Bel Aire, $950. °48 business 
coupe, $410. °47 2-dr., $300. 


DeSOTO — '52 Sportsman, $1,340*. ‘51 
club coupe, $1,050. '49 4-dr., $715. '46 
club coupe, $210. 


DODGE—’53 4-dr., $1,775*; Diplomat, 
$1,855. °50 4-dr., $750, $590*; 2-dr., 
$640, $600. 

FORD—'53 (8) club coupe, $2,125. ‘51 
(8) 2-dr., 2 at $1,090*, $1,030, $960. 
’50 (8) 2-dr., $820, $635; (6) 2-dr., 
$730, $655, $600, $590; (8) station 
wagon, $800. '49 (8) 2-dr., $630, $555, 
$430; (6) 2-dr., $440; (8) club coupe. 
$560. '48 (6) 4-dr., sed., $375. 

HENRY J—’51 (6) 2-dr., $560. 

HUDSON—’48 (6) 2-dr., $365. 

KAISER—’51 4-dr., $610. 

LINCOLN — '49 4-dr., $625; 2-dr., 
$650*. 

MERCURY —’'52 4-dr., $1,665. '51 4-dr., 
$1,200*; 2-dr., $1,200*, $950. ‘50 
2-dr., $875, $855. 49 2-dr., $755. '47 
club coupe, $335, 

NASH — '52 hardtop, $1,085; station 
wagon, $965. ‘51 conv., $760. ‘50 
4-dr., $495. '47 4-dr., $255. 

OLDSMOBILE — '53 Holiday, $3,270*. 
"52 (88) 4-dr., $1,830*. "51 (98) 4-dr., 
$1,400*. '50 (98) 4-dr., $1,085*. °48 
(78) 2-dr., ‘47 «(78) = 2-dr., 
$465", $260*. 

PLYMOUTH — '51 2-dr., $850; Belve- 
dere, $1,140; station wagon, $1,240. 
"49 4-dr., $600; conv., $520. '46 4-dr., 
$275. 

PONTIAC—’49 (8) 2-dr., 
"47 (8) 2-dr., $440; 


$500*. 


$780, 
(8) conv., $380. 
STUDEBAKER — '53 Champion 4-dr., 


$645. 


$1,725*. '51 Commander 4-dr., $760; 
Champion 4-dr., $760; Commander 
4-dr., $855*, $715. °50 Champion 
soen' $565. °47 Champion club coupe, 


WILLYS—’50 sedan delivery, $665. 


*Indicates automatic transmission or overdrive, and (ps), power steering. 


Other Auction reports are on Pages 32-33 





Heat Pump Moves Ahead 


Westinghouse to Build Units for Homes; 
Possibilities for Cars Seen 


than conventional air-condition- 
ing units and is three times as 
efficient as other types of electri- 
cal heating. 

The home-type heat pump has an 
originally designed single metering 
tube. The device automatically 
switches the unit from heating to 
cooling. 


4-Doors Set Mark 
For Popularity; 
Hardtops Also Up 


DETROIT.—The four-door sedan 
—perennial favorite of American 
automobile buyers—continues to 
grow in popularity, according to the 
annual edition of Automobile Facts 
and Figures, statistical publication 
of the Automobile Manufacturers 
Assn. 

Last year, for the first time in 
history, four-door models accounted 
for more than half of total factory 
car sales, according to the publi- 
cation, climaxing a trend that has 
been under way since the 1920s. 


The book also reports an upward 
trend in sales of hardtops and 
station wagons. Downward trends 
are noted for two-door sedans, 
coaches, standard-type coupes and 
convertibles. 

The distribution of factory sales 
by body types in 1952 was as 
follows: Four-door sedans, 52 per- 
cent; two-door sedans, coaches and 
coupes, 29 percent; hardtops, 13 
percent; convertibles, 2.3 percent, 
and station wagons, 3.9 percent. 

Compared with 1951, four-door 
cars gained 2 percent, two-door 
models dropped 5 percent, hardtops 
rose 4 percent, convertibles fell .4 
percent and station wagons picked 
up .6 percent. 

This was the 1940 distribution: 
Four-door, 42 percent; two-door, 54 
percent; convertible, 2.8 percent, 
and station wagon, .7 _ percent. 
There were no hardtops in 1940. 


Automotive Sales 


Share Decline 


WASHINGTON. — Total sales of 
U. S. retail stores in July amounted 
to $14.2 billion, among them $2.9 
billion in the automotive group and 
$930 million in gasoline service 
stations sales, according to the De- 
partment of Commerce. 

Overall sales exceeded those of 
July last year by $800 million but 
were $400 million below June sales. 
The automotive group topped sales 
of a year ago by $600 million but 
fell $46 million behind June. 

The Commerce Department said 
that although July sales were down 
about one-half of 1 percent from 
June, they were about equal to the 
average for the first half of the 
year. 


Shell Molding Report 


WASHINGTON. — A report on 
improved techniques in shell mold- 
ing, as well as a review of a new 
process of manufacturing foundry 
molds and cores, are contained in 
the August issue of the Technical 
Reports Newsletter, released by the 
Office of Technical Services of the 
Department of Commerce. Copies 
are available from the department. 









Sales Questions 
Vex Ferguson, 


Massey-Harris 


DETROIT.—Organization of sales 
is the knottiest problem arising 
from the amalgamation of two 
farm tractor and implement manu- 
facturers, Massey-Harris and Fergu- 
son. 

No decision has been made as to 
what form the field organization 
will take. Massey-Harris, in the 
past, has operated on a factory- 
branch basis. Ferguson, on the 
other hand, has used the distributor 
setup exclusively. And in approxi- 
mately 15 major cities of the U. S., 
there is both a Massey-Harris fac- 
tory branch and a Ferguson dis- 
tributor. 

Discussions are currently in prog- 
ress on how to reconcile that situa- 
tion. It also is undetermined 
whether to form a single sales 
headquarters, or to continue with 
two distinct sales offices. 


It has been decided that two 
distinctly separate dealer contracts 
will be used—one for the Ferguson 
line and one for the M-H line. The 
idea is to preserve flexibility at the 
retail level. 

If a dealer represents one line 
in an area where the other is not 
represented, he will be given prefer- 
ential consideration in applications 
for a franchise, according to a 
|letter the new firm has sent to its 
|current dealers. 
| The amalgamated concern has no 
|plans to weld together sales of the 
two lines. Dealers who wish fran- 
chises may apply for either M-H 
or Ferguson contracts, or both. 

Through its amalgamation, the 
firm has worldwide manufacturing 
and sales installations. Ferguson 
alone has 2,350 franchised dealers 
in the United States and Canada. 
M-H has approximately 2,400 dealers 
in the U. S., plus far-flung opera- 
tions in Canada. In many cases, 
both are represented in the same 
town by individual dealers. That 
setup will be continued, at least 
for the present. 

Manufacturing operations of 
Ferguson will continue unchanged 
in Detroit, although M-H plants 
may take over manufacture of 
some newly designed Ferguson im- 
plements. 


Accident Aid 
Dealers Place Guide Book 


In Car Glovebox 


GRAND RAPIDS, Mich.— The 
Grand Rapids Passenger Car Deal- 
ers Assn. has assumed the responsi- 
bility of placing “accident booklets 
in the glove compartment of each 
new car sold here, according to 
Harold W. Rockwell, president. 

The booklets give instruction for 
proper measures to be taken if an 
accident occurs. Each provides 
space for names of involved part- 
ies and witnesses and diagrams of 
the scene. 

Printing was financed by Pre- 
ferred Insurance Co. The Junior 
Bar Assn. of the State Bar of Mich- 
igan sponsored the project. Ten 
thousand booklets will be dis- 
tributed. 





Fifth Ford Award— 


Burton & White Motors, Inc., Sacramento, 
Calif., recently received the Ford Four- 
Letter Award for the fifth consecutive year. 
C. J. Powell (left), district sales manager, 
presents the award to Del N. White, 
president of the dealership. White also 
is president of the Sacramento Motor Car 
Dealers Assn., a vice-president of the 
Northern Motor Car Dealers Assn. o 
California and a member of the Forc 
dealer council. 


~~. 
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WHAT ARE THEY NURSING ALONG IN DETROI 


(And who'll build the tires for it?) 


Anybody competing in the automotive field knows he’s 
up against some smart babies! In the tire business, for 
instance, you not only have to stay ahead of your tire 
competitors—you have to be ready for tomorrow’s ad- 
vances in automobile design as well. 


Just think of the brain children the industry has pro- 
duced in the last few years—and what they mean to the 
American motorist’s safety and comfort! 


Ever higher compression engines! Power brakes that 
can stop on a dime! Power steering! Automatic drives! 
Air conditioning! Such advances put an extra burden on 
tires. And no telling what’s to come in the future! 


Well, if you’ll pardon our patting ourselves on the back, 


Goodyear has managed to more than keep up. As a matter 
of fact, today’s De Luxe Super-Cushion tires are delivering 


mv 


ever-increasing safety and mileage in spite of all the 
extra demands being put on them. The cost of driving a 
thousand miles on Goodyears today is less than half what 
it was in 1926! 

More than ever before, car makers are putting more 
Goodyear Super-Cushions on the new, advanced cars 
than any other kind of tire. 

And car owners, too, are buying more Super-Cushions 

than any other low-pressure tire. Yes, this year, as in 
every year for 38 consecutive years, more people ride on 
Goodyear tires than on any other kind. 
This preference for Goodyear speaks for itself. It assures 
customer confidence when a new car is delivered on 
De Luxe Super-Cushions by Goodyear. Goodyear, Akron 
16, Ohio. 


De Luxe Steere cushion by 


 GOODFYEAR 





Super-Cushion, T. M.—The Goodveur Tir 
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« & Rubber Company, Akron, Ohio 
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Letter to 


By John O. Munn 


Dear Son: 

THE MEDIUM of ex- 
change most commonly 
used is money. Our money 
can be exchanged 


5 _ in any country 
series 0°” the globe for 


any commodity. 
It is always in demand. 
Automobile dealers tradi- 
tionally use used cars also 
as a medium of exchange. 
On all other articles ac- 
cepted by other merchants 
in lieu of money a handling 
charge is added. 

Used cars as a medium of 
exchange are acceptable on 
new merchandise only by the 
retail automobile dealers, The 
volume is large, sometimes in- 
volving three used cars traded 
in for each new car sold, It is 
therefore essential for sales- 
men to constantly bear in 
mind the cost of converting 
used cars into cash. 

Assuming that a used 
car is in the best of con- 
dition and requires no re- 
conditioning to sell, the 
following items of expense 
are always necessary: 

* + * 

A USED-CAR salesroom, 
or lot, in which to display 
it. 

Advertising to bring it 
to the attention of buyers. 

Commission for selling. 


Clerical help for record- 
ing information essential 
to the transaction. 

Contingent liability of the 
dealer when the car is sold on 
time payments; that is, if the 
purchaser does not pay for it, 
the dealer is required to take 
it back, regardless of con- 
dition. 

The expense of handling 
and reconditioning another 
used car if one is taken in 
trade on it. 

Loss of interest on his 
investment and his capital 
tied up until the car is sold. 

Demonstration expense— 
gas, oil, etc. 

License to operate used- 
car business. 

Heat and light expense 
for used-car department. 

Porters to keep the cars 
and the salesroom clean. 

Insurance on car while it 
is in the dealer’s pos- 
session. 

* * * 

AT A CONSERVATIVE 
estimate based upon ef- 
ficient management this 
cost of handling is at least 
15 percent. It doesn’t in- 
clude the everpresent pos- 
sibility of a drop in the 
market while the car re- 
mains in the dealer’s pos- 
session. That is why all 
should keep these figures 
in mind and acquaint pros- 
pects with them. 

Most people do not expect to 
purchase merchandise at cost 
or below. If our trade, through 
fear of competition, insists 
upon making it possible for 
new-car buyers to buy at cost 
or less the public is more than 
willing to accept it. 

But American people are 
not, as a rule, tight-fisted. 
They expect to pay for 





Salesmen 


services rendered. This is 
borne out by the fact that 
some waiters work without 
salary, depending upon 
tips. Bellhops and barbers 
make sizable incomes from 
the same source. 
a - * - 

EVERY PURCHASER 
of a new car who has a 
used car to trade in is keen- 
ly conscious of the fact 
that the same market is 
open to him to sell his 
used car that is open to 
the dealer. He unconscious- 
ly realizes that the sale not 
only involves the expense 
as related above but re- 
quires time and costly 





Chrysler Show Weighs Quarter-Million Pounds— 


It's a king-size job to move Chrysler's 
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facilities which he does not 


possess. 

So selling his used car for 
him becomes a service which 
any dealer or any salesman 
can sell to the purchaser. 


We, in this trade, cannot 
afford to overallow or sell 
used cars without recovery 
of the expense. To do so 
spells financial destruction. 
We all must realize that 
there is no glory in 
business unless all costs are 
recognized. A successful 
business is managed by 
management and not by 
the public. 

Cordially yours, 


Dad 





a, 


“New Worlds in Motion” show from city 


to city. Twenty-five moving vans were needed to haul the exhibit to Minneapolis. 
Total weight of the show's equipment is approximately 250,000 pounds. Trucks of the 
special size needed have been assembled from many sections of the country. 





Rollicking 


PHILADELPHIA. — A common 
automotive meeting ground for 
dealer, manufacturer, driver, his- 
torian, fancier and humorist is 
provided by “Rolling Wheels,” a 
sprightly account of autos and 
motoring by Martin H. Bury, Phila- 
delphia Buick dealer. 

The book, priced at $3.50, will be 
published tomorrow (Sept. 1) by 
Dorrance & Co., Philadelphia. 


Developed from a newspaper 
column started by Bury in 1948, the 
book touches briefly on automotive 
history and the men who founded 
the industry. 


Its main theme, however, is 


Grievance Setu P 


For White Collar 
Workers Urged 


NEW YORK. — Mounting unrest 
among white collar workers, espe- 
cially those employed in offices of 
manufacturing companies, is fore- 
seen by the Research Institute of 
America unless industry sets up 
some kind of formal procedure to 
meet the needs of this rapidly 
growing group. 

A survey by the institute shows 
that most companies have no griev- 
ance procedure of any kind for 
clerical workers “in spite of the 
fact that their white-collar people 
gripe just about as much as their 
production workers.” 

The problem stems, the institute 
says, from a widely held belief 
among white collar executives that 
they and their subordinates oper- 
ate as “a small family group,” and 
that white collar workers would 
resent formal grievance procedures 
as a slight to their occupational 
status. 

With proper remedial steps, how- 
ever, the organization believes 
there is no reason why the situa- 
tion of white collar people should 
not be just as good if not better 
than that of their brothers in the 
shop. The very fact of easier com- 
munications with supervisors and 
higher management people is a 
great potential asset, it was said. 


"Rolling Wheels’ 


Martin Bury’s Book Is Sprightly Account of Cars, 
Motorists, Makers, Dealers 





the motorist and his car from 
the dealer’s viewpoint—an 
eternal triangle bathed in mixed 

emotions. 

Amusing anecdotes and squibs 
spice this account of the lives and 
times of American motorists. Here 
are a few: 

In 1906, a Cadillac cost $950; a 
Ford was priced at $2,500. 

If modern cars were built with 
1910 tools and methods, they would 
cost about $60,000 each. 

K. T. Keller, board chairman of 
Chrysler Corp., earned his first 
wages by hemstitching handker- 
chiefs at $1.83 a week. 

Henry Ford once purchased a 
Rolls-Royce while visiting England. 
Asked to explain, Ford said that 
since he was unable to get quick 
delivery on a Model T, he was 
forced to take the next-best car. 

A used-car buyer complained to 
a dealer that even if he tramped 
all the way down on the gas, he 
couldn’t get more than 30 miles 
per hour, A mechanic, after mak- 
ing a careful analysis of the 
problem, corrected the trouble by 
removing a Polish sausage from 
under the accelerator pedal. 

A woman said she liked her car 
fine, except that the heater simply 
wouldn’t heat. Bury’s mechanics 
found the fan blades of the under- 
seat heater were fouled up with a 
pair of nylon panties. 

An automobile contains more 
than 400 springs of various kinds. 

Gasoline amounts to 32 percent 
of the total cost of running the 
average car. The modern auto 
consumes 12 times its own weight 
in gasoline during its lifetime— 
about 20 tons. 

Bury quotes several slogans used 
by cars long since gone from the 
scene: “Buy a Bates and Keep Your 
Dates;” “No Clutch to Slip, No 
Gears to Strip;” “No Hill Too 
Steep, No Sand Too Deep;” “You 
Can’t Go By a Thomas Flyer, So 
Go Buy One,” and “The Sun Never 
Sets on Orient Buckboards.” 

All in all, “Rolling. Wheels” is a 
book which could have _ been 
written only in America. 

—Bos Liznert 





A. 


GMC Fetes Winners in Sales Contest— 

At a banquet in Detroit, 54 winners in GMC Truck & Coach's three-month sales 
contest were honored. Among the winners were six dealers from Washington State 
five from Indiana, four from North Carolina, and three from Arkansas, showing the 


54 Sales-Contest Winners 
Feted at GMC Factory 


PONTIAC. — Fifty-four GMC 
Truck & Coach dealers from all 
sections of the nation were honored 
with a three-day, expense-paid visit 
to the factory last week for being 
winners in a national “Blow Your 
Horn” truck sales contest, it was 
announced by R. C. Woodhouse, 
general sales manager. 

Dealers who accomplished most 
in the contest, which ran during 
April, May and June, assembled 
in Detroit Sunday, were given a 
tour of the truck plant and a 

banquet Monday and saw the 
giant General Motors Technical 
Center Tuesday. 

Among the dealers who won top 
sales honors in their respective 
quota groups were: 

R. C. Albee jr., Albee Motors, El- 
mira, N. Y.; Howard A, Grossman, 
Associated GMC Truck Co., Chi- 
cago; L. E. Baker, Baker-Sullivan 
Motor Co., Kennett, Mo.; E. B. 
Bennett & Son, Burns, Ore.; Guy N. 
Birchard, Bradley Auto Sales, Inc., 
Newport, Vt.; Steve Bengura, jr., 
Brand & Bristow, Ambridge, Pa., 
and Donald Buffington, Buffington, 
Motor Co., Gold Beach, Ore. 

Oliver Thompson jr., Burlison 
Sales & Service, Lakeview, Mich.; 
J. K. Sandusky, Burns Motor Co., 
Pachuta, Miss.; H. S. Calhoun, Cal- 
houn Auto Sales, Newport, Ky.; 
Fred P. Cumby, Childs Motor Co., 
Tifton, Ga.; Clifton Snell, Cliff’s 
Garage, Bloomington, Ind.; F. D. 
Copeland, Copeland Pontiac Co., 
Newton, Mass.; Daniel L. Cotton jr., 
Cotton Pontiac, Canton, S. D., and 
H. T. Crawford, Crawford Motor 
Co., Benton, Ark. 

V. C. Davis, V. C. Davis Motor 
Co., Walters, Okla.; H. L. Derrow, 
Derrow Motor Sales, Defiance, O.; 
E. H, Earley, Earley Bros. Garage 
& Service, Blanco, Tex., C. W. 
Pearson, Edmac Truck Sales & 
Service, Inc., Fayetteville, N. C.; 
E. P. Ellis, Ellis Motor Sales, Inc., 
Mount Olive, N. C., and E. J. 
Farlow, Farlow Implement & Ap- 
pliance Co., Kinsley, Kans. 

Keith N. Fletcher, Keith N. 
Fletcher Motors, Warrenton, Va.; 
T. S. Galbraith, Galbraith Motor 
Co., Tacoma, Wash.; E. J. Carney, 
General Truck Co., Inc., Charlotte, 
N. C.; W. T. Male, General Truck 
Sales Corp., Charleston, W. Va., and 
J. Edwin Seward, Gwaltney & 
Seward Motor Co., Surry, Va. 

Joe Hill, Hill Pontiac -GMC Co., 
Medicine Lodge, Kans.; F. A. 
Hunter, Hollan-Hunter Motors, Inc., 
Wynne, Ark.; Fred D. Houghten, 
Houghten & Son, Inc., Rochester, 
Mich.; DeVern Poier, Hume Pon- 
tiac Co., Snohomish, Wash.; Floyd 
M. Simpson, Inland Truck & Diesel 
Co., Spokane, Wash.; Richard M. 
Kitselman, Kitselman Motor Sales, 
Inc., Muncie, Ind.; John E. Kruse, 
Kruse Pontiac, Port Townsend, 
Wash.; R. M. LaBeau, LaBeau 
Brothers, Kankakee, Ill., and Rich- 


Ex-Dealer Faces 
Tax-Fraud Trial 


MINNEAPOLIS — (UTPS)—John 
B. Kelly, former owner of Minne- 
apolis Motor Mart, has been 
charged with Federal income-tax 
fraud: 

The charge was filed on the basis 
of Kelly’s 1947 return. Kelly al- 
legedly reported his 1947 net income 
at $13,910 and paid $3,397 in 
Federal income taxes, The Govern- 
ment alleges that Kelly’s 1947 in- 
come was $25,060 and that he 
should have paid $8,835 taxes. 





ard Mundy, Lakeland Frame & 
Axle Service, Lakeland, Fla. 

Malcolm Konner, Malcolm Kon- 
ner, Inc., Caldwell, N. J.; Leo J. 
Mason, Leo J. Mason Motor Co., 
Caldwell, Id.; Randall McClellan, 
McClellan Motor & Implement 
Sales, Salem, Ind., and E. C. Clow, 
McCoy Auto Co, Vancouver, 
Wash. 

Harry Minton, Missco, Inc., Os- 
ceola, Ark.; Frank Hensely, Mont- 
gomery GMC Trucks, Inc., Spring- 
nield, Mo.; L. W. Ramsey, Ramsey 
Auto Sales, New Castle, ind.; Clyde 
C. Bailey, Reliable Pontiac & GMC 
fruck Sales, Inc., Roswell, N. M.; 
James R. Robison, Robison GMC 
i'ruck Sales, Noblesville, Ind.; Ed- 
ward F. Shaver jr., Shaver’s 
Garage, Marinette, Wis.; Everett R. 
Thompson, Stacy - Thompson Motor 
Co., Williamson, W. Va.; L. V. 
Mason, Southern Arizona Auto Co. 
of Douglas, Douglas, Ariz.; J. T. 
White, Taylor Machine Works, 
Louisville, Miss. and Larry M. 
Fouche, Thomas GMC Truck, Inc., 
Winston-Salem, N, C. 

H. A. Bodiford, Walton County 
Motors, Inc., DeFuniak Springs, 
Fla.; V. I. Whitney, Whitney Olds- 
mobile Co., Aberdeen, Wash.; Dent 
Williams, Dent Williams Motor Co., 
Clanton, Ala.; Ed Zaloudek, F. W. 
Zaloudek, Kremlin, Okla., and Andy 
Yeager, Yeager Buick Co., Siloam 
Springs, Ark. 


Nash Sets Awards 
For Contributions 


To Conservation 


DETROIT. — An annual $5,000 
awards program for professional 
contributions in the field of con- 
servation of natu- 
ral resources has 
been announced 
by George W. Ma- 
son, president and 
chairman of 
Nash - Kelvinator 
Corp. Recognition 
will also be given 
to nonprofession- 
al contributions. 

The nationwide 
program will be 
known as Nash 
Conservation Awards. 

Ten cash awards of $500 each 
will be presented to 10 professional 
conservationists, working in edu- 
cation, research, administration or 
enforcement, in any field related 
to soil, water, forest, fish or wild- 
life conservation. In addition, 10 
awards consisting of plaques and 
citations will be given to non- 
professionals. 

“The real sportsman has prize 
enough in his big musky or record 
grizzly, but there should be greater 
recognition for those who are de- 
voting so much to the cause of 
conservation,” Mason said. “We 
hope these awards will serve as a 
reminder to all of us that con- 
servation today is a science, and 
without expert conservationists 
there would soon be no fish or 
game left. 

An enthusiastic fly - fisherman, 
Mason for years has been active 
in conservation programs, He is a 
longtime director and treasurer cf 
Ducks Unlimited. 





George W. Mason 


Nominations for the Nash awards 
are to be made by newspaper ro.i- 
and gun and conservation edite:s, 
rod-and-gun clubs, and public a:d 
private conservation agencies. 
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Five Full Years of 
Rocketing Ahead! 


1952 ) 


“Rocket Anniversary”! Five years ago 








Oldsmobile introduced the most famous ' 
engine of modern times—the high-com- 


pression “Rocket”! Powerful proof of the 






success of the ““Rocket” can be measured 
















in sales! Over a million and a quarter owners ; 
are now driving “Rocket” Oldsmobiles 


. are now thrilling to the “‘Rocket’s” 





amazing action—exceptional economy— 
silken smoothness! The “Rocket” has proven 
its rugged durability, and now stands for 
top value among modern power plants. 
As the “Rocket” celebrates its fifth birth- 
day, Oldsmobile dealers everywhere are 
celebrating the skyrocketing public 
enthusiasm for this great engine. They 


all know: It’s SMART to be with OLDS! 





OLDSMOBILE 


OLDSMOBILE DIVISION, GENERAL MOTORS CORPORATION «+ LANSING, MICHIGAN 
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Cleveland Firm Features Even a Gym... 








Community Repays Dealership 


By Sanford Markey 
Staff Correspondent 

CLEVELAND. — A dealership’s 
willingness to serve its community 
is the success story behind the 
growth of Markad Motor Co. 
(Ford) and its relationships with 
Cleveland’s northeast area. 

Spark plug in the firm’s growth 
and service program is its “boss 

man,” Byron Cleveland. In _ the 
three years of his supervision, 
Markad has gained outstanding 
recognition. 

From Ford, Markad has received 
the Four-Letter Award and recent- 
ly took top honors in a factory 
service and parts sales contest. 

During the past three years, 
Markad has added successful used- 
car operation, fleet sales and a 
financing program that is con- 
sidered second to none in Cleveland. 
At the same time, the dealership 
has completed a $150,000 expansion 
program which includes moderni- 
zation of all departments, black- 
topping of more than 1,000 square 


feet of additional used-car and 
parking space, and improvement of 
recreational and lounging facilities 
for the staff. 

The motto “Treat Others 
Customers and Staff as You 
Would Like to Be Treated Your- 
self,” is a cardinal policy of the 
company. 


“Our growth,” according to 


Steering Clear 


Livestock Trades on Cars 


A Flop in Idaho 


BURLEY, Id.— When D. A. Mc- 
Guire and Thurman Kidd, oper- 
ators of Cassia Motor Co., got the 
idea of trading used cars for live- 
stock, they were concerned about 
the problem of handling tradeins. 

They planned to sell some of the 
cattle and keep some to feed. How- 
ever, it didn’t work out that way. 

A month’s advertising brought in 
no livestock, nor even any inquiries 
about such a deal. 


Cleveland, “represents the com- 
munity’s confidence in our desire 
to serve. We encourage our em- 
ployes to know the customers, 
and to have our customers know 
our men, We believe this is a 
healthy relationship—one that 
promotes better understanding 
and brings the best possible re- 
sults.” 

Under the policies inaugurated in 
1950, sales in the service and parts 
departments have increased by 500 
percent; new and used-car sales are 
constantly being increased, and the 
number of employes has doubled. 

Located in a large residential 
area, Markad says it has two prin- 
cipal objectives: To provide the 
community with the necessary 
means of transportation, and to 
keep that transportation in oper- 
ation at the lowest possible cost 
of the customer. 

Typical of service department 
innovations are a ‘‘bargain 
counter” where customers can 
purchase seasonal merchandise 
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The Men Behind Markad's 


Policies— 


A “service to the community" program is the cornerstone of the policies of Markad 
Motor Co. (Ford), Cleveland, according to Byron Cleveland (second from left), presi- 
dent of the firm. He is assisted by Jack Gayer (left), fleet sales manager; Robert 
Hulderman (second from right), general manager, and James Watson (right), sales 
manager. Back row: Don Kuback, parts manager; Dave Mobbs, service manager, and 


Robert Pefferman. 
* * 


on a self-service basis; adequate 
parking facilities, and a push- 
button call for service permitting 
the customer to call a supervisor 
without leaving his car. A time- 
payment plan for service jobs is 
offered. 

For customers as well as em- 


Right |on the line with Superfine 






 —— 
GLASS 


G | 








Pittsburgh Superfine fiber glass insulation is completely 


adaptable to assembly line, mass production techniques. 
Lightweight and easily handled—tough and resistant to tear— 
easily cut to any shape—quickly installed, using adhesives 


or tapes—non-irritating for workers to handle. 


Pittsburgh Superfine provides the efficient acoustical and 


thermal insulation so necessary for passenger comfort. Complete 
information will be furnished on request. Pittsburgh Plate Glass 
Company, Fiber Glass Division, 420 Fort Duquesne Boulevard. 
Pittsburgh 22, Pa. District Sales Offices: Detroit, Chicago, 
Cincinnati, Cleveland, New York, Washington. 
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ployes, Markad offers its “Markad 
Athletic Club,” a basement gym- 
nasium. Planned by Cleveland, the 
gym has classes under Jim Watson, 
sales manager, who served as a 
judo instructor with the Seabees. 
It provides facilities for wrestling 
boxing, tumbling, apparatus work 
and weight lifting. 


“We have finished one major ex- 
pansion move,” said Cleveland, “but 
we will continue to improve, not 
only with the addition of newer 
equipment, but in our constant ef- 
fort to serve the community and 
to integrate our activities.” 


Dodge Salesmen 
To Hit the Road 
On ‘Truck Day’ 


DETROIT.—The 4,100 Dodge 
dealers throughout the nation will 
participate in a special “Red Hat” 
day on Wednesday (Sept. 2), aimed 
at having each salesman sell before 
sundown the banner-bedecked new 
Dodge truck he is driving. 


The unusual promotion in which 
each salesman will wear a _ red 
baseball cap and a red bandanna 
handkerchief was explained by 
William S. Woolsey, Dodge truck 
sales manager. 


Special newspaper and spot radio 
|advertising, window signs, and 
flaming red signs on trucks will ask 
truck buyers to watch for salesmen 
wearing a red hat while driving a 
new Dodge truck. 

Prospective truck buyers will be 
urged to stop the salesman and 
make him an offer on the Dodge 
truck he is driving. 

Signs have been mailed to the 
dealers to place on the new trucks 
their salesmen will be driving that 
day. The signs say: “Stop Me! For 
a Real Deal on This Truck.” Sales- 
'men will be urged to sell their 
jtruck before returning to their 
desks. 

The idea was tested by individual 
Dodge dealers before officials de- 
cided to stage the national promo- 
tion. 


‘Foreign Sales 


(Continued from Page 6) 


appointed in the east so far in 1953. 

It was learned further that a 
good number of such exclusive 
dealerships are merely awaiting 
factory approval. These dealers 
are given a Ford Motor Co. 
foreign products branch sales 
agreement, which requires the 
same approval and signature 
from Detroit as any other do- 
mestic Ford or Lincoln-Mercury 
franchise. 

The appointment of these dealers 
might account in part for the move- 
ment from fourth place in 1952 to 
third in 1953 for the English Ford. 


O’Conner, Cutberth Buy 


Ford Deal in Kansas 


Don O’Conner and Bob Cut- 
berth have purchased Sullivan 
Motor Co. (Ford), Herington, 
Kens., from Paul Sullivan. The 
new owners will operate the 
dealership under the name of 
O’Conner-Cutberth Motor Co. 

Both O’Conner and Cutberth, 
formerly were with Consolidated 
Motors, Inc., St. Joseph, Mo. 
O’Conner was vice-president and 
general manager, and Cutberth 
was a salesman. 
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Reduced Regulation Sought . . . 
Transport Study Set 


By C of C Group 


WASHINGTON. — Appointment 
of a 45-member committee to study 
Federal-state relations, elimination 
of government competition and re- 
duced regulation in the field of 
transportation and communication 
has been announced by Richard L. 
Bowditch, president of the U. S. 
Chamber of Commerce. 


The first meeting of the trans- 
portation and communication 
committee under its new chair- 
man, Arthur E. Stoddard, presi- 
dent of Union Pacific, will be 
held Sept. 16-17 in Washington. 


The committee is one of the 
chamber’s advisory groups which 
consider policy proposals and make 
recommendations to the member- 
ship for final action. 

It includes. five executives each 
of rail, truck, ocean shipping, air 
and local transport carriers; 10 
shippers; three communication of- 
ficials, and representatives from the 
bus, pipeline, barge, freight for- 
warder, warehouse and chamber of 
commerce fields. 

Stoddard explained that the com- 
mittee’s immediate program will 
place emphasis on pending trans- 
port legislation so that the chamber 


Knetzer Falls Dead 
In Montana, Site 
Of Alleged Cache 


BOZEMAN, Mont.— Robert L. 
Knetzer, 42, “new-used” car dealer 
who ran up debts of $3 million 
while doing business at Edwards- 
ville, Ill., fell dead of a heart attack 
here last week. 


It could not be determined what 
Knetzer was doing in Bozeman at 
the time of his death, although he 
had been in the city only a few 
hours, the FBI said. 

However, when Knetzer was tried 
in Springfield, Ill., earlier this year 
on charges of concealing nearly 
$700,000 in assets from creditors, 
witnesses testified he had fortunes 
buried in fruit jars in Montana and 
along the Mississippi River. 

One witness said Knetzer had 
promised him a handsome reward 
if he would finance a trip to Mon- 
tana to dig up some of the money. 

Knetzer broke into the news after 
World War II, when he set up op- 
erations in an Illinois field. He ac- 
cepted deposits on “new-used” cars, 
promising to sell scarce autos at 
list price or lower. 

His boom fell through in 1948 
when too many customers de- 
manded refunds of deposits. It was 
reported that in one six-month 
period he refunded more than $3 
million in cash. He later was ac- 
cused of perjury, contempt and 
fraud. 

After a spectacular suicide at- 
tempt in his cell last year while 
awaiting trial, Knetzer escaped jail 
in Springfield with the aid of a 
phony U. S. marshal. 

He was recaptured, brought to 
trial, and convicted of hiding as- 
sets. He was sentenced to five years 
and fined $5,000, but he managed 
to maintain freedom through a 
series of legal maneuvers, including 
a charge that public officials were 
accepting money from him in re- 
turn for keeping him out of prison. 

Knetzer’s charges were never 
substantiated, although a Federal 
grand jury began an investigation 
several months ago. 





will be able to present its views on 
major transport bills. 

The truck section of the com- 
mittee is made up of the follow- 
ing members: 

Walter F. Carey, president of 
Automobile Carriers, Inc., Flint; 
Evans A. Nash, Oklahoma City; 
Alex K. Scherer, president of Scher- 
er Freight Lines, Ottawa, IIll.; John 
Sloan Smith, general manager of 
Aero Mayflower Transit Co., In- 
dianapolis, and William Ward, 
president of Ward Trucking Co., 
Altoona, Pa. 

Thomas R. Hudd, president of 
National Carloading Corp., New 
York, represents the freight for- 
warders. 


Electric Brakes 
Held Way to Cut 


Loss of Livestock 


BELOIT, Wis.—The $50 million 
yearly loss caused by injury to 
livestock while being transported to 
market can be substantially reduced 
by the use of electric trailer brakes 
synchronized with the tractor 
brakes, says George G. McManis, 
automotive division manager of 
Warner Electric Brake & Clutch Co. 

The electric trailer brake is said 
to provide synchronized stopping in 
which all brakes on the unit work 
in unison, thus preventing sudden 
stops. 

“In hauling livestock,” McManis 
said “the operator is faced with the 
problem of a constantly shifting 
load. Fast, non-emergency stops or 
the jackknifing of a trailer cause 
the animals to be violently thrown 
against each other or against the 
trailer sides. This is the chief cause 
of damaged stock.” 

He said that the new electric 
brake could be used in conjunction 
with truck-tractors equipped with 
either air or hydraulic brakes. 
Another feature of the system, he 
said is an electric load controller 
which allows the driver to set his 
braking “strength” according to the 
weight of the load being trans- 
ported. 

The huge yearly saving in dam- 
aged stock was not the only factor 
to consider, McManis said. 


“The electric installation, as origi- 
nal equipment on a livestock trailer, 
will save the operator about 7 per- 
cent of his original capital invest- 
ment,” he said “In addition, the sys- 
tem involves about 600 pounds less 
weight overall, an important con- 
sideration in payroll computation.” 


Making It Easy 


Hotel Association Approves 


Universal Credit 


NEW YORK.—The hotel indus- 
try has developed a universal-type 
credit plan for travelers, according 
to Arthur J. Packard, president of 
the American Hotel Assn. 

The new system will be honored 
by thousands of hotels throughout 
the United States, Canada, Mexico, 
Alaska, Puerto Rico, Hawaii and 
Bermuda, according to Packard. 

Two types of credit cards will be 
issued, Packard said. “Travelcards” 
will be issued to business firms for 
employes who travel. “Chekards” 
will go to individuals who have 
satisfactory credit records. 


Damerow Builds New Salesroom— 


George Damerow, owner of Damerow 


Ford, Beaverton, Ore., has completed a 


spacious new salesroom and used-car lot. He formerly was a salesman for Wolfard 


Motor Co. (Ford), Portland, Ore. 





New Kaiser Distributor in South Dakota— 


Dakota K-F Distributors, Sioux Falls, S. 


D., recently held its formal opening with 


a celebration which attracted more than 4,000 visitors. 





Plastic Bodies Detailed 


Quantity Production Methods Analyzed in Book 
Aimed at Amateurs 


ARCADIA, Calif.—A guide for 
the amateur who wishes to build 
his own plastic sports car has just 
been published. 

The 95-page book, “Fiberglas 
Auto Body Construction,” by John 
A. Wills, has been issued at $3 
a copy by Post Publications, 
Arcadia, Calif. 

Adequately illustrated, the book 
covers all phases of plastic-body 
construction. Starting with a 
chapter on materials—fiberglas and 
polyester resins—Wills discusses in 
detail the construction and use of 
models and molds. 


The book also contains advice on 
structural details and body mount- 
ing, as well as finishing, filling and 
painting. 

But most interesting is the 
chapter on quantity production 
molding methods for commercial 
production as opposed to the wet 
layup method of forming one-of- 
a-kind bodies. 

Quantity production processes 
described are plug molding, vacuum 
bag molding, vacuum injection 
molding and male and female dies. 


In plug molding, one rigid die is 
required. The opposite die, usually 
the male, is made from a rubber- 
like material which allows for 
minor discrepancies and thick- 
nesses in both the mold and the 
type of filler being used. 

The male plug closes by means 
of an air cylinder and after ap- 


White’s Earnings 
Increase 19 Pct. 
In First Half 


CLEVELAND. — Net earnings of 
White Motor Co. during the first 
six months were $1,965,143, approxi- 
mately 19 percent higher than net 
earnings for the same period last 
year, according to Robert F. Black, 
president. 

Earnings per share of common 
stock for the first six months were 
$2.52, as compared with $2.12 for 
first six months last year, Black 
said. 

Net sales, including sales of parts, 
accessories and service during the 
first six months, were $77,194,214, as 
compared with $81,090,886 last year. 
Unit sales of commercial trucks 
and buses were 6.7 percent higher 
than they were during the first six 
months of 1952. 

A gain also was registered in 
sales of military tank components 
and military trailer units under 
defense subcontracts, but sales of 
military vehicles and replacement 
engines fell off sharply during the 
period, accounting for the reduction 
in total net sales, Black reported. 
Defense product business during 
the first half of the year repre- 
sented 9.9 percent of total net sales, 
as compared with $17.9 percent in 
1952. 


“Orders for military goods on 
hand June 30 totaled approximately 
$13,775,000,” Black said, “with a 
substantial portion scheduled for 
the remaining six months of this 
year.” 

The board of directors declared 
a $0.625 quarterly cash dividend, 
payable Sept. 24 to shareholders 
of record Sept. 10. This distribution 
in September will be the 51st con- 
secutive quarterly cash dividend. 
Two cash dividends totaling $1.25 
per share were paid during the first 
six months, Black said. 


proximately a three-minute cure 
cycle, the molding may be removed, 
trimmed, sanded and finished. In 
construction of larger moldings 
with this process, Wills says, some 
type of press equipment would be 
required. 

Vacuum bag molding, de- 
veloped largely by the aircraft in- 
dustry, utilizes the simplicity of 
the wet layup method, but pro- 
vides a positive means of elimi- 
nating voids and discrepancies in 
the molding. 

The molds in this system are 
handled in much the same manner 
as in wet layups, except that a film 
barrier is used over the open side 
of the molding. A vacuum is then 
applied at the area between the 
barrier and the mold surface. 


The barrier is sealed at the edges 
and when the vacuum is applied, 
all air and vapors are removed, 
thus causing atmospheric pressure 
to be applied to the barrier sheet 
and consequently transferred into 
the molding. This method is 
particularly useful when extreme 
detail is desired in the molding. 

The ultimate in quantity mold- 
ing processes, Wills says, is the 
use of matched tooling with male 
and female dies. An expensive 
process, it has been used success- 
fully for several years in many 
industrial products. Experience 
gained from these applications, 
Wills says, may be applied to 
body-panel construction, 

At present, matched tooling is 
most suitable for making smaller 
components such as fenders, deck 
lids and hoods. Main body sections, 
because of the cost of molds, will 
probably continue to be made by 
the layup process, Wills says. 

In the mold process, metal dies 
are constructed from low-temper- 
ature alloys. In a second variation 
of the system, electro-plated dies 
are used. This eliminates grinding, 
except for minor finishing. 

Production cycles with matched 
metal tooling are impressive. A 
hood has a molding cycle of ap- 
proximately five minutes with 
matched tooling, compared to a 
cycle of three hours in the layup 
method. And in die molding, the 
neg emerge ready for final finish- 
ng. 

Molded-in colors, Wills says, are 
unlikely to become practical be- 
cause of technical problems. 





Holders Approve 
Timken-Detroit, 
Standard Merger 


DETROIT.—Shareholders of 


Timken-Detroit Axle Co. have ap- 
proved an agreement of reorgani- 
zation and consolidation with 
Standard Steel Spring Co. 

Approval of the action also was 
given by stockholders of Standard 
Steel Spring Co. 

The pact provides for the con- 
solidation of the two corporations 
into a new firm to be known as 
Rockwell Spring & Axle Co., it was 
announced by Walter F. Rockwell, 
president of Timken-Detroit. 

Approximately 83 percent of the 
outstanding shares of Timken-De- 
troit were represented at a share- 
holders’ meeting, and more than 98 
percent voted for the consolidation, 
according to Rockwell. 
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Scary Talk Held 
Best Way to 


Start Depression 


PHILADELPHIA. — The surest 
way to start a depression is to pre- 
dict one, according to Crawford H. 
Greenewalt, president of duPont. 

He wrote as a guest columnist in 
the financial section of the Phila- 
delphia Inquirer. 

“In this country our standard of 
living is such that a _ substantial 
part of our income is available for 
purchases that we may make today 
or put off until tomorrow, he said. 


“If we are confident of the future, 
we buy today. If we are not, we 
decide to make the old car do an- 
other year, to delay our house 
painting until spring or, if we are 
up to it, to tell our wives that they 
can’t have that new coat after all. 


“Such decisions in the American 
home determine our relative state 
of business prosperity,” Greenewalt 
said. “They have an impact far 
outweighing the sober deliberations 
of senators and statesmen. And be- 
cause people react with great 
sensitivity to signs and portents, 
those who predict in public take on 
a great responsibility.” 


Greenewalt said that the surest 
way to continuing prosperity “is to 
keep our hopes high, our incentives 
strong and our economy dynamic.” 


He termed war a calamity to 
business and said that profits have 
always declined for duPont in war- 
time. 


Ford Division Ups 
Hubbs and Hickl 


DEARBORN. — Appointment of 
Hazlett D. Hubbs as assistant parts 
and accessories manager and Rudy 
W. Hickl as merchandising man- 
ager for the Ford division was 
announced last week by Earl G. 
Ward, parts and accessories man- 
ager. 

Hubbs formerly was parts mer- 
chandise manager and Hickl had 
headed the accessories department. 
Hubbs was promoted to the second 
post in the division’s parts and ac- 
cessories operations, and the two 
departments were consolidated un- 
der Hickl. 


Hubbs has had wide experience 
in sales management and market- 
ing, including five years in Berne, 
Switzerland, as continental repre- 
sentative for a group of American 
companies. Before joining Ford, he 
was general sales manager and 
treasurer of Monmouth Products 
Co., Cleveland. 

Hickl, who has been in automo- 
tive accessories merchandising for 
many years, joined Ford Motor Co. 
in 1947 as accessory sales manager. 
Before that, he was connected with 
a retail outlet in Chicago. 


Quo Video? 


Firm Offers a Free Auto 


With TV Purchase 


WICHITA. — There was some 
hubbub when a few auto dealers 
in recent months offered a free 
television set with the purchase of 
a car. Now, Bob & Austin T-V 
Appliance Theatre has gone a step 
further. 

The firm offers “a good, service- 
able prewar car, at not one cent of 
extra cost,” to each buyer of a 





$369.95 television receiver. 


Most Economical— 


Mrs. Laurine Owens, of Sedalia, Mo., 
receives the first prize of $500 from Dan 
Robinson, vice-president of Bryant Motor 
Co., for winning the Northwest Missouri 
Dodge Dealers Economy Run. Mrs. Owens 
topped 30 finalists out of an original 
9,800 contestants by registering 24.774 
miles per gallon in a Dodge V-8. 
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Worse Tax Headaches 


In Store for 


Congress 


By William Ullman 


shington Correspondent 


HE tax headaches which 


troubled Congress — and the 


Eisenhower Administration—during the first six months 
of 1953 may be regarded as mild when compared with the 
woeful revenue problems members likely will find waiting 
for them when they return to session next Jan. 7. Says 


Rodney Crowther, tax expert 
for the Baltimore Sun: “By 
that time individuals will 
have their automatic reduction of 
10 percent which Rep. Dan Reed, 
New York Republican, wanted to 
give them last July 1 instead of 
waiting until Jan. 1. 

“That will be an aggregate reduc- 
tion of $3 billion a year in indi- 
vidual income taxes, wiping out the 
boosts which were voted in the 
Revenue Act of 1951. 

“But also by that date Social Se- 
curity contributions, now 1% percent 
each for employ- 
ers and employes, 
will have risen 
automatically to 2 
percent for each, 
although Presi- 
dent Eisenhower 
requested Con- 
gress to freeze 
the rate for an- 
other year. 

“That will cost 
taxpayers covered 
by Social Security 
about $1.3 billion, evenly divided 
between worker and his boss. 

“By the time Congress comes 
back, the excess-profits tax, so bit- 
terly fought over in the last session, 
will have expired and corporations 
will save approximately $2 billion 
for a full year. 

“The real battle comes now.” 

. + o 





William Ullman 


Excise to Decline 
EER the Revenue Act of 1951, 
two big additional chunks of 
taxes are due to expire automatic- 
ally on April 1. 

The first will be $2 billion of 
corporation income taxes with 
the rate scheduled to drop from 
52 to 47 percent, The second loss 
will be $1 billion of excise taxes, 
when higher rates imposed on 
liquor, tobacco and miscellaneous 
manufacturers, including motor 
vehicles, parts and accessories, 
drop back to rates levied prior 
to 1951. 

President Eisenhower has asked 
Congress to postpone — indefinitely 
—both of these tax reductions. 

But, just as the President got 
strong opposition from Rep. Reed 
on the excess-profits tax, he likely 
will face a stiff fight from the 
Ways and Means Committee chair- 
man on his request to cancel the 
$2 billion tax cut for corporations. 
e 7 * 


Lines Are Drawn 


se all signs fail, says Crow- 
ther, who is a top observer of 
tax legislation on Capitol Hill, the 
battle over corporation income 
taxes will develop into a repeat 
performance of the bitter battle 
between Reed and the Administra- 
tion. 

And, he adds, another big fight 





Braeger Chevrolet Honors Faithful Staff. 


oO 
over the excess-profits taxes is 


likely. ; 

It is known that Reed and 
many members of the Ways and 
Means group not only favor let- 
ting the automatic cuts in excises 
occur on April 1, but that they 
indicate strong susceptibility to 
more excise tax relief than is now 
provided in the law. 

Reed has said that evidence pro- 
duced during the recent hearings 
on tax revision added up to a 
“shocking indictment of the unfair- 
ness and confusion of our anti- 


quated revenue system.” 
* * of 


Ritchie in Clear 


AP-* controversial battery ad- 
ditive, and its maker, Jess 
Ritchie, of Oakland, Calif. have 
had quite a time running the well- 
known — and unpredictable — Gov- 
ernment gantlet during the past 
six months. 

Temporarily, at least, Ritchie 
and his product are now out in 
the clear after having been under 





a fraud order issued by the Post 
Office Department, 

Here are some of the things that 
have happened in the case: 

1, The National Bureau of Stand- 
ards wasn’t so sure about the 
merits of the product. 

2. Secretary of Commerce Sinclair 
Weeks wasn’t so sure that the Bu- 
reau of Standards had been fair in 
its treatment of Ritchie and AD- 
X2, and so suspended, preliminary 
to firing, Dr. Allen V. Astin, its 
director. 

3. The Senate Small Business 
Committee held hearings, and 
agreed to some extent with Weeks. 

4. Tests of AD-X2 were made by 
other scientific bodies. They found 
the additive had some good fea- 
tures, but did not give unqualified 
approval. 

5. The Post Office Department 
lifted its ban on AD-X2, stating, 
in part, “there is substantial dis- 
agreement as to the relative bene- 
fits of AD-X2.” 

6. Secretary Weeks reinstated 
Dr. Astin as director of the Bureau 
of Standards while awaiting the 
report of an “evaluation commit- 
tee,” named by the National Acad- 
emy of Sciences. 

= - * 


Airmen Hear Kyes 


Dee Secretary of Defense 
Roger Kyes was one of the 
speakers before the Air Force Assn. 
convention here last week. 

In the course of his talk, Kyes 
pointed out that there were many 
different views on national security. 
These, he said, lie between those 
who hold “the almost fanatical be- 
lief” that disaster will come if their 


Dealer Sets Pace as Shop, Office Staffs Pitch In... 











Dane Picks Up American Know-How— 


Prof. Jorgen Christensen (second from left), of the Copenhagen (Denmark) Techno- 
logical Institute, took a course at Western Michigan College in Kalamazoo on diagnos- 
ing and remedying automotive electrical system troubles. Shown (from left) are Harry 
Fawley, instructor; Christensen, and James O'Brien and Alfonso Herrera, foreign 


representatives of General Motors Overseas Corp. 


ideas aren’t followed, “and the pa- 
cifist who would do nothing.” 
* * - 


Economy Is Watchword 


HE new Small Business Admin- 

istration will have a total staff 
of no more than 550 employes, with 
about 200 of these at headquarters 
here in Washington. It will have 13 
regional offices. 

SBA is to be made up by a 
merger of the Small Defense Plants 
Administration and some elements 
of RFC. Many employes of the 
latter two agencies will have to go, 
since SBA will have the money for 
only a limited staff. 

+ . - 


Bradley Appointed 


Albert Bradley, executive vice- 
president of General Motors, was 


Everyone Sells Cars at Cobb's 


By L. H. Houck 
Staff Correspondent 


NEVADA, Mo. — Every employe 
of Irv Cobb Chevrolet Co, is a 
salesman who sells all the time. 

Irv Cobb, owner, sets the 


Petroleum Group 


Meets Sept. 16-18 


WASHINGTON.—A report on the 
Eisenhower Administration, a look 
at aviation’s future and a dis- 
cussion of atomic energy are some 
of the special features on the 
program for the annual meeting of 
the National Petroleum Assn. in 
Atlantic City Sept. 16-18. 

About 1,000 refiners, Government 
representatives and other interested 
parties are expected to attend. 


The Administration will be dis- 
cussed by Paul Wooton, veteran 
Washington correspondent, and 
Stephen F. Dunn, general counsel 
for the Department of Commerce. 


Lt.-Gen, James H. Doolittle, vice- 
president of Shell Oil Co. and a 
noted aviation authority, will give 
his audience “A Look at Aviation’s 
Future.” Atomic energy as a 
weapon for peace will be discussed 
by Dr. Hubert N. Alyea, of Prince- 
ton University. 


After completing 25 years of service with King Braeger Chevrolet Co., Milwaukee, 
several employes received three-week paid vacation trips and special service signs 
from Oscar Braeger (right), owner of the firm. The employes are (from left) Joseph 
Szewczyk, George Sexton and Harold Wood. Two other trip winners were Felix Holz- 
houser and Oris Hylton. The vacation award plan was started in 1950. 


example by selling more cars than 
anybody else in the firm. 

Cobb said that recently he sold a 
used car to a waitress who served 
him coffee in a town 300 miles 
away a year ago. He had stopped 
in for breakfast and, in accordance 
with his policy of selling all the 
time, gave the waitress his card 
and told her if she ever needed an 
automobile to let him know. 


Recently he received a phone call 
from the woman, who reminded 
him of the incident and said that 
she had wrecked her car. She asked 
what he had in a certain price 
class. He made a deal over the 
phone and she arrived on the bus 
to take delivery of the car. 


All employes from mechanics to 
bookkeepers are continually re- 
minded that their jobs depend on 
sales and that all are salesmen. 
Hardly a month passes without 
several employes turning in good 
sales. 


Commissions are paid only on 
sales made to prospects from out- 
side the territory. One mechanic 
sold a car while on vacation and 
got a $25 bonus. 


Cobb bought out his partner in 
this two-year-old Chevrolet deal 


Insurance Rates 


In Wash. Sliced 


OLYMPIA, Wash. — Many Wash- 
ington car owners soon will get 
reductions on automobile insurance, 
according to William A. Sullivan, 
insurance commissioner. 

The National Automobile Under- 
writers Assn. has filed revised rates 
which will result in a 5.7 percent 
decrease in premium payments to 
insurance companies. 

The new rates will become ef- 
fective Sept. 21. They will mean an 
annual saving to policy holders of 
$1.8 million. 

The schedule for cars calls for an 
11 percent reduction on $75 deducti- 
ble collision insurance, 22 percent 
on $100 deductible, and 50 percent 
on towing and road service. How- 
ever, $50 deductible collision will 
remain the same. 

Commercial vehicles also will be 
affected, Sullivan said. Compre- 
hensive for commercial local haul- 
ers will be reduced 14 percent; fire 
and theft, 15 percent, and all forms 
of commercial collision insurance, 
25 percent. 


and doubled the volume for the first 
six months of the second year. 


Prospects come from satisfied 
customers and from the service de- 
partment. Cobb admonishes all em- 
ployes to tell the truth. A lying 
salesman will not be tolerated, he 
warns, 


Trades are appraised for what 
work is to be done. They are put 
through the shop at once and sold 
with a guarantee. Minor repairs or 
adjustments are subsequently made 
without question, even when not 
covered by the guarantee. 

Cobb bases his inventory on 
the 30-day sales volume of new 
cars. For instance, if 30 new cars 
are sold in a month and the used- 
car inventory stands at 30, all 
sales effort is directed toward 
selling the used cars. 


If a prospect comes in for a new 
car when the used-car inventory is 
heavy, he is told that Cobb will 
trade but can offer more for his 
trade a little later. 


Cobb said that few deals had 
been lost this way and that he has 
definitely kept down his used-car 
stock. 


Cobb offers a finance plan to 
farmers which is proving success- 
ful. The farmer pays one-third 
down and the remainder is fi- 
nanced with payments coming due 
in six, nine or 12 months. Payment 
dates correspond to periods when 
the farmer expects to sell some 
eash cron. 





1,200 Entertained at Virginia Auction— 





one of the 12 men appointed by 
Secretary of Defense Charles Wil- 
son to modernize the military 
financial management and purse- 
string control systems. 

* * * 


Cost Study Arranged 


- H. F. Taggert, assistant 
dean of the School of Business 
Administration, University of Mich- 
igan, has been appointed chairman 
of a committee on cost justification 
to advise the Federal Trade Com- 
mission. 

Taggert is widely regarded as 
one of the country’s leading au- 
thorities on cost accounting, 
according to FTC Chairman Ed- 
ward Howrey, who selected him 
for the post. 

It will be the aim of the Taggert 
committee to arrive at some system 
that firms could use to justify their 
figures when they are charged with 
price discrimination under the Rob- 
inson-Patman Act. 

The new standards, according to 
Howrey, would be designed to help 
companies and the FTC determine 
if prices are legally justified. 

* ¢ @ 


Good Old Summertime 


"WHE Department of Commerce 
4 reported last week that business 
activity has been higher this sum- 


mer than in any previous like 
season. 
Developments in the _ private 


economy, it was stated, are playing 
a bigger part in maintaining high 
business levels than was the case 
during the first two years after the 


start of the Korean war. 
- a * 


Patents Available 


WESTINGHOUSE Electric Corp., 
Pittsburgh, Pa., has made 231 
natents available to the public, the 
Department of Commerce an- 
nounced last week. 

The patents, mainly in the field 
of electronics, may be used by any- 
one without obtaining licenses or 
vaving rovalties. A list of them, to- 
gether with a pamphlet listing more 
than 600 previously offered to the 
vublic without charge, may be ob- 
tained from the U. S. Patent Office. 
Washington 25, D. C 


Wickwire Ups Capacity 

BUFFALO, N. Y.—Colorado Fuel 
& Iron Corp.’s Wickwire Spencer 
steel division is installing two new 
wire machines, costing $150,000, to 
turn out wire for auto - cushion 
springs. The machines will add 
about 12,000 tons to the plant’s 
annual wire capacity, bringing it 
up to about 120,000 tons. 





The Danville (Va.) Auto Auction recently held its sixth annual dealer feast, attended 
by 1,200 dealers and their wives from the eastern seaboard states. A Bel Air Chevrolet 
was given away as a door prize. From left are R. E. Wood, Lynchburg, Va.; Henry S. 
Pittard, Altavista, Va.; John Proffitt, Lovingston, Va.; Kay Baker, daughter of Chester 
Baker, proprietor of the auction, and drawer of winning ticket; Marion Harne:, 
Staunton, Va.; Hubert R. Johnson, Waynesboro, Va., winner of the car; Baker, and 


B. R. Perrine, Richwood, W. Va. 
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Genuine Leather upholstery in a car can mean 
more profit to you! Because it costs more money, 
you make more money. 


But, unlike other items that cost more, Genuine 
Leather is easy to sell. Because of its added dis- 
tinction, and for many of the practical reasons 
pointed out in the above advertisement, Genuine 
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Read the facts in the above advertisement. It 
will give you some pointers that will make leather 
sales and leather profits easier to come by. 

We’re helping you sell Genuine Leather with 

4 color ads in many national magazines. 


Why sell them hamburger when theyre hungry for steak ? 





Leather has great appeal and value to customers 
of both upper and lower income groups. 
Statistics show that as many lower income fam- 
ilies as upper income families own leather uphol- 
stered furniture. So, why shouldn’t the same be 
true of car buyers? Just give car customers the facts 


and they’ll find the money to buy the real thing! 








Only Kansas, Indiana Pass Watered-Down Versions . . . 


Legislatures Cool to FEPC Bids — 


non for enactment of a so-| 
called “educational” type of fair | 
employment practices act in Kansas | 
and a watered-down bill to) 
strengthen the Indiana FEPC law, | 
action in state legislatures was en- 
tirely negative this year on bills | 
seeking to curb racial and religious | 
discrimination in employment. 

Bills proposing new or stronger 
FEPC laws were rejected in 
Arizona, California, Colorado, 
Connecticut, Delaware, Dlinois, 
lowa, Michigan, Minnesota, Mis- 
souri, Nebraska, New Mexico, 
Ohio, Pennsylvania, West Vir- 
ginia and Wisconsin. 

Containing no enforcement or 
penalty provisions, the new Kansas 
law provided for creation of a five- 
member Fair Employment 
Practices Commission and stresses 
education rather than compulsion 
to curb discrimination. 

+. * * 

NDIANA increased from $15,000 

to $20,000 the appropriation for 


Willys Test Cars 


Operate at Less 
Than Cent a Mile 


TOLEDO. — Endurance ana 
economy tests just completed by 
Motor Vehicle Research indicate 
that it costs less than one cent a 
mile to operate a Willys Aero Eagle 
hardtop, according to Raymond R. 
Rausch, general manager of Willys. 

Rausch said that the tests, in- 
volving three Aero Eagles, were 
conducted in 48 states. Each car 
he said, was driven 10 hours a day 
at speeds averaging 40 to 45 miles 
per hour until it clocked 31,500 
miles. 

He said that every type of terrain 
and road condition was encountered 
on the test run, and that the 
drivers were not technicians. They 
were factory workers, students, 
veterans—“all average drivers.” 

The cars operating cost, of less 
than one cent a mile each, covered | 
not only the cost of gasoline, oil and 
lubrication, but routine service and 
maintenance, Rausch said. 

The tires were cross-switched six 
times; the cars were washed and 
the air cleaners were changed five 
times; valve adjustments were 
made twice; the brake fluid was 
changed once, and only once did the 
cars get a tuneup. 

Some 29 brands of “regular” gas 
were used on the test run, with one 
car averaging 31.368 miles per 
gallon, the second 31.370 and the 
third 32.404. In some states, Rausch 
said, ideal road and weather con- 
ditions enabled the cars to realize 
as much as 33 to 36 miles per 
gallon of gas. 

Oil consumption figures were 
cited as follows: One car used 15 
quarts, the second 9 and the third) 
5 during the entire 31,500-mile run. | 

Motor Vehicle Research, which 
conducted the nationwide run under 
its director, Andrew J. White, was 
described by Rausch as “an inde- 
pendent auto-testing organization” 
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Cow-Catcher Returns— 


Wandering kine are a menace to} 
trucks in Texas and the southwest, so) 
National Steel Products Co., Houston, has 
equipped its fleet with cow-catchers to! 
help prevent stray cattle from becoming | 
fatally involved with radiator and steer- | 
ing opparotus. 


administration of the FEPC act 
and empowered the commission 
director to request accused vio- 
lators to attend hearings. Defeated, 
however, were efforts to write 
strong enforcement and penalty 
provisions into the law. 

States with enforceable FEPC 
laws are Connecticut, Mas- 
sachusetts, New Jersey, New 
York, Oregon, Rhode Island and 
Washington. Those with such 
laws lacking enforcement pro- 
visions or machinery are Color- 
ado, Indiana, Kansas, New Mex- 
ico and Wisconsin. 

In addition, an enforceable FEPC 
law was enacted in Alaska, with 
provisions for penalties against vio- 


lators. 
+ + * 


UBLIC ACCOMMODATIONS 

New or stronger laws against 
racial and religious discrimination 
by places of public accommodation, 
such as hotels, restaurants, 
theaters, stores and other places 
offering services, merchandise or 
amusements to the public, were en- 
acted by Connecticut, Massachus- 
setts, Oregon and Washington. 

Similar proposals were rejected 
in Arizona, Indiana, Maine, Mis- 
souri, Montana, Nevada, New 
Hampshire, New Mexico and West 
Virginia. 


Connecticut and Massachussetts 
laws against discrimination by 
places of public accommodation 
were strengthened, while Oregon 
enacted a law prohibiting dis- 
crimination because of race, 
creed, color or national origin in 
the use. of hotels, motels, restau- 
rants or places of amusement. 

The new Oregon act gives persons 
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| 
discriminated against the right to 
sue to recover civil damages up to 
$500 from violators of the law. 

A law enacted by the Washing- 
ton State Legislature makes it a 
misdemeanor to deny any person 
| the privileges of any place of public 
resort, accommodation, assemblage 
or amusement by reason of race, 
creed or color. 

s * % 


DUCATION — 





In signing into 

New York State law a Dill 
making it an unfair education 
practice for institutions of higher 
education to accept any endowment 
or gift of money or property con- 
ditioned on the teaching of any 
doctrine of racial superiority, Gov. 
| Dewey suggested that the measure 
| be further strengthened next year. 

* * 


x 
NSURANCE — California turned 
down proposed legislation to pro- 
hibit racial discrimination in the 
issuance of auto insurance. The 
measure would have provided for 





Ford Outruns Chevrolet 
In Detroit July Sales 


DETROIT. — Ford dealers in 
Wayne County came back strong 
in July to outsell Chevrolet 
dealers by 1,433 units—5,038 to 
3,605—according to the July re- 
port of the Detroit Automobile 
Dealers Assn, 

The sales race here took on 
emphasis in April and May, when 
Chevrolet dealers outsold Ford in 
Wayne County for the first time 
in several years. Ford regained 
the lead in June, however, 4,797 
| Cars titled to 4,113 for Chevrolet. 








enacted in Minnesota, but proposals 








‘Swank’ Dealership in Oregon— 


This is the home of Jack Swank's dea 


lership in Hillsboro, Ore., which handles 


Pontiac cars and GMC trucks. Swank is one of the 22 members of the Washington 


County Auto Dealers Assn. 


canceling of the licenses of auto- 
mobile insurance agents after three | 
violations of discrimination. Bills 
to outlaw discrimination in the is- 
suance of insurance policies also) 
were rejected in New York. 

VOTING RIGHTS—A proposed 
amendment to cut the cumulative 
provision of the Alabama poll tax 
to two years was approved by the 
Legislature for submission to the 
electorate this year. 

Michigan lawmakers enacted an 
oxtension of absentee voting on re- 
ligious holidays. 

Mos Vio.tence: A bill enacted in 
North Carolina to outlaw the Ku 
Klux Klan makes it illegal to be- 
long to any secret society organized 
for the purpose of circumventing 
state law. It also regulates wearing 
of masks, holding of secret meet- 
ings and bans the burning of 
crosses for the purpose of intimi- 
dating persons. 

* 





* * 


ACE restrictions in real estate 
deeds were outlawed by a bill 


Here Is How Auto Makers Fared on Percentage of Industry 
In the Various States in the First Half of 1953 


Computed by Automotive News 


to curb discrimination in the pri- 
vate housing field failed of enact- 
ment in New York. 

Legislation to legalize _ inter- 
racial marriages was enacted in 
Colorado and Montana, but re- 


| jected in North Dakota, 


A bill enacted in New York pro- 
hibits any Knights of Pythias lodge 
from refusing membership to ap- 
plicants because of race, creed, 
color or national origin. 

California lawmakers approved a 
bill abolishing a requirement that 
applicants for motor vehicle oper- 
ator’s or chauffeur’s licenses must 
mark down their race. 


20 Foreign Cars Lost 


In Va. Warehouse Blaze 
HAMPTON, Va.—Twenty 
foreign-made cars consigned to Im- 
perial Car Distributors, Inc., were 
destroyed when flames razed an 
auto warehouse here. Saved from 
the fire were 15 other cars belong- 
ing to Imperial and six consigned 
to William-Thompson Pontiac Co. 
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GORE i csiscecascene | 2.92) 1.96| 5.20, 9.89] 19.97, 15.93, 1.22, 4.91) 22.06 8.77| 2.08) 23.26 6.41) 7.06) 47.58, .09, .26 .35 1.74) 2.86 1.40 2.34 1.25 
Connedicut ............ | 3.57) 2.22| 7.55| 9.58 22.92| 14.19, .82 3.90] 18.91) 8.39 2.26 20.57) 5.85| 7.08| 44.15, .32| 62) .94 1.76 3.46 2.11 2.76 1.59 
Delaware ...........-. 2.30) 1.50) 6.13} 8.55] 18.48) 16.57, 84 3.72| 21.13 7.80| 1.96) 27.08] 5.89| 7.84) 50.57, 30 .55  .85| 1.09| 2.20 .94 3.57. .67 
Dist. of Columbia ....... 2.81) 1.62| 4.64, 16.00) 25.07, 16.26, .86 3.39) 20.51| 6.88) 2.91) 24.53 6.28 6.64 47.24 .22) .27| .49 1.17 1.15 1.48 1.66 63 
ERE. 2.61 1.68) 4.99) 10.92) 20.20 16.57 1.02 4.43! 22.02 8.44 2.34 22.09 5.91| 7.00| 45.78] 57 .35 .92 1.06 2.35 1.84 2.89 1.47 
BEE 3c sss oisces 2.04 1.24) 5.39, 11.45, 20.12 18.05 .70| 4.01; 22.76, 8.18 1.47, 27.65| 5.41 7.35! 50.06, .28| .38 .66 .71 1.28 1.04 2.46 .70 
ES Cela W inthis 2.79, 2.07| 5.14) 8.39) 18.39, 14.49 .98 5.71| 21.18 8.83) 1.90, 21.24 6.60 6.25) 44.82 .14, .69 83) 2.44/ 3.98 1.49 4.39 1.99 
EE iia shen nt Sen aa 3.03} 2.39| 5.48} 11.09 21.99 15.55, .81 4.30) 20.66, 8.91 2.17) 21.27) 6.00 6.68 45.03 .13, .48| .61 2.05 4.26 1.66 2.87 .69 
Ee 6 chins saat 2.79, 2.42) 5.26) 11.13) 21.60 14.97 .69 3.59| 19.25; 7.79) 1.41) 23.51| 5.48] 7.03| 45.22| .27) .74) 1.01) 1.54! 3.68) 1.92) 4.76 .84 
ES 3 dee epagseehan 2.56, 1.95! 5.10) 11.27) 20.88) 17.24 .61 4.26) 22.11, 7.44 1.43 26.57, 5.68 7.11 48.23 13 33 46 .82 2.83 .96 3.01 .64 
SS eer 2.37| 1.64 4.97, 11.23, 20.21 17.49 .73 4.42) 22.64 8.37 1.55) 23.20 5.61 7.16 45.89 .39 78 1.17| 1.47) 3.97 1.22 2.70 .64 
NL bs edge 5k e 2.47| 1.58 5.99) 10.37) 20.41) 16.66 .43 3.34) 20.43 7.69 1.30) 27.21 5.52! 7.07 48.79 .21| .39, .60 1.14) 3.31! 1.23) 3.13 .83 
arn 2.03) 1.88! 4.77| 12.02) 20.70, 18.31 .58, 3.20! 22.09 7.06 1.53 27.43) 4.76) 7.38| 48.16 30) .43, .73 .69 1.87' 1.34 3.54 .67 
sak fcisie Sa see << 2.70| 2.16) 6.38) 11.39 22.63' 14.95 69 4.06 19.70, 7.54) 1.11 25.14) 5.20) 6.47 45.46 .68| .50 1.18 1.61 2.99 1.28 2.79 1.89 
Maryland 2.58) 1.87) 5.23) 10.60! 20.28 18.22, .76 3.73 22.71, 7.31 1.36 25.56) 5.19) 6.90 46.32) .36 47. .83| 1.40, 2.71 1.57 2.78 1.07 
Massachusetts . . 3.14) 2.71) 6.24) 11.04) 23.13) 15.20 .79 3.88) 19.87) 7.83) 1.65 20.84) 6.78 7.52) 44.62 .40° .41 81) 1.30 4.09! 1.32 2.81 .92 
Michigan 2.34) 1.85| 4.99| 8.66) 17.84 19.76 85 3.76| 24.37, 8.58 2.50 23.77 6.27 7.83 48.95 .19! .59° .78 1.32) 2.78 1.47 1.85 .53 
Minnesota ............. 2.68; 2.04 4.89! 10.72) 20.33) 17.28 .52, 3.94) 21.74 8.08 1.44 25.62 5.65 6.87 47.66 .10 .53) .63| 1.37) 2.60 1.47 3.21 .64 
Mississippi ............ 2.39 1.40| 4.36! 13.05) 21.20, 17.92.53) 3.83) 22.27, 8.29 1.50 27.51 4.78| 6.67, 48.75| .17° .22 39 .87. 1.63' .98 3.09 .67 
a vids ¥06 vaeeey 2.23| 2.23| 4.70| 12.95| 22.11 18.83 .52 4.25] 23.60} 7.26 1.39| 24.07 5.31 6.34 44.37 27 40 67 .76| 3.81| 1.37 2.69 53 
BE thi 2 ad scales 2.22 1.70, 5.14, 9.15) 18.21 17.33, .80 4.50) 22.63) 7.94 2.05 23.54, 6.62| 5.90 46.05 .16 .70 .86 2.75] 2.37 1.62 3.73 1.64 
SD 55)5ic84 asip'eae 2.78| 1.44 3.89) 10.18) 18.29 19.48 .73 4.28 24.49 8.64) 1.73) 25.82) 5.51 7.34, 49.04. .28 42; .70 .90| 2.07 .93' 2.93 .58 
Eee 3.39 2.25) 5.93) 10.23! 21.80) 14.55 1.40 5.15, 21.10| 6.50, 2.77; 21.03) 5.75| 6.68) 42.73, 13) .18 .31 1.37 2.51 2.41 4.40 1.66 
New Hampshire ......... 2.64, 1.80) 6.64) 9.90) 20.98 15.89 61 3.36, 19.86 6.85 1.28 23.69| 5.19 7.77' 44.78 47, .55 1.02 2.58| 3.76, 1.37| 2.85) 2.15 
New Jersey ............ 3.95| 2.48) 6.10 9.47) 22.00 15.30 .82 4.58) 20.70, 7.73| 2.15 21.25) 5.29| 7.82) 44.24 .30| .53° .83 1.66 3.24 2.20 3.02) 1.29 
New Mexico .......... 2.85) 1.69) 4.57) 10.08| 19.19 15.23. .93 5.18) 21.34| 10.46, 1.86 23.15 5.57 7.72, 48.76 .19 45 .64) 1.50] 1.88) 1.25 4.05 98 
ee 4.05 3.46 7.73 9.88) 25.12, 12.89 .78 4.04) 17.71 9.15! 2.33) 20.03, 6.18| 7.15) 44.84 .31| .52) .83| 1.43) 3.04 1.92 2.69 1.30 
North Caroling ........ 2.16| 1.95) 4.99| 10.02 19.12 17.52 .58 4.33) 22.43 8.51 1.66 25.67 5.36 7.74 48.94 .25| .32| .57  .82' 1.93 1.53] 2.84 1.61 
North Dakota .......... 3.04) 1.82) 4.27 12.06) 21.19; 20.01. .57 3.60 24.18 7.05; 1.55| 26.84, 4.59) 5.89\ 45.92 .09! .28 .37 1.03| 2.46 1.07 3.28 .46 
eee 3.19 2.29) 6.22) 10.21) 21.91 15.61 72 3.88) 20.21’ 8.35) 2.15) 23.55! 5.53) 7.35) 46.93.25 .60| .85! 1.46) 2.80) 1.65! 2.83 1.15 
SOE: need sha0%5 1.72) 1.85! 3.90] 10.88, 18.35 21.27 64 4.63 26.54 7.64! 1.48 25.95 5.94 6.78 47.79 07 .15| .22\ 68) 2.29| 1.00 261 .40 
Ee 2.54 2.18 4.93) 9.47| 19.12 16.54 .85 4.69 22.08 7.59| 2.00! 22.58! 6.51 6.67| 45.35 .31| .74) 1.05! 1.64| 3.36 1.51! 3.19! 1.73 
Pennsylvania ........... 3.03) 2.58) 6.14 11.99) 23.74 16.21 .57 3.66 20.44 7.87) 1.64! 22.79' 5.63] 6.57 44.50 .30' 69 .99 1.39 2.90 2.00 2.76 1.03 
Rhode Island .......... | 3.47| 2.37| 7.31] 10.43) 23.58 14.69 .67 3.75 19.11) 6.81! 1.85) 21.69 6.26 6.47) 43.08 .44! .57/ 1.01! 1.87] 4.82\ 1.80 2.93. .65 
South Carolina .......... 1.92) 1.62, 5.47, 10.03) 19.03| 17.79 .64 4.11 22.54 7.88| 1.44| 27.74| 5.50| 6.90| 49.46 .29' .26| .55| .97 2.04) 1.45! 2.83 .86 
South Dakota .......... 2.49| 2.01 5.46) 11.57| 21.53 17.52 .84 4.29| 22.65 7.81| 1.59) 25.99! 5.19! 5.52) 46.10 .11! .34! .45! 1.10) 2.30) 1.39] 3.52! .89 
eee eee 2.16) 1.96 6.16 12.56) 22.84 17.15 48 3.30, 20.93! 8.04! 1.52| 25.86 4.96| 6.93 47.31) .29' .32| .61) 1.00) 2.17 1.13 2.93 .83 
re ree 2.37| 1.46| 5.12) 10.33) 19.28 19.63 .79 4.74) 25.16| 8.65) 1.89! 23.91 6.18 6.81) 47.44 .11! .34) .45! .74 2.07| 1.17 2.94) .47 
Rare 2.94) 2.26| 5.36) 7.37 17.93| 16.67 68 5.24! 22.59) 8.11! 1.71| 22.27| 6.57 7.10) 45.76! .19! .99| 1.18! 2.04) 3.46 1.88 3.20 1.55 
Vermont ............+. 3.18) 1.70) 7.92) 11.07) 23.87 14.95.52) 3.48) 18.95! 7.40| 1.11) 22.12| 6.52| 6.49) 43.64) .55| .54| 1.09! .87| 4.69! 1.36) 1.95] 2.83 
Virginia .............. 2.56) 1.84) 4.87| 11.48) 20.75| 19.21 62 3.97| 23.80, 7.52| 1.51) 25.29) 5.24! 7.12, 46.60) .31) .41| .72, 1.39] 1.45| 1.41) 2.57) .68 
Washington ........... 2.46) 2.19] 4.90) 10.11| 19.66) 16.74 .80|  4.28| 21.82) 7.19) 1.62/ 23.19 6.12| 6.57 44.69 .22! 1.03] 1.25| 1.63] 3.26) 1.38| 3.67) 1.35 
West Virginia .......... 3.27| 1.93| 7.15) 11.57) 23.92 15.35 64 3.85, 19.84! 7.96| 1.30) 25.11| 4.61| 6.73! 45.71! .20! .36| .56| 1.29! 2.39] 2.04! 2.52! 1.60 
Wisconsin ............. 2.75| 2.24| 5.04! 9.87) 19.90| 15.02) .52  3.86| 19.40) 8.87) 1.57) 22.69| 6.16) 7.24) 46.53! .11| .50/ .61! 1.49] 6.29] 1.45] 3.391 75 
i 3.06| 1.94) 4.51) 8.82! 18.33) 15.49 .90/ 4.61/ 21.00, 9.98! 2.51! 24.81| 6.21/ 7.36, 50.87, .07| 241 .31! 1.64! 2:06 1.42) 2.36) 1.84 


NOTE: Total will not add up to 100% 














because miscellaneous makers have not been included. 


Six-Month Sales Data Supplied by R. L. Polk 
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FOB FACTORY 


Fiercest Battle of All: 
Engineer Vs. Stylist 


HE never-ending, bitter struggle between the Army, 


Navy and Air Force has a 


parallel in the auto industry. 


This is the highly explosive, no-holds-barred battle among 
engineering, manufacturing and styling. 
Although the public is generally unaware of the spirited 


behind - the - scenes struggle? 
that precedes the intro- 


duction of a new model, its 
harsh marks can be found in every 
auto plant, large or small. 

Key figure in this triangle is 
usually the chief engineer. If he 
happens to have been raised on 
logarithmic tables and nurtured on 
a sliderule, or if he’s inclined to 
be strongly opinionated and looks | 
for all of the answers in an engi- 
neering handbook, it’s a safe bet 
that engineering and styling will be 
at one another’s throats a good 
part of the time. 

Many of the engineers who 
have reached the top in Detroit 
fit this description, Back in the 
early days of the industry, the 
engineer was the whole show. 
Anybody who could build a car 
that would run was a genius. 

Auto executives bowed and 
scraped before the fellow with 
ability to create a car that could 
be trusted in the hands of the 
public. It wasn’t easy to build a 
reliable car in those days—and few 
of the men who could do it had 
college degrees. 
a 





* * 

Shift in the °20s 

? THE early 1920s, the No. 1 
problem was production. This 

was the period in which the Knud- 

sens and Sorensens moved out in 

front of the pack. The big problem 

then was to build enough cars to 

meet public demand. 

Growing acceptance of the auto- 
mobile as a means of private trans- 
portation, plus the big sales bulge 
generated by time payments, made 
a hero of the Detroit production 
expert almost overnight. 

During the mid-’30s, the stylist 
was eased into the Detroit 
picture by management. The 
stylist came in rather quietly. He 
received a voice only because, by 
that time, most of the cars were 
reasonably reliable and everyone 
in the industry was looking for 
a little something that would in- 


- 
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Self-Contained Press— 


This 15-ton power press of British manu- 
facture consists of a self-contained as- 
sembly of the whole press-actuating 
mechanism. The frame is all steel, and the 
Power unit is keyed to the frame, elimi- 
nating the use of obstructive frontal bars. 
All load-carrying surfaces are submerged 
in oil bathing. Information is available 
from Morey Machinery Co., Inc., 410 
Broome St., New York 13, N. Y. 


when World War II hit. 


crease public acceptance of his 
car. Everybody wanted a 
merchandising gimmick that 
would give an edge to an other- 
wise average car, 

The Detroit stylist was just win- 
ning a strong position for himself 
Once 
again, engineering zoomed. Stylists 
crawled back into their cubbyholes 


to wait for a better day. 
*x 


* * 
Postwar Renaissance 
NTRY of the postwar Stude- 


baker models touched off a new 
emphasis on clean and graceful 


body lines. A lot of Detroit engi-| 


neers who hadn’t thought very 
seriously about styling up to that 
time suddenly found themselves 
enthusiastic about the remarkable 
talents of the designers in produc- 
ing a car that was pleasing to the 
public, easy to merchandise and, 
able to set the tongues of American 
motorists wagging. 

It was grudgingly admitted that 
every car that was outstanding in 
the past 20 years had that subtle 
something Detroit calls style ap- 
peal. 

This didn’t end the struggle 
among styling, engineering and 
manufacturing. Rather, it made 
the controversy more bitter. En- 
gineers saw stylists winning favor 
with top management. In many 
instances, well-organized cam- 
paigns were laid down to sabo- 
tage the dreams the stylists had 
been nurturing for years. 

Where personal bitterness was 
tinged with company politics, these 
struggles between engineering and 
styling have sometimes reached 
epic proportions. Although not 
talked about much in public, some 
of these bids for power have be- 
come famous, both for their up- 


3 BULLS-EYES 
IN 1 TARGET 


IN THE 


GREATER PHILADELPHIA MARKET* 





BULL'S-EYE #2 


PHILADELPHIA METROPOLITAN AREA (8 counties) 


The Evening Bulletin is the daily 
newspaper with the largest 
circvlation—read by 62% of families 


83% of population 
80% of retail sales 


88% of new capital 
expenditures 


oa No matter what you call it—Delaware Valley,” “The Work- 
shop of the World,” “The New Eastern Industrial Metropolis’ — 
you’re still talking about the Greater Philadelphia Market, and The 
Evening Bulletin is the daily newspaper with the largest circulation. 


In Philadelphia nearly everybody 
reads The Bulletin 


Advertising Offices: Philadelphia, Filbert & Juniper Sts.; New York, 265 
Madison Ave.; Chicago, 520 North Michigan Ave. Representatives: Sawyer 
Ferguson Walker Company in Detroit * Atlanta * Los Angeles * San Francisco 
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“When I suggested that auto 
salesmen should be well read, I 
didn’t mean they should make a 
career of it!” 





setting influence on smooth organ- 
izational teamwork and for’ the 
heads that have rolled when top 
management was finally forced to 
step in and settle the argument. 
Such struggles are going on today 
in virtually all of the auto firms. 
This is another form of competi- 
tion — perhaps the bitterest and 


bloodiest form of competition the 
auto industry knows. 
+ aa + 

Styling’s Role in Selling 
| Npebeca-eetpee during recent 

years has shown that invariably 
where stylists are ignored, a car 
even though a standout mechani- 
cally begins to slip in the market. 
Eventually, the stylist is called in 
to add that certain something that 
means the difference between a de- 
sign that’s easy to sell and a car 
that’s a flop from a merchandising 
standpoint. 

Despite all the glamor it gets 
in the newspapers, styling is one 
of the roughest and _ toughest 
roads to fame in the auto in- 
dustry. One styling expert puts it 
this way: 

“Don’t be fooled by the Sunday 
supplements. The industry likes our 
ideas—for publicity purposes, They 
pay us well and we’re not com- 
plaining. 

“But remember this: Just about 
every idea we sell is sold over a 
stack of dead bodies — many of 
them brilliant but unimaginative 
engineers. If you like the design of 
your car, keep in mind that it 
didn’t come easy.” 








PHILADELPHIA CITY (1 county) 


The Evening Bulletin is the daily 
newspaper with the largest 


circalation—read by 72% of families 


Aim your sales artillery at the 


47% of population 
51% of retail sales 
37% of new capital 


Greater Philadelphia Market—hit three markets 
in one with The Evening Bulletin! 


In the Greater Philadelphia Market 


The Evening Bulletin 


is the daily newspaper 


with the largest circulation 





BULL’S-EYE #3 


PHILADELPHIA TRADING AREA (14 counties) 


The Evening Bulletin is the daily newspaper 
with the largest circulatioa—read by 55% of families 
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44. States Act on Road and Vehicle Matters... 


Interest in Highways on Upswing 


ture of the funds limited to $10purposes, according to the amount 
million in the calendar year 1953,|of Federal tax collected in each 
$15 million in 1954 and $7 million| state. 


ASHINGTON.—State legislative 
activities during the first half 
of 1953 have emphasized the in- 
creasingly important role highway 
transportation plays in the overa-all 


economy of the nation, a National | 
Highway Users Conference report | 


shows. 

Altogether, 44 state legislatures 
met and acted in some way on 
the following matters: Funds for 


highway programs, motor fuel | 


taxes, registration fees and spe- 


cial taxes, antidiversion constitu- | 
| proved a bill to permit issuance of 


tional amendments, highway ad- 
ministration, toll roads, plans and 
studies, parking and parking 
meters, uniform laws, motor ve- 
hicle equipment, and vehicle sizes 
and weights. 

Alabama’s Legislature was still in 
session when the report was drawn 
up, and the lawmakers of Georgia 
and Wisconsin are in recess. 

Following is a summary of legis- 
lative enactments, as compiled by 
the conference: as 

+ 


Funds for Highways 


ALIFORNIA has adopted a 10- 

year highway program to be 
financed by increases in registration 
fees and motor fuel taxes. It will 
also provide more than $500 million 
for county roads. Colorado passed 
_a law to create a highway users’ 
tax fund, 65 percent of the proceeds 
to be allocated to the State highway 
fund, 30 percent to counties, and 
5 percent for administration. 

Delaware authorized a $12 million 
bond issue for the improvement of 
state highways, while Kansas au- 
thorized certain cities to issue 
street and highway improvement 
bonds. 

In addition to registration fee 
and motor vehicle tax increases, 
Maryland authorized a total bond 
issue of $380 million for a 12-year 
highway program. Missouri has 
increased the maximum amount 
of state-aid for county roads from 
$750 to $1,000 per mile, and New 
Hampshire authorized a $5 mil- 
lion bond issue for State and local 
highway improvements, to be re- 
paid from the additional one-cent 
gasoline tax levied in 1951. A New 
Mexico law allocated money in 
the highway debt retirement fund 
to the counties for the settlement 
of right-of-way debts. 

North Dakota empowered the 
State Highway Commission to issue 
an additional $3 million in revenue 
anticipation certificates to provide 
funds to match Federal road aid. 
These certificates will be paid from 
the proceeds of one-cent of the 
present gasoline tax. The State 
transferred $6.6 million from the 
Bank of North Dakota and $1 mil- 
lion from the general fund, both to 
the highway special fund to match 
Federal aid. 

* 7” * 

N ADDITION to passage of: an 

axle mile tax and a one-cent gas- 
oline tax increase, the legislature of 
Ohio approved submission to the 
electorate of a highway bond issue 
of $500 million. Ohio also appropri- 
ated $15 million from the general 
fund for roads and streets. 

Oregon authorized a $32 million 
bond issue for construction of state 
highways and bridges with expendi- 





in 1955. 

South Dakota transferred $3 
million from general fund to the 
State highway fund for road 
building (in effect a recoupment 
of funds previously diverted). 
Also $400,000 was transferred 
from general fund to State high- 
way fund in lieu of sales tax on 
motor vehicle accessories. 

The governor of Tennessee ap- 


$24 million in highway bonds—$10 
million for arterial highways and 
$14 million for rural roads. Wash- 
ington authorized issuance of $18 
million in bonds to be amortized 
from the motor fuel tax to provide 
funds to offset the increased con- 
struction costs on Primary State 
Highways No. 1 and & 
* * 


Motor Fuel Taxes 


HUS far five states have in- 

creased their motor fuel tax 
rates. California raised its gasoline 
tax from 4% cents to 6 cents per 
gallon, and the rate on diesel fuel 
from 4% cents to 7 cents. These 
California tax rates will be reduced 
one-half cent per gallon after two 
years. In Iowa the gasoline tax was 
increased from 4 to 5 cents per gal- 
lon, and the use fuel tax from 4 to 
6 cents per gallon. In Maryland and 
Nebraska, it was raised from 5 to 6 
cents per gallon, and in Ohio from 
4 to 5 cents. 

Colorado and Nevada made 
previously temporary 2 cent and 
1% cent gasoline tax increases 
permanent, Pennsylvania ex- 
tended its temporary 2 cent motor 
fuel tax for an additional two- 
year period as did Oklahoma with 
its one-cent levy. In South Caro- 
lina extension of one-cent of the 
gasoline tax scheduled to expire 
June 30, 1954 was approved, 
thereby making the present 
seven-cent rate effective until 
June 30, 1958. 

Twenty-eight states have ap- 
Proved measures memorializing 
Congress to withdraw the Federal 
Government from the field of motor 
fuel excise taxes. Tennessee also 
asks repeal of all automotive ex- 
cise taxes. 

* * * 
ALIFORNIA memorialized Con- 
gress either to withdraw from 

the field of motor fuel taxation or 
to earmark the Federal tax for ex- 
penditure in the states, for highway 


Best Seller 


Rice Employe Again Paces 
Ford ‘500° Club 


DETROIT. — Martin Daher, a 
salesman for Floyd Rice Sales & 
Service, Inc., was the top Ford 
salesman among 20,000 in the 
nation for the third successive 
month, R. R. Anfin, Detroit district 
sales manager of the Ford division, 
announced last week. 

During May, June and July, 
Daher accumulated the highest 
number of points in the national 
Ford “500” Club. His point total 





was amassed by sales of new and 
used cars and trucks. 








Automobiles Haven't Changed—Much— 











Florida and Utah ask that the 
pro rata share of Federal gas tax 
revenue be returned to the states 
until they are given the right to 
substitute their levies for Federal 
excises. 


Two states, Kansas and New 
Hampshire, have enacted gasoline 
tax increases to become effective 
when and if the Federal gasoline 
tax should be repealed. Similar pro- 
posals failed in Delaware, Indiana, 
Minnesota, Vermont and Washing- 


ton. 
* * * 


Registration Fees and 


Special Taxes 


ALIFORNIA increased weight 

fees on commercial vehicles 33 
percent, raised operators’ license 
fees from $2 to $3 and boosted the 
registration fee on cars from $6 to 
$8. After two years, commercial- 
vehicle fee increases will be reduced 
from 33 to 22 percent, and car reg- 
istration fees will be reduced from 
$8 to $7. 

Unsatisfactory experience with 
the ton-mile tax in Idaho led to 
its repeal and as a substitute a 
new truck registration fee based 
on gross weight plus a graduated 
use fee for vehicles having a 
gross weight in excess of 24,000 
pounds, Vehicles weighing in ex- 
cess of 24,000 pounds are required 
to pay an additional fee for each 
1,000 miles traveled in excess of 
30,000 miles. 

Beginning Jan. 1, 1954, Illinois op- 
erators of trucks, tractors, trailers 
and buses will have the option of 
paying either a flat weight tax or 
a mileage tax. The flat weight tax 
in most brackets is at the same rate 
as 1953 fees, and the increase sched- 
uled to become effective Jan. 1, 1954 
was repealed. 

The mileage weight tax ranges 
from $2.50 for a loaded vehicle 
weighing 3,000 pounds, or less, plus 
two mills for each mile traveled in 
excess of 2,000 miles, to $567 for a 
loaded vehicle weighing 72,000 
pounds, plus 114 mills for each mile 
traveled in excess of 5,000 miles. 

Maryland increased registration 
fees on buses and trucks approxi- 
mately 50 percent, and passenger 
car registration fees were increased 
approximately 34 percent. Both will 
become effective April, 1955. 

* * x 


ONTANA increased license fees 
for trucks operated more than 
24,000 miles per year about 25 per- 
cent. Another law changed the 
trailer registration fee from a $10 
flat fee to a graduated schedule 
based on maximum gross weight, 
ranging from $2 to $10, thereby pro- 
viding tax relief for lighter vehicles. 
Nebraska provided a general up- 
ward revision of registration fees 
for two years. Those for buses are | 
graduated up to $380, if weight is 
34,000 pounds. Fees for commercial 
trucks up to 25 tons gross weight 
are graduated to $770. 

New York passed laws to 
tighten application of the ton- 
mile tax. One measure increased 
tax rates on vehicles with gross 
weight over 64,000 pounds. An- 
other abolished exemptions from 
ton-mile taxes for vehicles oper- 
ating within zones established by 
the Public Service Commission 
and those vehicles used exclu- 
sively within incorporated limits. 

North Dakota raised ton-mile tax | 
rate to range from half a cent'! 
(instead of one-fourth of a cent) | 
per mile for vehicles weighing un-| 
laden, three tons or less, to 7 cents 
(instead of 2% cents) per mile for 
those in excess of eight tons. New 
increases in truck registration fees 
range from $3 per ton for vehicles 
weighing from six to 12 tons to $5 
per ton for those over 12 tons. 

ob ok * 

Tus governor of Ohio has ap- 

proved an axle mile tax ranging 
from one-half cent per mile on 
3-axle trucks to 2% cents per mile 
for combinations with five or more 
axles, while Oklahoma imposed a 
tax upon intercity buses of one-half 
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Hickey, Rice Win Ford's 5-Year Plaque— 


oa 





In recognition of five consecutive Ford Four-Letter Awards, Stark Hickey, Inc., and 
Floyd Rice, Inc., Detroit dealerships, were presented with the division's five-year 
plaque. Shown (from left) are C. B. Ewers, assistant Detroit district manager; Stark 
Hickey; Floyd Rice, and R. R. Anfin, district sales manager. 


On the Financial Front 





New highs for the first half-year; posed purchase, 86,500 shares of the 
in both sales and earnings were es-| stock would be issued to Autocar 
tablished by Goodyear Tire & Rub- | for its assets. The remaining 13,500 
ber Co., Chairman P. W. Litchfield | shares will not be issued at present. 


has announced. 


Consolidated net sales reached | First-Half Sales, 


$616,315,503, a gain of $47,482,148, or 
8.3 percent, over sales of $568,833,- 
355 reported for the first half of 
1952. 

Net income for the half-year rose 
to $22,997,684, or $4.92 per share of 
common stock. This compares with 
$15,480,369, equivalent to $3.21 per 
share, earned in the corresponding 
period last year on the number of 
shares now outstanding. 

& * * 


CIT Financial Reports 


First-Half Income Up 

CIT Financial Corp. has reported 
net income of $16,391,130 for the 
first six months of 1953, compared 
to $14,524,014 for the same period 
of 1952. 

Outstanding receivables of all sub- 
sidiaries on June 30 amounted to 
$1,400,957,324, compared to $1,098,- 
845,704 a year earlier. Retail motor 
vehicle installment obligations out- 
standing June 30 amounted to $856,- 
470,360, compared to $670,549,905 a 
year earlier—an increase of 27.7 
percent. 

* * * 


Seiberling Net Rises 20%, 


Sales 64%4% for Half-Year 


Half-year sales of Seiberling Rub- 
ber Co. showed an increase of 6% 
percent over those for the same 
period in 1952, while net income 
after taxes was up 20 percent, ac- 
cording to J. P. Seiberling, presi- 
dent. 

Net sales for the six-month period 
were $20,911,260, compared with 
$19,641,935: a year ago. Net profit 
was $525,337, compared with $437,- 
137 at the mid-year point of 1952. 


* * * 


Shareholders of White 


Approve Stock Issue 
Shareholders of White Motor Co., 
at a special meeting Aug. 15, 
authorized 100,000 shares of voting, 
nonconvertible, cumulative 5% per- 


cent preferred stock. Par value is | 


$100. 

The new issue was authorized to 
carry out the proposed purchase of 
substantially all the assets of Auto- 
car Co. Under terms of the pro- 


* ae * 
Earnings 
Rise for Electric Auto-Lite 


Sales and earnings of Electric 
Auto-Lite Co, increased during the 
first six months of 1953 over the 
1952 period, it was reported to 
shareholders by Royce G. Martin, 
board chairman and president. 


Consolidated net earnings for the 
period ended June 30 were $5,719,- 
745, equal to $3.64 per share. This 
compares to earnings in the same 
period in 1952 of $5,009,705, or $3.19 
per share. 

Consolidated sales, which Martin 
said reflected higher production in 
the automotive industry, totaled 
$132,486,594. 

* Ba * 


Award to Gamble-Skogmo 


For its 1952 annual report, Gam- 
ble-Skogmo, Inc., Minneapolis, has 
received a merit award from 
Financial World magazine, the 
eighth consecutive year that Gam- 
ble-Skogmo has received such rec- 
ognition. The 1952 report was judged 
as among the most modern from 
the standpoint of content, typogra- 
phy and format. 

«© * ” 


Commercial Credit 


Consolidated net income after 
taxes for the first six months has 
been reported by Commercial Cred- 
it Co. as a record $11,481,815, com- 
pared to $9,513,133 for the same 
period of 1952. The total volume of 
receivables acquired during the six 
months was $1,686,292,146, the com- 
pany said. 

* * * 


Pacific Finance 


Pacific Finance Corp. announced 
that net income for the first six 
months, after preferred dividends, 
amounted to $2,013,738, or $2 per 
common share. Income for the 
same period of 1952 was $1,442,149. 
Loans and discounts outstanding 
June 30 totaled $218,381,728. 

* * +. 


Timken-Detroit Axle 
The board of directors of Tim- 





ken-Detroit Axle Co. has declared 
a dividend of 50 cents per share of 
common stock, payable Sept. 21 to 
shareholders of record Sept. 10. 








Nash Officials at Golf Banquet— 


Orville Brown (left), Toledo businessman and owner of this 1930 Packard roadster, 
which sports gleaming chrome and wire wheels, thinks that autos have not changed 
much. Here he discusses the car with Laurel C. Worman, president of Laurel C. Wor- 
man, Inc. (Packard), Toledo. Both attended a gathering of the Classic Car Club in 
Detroit. 


Junior golfers from 46 states, Hawaii, Canada and the Canal Zone, who assemblec 
in Ann Arbor, Mich. for the eighth International Jaycee Golf Tournament, were 
greeted by distinguished personalities. From left are H. C. Doss, sales vice-presiden 
of Nash; Neva Jane Langley, Miss America of 1953; William Brown jr, mayor o 
Ann Arbor, and Charles E. Potter, junior senator from Michigan. 


mill for each mile each passenger 
is transported. 
Oregon permits trucks propelled 
by diesel fuel to pay flat weight 
(Continued on Page 24, Col. 1) 
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_—== Coming Events——_| “trance > 





Dealer Conventions 


wt -10—N. ~~ > Granlidden Hotel, 
ke Sunapee, N 


10-12 — Maine +o Dealers 
"Ton. Samoset Hotel, Rockland, Me. 


a ee Automobile Dealers 
sn., Broadmoor Hotel, Colorado 
Sprinc s, Colo 
Sept. 13-15 — New York State Automobile 
4 enn. Saranac inn, Saranac 


oaph “i2-16—Wyoming A a. Dealers 
Assn., Irma Hotel, Som, ¥ 

= 14-15—Automobile ealors Assn. of 
orth Dakota, Patterson Hotel, Bis- 
marck, N. 

Sept. 17-19—New Mexico Automotive 
aa et Assn., La Fonda Hotel, Santa 


Sept. a a ming Automobile Dealers 
Assn., Irma Hotel, Cody, Wyoming. 
“Ks 20-22—Kentucky Automobile Dealers 

sn., Inc., Phoenix Hotel, kexington, 


Se a 21-22—Wisconsin Automotive Trades 
Tan, “ae Schroeder, Milwaukee. 

Sept. 21-22—South Dakota Automobile 
ealers Assn., Aberdeen, South Dakota 

Sept. 21-22—Minnesota Automobile Deal- 
ers Assn., St. Paul Hotel, St. Paul. 

Sept. 24-25—New Jersey Automotive Trade 
Kain. Hotel Traymore, Atlantic City, 


sep 2 — Georgia Automobile Dealers 

n., Biltmore Hotel, Atlanta, Ga. 

Sept. 27-29—Arkansas Automobile Dealers 
Assn., Inc., Convention, Arlington Hotel, 
Hot Springs, Arkansas. 

Oct. 2-3—Kansas Motor Car Dealers Assn., 
Hotel Town House, Kansas Ci Kansas. 

Oct. 4-6—Texas Automotive Dealers Assn., 
Texas Hotel, Fort Worth. 

Oct. 7-9—National Used Car Dealer Assn. 
a convention, Beuna Vista Hotel, 
iloxi 

Oct. 9-10—Pennsylvania Automotive Assn., 
William tenn Hotel, Pittsburgh. 

Oct. 11-139 — Mississippi Automobile 
— Ausn., Buena Vista Hotel, Biloxi, 


oct “i3- 16 — Federation of Automobile 
Dealer Aasns. of Canada, Royal York 
Hotel, Toronte, Ontario. 

Oct. 17-19-- Arizona Automobile Dealers 
Assn., Hotel Westward Ho, Phoenix. 
Oct. 18-20—- Tennessee Automotive Assn., 

Buena Vista Hotel, Biloxi, Miss. 


Toledo Lots Start 
Month with 1,717 
Cars, Sell 2,485 


TOLEDO. — Total used-car sales | 


here for June were listed at 2,485, 


and used-car stocks, reported as of | 


June 1, were 1,717, according to a 
report by the Toledo Automobile 
Dealers Assn. 


The report is a recap of used-car | 


sales, listed by makes, with corre- 


sponding stock figures at the be-| 


ginning of the month. Perferences 


in used-car purchases, according to | 


the report, were, in order, Chevro- 
let, Ford, Plymouth, Pontiac, Buick, 
Dodge, Oldsmobile, Nash, Mercury 
and Studebaker. 

All makes except three sold more 
cars during the month than were 
in stock at the beginning of the 
month, according to the report. 
Exceptions were Nash, with 98 cars 
sold and 123 in stock; Packard, 
50 sold, 53 in stock; and Stude- 
baker, 65 sold, 66 in stock. 

By makes, used cars were sold in 
the following sales-to-stock ratio: 

Buick, 190 sales, 155 in stock; 
Cadillac, 39 sales, 28 in stock; Chev- 
rolet, 458 and 289; Chrysler, 114 and 
84; DeSoto, 53 and 41; Dodge, 149 
and 126; Ford, 359 and 132; Frazer, 
23 and 7; Henry J, 9 and 3; Hudson, 
56 and 50; Kaiser, 34 and 21; Lin- 
coln, 18 and 7; Mercury, 84 and 46; 
Nash, 98 and 123; Oldsmobile, 147 
and 94; Packard, 50 and 53; Plym-| 
outh, 281 and 202; Pontiac, 211 and 
155; Studebaker, 65 and 66; Willys, 
43 and 32, and miscellaneous, 4 
and 3. 

The June used-car sales total of 
2,485 compared to 2,851 for the same 
month of 1952; 2,388 for 1951; 2,560 
for 1950 and 1,881 for 1949. 


Henderson Heads 
Ryerson & Haynes 


JACKSON, Mich.— Directors of 
Ryerson & Haynes, Inc., automotive | 
Parts maker, have announced the | 
appointment of William F. B. Hen-| 
derson as president and general 
Manager. 

Henderson, who succeeds Glenn | 
M. Brown, has been associated with | 
Budd, Briggs and other automotive | 
supply firms. 





Jabro Appoints Fair 


Appointment of David L, Fair as | 
general manager of the Jabro| 
Chrysler-Plymouth dealership, 5818 
W. Pico Blvd., Pico, Calif., has been 
announced by Lew Jabro. Fair has | 
been in automotive business for 18 | 
years. 


| 
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March 13-21, 1954— Chicago Auto Shew, 
International Amphitheater. 





* * «¢ 
Oct. 22 — Connecticut Automotive Trades 
Assn., Inc., Hotel Bond, Hartford. Sept. 20-22—N a kL 5 
Oct. 25-27 --- Automobile Dealers Assn. of e National Truck Leasing Sys- 
Alabama, inc., Buena Vista Hotel, Bilexi, | tem. Inc. Eighth Annual Meeting, Palm- 
4 | cap: Sedb —Teee Ship dt Coleman | 
Oct. 25-27 —- Florida Automobile Dealers pr. stds — true y ane Equipment | 
Assn. Inc., annual convention and dis- | 
= Sheraton Beach Hotel, Daytona play, Sheraton-Gibson Hotel, Cincinnati. | 


Sept. 29- Oct. 2—Second National Elec- | 
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| Serctiles Otters 


Blown Diesel 


CANTON, O.—Hercules Motors 
Corp. has begun production of a 
turbo - supercharged version of its 
six-cylinder diesel engine. 

Delivering 318 horsepower at 2,000 
revolutions per minute, the DFXE- 
TS model has a 5%-inch bore and a 





Noy. 13-14—Montana Automobile Dealers trical Industries Show, 69th Regiment six-inch stroke. Displacement is 895 
Convention, Finlen Hotel, Butte, Mont. onTmony. New York City. . sia cubic inches. The engine is 61% 
Nov. 9-l1I—Ohio Automobile Dealers Assn., ct. 14— Automobile d Timers, t : 
Hotel Commodore Perry, Toledo. Annual Meeting and Dinner, Hotel ron : 2 ek to we Sten = 
Nov. 9-I1-- Automotive Trade Assn. of Astor, New York. ripped weilg 1s approximately 
Virginia, John Marshall Hotel, Rich- Oct. 19-23—National Safety Congress and 3,000 pounds. 
moed. Exposition, Chicago, Illinois. . 3 . 
: “ Oct. 21-31—38th International Motor Ex-- Engineering features include 
Nov. 18-19-—- Oklahoma Automobile Deal- nibition Earls Court, London, England. forced lubrication; a seven-bearing, 
oe ath, HS a, Oct. 28-36—The American Society of Body counterbalanced crankshaft; alumi 
Nov. 30 - Dec. 2—Idaho Automobile Deal- Engineers, Seventh Annual Technion! - ’ ‘yay 
ers Assn., Boise Hotel, Boise, Id. Cenvention, Rackham Memorial Build- | num alloy pistons and full-floating 
Des. oo re rte a. Assn., wind: 1 Detreit. led i | pins; rifle-drilled, nickel chrome 
ewhouse Hotel, Salt Lake City ov. 1-2 — Texas Independent Automobile : S B 3 
Dec. 4—Oregon Automobile Dealers Assn. Dealers Assn. Ninth Annual Convention, moly steel connecting rods; option 
Ructinda. Plaza Hotel, San Antonio, Tex. of 12, 24 or 32-volt electrical system 
Convention, Multnomah Hotel, Portlan a : ‘ ‘ 
| Nov. 9-12—American Petroleum Institute /and an intake air heater for cold 
* * ev meeting, Conrad Hilton Hotel, —— starting 
v. 16-18—Amer nference, 
Dealer Auto Shows | “Soin'Annval Convention, Palmer Howe, | A Los Angeles man turned the | eiocianeaaie 
Oct. 10-25—Southwestern Automobile Show, ar 4 b<tee. 6 ow . | table on motorists. He carried | 
Dallas, Texas. | ec. an — Motor uipmen j in trian horn to let : : 
Jan. 9-13, 1954—NADA convention, Miami Wholesalers Assn. Convention, Conrad a oe oe ae he creseed | Metal Distributor Named 
Beach, Florida. Hilton Hotel, Chicago. eee ae BUFFALO.—Chicago Steel Serv- 
Jan. 9-13, 1954—7th Annual NADA Shop Dec. 8-9—ASI executive Booth Confer- the street. A 500-pound pressure |;., kildare Ave. and Forty-fifth 
Equipment Exposition, Portico Annex, ence, Navy Pier, Chicago. tank was attached to the horn, ’ cf . 
Municipal Auditorium, Miami Beach, Jan. 9-13, 1954—-NADA Truck Equipment and when a trigger was pressed |St., Chicago, has been appointed 
Fla. Exposition, Miami Beach, Fla. (Held | © 99 ; *.’ |distributor for Rigidized Metals 
Jan. 30-Feb. 7, 1954—Greater St. Louis | in connection with NADA convention.) it made a loud, emphatic honk. Corp., Buffalo, it is announced by 
Automotive Assn., Inc., Exposition Hall, March 4-7, 1954—Pacific Automotive Show, ee es " 
Richard S. Smith, president. 


Kiel Auditorium, St. Louis. Seattle Civic Auditorium. - 











More \VIICKERS$ Pumps 


than all other makes combined are used for 


HYDRAULIC POWER STEERING 


People who look for 





quality look to 


VickERs 


As the sleek modern automobiles roll over the highway, more 
and more of them have hydraulic power steering. Power 
Steering has caught the interest of all motorists. Demand for it 
is rocketing. 

More Vickers Pumps are used for hydraulic power steering 
than all other makes combined because Vickers pumps have 
the quality and characteristics needed. 

' Vickers, with more than 25 years experience in building 
hydraulic pumps of all kinds (including those for power steering 
heavy vehicles) was ready with the right pump. Hydraulic 
balance eliminates pressure-induced bearing loads. Pressure 
compensation maintains optimum running clearances. The result 
is high operating efficiency, and exceptionally long life with a 
minimum of attention required. They deliver ample power 
over a very wide range of operating speeds. 


6415 


ICKERS incorporated 


DIVISION OF THE SPERRY CORPORATION 


1532 OAKMAN BLVD. . DETROIT 32, MICH. 





For dependable 
hydraulic power 
make sure your 


vehicles have... 


MICKERS 


Hydraulic Pumps 








me 





Dealer 


Richard A. Snelling has joined 
Colonial Motors (Chrysler - Plym- 
outh), Burlington, Vt., as assistant 
to the president. 

For two years Snelling was presi- 
dent of Henry A. Dreer, Inc., Phila- 
delphia, manufacturer and dis- 
tributor of automotive accessories 
and household products. 


+ * +” 
Preble County (O.) Dealers 


Unite; Holtzmuller Elected 


The Preble County (0.) Auto- 
mobile Dealers Assn. has been 
organized with Dick Holtzmuller, 
Eaton, as president. 

Vice-President is Aja Johnson, 
Eaton, and secretary-treasurer is 
Harry Shipley, West Alexandria. 


70 to Gallon 
Gegan Sets Mileage Record 
In Fla. Contest 


Bob Gegan, sales manager for 
Waco Motors, Miami, has returned 
from Daytona Beach, Fla., with the 
top trophy for setting a new miles- 
per-gallon record in a mileage 
marathon sponsored by Atlantic 
Refining Co. 

Driving a two-door Morris Minor 
sedan, Gegan set the record at 
70.44 miles per gallon, thus topping 
the previous mark of 66.68 set 
earlier in the year in Charlotte, 
N. C., by another Morris Minor. 

Drivers were required to observe 
all traffic regulations while com- 
peting in the marathon on city 
streets and highways. 

Of the 20 contestants, K. B. 
Morrill, of Daytona Beach, was 
second with 50.66 out of his gallon 
of gas, driving an MG. 

* * . 


Bough’s Two Deals Win 


Awards for Fourth Time 


The two Massachusetts dealer- 
ships headed by J. Lawrence Bough 
have received Ford Four-Letter 
Awards for the fourth consecutive 
year. The firms are Bough Motors, 
Inc., Milton, and Bough’s Dedham 
Motors, Inc., Dedham. 

At a banquet attended by 70 em- 
ployes of the dealerships, Zone 
Manager Richard Ranger said that 
of the 280 Ford dealerships in New 
England only 12 have ever received 
the award four times in a row. 

Citations for the 500 Club were 
awarded to Warren Fenton jr., 
Dedham, and Fred Finn, Milton 
sales manager. Citations for the 300 
Club were given to James E, Mc- 
Gowan and Arnold R, Goodrich, 
Dedham, and John Devin, Milton. 

a a 


$100,000 Fire Destroys 
Ashland (Ore.) Dealership 


Fire of undetermined origin re- 
cently destroyed Busch Motor Co.’s 
business quarters in Ashland, Ore. 

Losses totaling $100,000 included 
four new cars, parts and machinery, 
according to James Busch, presi- 
dent, 





New Lot for Bonfield 
Bonfield Motor Co. (Dodge- 
Plymouth), Michigan City, Ind., has 
opened a 10,000-square-foot used-car 
lot at Ninth and Michigan Sts., 
with Mike Kiley in charge. 
* s e 


Mass. Yeggs Get $500 


Taking advantage of a heavy 
thunderstorm, thieves blew open the 
safe of Easthampton Motor Sales, 
Inc., Easthampton, Mass., with the 
help of the owner’s tools and made 
off with $500. 


McEldowney Moves Lot 

McEldowney Motors, Inc., has 
moved its used-car operation to a 
new location at 60 Valley Pike, 
Johnstown, Pa. 

+ * * 

Raiche Opens Second Lot 

Raiche Motor Sales, Manchester, 
N. H., has opened a second used- 
car establishment. It will offer com- 


plete service as well as sales. 
+ * n 


Army Calls Fincher 


To Training Course 

Dick Fincher, president of Fin- 
cher Motors, Inc. (Oldsmobile), 
Miami, has been stationed at Fort 
Sill, Okla., for a 15-week training 


Doings 


period. He holds a second lieu- 
tenant’s reserve commission. 
Fincher, 25, is also president of 
Fincher’s Car Rentals and Tri- 
City Finance Co., both of Miami. 
* * * 





Van Meter Appointed 
Superior Chevrolet Sales Co., 
Cincinnati, has announced the ap- 
pointment of H. H. Van Meter as 
general manager. Van Meter has 
been associated with Chevrolet 
since 1944 in various factory and 
dealership capacities. 
+ + * 
Ellis & West Starts Lot 
Ellis & West Motor Co., Sparta, 
Tenn., has opened a used-car lot, 
with Terry W. Bilbrey as manager. 
+ a om 


58 Vehicles Destroyed 


In Hoff Motor Fire 


Hoff Motor Co., Charlottesville, 
Va., lost 18 new cars, five new 





Remodeled on 21st Anniversary— 


Vordenberg Chevrolet Co., Cincinnati, held open house recently to introduce its 
refurnished building and celebrate its 21st year as a dealership. The company added 
2,200 square feet to its new-car division, including a glass-enclosed showroom, and 
modernized sales offices. Parts and service facilities were improved, and 20,000 


square feet of used-car area was added. 


trucks and 35 used cars when fire| ™ 


swept over a city block in down- 


town Charlottesville recently. 
* * * 


Joneses to Floyd 

LeRoy Floyd, assistant manager 
of Jones Motor Co., Port Neches, 
Tex., has purchased the business 
from Mrs. S. H. Jones and her son, 


Buck Jones, 
+ +. cd 


Motor Names Quarles 
Motor Sales, Beaumont, Tex., has 
announced the appointment of 
Steve Quarles as manager. 
* oa * 


New DeSoto Dealer 
Fred Miller Motors, new DeSoto- 
Plymouth dealership, has been 
opened at 2207 Quitman St., San 
Antonio. 


* * * 


Graf Sells to Swope 


Al Graf, of Swope -Graf Motors 
(Dodge - Plymouth), Elizabethtown, 
Ky., has sold his interest in the 
company to his partner, Sam 
Swope. Graf is moving to St. Louis, 
where he will be district manager 
of Boman Products Co. 

+” + * 
Chrysler Cites Barham 


Kenneth Barham, service man- 
ager of Gill-Wilson Co. (Chrysler- 
Plymouth), Moline, Ill, has been 
awarded the Tech Trophy by 
Chrysler Corp. in recognition of his 
work as conference leader in an 
advanced training program for 
automotive mechanics. 

* * * 


Thompson Is Erecting 
$250,000 Building 

Jack Thompson Oldsmobile is 
erecting a $250,000 sales and service 
building in the new $2 million com- 


mercial development in the village 
of Oaklawn, southwest of Chicago. 


* * * 


Smith Gets Ohio Deal 


George K. Smith, former general 
manager of Highland Olds, Inc., 
Cleveland, has taken over the Olds- 
mobile-Cadillac franchise in San- 
dusky, O. The new name of the 
firm, previously owned by Cecil 
Laird, is Ken Oldsmobile, Inc. It is 
located at 114-118 E. Water St. 

* z x 


Howard Buick Opens 
Howard Buick has been opened 
in Charles City, Ia. H. F. Izaak is 
the dealer. 
* * * 
Barrington Adds Lot 
Barrington Chevrolet Co., Minne- 
apolis, has opened a used-truck lot 
opposite its used-car lot. 
+” * * 


Burnham-Adamson Opens 


Burnham - Adamson Motor Co. is 
the new DeSoto- Plymouth dealer- 


ship in Rochester, Minn. Joe 
Adamson and D. B. Burnham are 
the dealers. 

o o . 


Carter-Danielson Bows 


Carter-Danielson Motor Co. (De- 
Soto-Plymouth) has opened in 
South St. Paul, Minn. Robert E. 
Carter and Roy Danielson are 
operators. 


* * * 


Bradford Sells Deal 
Bradford Motor (Dodge-Plym- 
outh), Dayton Beach, Fla, has 
been purchased from J. O. Brad- 
ford by James Strack, Orlando 





University Chevrolet Opens New Building— 


One of the oldest Chevrolet dealerships in the Bronx, University Chevrolet, Inc., 
has opened a 75,000-square-foot building at Jerome Ave. and 167th St., facing 
nine main Bronx traffic arteries. Among innovations is an outdoor car-analysis re- 
ception area to eliminate waiting in line for service. The shop has 11 twin-post lifts, 
and the entire sales area is air-conditioned. George and Abe Rosenberg are owners 
of the dealership, which has been in operation since 1930. 








i * rt 
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Bringing Order Out of Chaos Helps a Lot— 


After having bought this ‘‘wilderness"’ for use as a future used-car lot, Cool Chev- 
rolet Co., Rochester, N. Y., faced the problem of landscaping. A contractor's earth 
and tree-moving team of bulldozers, a steam shovel and dump trucks are shown 
Preparing the surface for blacktopping. The lot will have 48,000 square feet. Robert 


Middlesteadt is president of the firm. 





- fa eee 


Hamrick Joins in Farm Project— 





The Minter City (Miss.) Future Farmers of America recently were given a Ford truck 


by Hamrick Motor Co., Greenwood, Miss. 


Making the presentation is Flowers Ham- 


rick jr. (second from left), a past president of the Mississippi association and now 


NADA director from that state. 


auto salesman. The new firm name 
will be Volusia County Motors. 


* * * 


Borton, A.B.C. to Suburb 

Borton Motors and A.B.C. Motors 
(DeSoto - Plymouth), Minneapolis, 
have both opened new used-car lots 
in Richfield, a suburb. 


* * . 


Kamin Adds Outlet 


Kamin Chevrolet Co., Pittsburgh, 
has opened a used-truck outlet in 
a one-story building next door to 
its main location. The building has 
a capacity of 100 vehicles. 

. * * 


Volk Manages Shop 

Buddy Gallagher Motors, Law- 
rence, Kans. announces that 
Harold Volk, who has had 16 years 
experience with Chrysler Corp. 
products, is now service de- 
partment manager. 

x ® * 


Wyatt Back on Job 


Frank. Wyatt has returned to 
Ormsby Chevrolet Co., San Antonio, 


Tex., as parts manager after a two- 
year illness. 
+ * * 


Indianapolis Buys 12 Trucks 


From Coburn Chevrolet 
Coburn Chevrolet Co. 550 S. 
Meridian St., has sold 12 two-ton 
trucks equipped with Galion dump 
bodies to the City of Indianapolis. 


* * * 


Club Elects McGinty 
Hugh McGinty, sales manager of 
Sellens Motors, Ltd., Hamilton, 
Ont., has been elected first vice- 
president of the National Sales Ex- 
ecutives of Hamilton. 


* * * 


Smith Appoints Holdren 


Edmund R. Holdren has been ap- 
pointed service manager of J. Frank 
Smith Motors, Inc., Marietta, O. 

* * * 


Savage-Haldeman Preens 


Savage-Haldeman Co., Inc. 
(Chrysler-Plymouth), Pittsburgh, 
has enlarged its showroom one- 
third and has consolidated the 
parts department, which formerly 


| was in two locations, The building 

| comprises 40,000 square feet. Gen- 

| eral manager is C, J. Thompson. 
+ - + 


Werlinich Aids Drive 

Samuel Werlinich jr., Ford 
dealer in McKee’s Rocks, Pa., is a 
vice-chairman of the commercial 
division of the Ohio Valley General 
Hospital campaign to raise $450,000 
to finance a new nurses’ home and 
residence for the hospital. 

> = . 


Martin Anniversary 
Martin Motor Co. (Oldsmobile), 
Laurel, Miss., owned by Bill Martin, 
celebrated its 13th anniversary in 
June, 
* * * 


Hosford Gets Rootes 


Harold H. Hosford, South Bend, 
has obtained a dealership in Sun- 
beam-Talbot, Hillman-Minx and 
other cars made by Rootes. The 
name of the new firm will be 
Hosford’s Imported Cars. It is 
located at 3614 Mishawaka Ave. 

* 


* * 


Wilds Sells Ford Deal 


O. N. Wilds has sold his dealer- 
ship at St. Joseph, La., to Vernon 
G. McBride and R. Owen McBride, 
who will operate the business as 
McBride Ford Co. 

* 


* * 


Ex-Dealer Buys Hotel 


Gordon A, Davis, former Lincoln- 
Mercury dealer in Utica, N. Y., has 
purchased the Moosehead Hotel at 
Old Forge, N. Y., and will operate 
ng a yearround basis with his 
wife. 





McKinnon-French Lot 


McKinnon - French Oldsmobile, 
Inc., has opened a used-car lot at 
550 E. Water St., Elmira, N. Y. 

* + + 


Wilks Turns Over Reins 


Of Pasadena Deal to Son 


John Wilks Chevrolet is the new 
name of Uptown Chevrolet Co., 
Pasadena, Calif., which was estab- 
lished in 1936 by John E. Wilks sr. 

The founder of the company has 
given up some of his more strenu- 
ous duties, which he is turning 
over to his son, John E. Wilks II. 
The son has sold his Chevrolet 
dealership in Encinitas, Calif., 
which he had operated since 1949, 
to Ken Johnson, a Chevrolet dealer 
in Enterprise, Ore., since 1938. 

The younger Wilks will be presi- 
dent of the Pasadena corporation 
and manager of the dealership. 

* = 2. 


Albany Garage Builds 


Construction of a new showroom 
and service department at a cost of 
more than $85,000 is planned by 


.| Armory Garage, Albany, on a lot 


in the rear of its present building, 


Colvin and Central Aves. 
* 2 s 


Dow on Airport Board 


Harry C. Dow, San Fernando 
Valley auto dealer and general 
chairman of the Valley Air Show 
for the last three years, has been 
appointed to the new Airport Com- 
mission by Mayor Norris Poulson 


of Los Angeles. 
~ os 


York Buys In 


Harold R. York has purchased a 
partnership in the Pontiac-Cadillac 
dealership at Boise, Id. Name of 
the firm will be Logsdon-York 
Motor Co. York previously was a 
vice-president of Joe Fisher’s 
Dodge - Plymouth dealership in 
Portland, Ore. 

es © * 


Air-Conditioned Lot 


Fort Sumter Chevrolet Co., Inc., 
Charleston, S. C., has opened a 
paved used-car lot that has a 358- 
foot frontage and runs 450 feet 
deep. A one-story office contains six 
closing rooms which are air-con- 


ditioned. 
* ¢ @ 


Prospect Pushers Receive 
Bucks from Buffalo Deal 


Brown Motor Sales, Buffalo, re- 
cently staged an unusual “Silver 
Dollar Days” promotion during 
which it paid cash to persons 
bringing prospects to the firm’s 
showrooms, 

For the first prospect a person 
brought to the showrooms, he re 
ceived one silver dollar, for the 
second prospect two silver dollars, 
for the third prospect, three silve~ 
dollars, and so on up to 10. 

The participant received 10 silver 

(Continued on Page 19, Col. 1) 
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dollars for each prospect over 10.;Jerge 
The “worker” collected each time | 


he brought in a prospect, whether 
or not the latter bought a car. If 
the prospect became a buyer, the 
individual who brought him in re- 
ceived $25 as a bonus. 

* > * 


Dillon Heads Jaguar Firm 


Ted Dillon has been signed up as 
head of Coventry Motors, a new 


Jaguar dealership in Beverly Hills, 


Calif. 
a 


2nd Ford Dealership Opened 


By MacKenzies in Oregon 
A Ford dealership in Seaside, 
Ore., has been established by Her- 
bert MacKenzie, of Hillsboro, 
Ore., and his son, Robert. The firm 
has leased the garage operated by 
Carl Beckman at 600 Ave. A. 
Beckman stated he is giving up 
the Hudson dealership to become 
the MacKenzies’ service manager. 
The senior MacKenzie, a past 
president of the Oregon Automo- 
bile Dealers Assn. has held a Ford 
franchise in Hillsboro, Ore., for 
29 years. Robert MacKenzie, in 
charge of the new firm has been 
affiliated with his father’s busi- 
ness for several years. 
* = 7 


White Makes Police Sale 


Jim White Chevrolet Co., Inc., 
Kokomo, Ind., has sold four new 
cars to the Police Department. 

* + * 


Spencer Goes on Own 

Beverly Spencer, general sales 
manager of Ed James’ Buick head- 
quarters on Figueroa St., Los An- 
geles, has resigned to open a deal- 
ership of his own. He has been re- 
placed by Al Harris, Frank Hurl- 
ing, son of an Illinois Buick dealer, 
has been appointed new-car sales 
manager. 

> * 


Spokane Backs Kauffman 


As NADA Candidate 


L. W. Kauffman, of Kauffman 
Buick Co., Spokane, has been cited 
by the Spokane New Car Dealers 
Assn, as a logical candidate for 
state director of NADA. 

Kauffman has served as president 
of the Washington State Auto 
Dealers Assn. for two years. 

Ss e a 


Corbitt Names Chandler 


Corbitt Motor Co. (Lincoln-Mer- 
cury), Memphis, has appointed Lew 
Chandler as general used-car man- 
ager. 

. * * 


Holcomb Appointed 


John Wellford Co. (Dodge-Plym- 
outh), Memphis, has appointed Don 
Holcomb as truck sales manager. 

s # = 


Dulaney Buys Site 
Dulaney Chevrolet Co., St. Clairs- 
ville, O., has purchased an acre of 
land east of the city and will erect 
a building with a frontage of 300 
feet on the National Pike. 
* * oe 


Nichols Names Carrol 


Mack Carrol has been appointed 
general manager of Ralph Nichols 
Co. (Cadillac - Oldsmobile), Nash- 
ville. Keith Holloway and Allen 
Sullivan have been named as his 
assistants. 

* = 7 


Westfall Gets New Deal 


An Oldsmobile dealership has 
been opened in Fort Worth, Tex., 
by Clyde Westfall, former mayor 
of Stamford, Tex., where he oper- 
ated Oldsmobile, Cadillac and GMC 
dealerships. Westfall sold the Stam- 
ford dealerships to Tad McGhee, of 
Fort Worth. 

* = * 


Car Stolen from Southern 
A burglar entered Southern Mo- 
tors Co.’s garage in Augusta, Ga., 
recently and stole a late-model car, 
according to Jack Craven, manager 
of the company. 
+. ” * 


Golnick Gets New Duties 
Walter Golnick, formerly parts 
and accessories manager, has been 


appointed manager of both the 
Service and parts departments of 





(Ford), 


Sales Co., Inc. 


Buffalo. 


Olds for Letchworth 


Billy Letchworth has taken over 
the Oldsmobile franchise in Vero 


| Beach, Fla. 


Ex-Nash Aide Gets Deal 


T. W. Riffle, former Nash dis- 
trict manager, has opened a Nash 
dealership in Richmond, Va. 

* * + 


Wright Takes Nash 


Wright Oil & Implement Co., 
Abilene, Kans., has received a Nash 
franchise. 


Trucks Get Own Home 


Don Allen Chevrolet Co., Pitts- 
burgh, has purchased a building to 
be used exclusively for truck mer- 
chandising. Trucks are recondi- 


tioned on the second floor. 
* * * 


Houlahen Adds On 


Houlahen Motor Co. (Dodge- 
Plymouth), Pittsburgh, is building 
an addition to its new-car show- 


room to be used for new trucks. 
* + + 


U. C. Post for Brightharp 


Leroy Brightharp, veteran of 25 
years in the auto business, has been 
named used-car manager of Flake 
Dodge Co., Washington, Ga. 

* * * 


* 


Ling Goes to Kokomo 
Don Ling, of Toledo, has been 
named service manager for Jim 
White Chevrolet Co., Kokomo, Ind. 
* * * 


Weigel and Manz Buy 


P & K Pontiac Deal 
Lester H. Weigel and Philip J. 
Manz have purchased P & K Auto 
Service (Pontiac), Depew, N. Y., 
and formed Weigel-Manz Pontiac. 
P & K had been operated by 
Charles C. Pempsell and Norman 
J. Kirchofer. Kirchofer will con- 
tinue with Weigel-Manz in the 
service department. 
+ af 


McCorkle Picks Davis 
McCorkle Motors (DeSoto-Plym- 


outh), Gibson, Ga., has appointed | | 


L. D. Davis as used-car manager. 
* * * 


Saler Pontiac Names 2 


M. W. Peden has been named 
sales managed of Saler Pontiac Co., 
Biloxi, Miss., and F. E. Miles has 
been appointed service manager. 

* 7 ca 


New Name in Buffalo 
A business name has been filed 
in the Erie County (N. Y.) clerk’s 
office for Charles Motor Sales, 1276 
Bailey Ave., Buffalo, by Stanley 
Ponczkowski. 
* 


* » 


Service at Concordia 


Concordia Implement Co., Inc., 
Concordia, Kans., has established a 
complete service, parts and acces- 
sories department for Hudson auto- 
mobiles. 


* * * 
Collins to Edwards 
Tom and Richard Edwards have 
purchased Collins Motor Co. (Ford), 
Knoxville, Ia., from J. L, Collins. 


Wise Takes Buick 


Kenneth M. Wise has purchased 
the Buick dealership in Marshall- 
town, Ia. 

* * * 
Buren Sells Interest 
Truman Helgeson has bought out 
his partner, John Buren, in Helge- 
son Motor Co. (Kaiser-GMC), Lake 
Mills, Ia. 
t * a 
Thomsons Run Motel 


Cc. D. Thomson and Lewis C. 
Thomson, co-owners of Thomson 
Bros. (Cadillac), Cincinnati, are 
listed as principals in the new 
Scioto Motel in Waverly, O., a 
$300,000 enterprise. 

a * 


Schuetz Sells 


Schuetz Motors (Ford), Monei- 
cello, Ia., has been purchased by 
Alva and Louis Freese. 

+ * * 


Blosser to Dalton 


Harold Dalton has purchased the 
interest of Harry Blosser in H & H 
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Motor Co. (Dodge - Plymouth), Af- 
ton, 


Mullen Memes Stokke 


S. R. Stokke has been appoint- 
ed Hudson dealer in Ames, Ia. 
. o + 


Widdle, Kemna Open Deal 





operators of Parrott & Kerley 
Implement Co., Creston, Ia., have 
received a Nash franchise. 

* + * 


Harveys Buy Out Horn 


Horn Motor Co. (Oldsmobile- 
GMC), Mt. Ayr, Ia, has _ been 
purchased by Donald and Charles 


Duane Widdle and Joe Kemna | ffarvey. 


have opened a DeSoto-Plymouth 
dealership in Armstrong, Ia. 
* + * 


Barnes Sells to Leyda 
Fred Barnes has sold his Buick- 
Pontiac dealership in Bloomfield, 
Ia., to Bert E. Leyda. 
+” + * 


Doll Takes Deal 
Russell F. Doll has succeeded 
Arthur Waybill as Oldsmobile 
dealer in Bloomfield, Ia. 


* 


* - 
Sickler Sells 


Earl Sickler and Glenn Miller 
have purchased Sickler Chevrolet, 
Corning, Ia., from Harry Sickler. 

* * * 


Nash for Parrott & Kerley 


* * * 


Duncan Buys Firm 
Donald Duncan has purchased 
Ed Rea Pontiac, LeMars, Ia., and 
has renamed the firm Duncan 
Motors. 
* * a 


Reiff Purchases Deal 
Raymond H, Reiff has purchased 
Motor Sales Co. (DeSoto-Plymouth), 
| Laurens, Ia. Thomas Donahay has 
been named manager. 
+ * * 


Benedict-Cline Stays Put 


Benedict - Cline Motors, Inc., has 
taken a three-year lease on the 
building at 217 E. Park Ave., Mans- 
field, O. The building formerly was 


Roy Parrott and S. L. Kerley, | occupied by Gibson Motors, which 


Dealers’ News Reel 





Lander 'Swaps' 13 New Models for Old Ones— 

Strung out in front of Murphy High School in Atlanta, these cars are replacing the 
old models in the city's driver education program. The autos, 13 latest Dodge Coro- 
nets, were donated by Lander Motors (Dodge-Plymouth). 





Eidam Remodels Parts Department— 

Shortly before marking its 37th anniversary as a Studebaker dealership, Eidam 
Bros., of Hazleton, Pa., completed remodeling of its parts department. The unit is 
managed by Selma Salkvitch, who is as familiar with carburetors and fuel pumps as 


any of her male assistants. 





Brady Sells Car to Police— 


‘}of Ellett Motor Co. 
| | Ottumwa, 


19 


recently was sold to James P. Bene- 
dict and Harley R. Cline. 
* 


* * 


Andersen Sells Out 


Burton Moen has purchased the 
interest of his partner, John U. 
Andersen, in Andersen - Moen Mo- 
tors (Dodge-Plymouth), Traer, Ia. 

* * * 


Vander Berg Takes Deal 

Dick Vander Berg is the new 
Dodge-Plymouth dealer in Sioux 
Center, Ia, 


+ * 


Manning Adds Olds 
Pat Manning, owner of Standard 
Chevrolet, Nevada, Ia., announces 
that he has added an Oldsmobile 


franchise. 
* * aa 


Killeas, Grady Buy 
J. J. Killeas and William R. 
Grady have purchased the Oldsmo- 
bile-Cadillac firm in LeMars, Ia. 
+ * * 
Pontiac Names Ollenburg 


Floyd Ollenburg has been ap- 
pointed Pontiac dealer in Garner, 


| Ta, 


* * * 


Packard Signs Sherman 
Packard has named Sherman 
Motor Co. as its new dealer in 

Sheldon, Ia. 
* * * 


Bell Sells to Whites 
The three White brothers— 
Harold, Bill and Charles—have 
purchased the interest of Kieth 
Bell in White-Bell Motor Co. 
(Ford-Mercury), Lamoni, Ia. 
+ * + 


Getz Buys Ragsdale 
Ragsdale Motor & Implement Co. 


(Buick-GMC), Newton, Ia., has 
been bought by Les Getz. 
* * * 


Pasak to McKee 
E. A. McKee has purchased Pasak 
Motors (DeSoto-Plymouth), Le- 
Mars, Ia., from George Pasak. 
* 7 . 


Foster Switches 
Dick Vink and Wally Schaap 
have purchased the Jack Foster’s 
Pontiac-Cadillac firm in Sheldon, 
Ia. Foster has purchased the 
Oldsmobile firm in Sibley, Ia, 


* * * 


Dickey Takes Ellett 
Charles Dickey is the new owner 
(Ford), 


* * * 


Rus Gets Hudson 


Peter H. Rus is the new Hudson 
dealer in Pella, Ia. 
« - 


Clark Buys Deal 


Gates Chevrolet, LaPorte, Ia., has 
been purchased by Harold Clark. 
© * s 


Anderson Names Smith 
Ralph Smith has been appointed 
used-car general manager of An- 
derson Chevrolet, Baltimore. 
* * ~ 


Fordyce Adds Lot 


Fordyce Chevrolet Co. Mel- 
bourne, Fla., has opened a used-car 
lot in Eau Gallie, Fla. The lot, 
managed by Charles C. Dillon, oc- 
cupies the area formerly used by 
Eau Gallie Motor Sales Co. 

* ® * 


Treat’s on Creel 


Creel Ford Co. has held a fish 
supper for its employes to celebrate 


A four-door Coronet Dodge has been purchased by the Police Department of | the winning of Ford’s Four-Letter 
(Dodge-Plymouth), for use as lead car 


Cookeville, Tenn., from Brady Motor Co. 
parades. 





‘I'll Take Three, Wrapped’— 


M. B. Holeman, Pontiac dealer in San Jose, Calif., caught his breath and asked, 
“Shall | wrap them up?", when a wealthy customer said he wanted three 1953 models 
for family presents. Holeman did wrap up the cars, two Custom Catalinas and one 
four-door Chieftain, in cellophane, as the picture proves. 


5 | Rockville, 


| trucks. 


in|} Award for the fifth consecutive 


year. 
7 * 7 


Rockmont Is 15 
Rockmont Motor Co. (Chevrolet), 
Md., has observed its 
15th anniversary. President Frank 
E. Williams jr. estimates that the 
company has sold 6,500 cars and 


* * * 


Riley Heads Dealers 
W. O. Riley, of C & R Chevro- 
let, Inc., Woodstock, Va., has been 
elected president of the Shenan- 
doah County A:tomobile Dealers 
Assn. 
a * * 


Curlee Chevrolet Opens 
Harrell Curlee Chevrolet, Taft, 


Tex., has held its formal opening. 


Harrell Curlee is the owner; Harry 
H. Veselka, sales manager; Ola 
Baucom, office assistant; Guy Bond, 


service manager, and W. C. Keith, 


parts manager. 
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‘Defense Contract 


| Goes to DeVilbiss 


-- | TOLEDO.—A Government con- 
‘ | tract totaling nearly $250,000 has 
| been awarded to the DeVilbiss Co. 











court held the second-floor tenant 
liable in damages, saying: 
| “A tenant will be liable for in- 
| juries to the property of a co- 
|tenant on a lower floor resulting 
from the negligence of the tenant 
of an upper floor in allowing water 


Lawsuits Affecting Dealers .. . 
Court Decisions 





Senate eee 


By Leo T. Parker 
Attorney at Law 

ONSIDERABLE discussion has 

arisen from time to time over} 
the legal question: “Does an injury 

arise out of the employment when 
it results from a risk incident to)| 
the employment?” 

The answer is yes. On the other | 

hand, if the employe has not begun 
the day’s work, when an injury is| 
sustained he can receive no com-| 
pensation. | 

For example, in Mansfield v. In- 

dustrial Service Company, 222 Pac. | 
(2d) 373, it was shown an employe | 
kept his employer’s motor truck at 
his own home during the night. 
The following morning he drove the 
truck to a garage to get a new tire 
and after leaving he was injured in 
a collision. 

The higher court refused to 
award the employe compensation 
under the State Workmen’s Com- 
pensation Act on the grounds 
that the injury did not arise out 
of or in the course of employ- 
ment, The court said: 

“Neither this act nor the driving 





. 
Fall Construction 
Planned for Ford 
. o e 

Engineering Unit | 

DEARBORN. — Construction will | 
begin this fall on an engineering | 
staff industrial relations building, | 
the next major addition to the Ford | 
Motor Co. Research and Engineer- | 
ing Center here, the company an- 
nounced last week. 

Plans also are under way for | 
building a propulsion test facility | 
in the center to be associated with 
the new engineering staff scientific 
laboratory. It will be a multicell 
building for the development of 
high - speed and high - temperature 
devices, officials said. 

The new industrial relations| 
building, an L-shaped, two-story | 
brick and concrete structure, will | 
have limestone and aluminum trim, 
and will follow architectural lines 
of other buildings in the center at} 
Oakwood Blvd. and Village Rd. It| 
will be located at the entrance to 
the center and will provide 45,000 
square feet of floor space for Ford 
engineering staff employe services. 
The building will be connected with | 
other units by an underground | 
pedestrian tunnel. 

The Research and Engineering 
Center is scheduled for completion 
in 1958 as a memorial to the late 
Henry and Edsel Ford. The in- 
dustrial relations building, to be 
completed in a year, will be the 
fifth major unit of the center. 
Already completed are dynamom-| 
eter, maintenance, styling and ve- 
hicles testing buildings. 


idelnase Signs 
500-Truck Pact 


NEW YORK.—A truck-lease con-| 
tract with St. Regis Paper Co., 
which calls for the delivery of more 
than 500 trucks on long-term rental 
during the next several months, has | 
been signed by Autolease Group, 
according to Lovan R.-Hall, di- 
rector. 

The vehicles will be delivered and | 
owned by the member dealers of 
Autolease under contracts which 
each dealer will hold direct with 
St. Regis covering the vehicles in 
his trade area. 

The agreement was written on a 
cost-plus basis. 


Plastics Engineers 


To Meet Jan. 27-29 


TORONTO.— More than 1,000 
delegates are expected to gather 
here Jan. 27-29 for the Technical 
Conference of the Society of Plas- 
tics Engineers. 

Representatives of the United! 
States, Canadian and foreign plas- | 
tics industry will exchange informa- 
tion on chemical mysteries. 
Technical talks and forums are| 
scheduled. 


|of the truck to the service station 


to retrieve a tire for it renewed his 
employment, An injury arises out 
of the employment when it results 
from a risk incident to the em- 
ployment.” 

+ * * 


Liable for Plumbing 
ECENTLY a higher court ren- 
dered an unusual decision that 

a second-floor tenant is legally ob- 

ligated to fix leaky water fixtures. 

His failure to do so will result in 

his liability for damage sustained 

by a lower-floor tenant. 

In Marks v. Industrial Co., 48 S. 
E. (2d) 445, it was shown that a 
second-floor tenant’s toilet over- 
flowed. The water leaked down 





| through the floor and considerably 


damaged valuable office furniture 


}and merchandise on the first floor, | 


including an automobile finance | 
company. 
In subsequent suit the higher | 


ms 
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MANUFACTURERS 


to escape.” 
* * of 


Relatives’ Testimony 


_ higher courts consistently 
hold that testimony given by 
relatives, in favor of one being 
sued, is not to be given much 
weight or authority. 

For example, in Mitchell v. Inter- 
state, 37 So. (2d) 552, it was shown 
that Mitchell, the rider of a motor- 
cycle, was severely injured in a 
collision with a truck owned by the 
Interstate Co. The driver of the 
truck testified that the motorcycle 
turned and attempted to cross the 
highway in front of the oncoming 
truck. 

Both Mitchell and his uncle 
testified that Mitchell had 
“straightened out” on the high- 
way “when all at once the truck 
whipped over to the left-hand 
side of the road, and ran head-on 
into the motorcycle.” 


The jury believed the testimony 


using this powerful salesman during 1953? 


CAR DEALERS AUTOMOTIVE FACTORIES 
More car dealers read AUTOMOTIVE The sales, service, engineering, and 
NEWS than read any other publication manufacturing executives in the car, 


- and car dealers are a more impor- 











| Rank Scores a Hit— 


Charley Grimm (left), manager of the 
Milwaukee Braves, discusses his new 
Dodge V-8 with Wally Rank, president of 





| Rank & Son (Dodge - Plymouth), from 
| whom he bought the auto. 
given by the company’s truck 


driver and held the company not 
liable, saying: 

“The only eye witness to the 
accident who gave testimony favor- 
able to plaintiff’s contentions was 
Mr. Fowler, his uncle.” 











|for air compressors which will be 


used in Air Force motor pools and 
service centers, according to How- 
ard P. DeVilbiss, president. 

The compressor contract was re- 
ceived from the Warner Robins Air 
Force Base, Macon, Ga. The com- 
pressors, while embodying some 
special features, will be built on the 
regular compressor production lines 
at DeVilbiss. 

Recently, DeVilbiss was awarded 


|}a contract totaling $30,665 for air 


compressors to be used in armed 
forces dental offices. Nearly 650 
compressors will be built under the 
two Government contracts. 


Most Cars Ever in Minn. 

ST. PAUL.—William E. Howe, di- 
rector of the Minnesota State Mo- 
tor Vehicle Division, reports that 
as of July 31 his office had issued 
license plates for 995,708 cars. Pre- 
vious high was in 1951, when the 
year’s total was 987,325. 
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IN’T NATURE wonderful? What 
<+% I mean, of course... ain’t it 
wonderful that science is gradually, 
but very slowly, revealing some of 
those secrets of nature which have 
been there since the universe 
began, but always hidden from 
mere man? 


Now the scientists are saying 
goodby to the old-fashioned ma- 
chine universe of Isaac Newton, 
pointing a skeptical finger at Albert 
Einstein’s relativity theory and try- 
ing to find out why the individual 
atoms in an electric lamp glow. 


In other words, will the old 
philosophers . . . who, like the 
psychiatrists and the politicans, 
have been trading upon the emo- 


40,000 decision men re- 


| tions of human beings .. . finally 
| have to admit the common sense 
| is not what we put into the world 
| but what we find there? 

| I haven’t the space even to list 
recent discoveries, but I can tell 
you in simple words about some 
|astounding results. 

At Stanford University, three 
|young men (and a brilliant young 
woman, Eve Wiener, who was re- 
cently killed in an automobile acci- 
dent) devised “the most powerfu! 
microscopic equipment ever built.” 
Through its eyepiece, one can see 
that the universal atom (long 
| thought to be a solid mass) is not a 


solid, but thins out to almost noth- | 
ing at the periphery—the core—| 
which is 130 trillion times denser | 


than water 
dense would weigh 
tons). 


(a drop of water so 
two million 


of * * 


| Scientists Not Content 


T# equipment includes the| 


world’s most powerful electron 
linear accelerator (an atom-smash- 
ing machine) and a high-energy 
electron scatterer. This equipment 
weighs 2% tons. 


Yet the Stanford investigators 


have, any more than are the astron- | 
omers at Palomar Mountain, who! 


are using the most powerful tele- 
scope ever built. So an apparatus 


three times stronger is being con-| 


structed, and another is being 
planned which will make the most 
of the billion volts which can be 
fired through a slim copper tube 
200 feet long, at the highest velocity 
ever attained on earth — 99.99999 
percent of the speed of light, which 
is 186,000 miles a second. 

The project is being financed by 
the Air Force Research Develop- 
ment Command. 


Do you know that a new elec- 
tronic device, about the size of a 
match head, has been developed 


ies to make possible the opera- 
tion of telephone systems at a 
speed 1,000 times faster than the 
mechanical switches now in use? 

Described as a “silicon alloy 
junction diode,” the device has 
neither filament nor vacuum, as in 
the ordinary radio tube; is ready 
to operate instantly because there 
is no warmup period, and has a 
calculated life span said to be al- 
most unlimited. 


| 
| 
} 


| sphere, 





|Outdoor Display in Louisiana— 


Horn Motor Co., Crowley, La., staged an outdoor display of Packard Clippers as 
by the Bell Telephone Laborator- | port of his spring exhibit. A. F. Horn (second from right) hands the keys for a Clipper 


to a customer. 


fier which, in its highly specialized 
performs almost exactly 
like the rectifier vacuum tubes in 
home radios and television sets. 

* * a 


Memory Organ 


T IS one of the newest by-prod- 
ucts of the transistor invention in 
the Bell Laboratories, It works like 


are not content with what they| Technically, a diode is a recti-|a checkvalve in a water pipe, al- 


ceive this publication. 


All year long, it's 


“Buyers Guide" 


reference book. 





their 


and 


You Reach Both 


Both Reach For 


The reference book of the automotive 
industry — that's the Automotive 
News Almanac. It goes to the 
40,000 subscribers of Automotive 
News — the only weekly newspaper 
in the industry. These readers are the 
key men in automotive manufactur- 
ing plants and car dealerships. They 
buy, sell, service, design, and specify 








your type of 
Automotive 
year 
authoritative 


long for the 


MANUFACTURER 


eS 


CAR DEALER 


All Year Long...Because... 


product. They refer to 


Almanac all 
industry's most 
information; statistics, 


News 


charts, graphs, historical data. 


Your advertisement in the Almanac 
will be a persistent year-round sales- 
man in your two biggest markets. 


THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 


PENOBSCOT BUILDING e 
REPRESENTATIVES 





DETROIT 26, MICHIGAN 


New York — Edward Kruspak, Advertising Monager, 51 E. 42nd $t., Murrey Hill 7-6871 
Chicego — J. Goldstein, Western Manager, 360 N. Michigen Ave.. State 2-6273 


les Angeles——R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 26466 Penobscot Bidg.. Woodwerd 3-0495 


lowing an electric current to flow 
}in one direction only. 
In automatic dial lockups, it 
| can greatly increase the overall 
| speed for local or long-distance 
calls. In electronic computers, the 
device will be used in the “mem- 
ory organ” of transistor-operated 
systems, where “brain” numbers 
| are retained or remembered as 
minute electrical discharges 
stored in condensers. 

Oh, well, ask a telephone repair- 
| man to give you the details. He can 
| tell you. 
| Now you may stop. worrying 
about all the things the Russians 
|invented (yuh know ... this, that 
and the other), but you might give 
| credit to Igor Sikorsky for improv- 

ing upon the idea developed by old 
| Leonardo da Vinci, who first dem- 
| onstrated the helicopter. 
* * * 

| Copters’ Future 
Now comes Lord Douglas, fa- 
mous RAF fighter commander 
and chairman of British European 
| Airways, who says the helicopters 
of 1960 will cruise at 150 to 160 
miles per hour and be the cheapest 
|method of saving time in travel 
| between cities within 250 miles of 
| each other. 

Even now, New York Airways, 

the only company flying pas- 
| sengers by helicopter within the 
| U. S., has fares that correspond 
to those of taxis. It costs $5 to fly 
from LaGuardia Airport to New 
York International, and $10 from 
International to Newark. The 
| saving is one of time. Depending 
| upon traffic, it takes two hours 

to make it by automobile. You 
can fly from International to 

Newark in 20 minutes. 
| Daylight postal service by heli- 
| copter began in southern England 
five years ago. The world’s first 
night mail operation started in the 
winter of 1949. The first scheduled 
helicopter passenger service oper- 
ated by a major airline was flown 
|from Liverpool to Cardiff, Wales. 

Later, a regular helicopter service 
was started between Birmingham 
and London. 

P.S.: How will helicopters fly so 
fast? Lord Douglas says that seven 
years from now they will weigh 
30,000 or 40,000 pounds, and have 
jet engines fixed to the rotor tips 

. or have jet engines geared 
directly to the rotor assemblies, a 
custom in use in various parts of 
the world for years. 





3 Distributors Moana 
For Evanite Product 


PLYMOUTH, Mich. — Appoint- 
ment of three distributors to handle 
the new Evanite battery separator 
{has been announced by W. J. 
| Ritchie, general sales manager for 
the western division of Evans Prod- 
| ucts Co. 
| Evanite, an interwoven wood 
| fiber separator, is a new develop- 
|ment which is said to utilize all 
| the advantages of natural wood. It 
|is an improvement over wood, says 
the maker, in that it can be 
|shipped dry and does not require 
“candling” inspection or a caustic 
|soda bath to remove resins and 
impurities. 

The three distributors are 
Battery Separator Mfg. Co., 12110 
South Peoria, Chicago; Prior 
Battery Separators, Inc., 540 Weak- 
ley Ave., Memphis, and Prior 
Battery Separators, Inc., 4824 Ra- 
cell St., Dallas. 





Edwards Returns 
Paul C. Edwards has returned to 
| the Kaiser dealership fold with the 
|opening of Kaiser City in Spring- 
| field, Ill. 





ee | 
Sales Conditions in 


Various Areas... 
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Auto Market Reports 


Miami ; 
Little change has been noted in 
the Miami new and_ used-car 


market for several weeks. 

The new-car market has been 
fairly steady with dealers having 
no difficulty in moving lower 
priced cars. Prices have firmed 
somewhat on late-model used 
cars, but supply continues to ex- 
ceed demand. 

“Customers are expecting a full 
dollar’s worth for their money,’ 
said Stacy Rowell, president of the 
Florida Used Car Dealers Assn. Ali 
in all, summer business has been 
“surprisingly good,” he said. 

Dealers are pushing August sales 
in anticipation of the usual Septem- 
ber slump. September is the poorest 
month tor Miami dealers, with 
school opening and the “hurricane 
season” at its peak. 

> * * 
Tacoma, Wash. 

Dipping slightly from June 
figures, 535 new cars and 60 new 
trucks were sold in July throughout 
Tacoma, Wash., and Pierce County. 
The total of 595 sales represented 
a 5 percent decease; new-car sales 
were fairly constant, with drops 
registered in truck saies. 

Ford led the field in July with 
120 new cars, slightly under Chev- 
rolet’s top figure for the previous 
month. Chevrolet was in second 
place with 93 cars, and Plymouth 
continued to hold third place with 
60. 

International Harvester tripled 
June figures with a total of 1b 
truck saies; Cadillac aoubled its 
previous month with 12 car sales, 
and Packard doubled its sales with 
10 cars, Others registering gains 
were Mercury, Nash and Willys. 

Heaviest drops in new-car sales 
were reported py Buick with 25 
sales against June’s 46; Chrysler 
with nine against 19, and Stude- 
baker with 16 against 27. 

New-car and truck sales for 
duly included: Allis Grader, 1; 
Austin, 1; Buick, 23; Cadillac, 12; 
Chevrolet, 98; Chevrolet truck, 21; 
Chrysler, 9; DeSoto, 17; Divco, 1; 
Dodge, 24; Dodge truck, 4; Ford, 

120, Ford truck, 10; GMC, 3; 
Henry J, 3; Hillman, 2; Hudson, 
10. 

Hunderspipe, 1; International 
Harvester, 15; Kaiser, 4; Kenworth, 
1; Lincoln, 1; Mack, 1; Mercury, 
22; MG, 2; Nash, 23; Oldsmobile, 
37; Packard, 10; Plymouth, 60; Pon- 
tiac, 31; Studebaker, 16; Stude- 
baker truck, 2; Willys, 9, and 
Willys truck, 1.—(R, E. Sconce.) 

es @« «¢ 


New Orleans 
New-car sales continued brisk in 
New Orleans in July, with 1,686 
units titled—1,542 through author- 
ized dealers and 144 through un- 
authorized outlets. The July figure 
was 126 better than June and 743 
more than in July, 1952. 
New-truck sales amounted to 257 
for July, one better than June and 
35 more than a year ago. 
Individual car makes sold by 
authorized dealers were: Chevro- 
let, 417; Ford, 328; Plymouth, 156; 
Buick, 115; Pontiac, 105; Stude- 
baker, 74; Mercury, 65; Oldsmo- 
bile, 68; DeSoto, 40; Dodge, 40; 


Nash, 30; Cadillac, 27; Chrysler, 
24; Hudson, 17; Packard, 14; 


Kaiser, 9; Lincoln, 8; Willys, 5; 
Henry J, 2; Renault, 2; Austin, 2, 
and Jaguar, 1, 

Individual car makes sold by un- 


authorized outlets were: Chevrolet, | 
60; Pontiac, 20; Plymouth, 19;| 


Dodge, 18; Oldsmobile, 11; Buick, 
8; Ford, 4; Cadillac, 2; Chrysler, 1, 
and Packard, 1. 

Individual truck sales were: 
Chevrolet, 105; Ford, 82; Interna- 
tional, 26; Dodge, 21; GMC, 10; 





Kiwanis Parley Turned 
Into Automobile Show 


MONROVIA, Calif. — Clifford 
T. Nutt, Packard and foreign-car 
dealer here, tried a unique 
method of advertising at a meet- 
ing of the Kiwanis Club. He had 
to pay a stiff fine for his idea, 
but he says results have been ex- 
cellent. 

When the Kiwanians arrived 
for their luncheon, they found 
the hotel parking lot virtually 
filled with MGs, Hillman Minxes, 
Austins, Jaguars and other cars 
made in Britain. Nutt reports 
that club members showed great 
interest in the small cars after 
their meeting. 

Nutt’s fine didn’t worry him, as 
all the money went to the 
Kiwanis fund for needy children. 








By James D. Woolf 
- Special Correspondent 
_ is your procedure when, 
once or perhaps twice each 
year, you earmark a certain sum 
of money for advertising? Is your 
method of figuring more or less 
arbitrary, or do you weigh a 
number of factors in settling on the 
amount of your appropriation? If 
the sum you set aside is a purely 
arbitrary one, you may be spending 
too much or too little on your ad- 
vertising. 

There is, of course, no such thing 
as an exact “science” in this matter 
of determining advertising expen- 
ditures, but there are certain 
factors that bear on the problem. 
Whether you manufacture and pro- 
mote a specific product or a line 
of products, or whether you ad- 
vertise a retail store or service 
business, these factors apply with 
equal force. 

Of first importance, I think, is 
the size and scope of your sales 
goal. The procedure here is to 
put down on paper your objective 
in terms of hoped-for dollar 
volume. This figure—whether it 
is $50,000 or $500,000, or whatever 
—should be one that is sensibly 
within your reach. 

In order to achieve this antici- 
pated volume, how many potential 
customers must be reached by your 
advertising? How big an area, 
geographically, must your advertis- 
ing cover? How substantial and ag- 
gressive is your competition? Are 
your competitors heavy spenders 
with respect to advertising and re- 
lated promotional activities? Are 





Davidson Motors’ Car for Police Work— 
Russell Shryock (center), of Davidson Motors, Inc., 3140 W. 25th St., Cleveland, 
hands the keys to a new Y-8 Dodge to Frank Breen, mayor of Parma Heights Village. 


The car will be used asa police cruiser. 
Killmer, 


Looking on at left is Police Chief Louis 


| (Gordon Hebert.) 


} + + x 


Ottawa 

With many older cars virtually a 
| drug on the market, some Canadian 
dealers are disposing of them by 
|}going after suburban families to 
| promote two-cars-to-a-family trade. 

“It’s paying off,” said one large 
used-car dealer, “The older cars 
are cheaper, and by offering long 
terms and low downpayments, 
we’ve sold quite a number lately. 
Whenever we sell a car to a sub- 

urbanite, we make it our business 
to dispose of an older car, too, 
to the same customer.” 

Other dealers go after such sub- 
urban trade by parking an older 
|car on service station lots in out- 
|lying areas and offering commis- 
|sions to attendants if a sale is 
| made. Sales talks are directed par- 
ticularly at housewives calling for 
| gasoline. 

It is now reaching a point where 
dealers are following every new 
building project in the suburbs, so- 
liciting two-cars-to-a-family trade 
| the minute a foundation is laid for 
a new home.—-(M. L. Schwartz.) 
| * + * 


Iola, Kans. 
While dealers note a faint slack- 
ening in new-car demand, it is still 





Salesense in Advertising 


Tested Ideas for Small Business 


they severely competitive with re- 
spect to price? 
* * * 


| Consider the Product 


F WHAT you advertise is a 

product or a service, how re- 
sponsive is it to advertising? In 
other words, is it so hard to sell 
that the prospective customer must 
be exposed to a great deal of per- 
suasion over a considerable period 
of time? Some categories of 
merchandise or services are so ap- 
pealing and immediately desirable 
that advertising pays off almost at 
once. Other types of merchandise— 
for example, a food-freezing unit— 
are often pondered over for weeks 
or months before customers finally 
decide to buy. 


Assuming that the anticipated 
volume is achieved, how much for 
advertising and promotion will the 
gross margin permit? When the 
unit of merchandise represents a 
one-time sale, with little or no re- 
peat possibilities, there are definite 
limitations to the percentage that 
can be spent for advertising. 


But when the product or service 
is a “repeater”’—cereals or coffee, 
for example, or drycleaning —a 
larger initial advertising investment 
is justified. Repeated purchases of 
the article reduces the per unit cost 
of advertising until it represents a 
very small charge on the profit- 
and-loss sheet. 

Another important factor is 
this: is the product, or the serv- 
ice, or the store well-known to 
the public? Or does it represent 
a new idea, a new brand, or a 
new enty in the race for popular 
favor? If what you have to adver- 
tise is a new comer in the area 
that represents your market, your 
introductory investment in pro- 
motion will be heavier than in the 
case of a well-established com- 
petitor. 

It is not unusual for new prod- 
ucts—and new retail outlets for 
that matter—to operate in the red 
for a considerable period of time. 
The Gillette safety razor, a radi- 





Automatic Transportation 


Builds 30,000th Truck 


CHICAGO. — Completion of its 
30,000th Transporter electric in- 
dustrial truck has been announced 
by Automatic Transportation Co. 

Transporters are made in plat- 
form, pallet, stacker and tractor 
models to handle up to 6,000-pound 
loads. The company has been build- 
ing the trucks since 1942. 


| Studebaker, 8; White, 4, and Reo. 1. 











Baker Opens Nash Dealership in Seattle— 


Seattle Nash, Inc., Seattle, is a new dealership at Seventh Ave. and Blanchard 


St. Shown at the opening are (from left) P. 


W. Pursley, zone manager; H. D. Baker jr., 


president of the firm; L. T. Kouns, western sales manager; H. C. Doss, Nash sales vice- 
president, and R. D. Gallacher, assistant zone manager. 





above expectations for this time of 
the year. 

July sales of used cars were| 
higher than usual, and this upturn 
got some dealers off the hook by 
reducing used-car inventories. 


Prices for used cars are, on the | 
average, $150 higher than in 
Wichita or Kansas City. Stocks 
here are considered normal or 
below. 


Dealers are holding to a third 
down and 24 to 30 months, with 
little pressure reported for reduc- 
tion of terms.—(L. H. Houck.) 


* * * 


Fort Scott, Kans. 
Dealers see the demand for new 
cars as strong as it was 90 days 
ago, and some report they still are 
not getting enough cars. 
Most favorable report is that 
many prospects are coming to real- 








cally new idea in the beginning, 
didn’t get into the black until after 
several years of promotion. 

- ok ~ 


Pace Is Important 


TILL another factor to consider 

is the pace with which you 
want to grow. In many situations, it 
seems to me, a slow but steady 
rate of growth is a safer and 
sounder procedure than an attempt 
to high-pressure your market over- 
night. 

The slower pace permits care- 
ful testing as you go along. There 
is time to try different copy themes 
and different forms of media. Each 
new experience can be analyzed 
and evaluated, and on the basis of 
facts thus assembled, the adver- 
tising budget brought into line. 

You are spending too little on 
your advertising if your budget is 
exhausted during the first three 
or four months of your fiscal or 
calendar year. 

If after weighing all the factors 
mentioned here, you arrive at a 
sum sufficient only for a_ short 
term of advertising, perhaps you 
should not advertise at all. 

Except in especially favorable 
cases, advertising is not a miracle- 
worker. The supremely important 
thing is to keep everlastingly at it— 
driving home your message day 
after day, week after week, month 
after month, year after year—until 
at last you have persuaded your 
market that you have, in abundant 
measure, a certain something it 


wants. Don’t fail to consider the 
long haul in determining your ad- 
vertising expenditure. 





ize that they cannot get a fancy 
price for their old car. 

Some cars now being offered in 
trade are those for which the 
owner paid $500 to $1,000 under 


| the counter. One dealer cited a 


prospect the list price for the car 
offered in trade, and the prospect 
averred it cost $1,000 more than 


| that and then admitted paying a 


premium. 

Used-car inventories are defi- 
nitely low, and dealers are holding 
the line on terms. Repossessinos are 
few and only on used-car deals.— 


| (L. H. Houck.) 


= = = 


Centralia, Wash. 

July new-car sales in Lewis 
County (Centralia), Wash., fell off 
about 27 percent from June, with a 
total of 101 cars sold against the 
previous month's figure of 129. 

Chevrolet led the field with 23 
sales, followed by Plymouth with 
15, and Ford with 14. Chevrolet 
also took the lead in sales of new 
trucks, with eight. 

Car sales by make for July: 
Buick, 5; Cadillac, 1; Chevrolet, 23; 
Chrysler, 4; DeSoto, 5; Dodge, 6; 
Ford, 14; Oldsmobile, 6; Plymouth, 
15; Pontiac, 5; Studebaker, 5; 
Willys, 4; Hudson, 1; Austin, 1; 
Hillman, 1; Lincoln, 1; Mercury, 2; 
Nash, 1; Morris, 1. 

A breakdown of truck sales: 
Chevrolet, 8; Dodge, 6; Ford, 7; 
GMC, 2; International, 2; Stude- 
baker, 1; Willys, 1—(R. E. Sconce.) 

* « s 


Nevada, Mo. 


New-car demand reportedly is 
tapering off slightly, with custom- 
ers showing more persistence in 
getting the colors wanted. One 
dealer said, however, that July was 
his biggest month in two years. 

Most buyers are in the middle- 
age bracket. Youthful buyers are 
scarce. 


Farmers are reported to be 
(Continued on Page 32, Col. 2) 


Tire Story 
3 Goodyear Booklets Trace 


Rise of Rubber 


AKRON. — Two new publications 
have been released by Goodyear 
Tire & Rubber Co. “Miracles of 
Research” is a 48-page booklet is- 
sued on the occasion of the 10th 
anniversary of the Goodyear labo- 
ratory, while “The Goodyear Story” 
presents the history and develop- 
ment of the firm. 

Also released was a revised third 
edition of “The Story of the Tire,” 
which on 64 pages traces the dis- 
covery of vulcanization and its ap- 
plication to tires in step with the 
development of the automobile. 

All three brochures are _illus- 
trated. 


Ee 


Schmid Gets Wichita Packard Franchise— 


A three-day celebration marked the opening of Don Schmid's Packard dealership 
in Wichita, Kans. Each day he gave away the down payment on a Packard anc 
service certificates ranging from $15 to $100. Shown here is Schmid (right), makinc 
delivery of a car. Others (from left) are Paul Johnston, Packard assistant zone man 
ager; Charles H. Knorr, buyer of the car; Mrs. Schmid, and Mrs. Charles Proctor 


wife of Schmid's service manager. 





















Affecting Factories and Dealers... 


Auto Advertising 


“Prevailing Cooperative Advertis- 
ing Practices,” a report based on 
the cooperative advertising agree- 
ments and experience of 71 adver- 
tisers, has been published for mem- 
bers of the Assn. of National Ad- 
vertisers. 

Prepared under the direction of 
ANA’s cooperative advertising 
steering committee, chairmanned 
by Walter Lowy, vice-president 
of Formfit Co., the report tabu- 
lates a number of standard con- 
tract provisions and presents a 
picture of current cooperative ad- 

vertising practices in six broad 
industry classifications. 

The report also features a de- 
tailed checklist of contract pro- 
visions prepared by L. C. Blunt, 
supervisor of refrigeration advertis- 
ing for International Harvester Co. 

Among product groups covered 
is the automotive, including trac- 
tors, trucks, tires, gas and oil. 

> cz * 


Newspaper Auto Ads Up 

Automotive advertising in news- 
papers increased more than 24 per- 
cent in the first six months of 1953, 
according to a 52-city survey con- 
ducted by Media Records. 

For the month of June, automo- 
tive advertising was ahead by 31.7| 
percent. Total advertising for all| 
categories was 3.2 percent greater 
than June, 1952, the survey showed. | 

= + * 


Parade Copy Changes 


A new 14-page booklet explaining | 
copy changes available to advertis- | 
ers in a single issue has _ been| 
published by Parade, syndicated 
Sunday magazine. 

Described in the brochure are| 
“50-50 split runs,” affording an 
every -other-copy change in one, 
two or all three Parade printing} 
plants; “regional runs,” providing | 
a three-way geographical distri- 
bution (by printing plants) for 
northeast, south and west, and 
“dealer listings,” enabling advertis- 
ers to change local dealer names in 
each of the magazine’s 38 cities. 

The booklet is available from 
Parade, Department HS, 405 Lex- 
ington Ave., New York 17, N. Y. 


* * * 


Kent-Moore Ad Book 


Helping dealer service de- 
partments and independent service 
stations to increase their sales of 
carbon-blast tuneup service is the 
purpose of the “Profits Plan Book” 
published by Kent-Moore Organi- 
zation, Inc., Detroit, manufacturer 
of special automotive service tools 
and equipment. 

The illustrated book features 
many types of tiein advertising, 
from mailing cards and stickers to 
radio transcriptions and _ service- 
department posters. 

The book is obtainable free from 
Kent-Moore Organization, Inc., 
5-105 General Motors Bldg., Detroit 
2, Mich. 








- * * 


Farm Magazine Grows 

Progressive Farmer reports the 
biggest September issue in its 67- 
year history, with an advertising 
gain of 11.1 percent over September, 
1952. 

Gains have also been made in 
eight of the first nine issues of 
1953 over the record issues of last 
year. Advance bookings indicate 
continued gains in each remaining 
month of 1953, officials said. 

s a a 


McDevitt Put on Autos 
Harley L. McDevitt, advertising 
staff member of National Geo- 
graphic Magazine, has been ap- 
Pointed automotive manager for 
the magazine, Gilbert G. La Gorce, 
advertising director, has announced. 
McDevitt will continue to work 
out of National Geographic’s New 
York advertising headquarters in 
the R.C.A. Bldg., La Gorce said, but 
he will spend much time in Detroit, 
Flint, Pontiac, Cleveland, Pitts- 
burgh, Akron and the other auto- 
motive centers. | 
* * * 
Sketches of Success | 
Sunday editions of the Detroit 
Free Press are carrying cartoon- 
type picture stories of men who 
have become famous through op-| 


6:30 p. m. television program, Com- 
mercials push whatever product or 
service appears to be lagging. 

* + + 


Farm Journal Rates 


| Regional advertising flexibility 

heretofore available only in Farm 

*| Journal has been extended to the 

The one-page color feature js | full countryside unit—Farm Journal 

sponsored by a group of industrial | and Town Journal—with the = 

and business concerns. junit rate card, the magazine an- 
a) ee 1 ¢ nounces. 


Farm and Ranch Adds Rep. | 
Smith & Hollyday, with offices in| Names 

Los Angeles and San Francisco,,; William B. Hankla and ©. E. 
will take over west coast represen-| Howard jr. have been promoted in 
tation of Farm and Ranch maga-| the public relations department of 
zine Nov. 14, expiration date of| the Automobile Manufacturers 
the publishing firm’s contract with| Assn. Hankla, who formerly edited 
Simpson-Reilly, Ltd. lthe AMA monthly, Automobile 

*. * * | Facts, becomes director of in- 


For oe ° | formation services. Howard, former 
ord Paintings seta Display staff member of Automotive News, 


Paintings of wildlife and sports ds Hank f th 
from Ford Motor Co. publications | ‘AMA publication. oe Tee 
are being displayed at the Detroit | ; 

Pfc. Maynard M. Gordon, associ- 


Institute of Arts through Oct. 4. | P 
e s 8 | ate editor of Automotive News now 


. | serving in the Army, has been pro- 
Chevrolet Dealers on TV moted to editor of the Camp Gor- 

Chevrolet dealers of Allegheny | don Rambler, official weekly paper 
County (Pittsburgh) are sponsoring! of Camp Gordon, Ga. 


portunities offered by free enter-| 
prise. One of the latest to be por- 
trayed was L. L. (Tex) Colbert 
president of Chrysler Corp. 


* * * 
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Ed Wood, WDTV newscaster, in a} fey 


Packard Cites Meek— 


A trophy for outstanding sales achieve- 


ments is awarded to Albert J. Meek 
(right), Fort Worth, by Paul B. Johnston, 
Packard southwestern zone manager. 





Century Moves Office 
The head office of Century Motor 
Sales, Ltd., has been moved from 

Toronto to Bracebridge, Ont. 
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FLASH-A-CALL 
Service Gontrol 


offers you 


UCU ileal 







We will personally discuss 
with you the problems of 
your shop, the corrective 
measures that must be 
taken. Train your entire 
shop personnel, guarantee 
to increase your customer 
paid labor sales or youowe 
us nothing. As manufac- 
turers, we offer you direct, 
equipment designed for 
this purpose alone, —— 
the highest known s 

of quality, in two complete 
packages, for the large 
dealer or smaller service 
department. Our program 
meets and goes beyond the 
requirements of all major 
factories. Write us today 
and we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 
AA cl eed, 


1112 South Wabash Avenue 
Dept. AN-60, Chicago 5, Illinois 





























“Champ” in the AUTOMOBILE DEALER field 


Tell Us Your Brand Story for 1953... 
win a Brand Name Retailer-of-the-Year Award 





125 Winners...5 in Your Field 





Winners to be Honored on Brand Names Day—U.S.A., April 14, at a dinner in the 
Grand Ballroom of the Waldorf-Astoria Hotel, New York City. 


NO COST, ENTRY FEE, OR OBLIGATION 


BRAND NAMES FOUNDATION, INCORPORATED 
37 West 57th Street, New York 19, N. Y. 


Yes! I want to be considered for a 1953 Brand Name 
Retailer-of-the-Year award. 


Please send an entry form to help me tell you 
my brand story. I understand that I will also 
receive the free booklet, “Dividends from 
Brand Selling,” which includes full details 
about the awards. 


——____Enclosed is the story of my firm’s 1953 brand 
activities. I understand that I will receive the 
booklet, “Dividends from Brand Selling,” 
which includes full details about the awards. 


Firm Name 


Type of Firm 


Executive 


Title 


Street 


City and State 





Send for full information and your free copy of the booklet, “Dividends from Brand Selling.” 
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4A. States Act on Road and Vehicle Matters . . . _a defect in the method of passage. | 


On the other hand, Washington} MOTOR SALES 


has provided for issuance of $20 
million revenue bonds for construc- 


I nterest in H. ig h way. son U ps wing ‘tion of schoo! facilities, to pe Paid) TRUCKS | 














oe * * 
(Continued from Page 16) |pounds and imposed a fee of $350! general election, while Connecticut | . os ° 
rate (Table “D”) in lieu of the|for private trucks in that classi-| has given first approval to an| Highway Administration 


ton-mile tax only if they purchase | fication and $500 for common car-| amendment to be placed before the | N ARKANSAS law sets forth 
the functions and duties of the 


in Oregon enough fuel to propel riers. | electorate. It must receive a second | > 8 Hi / 

psd : SS wee 9 ae; miles; After the ton-mile tax was. ruled | approval by the next legislature. ee eee a ee el 

raveled within the state. seuti m ed 
| unconstitutional in Wisconsin, a} Tennessee has again adopted | amendment a dopted in the 1952) 


South Dakota imposes addi- | new law was enacted to increase | { 
tional. registration, fees on paw. | truck registration fees to produce) present an” amendment to’ the | Sion will have administrative con. 
gio; additional re a trucks and - Somes =aenoeee annueny. voters. It must be carried a | trol of the State Highway Depart-| | 
truck tractors range from $7 to Proposed mileage taxes failed in| second time by two-thirds vote | ment and shall appoint its director. 
Arkansas, California, Colorado,| of the next session before being |The commission has power to 




















$15, plus $5 for each additional go NAR 
1,000 pounds in excess of 6,000 ee ae placed on the ballot. establish a program of current and Hoppa 
pounds; trailers and semi-trailers and West Virginia m Although both houses of the long-range planning for the State ‘ , ; 

an additional fee ranging from e226 | Maryland Legislature have passed | highway system. _ “What's my tradein worth- 
$5 to $15, plus $3 for each addi- Anti-Di wea er |an antidiversion amendment, the A Colorado law establishes a | including the cow? 

tional 1,000 pounds in excess of nti-Diversion Amendments | attorney general has suggested that} state highway system, a county | ~ 

5,000 pounds. 7. Legislature has sub- | the bill be omitted from the pub-| primary and secondary system | partment to use the sufficiency 
Tennessee increased maximum mitted an antidiversion amend-| lished laws and not be placed on| and a city street system. The law | rating procedure, and states that 


(Continued on Page 27, Col. 1) 








gross weight from 42,000 to 55,980|ment to be voted on at the next | the 1954 election ballot because of requires the State Highway De- 


New Commercial Car Registrations, 6 Months Total, 1953-1952 















qin Cit mcd tn 


Truck registrations by states are re- 
leased here weekly, as compiled by 
R. L. Polk representatives in state 
capitals. 










Truck registrations by states are re- 
leased here weekly, as compiled by 
R. L. Polk representatives in state 
capitals. 






Diamond-T 
International 
Studebaker 
Overland 





Autocar 
Divco 
Dodge 
Kenworth 
Peterbilt 
Willys- 
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Highways & Safety... 


When Gs Accumulate, 


It’s Time to Slow Up 


By Gerhardt Neumann 
Staff Writer | 
oo letter G, which in American | 
slanguage stands for $1,000, | 
takes on a less pleasant and rather | 
ominous meaning when it is used 
to measure the gravitational force 
which acts upon 
riders in a car 
coming to a stop. 
Dr. Walter C. 
Alvarez, who 
writes a syndi- 
cated column en- 





MATIONMAL SAFETY 
councs’s 





4 titled ‘“‘Your 
AUTOMOTIVE Health,” recently 
NEWS quoted a study 


cuxmcmcmn DY William ft 
Harper, consult- 
ing physicist to the Pasadena Police 
Department, which measures the 
forces which come into action dur- 
ing collisions. 

The unit of G means an accel- 
eration of 32.2 feet per second. A 
car driving at 30 miles per hour 
and coming to a sudden stop, 
during which the driver hits the 
windshield with his head, exerts 
a force of 180 Gs upon him. 

This, the physicist remarks, is 
like falling out of a _ three-story 
window and landing on a concrete 
pavement. 

In Harper’s opinion, much trouble 
is due to the jumping forward of 
the front seat. With a 10 G impact, 
the seat is likely to break from its 
bolts and to shoot forward with a 
force of 1,000 pounds. 

Under similar impact, a rear- 
seat cushion, weighing about 25 
pounds, may fly forward and hit 
the back of the driver with a 
force of 250 pounds. 

Another frequent cause of fatal | 
accidents, Harper finds, is the fly- 
ing open of one of the front doors. | 
In accidents, almost as many per- | 
sons are injured or killed outside of | 
the car as inside. | 

Harper believes that safety belts | 
would save more lives in autos than | 
in airplanes. He also recommends | 
stronger door fastening and 
stronger seat fastening. 

* * * 


Drivers in a Trance 


THER studies of the causes of | 
accidents put the blame on) 
monotonous highways. Freedom| 
from distraction may lull motorists | 
into a trance or self-induced hypno- | 
sis, warns Edward P. Curran, safety 
director of the Keystone Automo-| 
bile Club. 
Contributing to this state of mind, | 
he adds, are heat and humidity. 
To avoid highway hypnosis, 
Curran recommends that the 
driver stop at frequent intervals 
for a stretch and a cup of coffee. 
Passengers, he believes, also can 
contribute to keeping him alert by 
an interesting conversation. In fact, 
this is one instance in which back- 
seat driving is highly excusable, 


Curran adds. 
” * * 


Vertical Parking Urged 


THE problem of vertical parking | 
is discussed in a recent brochure 
published by Charles W. Lerch &| 
Associates, Chicago. 

The author weighs the advan- 
tages and disadvantages of auto- 
matic parking and believes that 
recent developments have over- 
come some of the objections to 
the limitations of the automatic 
ear lift and the high initial cost 
per stall for building and lift 
equipment. 

He points out that while a ramp | 
garage takes an average of 4% min-| 


Texas Toll in 52: | 
2,498 Fatalities 


Death of 2,498 persons and an| 
economic loss of $154,131,250 was) 
the toll taken by traffic accidents in | 
Texas in 1952, according to the| 
State Department of Public Safety. | 
_ A total of 238,152 accidents caused | 
injury to 112,968 persons. The death | 
figure was down 1.89 percent from 
the previous year’s total, however. | 

An average of seven deaths per 
100 million vehicle-miles was re-| 
Ported. Motorists drove more than 
35 billion miles in Texas. 





utes to deliver a car with one 
jockey, automatic lifts can take 240 
cars an hour, or four a minute. 

He concludes that automatic 
parking should be considered in 
every instance where multistory in- 
stallations are contemplated. 

+ * + 


Rubber Road Study 


UBBER roads are no novelty 

these days. Recent research by 
the University of Kentucky showed 
that asphalt road-paving mixtures 
which contain a new synthetic latex 
compound have a longer life ex- 
pectancy than conventional asphalt 
roads. 

The asphalt-latex material is a 
development of Firestone Tire & 
Rubber Co. and is said to repre- 
sent a new approach to rubber in 
roads, 

It is believed that latex is more 
resistant to frost damage and does 
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not break up under traffic stress 
as rapidly as ordinary asphalt. 
a + * 


Sunday Drivers 
N. Y. Legislator Seeks Curb 
On Truck Use 


|trucks off the highways from mid- 
night Saturday to midnight Sunday 
during the summer when traffic is 
heaviest is under consideration by 
New York State Assemblyman 
Frank J. Caffery. 

Caffery said that such a plan has 
worked well in Pennsylvania, Ohio 
and Massachusetts. 

“A number of motorists have 
complained about the heavy truck 
traffic around Buffalo on Sundays,” 
Caffery said. “They have pointed 
out that the main highways are 
jammed with Sunday drivers en 
route to some lakeside or summer 
resort, and that the presence of 
trucks slows traffic and increases 
the possibility of accidents.” 

ok i * 





Neb. Public Power System 
Chalks Up Safety Record 


An impressive safety record has 
been set by the Nebraska Public 
Power System, including the Platte 
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| French Receives Goodyear’s 30-Year Plaque— 


In recognition of its association with J. E. French Co. (Dodge-Plymouth), San Fran- 


| cisco, since 1922, Goodyear Tire & Rubber Co. has awarded the firm a 30-year 
plaque. Here, Frank C. Pipitt (right), Goodyear district manager, hands the plaque 


|to J. E. French jr., president of the dealership. 


District, the Loup River Public 
Power District and the Central 
Nebraska Public Power and Irri- 
gation District. 

The automotive units of this 
system, according to Britt Pryor, 
safety director, have operated over 
33 million miles of roads without a 


the public. 

a * * 
Utah’s First Freeway 
To Modernize Traffic 





Valley Public Power and Irrigation Utah is building its first freeway 


disabling injury to any employe or|’ 


to meet traffic problems, both pre- 
sent and future. 

First link in the new superhigh- 
way, between Farmington and Lay- 
ton, is expected to be completed by 
fall. Traffic lanes are each 38 feet 
wide with a 28-foot division zone. 


Logan Celebrates 


Logan Chevrolet Co., Fairfax, Va., 
is celebrating its first anniversary. 
It is operated by M. J. Logan, who 
formerly had been associated with 
the Chevrolet division for 23 years. 
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Cc. L. Helquist, Seattle district ! supervisor, Broughton later became 


sales manager for Lincoln-Mercury, 
has announced appointment of Ed 
R. Ratcliffe as assistant district 
sales manager; Richard O, Chaney 
as manager of the district Mercury 
department; R. Fred Janeck as 
manager of the district business 
management department, and Ken- 
neth B. Davis as manager of the 
administrative department. 
Ratcliffe has been western re- 
gional business management man- 
ager for Mercury in Los Angeles; 
Chaney has been district field sales 
manager; Janeck has been acting 
manager of the district business 
management department, and Davis 
has been field sales manager and 


parts and accessories manager. 
* * * 


Twin Coach Names Collins 


To District Sales Post 


Appointment of Garth G, Collins 
as northeastern district truck sales 
manager of Twin Coach Co. has 

lana been announced 
by E. S. Rider, 
eastern regional 
manager. 

An alumnus of 
Clarkson Tech, 
Collins has been 
associated with 
International 
Harvester Co. 
since 1948 as 
parts supervisor, 

, retail sales repre- 
Garth G. Collins sentative and 
zone manager. In his new post, he 
will direct Fageol van truck sales 
in Maine, New Hampshire, Ver- 
mont, Massachusetts, Rhode Island, 
Connecticut, New York, with ex- 
ception of metropolitan area, and 


central Pennsylvania. 
+ + * 


Martin-Senour Announces 


Three Executive Shifts 


Three shifts in the top executive 
organization of Martin-Senour Co., 
Chicago, have been announced by 
William M. Stuart, 
president. 

J. R. Degnan, 
former trade sales 
manager of the 
north central di- 
vision, will be- 
come regional di- 
rector of the 
newly formed 
west coast di- 
vision. 

Leland Charley, 
formerly sales 
representative for the automotive 
division in Louisville and St. Louis, 
was named assistant manager of 
the automotive division. 

J. D. Black, appointed manager 
of the newly established southern 
automotive sales division, Atlanta, 
will supervise sales in Richmond, 
Va.; Jacksonville, Fla.; Atlanta, 
Birmingham, Ala.; New Orleans 
and Memphis. 

* 





J. R. Degnan 


s * 
Broughton Heads Fleet Sales 


For Goodrich Division 


George Broughton has been ap- 
pointed manager of fleet sales for 
B. F. Goodrich Co.’s tire and 
equipment division. Broughton 
joined Goodrich in 1935 as a com- 
mercial salesman in the Rockford 
(Tll.) retail store. 





general supervisor in 1950, a po- 
sition he retained until his present 


appointment. 
* + * 


Reynolds Names Dye, Saut 


To Top Auto Market Posts 
David P. Reynolds, vice-president 

of Reynolds Metals Co., has an- 

nounced the appointment of R. Car- 


C. Dye 


ter Dye as automotive market man- 
ager and Jules F. Saut as assistant 
manager. They will be located in 
the Detroit regional office at 1212 
Fisher Bidg., Detroit. 

Dye joined Reynolds in January. 
He previously was a sales executive 
with R. A. Rowan & Co., Los 
Angeles. Saut, who has been with 
Reynolds since 1947, served as sales 
engineer for the Detroit region for 
several years. 

* 


Call to Duty 
Studebaker’s Porta Receives 


Role in UF Drive 


A. J. Porta, comptroller of Stude- 
baker, will head the big-firms di- 
vision of the 1953 St. Joseph County 
(Ind.) United Fund drive. 

This division will solicit firms 
employing more than 200 persons, 
and is one of seven major divisions 
which .will open the drive Sept. 29. 

+. * * 


Grand Trunk Railroad Picks 


GM’s Klingler as Director 


Donald Gordon, chairman and 
president of Grand Trunk Western 
Railroad Co., has announced the 
appointment of Harry J. Klingler 
as a director. 

Klingler, a vice-president and di- 
rector of General Motors, is also 





-lassociated with various financial, 


hospital and _ educational insti- 


tutions. 
s * . 


Controllers Institute 


Elects New Officers 


Gordon E. Grundy, comptroller 
of Studebaker Corp. of Canada, 
Ltd., has been elected president of 
the Hamilton Control of the Con- 
trollers Institute of America. 

At the same meeting, Donald F. 
Thom, assistant controller of Mc- 
Kinnon Industries, Ltd., St. Cather- 
ines, Ont., was named a director. 

In Detroit, Maurice E. Griffin, 
secretary and treasurer, Woodall 
Industries, Inc., was chosen vice- 
president of the local controllers’ 
group. Robert J. Nixon, treasure;z, 
Motor Products Corp., was elected 
treasurer, and the following were 
named to the board: Frederick E. 
Burnham, vice-president and con- 
troller, Fruehauf Trailer Co.; Ralph 
C. Mark, controller, General Mo- 
tors; F. W. Misch, comptroller, 
Chrysler Corp., and Theodore R. 


He became a territory manager in | Oakes, Houdaille-Hershey Corp. 


the Chicago district in 1936 and was | 
of fleet sales, | Institute’s Louisville Control is L. 


named manager 


The new vice-president of the 


western division, in 1946. Moving to; E. Pfeifer, resident controller of 


Cleveland 


in 1949 as wholesale! Ford Motor Co. Similarly honored 





Greek Air Cadets Call on Studebaker— 


A group of Greek air cadets recently visited the Studebaker plant in South Bend 
while on a three-week tour sponsored by the Civil Air Patrol in an exchange 
program. Among those shown are E. E. Richards (seated at extreme left), Studebaker 
treasurer, and Paul M. Clark (third seated from left), secretary and general counsel. 





by the Dayton Control of the 
Institute was Robert R. Rogers, 
controller, Moraine products di- 
vision of GM. 

At the annual meeting of the 
Portland (Ore.) Control, Don C. 
Hosler, manager of material con- 
trol and economic manufacturing 
quantities, Hyster Co., was chosen 
secretary-treasurer, 

The following were elected di- 
rectors of Institute Controls in 
their respective areas: Joseph T. 
Foerth, assistant treasurer, assist- 
ant secretary and controller, Bas- 
sick Co., Bridgeport, Conn.; J. 
Harold Bones, secretary and treas- 
urer, Tillotson _Mfg. Co., Toledo, 
and George L. Palmer, treasurer, 
Willys-Overland Motors, Inc., and 
Robert W. Vogel, Champion Spark 
Plug Co.; Paul H. Heasley, vice- 
president and controller; Trailmo- 
bile Co., and John B. Lawson, 
general manager, automatic trans- 
mission division, Ford Motor Co., 
both of Cincinnati; Leon J. Heid- 
gen, secretary and treasurer, Borg 
Warner Corp., and Wilfred Reetz, 
controller, Stewart- Warner Corp., 
both of Chicago; A. J. Porta, con- 
troller, Studebaker Corp., South 
Bend, Ind. (Chicago Control); 
Merle E. McLeod, controller, Cen- 
tral Ohio Steel Products Co., Galion, 
O. (Columbus Control); M. A. Nel- 
son, controller, Sheller Mfg. Co., 
Portland, Inc. (Fort Wayne Con- 
trol); W. G. Ritzer, comptroller and 
assistant treasurer, Twin Coach Co., 
Buffalo; E. L. Sites, divisional con- 
troller, Rochester Products Di- 
vision, General Motors, Rochester; 
and Robert H. Webber, treasurer 
and comptroller, R. E. Dietz Co., 


Syracuse. 
7. * * 


Callahan Succeeds Freeman 


As IH Region Sales Chief 


W. E. Callahan has been ap- 
pointed central region sales man- 
ager for the truck division of 
International 
Harvester Co., it 
is announced by 
W. K. Perkins, 
manager of motor 
truck sales. 

Callahan, as- 
sistant manager 
of the east and 
east-central 
regions _ since 
March of 1952, 
succeeds Karl W. 

W. E. Callahan’ F'reeman who re- 
tired July 1, Callahan became af- 
filiated with International Harves- 
ter in 1937 in the parts department 
of the Kankakee, IIl., motor truck 
branch, Freeman leaves the com- 
pany after more than 27 years of 
service in motor truck and general 
sales capacities. 

* ok 7” 


Universal C.1.T. Boosts 2 


In Eastern Divisions 


Cc. R. O’Donnell and John J. 
Woods have been promoted by Uni- 
versal C.I.T. Credit Corp., it is an- 
nounced by L. 
Walter Lundell, 
president. 

O’Donnell has 
been elected a 
vice president and 
is the new di- 
vision head at 





Boston. For six 
years, he had 
been in the 


Newark (N.J.) di- 
vision office. 
Woods was 











Daredevils Enliven Ford Party— 


Paul O. Larson (left), central regional sales manager of the Ford division, con 
gratulates three winners in the “Tournament of Thrills,” featuring the Joie Chitwood 
Auto Daredevils, who performed at Ford's annual family birthday party in Livonia, 
Mich. Shown, besides Larson, are (from left) Dick Andrews, John Orrico, Hal Kent, all 
of the Chitwood troupe, and R. R. Anfin, sales manager of the Detroit district sales 
office. More than 13,000 employes and their families attended the party, at which 


a convertible was given as a door prize. 


who has been appointed assistant 
manager of the Detroit district. 
Kenneth D. Holloway, formerly 
special field manager of the De- 
troit district, is now manager of 
the region’s business manage- 
ment department. He succeeds J. 
O. Wardwell, who has been ad- 
vanced to the Detroit district as 
an assistant manager. 
* + * 


Goodrich Appoints Stenger 


Battery Sales Manager 
Gilbert F. Stenger has been ap- 
pointed battery sales manager for 
B. F. Goodrich Co.’s tire and 
equipment di- 
vision. 
Stenger, who 
joined Goodrich 
in 1934, has held 
a number of sales 
posts, including 
managership of 
the company’s 
Miami retail store. 
In 1948, he _ be- 
came assistant 
manager of ac- 
cessories sales and 
1951, became fleet 





G, F. Stenger 
in February, 
sales manager of the truck tire 
sales department, a position he re- 
tained until his latest appointment. 

+ * * 


Four Promotions Made 


In Van Norman Staff 


Promotion of four executives of 
Van Norman Co., Springfield, Mass., 
has been announced by James Y. 
Scott, president. 

Roger L. Pyne, vice-president in 
charge of machine tool division 
activities, will concentrate on the 
engineering phases of that field. 

Herbert L. Freer, production 
planning manager, becomes general 
sales manager of the division. 

Edward C. Hellyer, production 
planning superintendent, was 
named production planning man- 
ager. 

George A, Raiche, public relations 
director, was promoted to advertis- 
ing manager, but will also continue 


public relations work. 
* od * 


| Firestone Appoints Lyon 


To Head Tire Development | 

Promotion of W. E. Lyon to di- | 
rector of tire engineering and de-| 
velopment has been announced by|} 
Raymond C. Firestone, vice-presi- | 
dent in charge of research and de-| 
velopment of Firestone Tire & Rub- | 
ber Co. 

J. J. Robson, formerly manager 
of tire engineering, takes on addi- 
tional duties as manager of tire 
engineering and development. 





C. RB. O'Donnell M. P. Hershey was named man-! 


elected an assistant vice-president | ager of passenger, airplane, racing | 
and succeeds O’Donnell as division| and special product tire design. 


head at Newark. Woods has been 


in the Newark office nine years. 
* * * 


T. A. Robertson became manager 
of truck, bus, tractor, implement | 
and earthmover tire design. 


Stansfield Is Goodrich Chief |_K. W. Brandau became manager 


Of Industrial Tire Sales 


P. W. Stansfield, Akron, has been 
named manager of industrial tire 
sales for B. F. Goodrich Co.'s tire 
and equipment division. Since 1947, 
he had been assigned to car tire 


sales. 
* - * 


3 Appointments Announced 


In Ford’s Central Region 


Three managerial appointments 
in the Ford division’s central 
region have been announced by 
Paul Larson, regional sales man- 
ager. 

George F. Walters, Cleveland, 
becomes parts and accessories 
sales manager, succeeding E. E. 
Olson, who becomes regional car 
sales manager. 

Olson replaces E. R. Carter, 


of the development compounding 
department. 

P. D. Bowers was appointed man- 
ager of the service compounding 
department. 

G. H. Wallace was named man- 
ager of the analytical laboratory di- 
vision. 

* * - 


Gar Wood Names Shepard 


Head of Richmond Division 


Appointment of Mark L, Shepard 
as manager of the Richmond di- 
vision of Gar Wood Industries, Inc., 
Richmond, Calif., has been an- 
nounced by E. F. Fisher, president. 

Shepard succeeds J. B. Steed, who 
reports to Gar Wood’s executive 
office, Wayne Mich., for a new 
assignment. From 1947 until his 
new appointment, Shepard served 
as chief engineer of St. Paul 
Hydraulic Hoist, division of Gar 
Wood located in Minneapolis. 

* * * 


Guenther Takes New Post 


In Chrysler Engineering 


John C. Guenther has been ap- 
pointed director of the technical in- 
formation section of Chrysler 
Corp.’s engineering division. 

Prior to his new assignment, 
Guenther had served as engineering 
staff writer in the press infor- 
mation service of the public re- 
lations department. He joined 
Chrysler in January, 1952. 

* © * 


Ford Promotes Case 


Thomas B. Case has been pro- 
moted from an assistant to man- 
ager of the Ford division’s 
ordnance vehicle project. He 
succeeds Thomas H. Holden, who 
was named several months ago as 
executive assistant for defense con- 
tracts for the division, in addition 
to his managership of the vehicle 
project. Holden retains responsi- 
bility for the project’s operations. 

* * . 


General Tire Names Rep 


Robert Hamilton has been named 
Chicago area sales representative 
for Fashon, vinyl film and sheeting 
produced by General Tire & Rubber 
Co. He replaces Walter Reilly, who 
has been assigned to General's 
plastics plant at Jeannette, Pa., for 
product development work. 

” . + 


Karr Joins Auburn 


R. L. Karr, former service man- 
ager of Willys’ Kansas City region, 
has become west coast represent- 
ative for Auburn Machine Works, 
Auburn, Neb. 


* * * 


Teague Appointed 
Dr. M. C. Teague has been ap- 
pointed president of Lock Thread 
Corp., Detroit, manufacturer of 
self-locking thread fasteners. Tea- 
gue succeeds Samue! J.. Metzger jr., 
who will continue as a director. 








J atom gg 


Chevrolet Sales Champs Take a Rest— 


A group of Jacksonville (Fia.) zone Chevrolet dealers board a plane for a trip to 
Havana. They are the winning dealers in the zone's May-June “best seller" campaicn, 
which paid off in a three-day all-expense tour to Cuba. 
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44 States Act on Road and Vehicle Matters . . . 


Interest in Highways 
On the Upswing 


(Continued from Page 24) 


sufficiency ratings or other com- 
parable methods may be used by 
county and city departments in 
compiling their annual reports. 
An Indiana law abolishes the 
State Highway Commission and 
creates the State Highway Depart- 
ment composed of three members 
who shall be appointed by the gov- 
ernor for a term of four years. 
Three divisions are created under 
the department: (1) Construction, 
(2) maintenance and (3) auditing, 
with the first two headed by civil 
engineers and the third an account- 
ant. A legislative advisory commit- 
tee has been created to investigate 
the operations of the State High- 
way Department and road failures 
throughout the state, reporting by 


1955 session. 


* * * 


_. provides that one of the 
three State Highway Commis- 
sion members shall be appointed by 
the governor as chairman for a 
term of seven years and shall de- 
vote full time to his duties. The 
chairman shall be the chief admin- 
istrative officer, having general 
charge of the office and records, 
but policy decisions must be by a 
majority of the members. 

A Nebraska law creates a State 
Highway Commission consisting 
of seven members to be appointed 
by the governor for six-year 
terms. A North Carolina enact- 
ment provides for redistricting 
the state’s 10 highway districts, 
permitting creation of up to five 
more. The present 10- member 
State Highway Commission will 
have its membership increased 
accordingly. 

A North Dakota law provides for 
a state highway system, county 
road system and municipal street 
system and standards for construc- 
tion. Another law requires the State 
Highway Department to advertise 
for bids on all contracts over $1,000 
instead of $3,000. 

The Ohio Legislature passed bills 
permitting the highway department 
to hire outside consulting engineers, 
reorganize the highway department 
to provide better administration 
and to establish the Department of 
Highway Safety to take the high- 
way patrol, the motor vehicle bu- 
reau and the traffic safety functions 
from the Highway Department. 

> +. * 


Toll Roads 


EVEN additional state legisla- 
tures created authorities for toll 
roads—Florida, Illinois, Kansas, 
Michigan, Nebraska, Texas and 
Wisconsin. These laws provide that 
construction bonds shall be paid 
from tolls and revenues and are not 
deemed to constitute debts of the 


respective states. They carry broad | 
discretionary powers to the respec-| 


tive authorities in each state, in- 
cluding the power of eminent 
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construction, by the Turnpike Au- 
thority, of a $50 million, 110-mile 
toll road from Stuart to Miami. 
Special county road districts are 
also created, with authority to 
issue bonds after approval of 
freeholders, for financing the 
four-laning of U. S. No. 1 through 
the coastal counties of St. John’s 
Flagler, Volusia and Brevard. 

The Michigan Legislature directs 
an immediate survey of the feasibil- 
ity of a route starting at the Ohio 
line near Toledo, running northerly 
to Detroit, with an extension to 
Pontiac, Flint, Saginaw and Bay 
City. Another project would con- 
nect Detroit westerly to the south- 
western border of Michigan and In- 
diana, thus connecting Detroit and 
Chicago. 

The Texas Authority is limited to 
the region included within the 
boundaries of Dallas and Tarrant 
Counties, while the Connecticut 
Highway Commission has been au- 
thorized to build a 130-mile express- 
way from the New York to the 
Rhode Island line. It would follow 
a socalled coastal route at an esti- 
mated cost of $228 million, to be 
financed by issuance of bonds paid 
through the collection of tolls, 
backed by full faith and credit of 
state. 

cd * ” 

EW HAMPSHIRE authorizes 

the extension of the existing 
toll road from Portsmouth to 
Rochester at estimated cost of $14.3 
million. Another provides a central 
New Hampshire toll road to cost 
$19.4 million. Both will be financed 
by full faith and credit bonds. 

New York empowered the 
Jones Beach State Parkway 


Authority to issue $40 million | 


revenue bonds, while North 
Carolina created the Carolina- 
Virginia Turnpike Authority to 
build a coastal toll road in North 
Carolina. 

Oklahoma authorized extension 
of its toll road from Oklahoma 
City to the vicinity of Wichita 
Falls, Tex.; Tulsa to the Joplin, 
Mo., area; and Oklahoma City to 
the vicinity of Wichita, Kans. 
Pennsylvania authorizes additional 
extensions of its toll road system. 

Arkansas authorized its legis- 
lative council to study the feasi- 
bility of creating a Turnpike Com- 
mission but the governor vetoed a 
bill 
Arkansas Turnpike Authority. 

Washington authorized the Toll 
Bridge Authority to study and, if} 
feasible, construct a toll road from | 
Tacoma through Seattle to Everett, 
but bills to create toll road authori- 


ties failed in California, Missouri, | Cumao—Arenn Atte Auction 


New Mexico, and Rhode Island. 
* ” * 
Plans and Studies 


Arizona Legislature created | 
six-member committee to) 


HE 
T. 


domain and the power to fix toll) make a highway needs study and 


charges. 
_ The Florida law provides for 





develop a 10-year program. 


Minnesota created a 28-member | 


am 


Champion Spark Plug Groundbreaking— 


A $2 million plant will be built in Cambridge, O., by Champion Spark Plug Co. to| Mason Crry—Lapiner’s Car Auction | CincinNati—Mobiles, In‘, 


increase the output of the firm's Detroit ceramic plant. Wielding the spade at the 


Groundbreaking ceremonies is Robert A. Stranahan ir, vice-president. 


Flanking him 


(from left) are Frank H. Riddle, chief of the ceramic division; James F. Lewis jr., 
vice-president; Frank Andrews, Cambridge lumber dealer; Russell B. Diehl, mayor of | Wicutra—A. C. Auto Auction, 400 S. | 
Cambridge, and Duane Stranahan and H. B. Speyer, vice-presidents. 








authorizing creation of an} 





Highway Studies Committee to in- 
vestigate highway needs and fi- 
nances, to report by Dec. 15, 1954, 
while Tennessee created a High- 
way Study Commission. 

* + * 


Parking Problems 


RKANSAS has authorized first 
and second class cities to in- 
stall parking meters, while Cali- 
fornia has provided for creation, 
organization and powers of park- 
ing districts within municipalities. 
Delaware authorized munici- 


For Dealers Only .. . 








palities to finance parking lots by 
issuance of general obligation 
bonds, and Georgia authorized 
municipalities to issue revenue 
anticipation certificates to 
purchase parking meters, 


Iowa authorized use of parking 
meter funds for street widening, 
and issuance of general obligation 
bonds by cities and towns for park- 
ing lots, while Massachusetts cities 
and towns may now acquire, oper- 
ate and maintain off-street parking 


facilities and issue revenue bonds 


27 


for financing. 

Minnesota authorized cities to 
provide off-street parking lots and 
meters. New Mexico makes similar 
provision for cities of over 40,000, 
while Vermont cities are authorized 
to install parking meters. West 
Virginia has authorized all cities 
to provide parking facilities. 

* * * 


Uniform Laws 
ee complete acts of the 
Uniform Code have been en- 
(Continued on Page 29, Col. 1) 


Used-Car Auctions Listed 


Eprror’s Note: Automotive News 
has compiled the following list of 
the nation’s wholesale used-car 
auctions, conducted for dealers 
only: 


Alabama 
BirmincHAM—Dixie Auto Auction 
Sales (Mon.), 217 Gadsden Rd. 
Boaz—Cofield’s Auction (Mon.), 

Highway 241. 
HuntTsvitte—Maney Motor Co. Auto 
Auction (Fri.), Jordan Lane. 


Arkansas 


N. Lrrrtze Rocxk—Arkansas Auto 
Auction (Tues.). 


California 

Los ANnNGceLes—California Auto Auc- 
tion (Wed., Fri.), 4777 W. Pico 
Blvd. 

Oaxtanp—A. L. Pollock Auto Deal- 
ers Wholesale Auction (Wed.), 
10121 E. Fourteenth St. 

San Gasriet—Los Angeles Auto Auc- 
tion (Tues., Thurs.), 8001 E. Gar- 
vey Blvd. 


Colorado 
LaKEwoop—Max Mosko’s Auto Auc- 
tion Co. (Wed.), 10400 W. Colfax 
Ave. 
LittteTon—Denver Auto Auction, 
Ine. (Tues.), 4595 S. Santa Fe 
Ave. 


Connecticut 


East Winpsor—Southern Auto Auc- 
tion (Wed.), Route 5, between 
Hartford, Conn., and Springfield, 
Mass. 


Florida 


Ortanpo—Trail Auto Auction, Inc. 
(Wed.), 120 N. Orange Blossom 
Trail. 


Georgia 


ATLANTA—Dixie Motors Auto Auc- | 


tion (Tues.), 718 Angier Ave. 


SavannNAH — Butler Auto Auction 
(Fri.), 1802 Bay St. Extension. 


Vatposta—Tom Hewitt Auto Auction 
(Fri.), U. S. 41 South. 


Illinois 


| ANTiocH — Antioch Auto Auction 


(Mon.), Highways 45 and 173. 
BrooxFrigLp — Brookfield Auction 
(Thurs.), 9128 W. 47th St. 

| CAIRO — Ben Fishel Auto Auction 
(Tues.), 2nd and Ohio Sts. 


(Tues.), 84th to 85th on S. Chi- 
cago Ave. 
Ricar Motor Sales (Wed.), 7050 

S. Wabash Ave. 

Decatur — Decatur Auto Auction 
(Mon.), Routes 48 and 121. 

| PRINCETON —Princeton Auction 
(Wed.), Routes 34 and 6. 

| Quincy — Quincy Auto Auction 
(Fri.), 3200 Broadway. 





WHEELING—Wheeling Auto Auction | 


(Thurs.). 


Indiana 
Dyer—Dyer Auto Auction 
641 Joliet St. 
Fort WayrNne—Fort Wayne Auto 
Auction (Tues.), 324 W. Main St. 
INDIANAPOLIS—Clarke Auto Auction 
(Wed.), 1125 N. Meridian. 
Lawson and Ramp, Inc. (Wed.), 
4501 W. 16th St. 
Ken Schaefer’s Auto Auction | 
(Thurs.), 203 W. Morris St. 


Co. 


(Fri.), | 


| 


Maryland 


Be. Am—Bel Air Auto Auction 
(Thurs.), one mile south of Bel 
Air on U. S. 1. 


Jessup—Colie’s Auto Auction 
(Wed.). 

LaureL — Colie’s Auto Auction and 
Trailer Co. (Wed.), Washington- 
Baltimore Blvd. 


Massachusetts 
Concorv — Concord Auto Auction 
(Mon., Fri.), 29 Sudbury Rd. 
Norwoop — New England Auto Ex- 
change, Inc. (Tues., Thurs.), 1200 
Boston-Providence Highway. 


Michigan 
CoopersvILLE—Hastings Auction 
House (Tues.), U. S. 16. 


Detrorr— Aptco Auto Auction 
(Wed.), 124 Sproat St. 


Simpson Bros. Auto Auction 
(Tues.), 19600 Woodward Ave. 


Funt—Flint Auto Auction. (Wed.), 
3711 Western Rd. 

Granp Rapis—Grand Rapids Auc- 
tions, Inc. (Tues.), 52nd St. at S. 
Division Ave. 

Mr. CLtemMens—Simpson Bros. Auto 
Auction (Fri.), 1225 S. Gratiot 
Ave. 

Owosso—Leitch Motor Sales, 
(Thurs.), 309 E. Comstock. 

PLAINWELL—Western Michigan Auto 
Auction (Wed.), Plainwell air- 
port. 

Ypsianti—N ational Automobile 
Auction (Wed.), Routes 112 and 
23. 


Minnesota 


| MINNEAPOLIS — Minneapolis Auto 


Auction (Mon.). 


MoorHEAD — Tri-State Auto Auction 
(Fri.). 


Mississippi 
JacksoN—Red Farmer’s Auto Auc- 
tion (Wed.), 1010 S. State St. 
Merman —Tinnin Auto Auction 
(Tues.), Key Field. 
Missouri 
Sr. Louis—St. Louis Auto Auction 


Barn (Tues., Fri.), 3807 Easton 
Ave. 
Nebraska 
OmauHa—Abel Car Co. (Tues.), 2200 
Farnam St. 


OmaHa—Cliff Soderberg Auto Auc- 
tion (Thurs.), 13th and Locust 
Sts. 


New Jersey 


Lopi—Tiney Waldrep’s Auto Auc- |! 


tion (Thurs.), Route 6. 
NortH P.arnrieLp— Lebanon Auto 
Auction (Wed.), U. S. 22. 
Woopsrice—Woodbridge Auto Auc-) 
tion (Thurs.), Highway 35. 


New York 


ALBANY — Tim Anspach Dealers} 


Auto Auction (Mon.), 
Albany-Schenectady Rd. 


Horseneaps—Horseheads Auto Auc- | 


tion (Fri.), Box 3. 


NewsurGH—Marty Ball Automobile | 


Auction (Tues.), 457 Broadway. 


North Carolina 
| CHarRLotte —E. M. Stafford, 
(Wed.), 2615 Wilkinson Blvd. 
| GoLpsBoro —Red’s Auto Auction 
(Thurs.), S. George St. Extension. 


Inc. 


Muncie— Muncie Auto Auction Ryrgigu—Mann’s Auto Auction 


(Thurs.), U. S. 35. 

South Benp—South Bend Auto 
Auction Co. (Wed.), 1202 Blaine 
Ave. 

Iowa 
Des Moines—Des Moines Automo- 


bile Auction Co., Inc. (Thurs.), 

4701 S.E. 14th St. 

(Wed.), 113 S. Delaware St. 
Kansas 


Washington. 


Sales (Mon.), Wake Forest High- | 


way 1A. 
Ohio 


| Akron —H. C, Turney Auto Sales 


| 


(Thurs.), 156 E. Center St. 

Canton —Canton Auto Auction 
(Wed.), Stark county Fair 
Grounds. 

(Thurs.), 
9606 Reading Rd. 

CLEVELAND—Cleveland Auto Auction 
(Wed.), 4307 Euclid Ave. 

Johnson’s Auto Auction (Mon.), 

13315 Brookpark Rd. 


Co.tumsBus—Mobiles, Inc. (Fri.), 1130 
Dublin Rd. 
Tom Warren’s Auction, 16 miles 
east of Columbus. 
Dayton—Mobiles, Inc. (Tues.), 4500 
N. Main St. 
MontTpe.ier — Montpelier Auto Auc- 
tion Co. (Mon.), Route 20. 
To.tevo—Doc Greiner Auto Auction 
| (Thurs.), Toledo Sports Arena. 


Pennsylvania 

A.LToona— Altoona Auto Auction 
(Wed.), 6th Ave. Rd. at Route 
764. Bob Rossman, owner. 

Butter — Butler Auto Auction 
(Wed.), Pillow St. 

Danvitte — Danville Auto Auction 
(Wed.). 

EMLENTON —Emlenton Auto Auc- 
tion (Tues.), U. S. 38. 

Esenssurc — Ebensburg Auto Auc- 
tion Co. (Thurs.), Law Bldg. 

Krumsvitte—Krumsville Auto Auc- 
tion (Fri.), Route 22. 

LANCASTER — Lancaster Automobile 
Auction, Inc. (Mon.), 1006 N. 
Prince St. 

ManuHemm—Manheim Auto Sales & 
Auction, Inc. (Fri.), 18 S. Main St. 

PHILADELPHIA — Tom Hamilton - Lou 
Green (Mon.), 6300 N. Broad St. 

Harold B. Robinson Auto Auc- 
tion (Tues., Thurs.), 6600 N. 
Broad St. 

WayNEsBorO — Waynesboro Auto 
Auction (Wed.), Waynesboro Air- 
port. 


South Carolina 
DarRLINGTON —Clanton’s Auto Auc- 
tion Sales (Thurs., Fri.), Darling- 

ton-Hartsville Highway. 
GREENVILLE — Greenville Auto Sales, 
Inc. (Thurs.), New Buncombe Rd. 


Tennessee 

Bristo. — Powers Auto Auction 
(Fri.). 

CHaTTaANooca—Price-Ling Auto Auc- 
tion (Wed.), 4704 Rossville Blvd. 

KNoxvitLE—Maney Motor Co. Auto 
Auction (Tues.), Dixie Lee Junc- 
tion. 

MurFREESBORO — Murfreesboro Auto 
Auction (Mon.), W. Lytle St. 


Texas 








AmariLto — Amarillo Auto Auction, 
Inc. (Fri.), 3202 E. Tenth St. 

Austin — Capital City Automobile 
Auction (Thurs.), city limits and 
Dallas Highway 81. 


| BrowNwoop — Southwest Car Auc- 


tion (Tues.), Coleman Highway. 
Da.tutas — Southwestern Auto Auc- 
tion (Wed.). 
Hovston—Gulf Auction Co. (Tues.), 
45 Waugh Dr. 
General Auto Auction (Mon.), 
3400 Washington Blvd. 


| Lussock — Lubbock Auto Auction 


(Thurs.), 1122 E. 34th St. 


Utah 
Stop 20, | Sant Lake Crry —Salt Lake Auto 
Auction (Thurs.), 3403 S. State 
St. 
Virginia 


Danvitte — Danville Auto Auction 
(Wed.), Box 1239. 

RicHMoNpD-- Auto Auction of Vir- 
ginia, Inc. (Fri.), 3710 How’ + * 
Rd. 

Winpsor — Windsor Auto Auction 
(Thurs.), Route 460 (between 
Petersburg and Suffolk). 


Washington 
Seatrte — Seattle Auto Auction 
(Wed.), 5202 Leary Ave. 


Wisconsin 
Fontana — Hollenbeck Motor Sales 
(Fri.). 
West Atuis—Milwaukee Auto Auc- 
tion (Tues.), 9721 W. Greenfield 
Ave. 





Canada 


| Toronto—Motor City Auctions 
(Tues.), Dixie Gardens. 














far Class A, B and C fires. The 
brochure also outlines smoke and 
| temperature-rate-of-rise fire detec- 
tion systems as well as automatic 
carbon dioxide extinguishing sys- 
tems for machinery and entire 
rooms. Bulletin P8R5 is available 
from Walter Kidde & Co., Inc., 
Main St., Belleville 9, N. J. 





TWIN AIR HORNS — Described as 32 
times louder than commonly used electric 
; : horns. Called Dual-H-Horns, they are made 
GAP GAGE — Features a four -power| of chrome-plated brass. Haynes Sales 





glass magnifier and two wrenches for ad- Corp., 2711 E. Jefferson Ave., Detroit 7, 
justing all types of side electrodes. It is | Mich. 
constructed of plastic. Electric Auto-Lite * - * 


Factory Branches to Handle 


Lintern Traction Sanders 


Lintern Corp., Painesville, O., has 
announced plans for merchandising 
and distribution of its redesigned 
Lintern air-operated traction sand- 
ers for trucks and buses. 

Focal points will be automotive 
distributors and factory branches 
of Mack, Autocar, White, Diamond 
T, Fruehauf and others. Sales plans 
are to be presented in a series of 
trips and by direct mail. 


Co., Spark Plug Division, Toledo 1, O. 
a Ke * 








ELECTRONIC SANDER — Grip-King pro- 
vides instant traction between tires and 
icy roads, according to the maker, by 
means of a dashboard switch which elec- 
trically operates solenoid valves in twin 
grit hoppers installed near the rear wheels. 
Tenna-Lite Corp., 312 W. Illinois St., Chi- 
cago 10, Ill. 





FLAW FINDER—Met-L-Chek is a pene- 
trant dye which is water washable. It is 
said to make inspection of metal surfaces 
economical and effective. Met-L-Chek Co., 
121 N. Prairie Ave., Hawthorne, Calif. 

es  @ *@ 





STOP LIGHT—This new design for trucks @ 0 
and buses is said to use shatter - proof 
plastic lens in combination with an angu- 
larly fluted speculum metal reftector. As- \ 
sembly with bulb is in armored steel case. 
Trippe Mfg. Co., 609 W. Lake St., Chicago 


6, Il, a 0) 


BRAKE NOISE REMEDY—Accurate Brake | 
Anti-Squeak Kit contains parts and instruc- | 
tions for eliminating noises in the brake) 
mechanism. It is available for all Chrysler 
Corp. cars, models 1947-53. Accurate Prod- | 
ucts, Inc., 720 E. Washington St., Indian- 
apolis, Ind. 








VALVE-LIFTER GAGE — Calibrated for 
hydraulic valve lifters and designed to 
eliminate guesswork in reassembly. It is 
stated that the gage permits accurate 
grinding of valve stems with savings of 
95 percent of the time otherwise re- AUTOMATIC DIMMING—Techtronic Eye 
quired to check the length of the valve/relieves the driver of the necessity of 
stem based on its engine performance.| dimming and brightening headlights. The 
Jergens Tool Specialty Co., 712 E. 163rd| photo-eye of the device is targeted in 
St., Cleveland, 9. the direction of oncoming traffic 

* + 





° 7° — ° filled with a given intensity of light, ac- 
Kidde Fire Extinguishers | cording to the maker. It is said to oper- 


A new eight-page bulletin des-| ate on a very small amount of electric 
cribes portable fire extinguishers | power. Techniflex Corp., Port Jervis, N. Y.| 


* * * * * * 








CAR ‘OVEN'—A tunnel of DriQuik infra-red panels is said to bake a complete car 
finish in 15 minutes. The individual panels may be rolled away to be used about 
the shop on spot, panel or other jobs. The tunnel is available as Model 16 for autos 
and Model 17 for trucks. DriQuik ceramic-type generators are claimed to save 20 
percent in electricity and to eliminate hot and cold spots by giving an even field 
of baking energy. Dry Clime Lamp Corp., Greensburg, Ind. 
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| to the job. Blackhawk Mfg. Co., Milwaukee | 
| 46, Wis. 


| knobs, doors or trays. 


|to the rear deck of any car, it is stated. | 
Chrome-finished, the housings blend with | about 500 miles along sidewalks in 
| the car's brightwork. Spartan Automotive,| his neighborhood. Matey put the 


and | | 
starts dimming action as soon as it is| i 


| eight single-chain models in % to two-ton | 


NEW PRODUCTS 






LUGGAGE RACKS—Made of nonferrous 
metals with stainless steel for tubing, and | 
aluminum alloy for the stanchions, which, 
according to the maker, will not rust or| 
peel and outlast the life of the car. Fit all | 
metal-top cars, including panel bodies, | 
says Coachcraft, Ltd., 9017 Santa Monica | 
Bivd., Hollywood 46, Calif. 


* Ba 





| are available. The brown type is recom- 
4, | mended for brown floor mats and kick 
| pads. The black type is a concentrate and 
may be reduced with naptha or gasoline; 
it is used for tires, running boards, floor 
The gray type is 


mats or iron parts. 


recommended for gray floor mats. Topps- 
All Products Co., 214 E. Twenty-sixth St., 
New York 10, N. Y. 





HYDRAULIC REPAIR TOOLS — AZ-10, a 
new Porto Super Bantam assortment, in- 
corporates latest developments in hydraulic 
equipment for repairs and body rebuild- 
ing. It includes Blackhawk lock-on tubing | / 
with connectors and adapters for faster | 
assembly, pull-lamp attachments and an| : 
Angle-Stand for wheeling the complete set b j 


RADIATOR FLUSH CAP—Fiushes radiator 
| with water pressure. Works attached to a 
| garden hose. Pat-Lo Enterprises, 228-56 
Mentone Ave., Laurelton 13, N. Y. 
» »*» * 


ob * * 


Spray Masks for Plastics 


Precision spray masks are being 
offered by Rabsco Plastic Special- 
ties, Inc., 906 E. 132nd St., Haw- 
thorne, Calif. The masks are used 
in decorating plastic nameplates, | 


Stoncote Fights Corrosion 


Stonhard Stoncote, a new protec- 
tive coating to be used in areas 
where rust and corrosion are spe- 
| cial problems, has been introduced 
| by Stonhard Co., 1306 Spring Gar- 
| den St., Philadelphia 23, Pa. 


Tradein Time 
| 8-Year-Old ‘Motorist’ Goes 
For Flashy Model 


* * * 





Alan Leff; son of an independent 
auto mechanic, Matey Leff, has just 
traded in his old car for a new 





wv 
— 


BACK-UP LIGHTS—Housed in simulated| cream-colored model with red up-| 


dual-exhaust pipes which attach easily | holstery. 


Last year Alan drove his car 


Jackson, Mich. |car together between jobs at the 
¢ + shop. 

| Matey equipped the car with two 
| batteries producing 12 volts, speedo- 
meter, voltage meter, generators 
from an old truck, an emergency 
brake, gear shift and a hood that 
| com be raised or lowered. 


| To operate, Alan turns the key, 
}and steps on the accelerator, and 
the car runs at better than 10 miles 
an hour. The battery is recharged 
| twice a week. 








GEAR HOISTS —A total of 55 models | 
and sizes of spur gear hoists have been | 
added to the Coffing line, among them| i 


capacities (left), 14 multiple chain models 
in three to 25-ton capacities (center), and | 
11 army-type trolley hoists in 4% to 10-ton 
capacities (right). Coffing Hoist Co., Dan- 
ville, Ul. 

+ * 


Bookkeeping Machine 


Complete mechanized bookkeep-| ; 
ing, in which one writing posts all 
records, and each charge or credit | 
is entered simultaneously on all| 
records, is available with the new! 





RUBBER DRESSINGS — Three new types 





PITTSBURGH. — Ejight-year-old | 





CIRCUIT PROTECTOR — Mini-Breaker, 
available in 10-ampere rating, is said to 


circuit protection for small 
interrupts excessive overloads 
circuits, tripping instantly on 
yet it features a built-in time 


improve 
motors. It 
and short 
shorts,” 


lag to handle temporary starting overloads 
and line surges, according to Mechanical 
Inc., 


Products, 1824 River St., Jackson, 


Mich. 


Mousey Odor 
Is Scented on 


$50 Cad Story 


Epitor’s Note: Let’s face it. 
We’re beginning to smell a 
mouse in that story we ran last 
week about the guy who wes 
supposed to have bought a 1953 
Cadillac for $50 from a widow 
who said her husband’s will 
specified that she should sell the 
car and give the proceeds to his 

| secretary. 

We put the story through, and 
asked our Tacoma correspondent, 
R. E. Sconce, to check on the 
names. 

Here is the report from Sconce. 
We leave the conclusions to you 
(aside from noting the rodent 
odor): 

“T’ve never gone round and round 
on any story as I’ve had to on this. 
Everyone claims credit for having 
|seen the advertisement, or knowing 
|the person who bought the car... 
|but the last clincher always slips 
|away like quick-silver. 
|; “I put in a long-distance call to 
| eastern Washington, another one to 
|Seattle, picked up a trail in a 
college art class, another tip in a 
| photo lab beneath a Tacoma street. 
|A housewife in Tacoma said she 
|}had seen the ad and could put her 
finger on it. Two hours later she 
couldn’t find the ad. The story was 
repeated at the Western Washing- 
ton fairgrounds in Puyallup. 

“Everytime the facts are identical, 
nothing varies... It’s all there... 
except the hard facts.” 


AP Parts Issues 
Jobber Manual 


TOLEDO.—A tire, battery and ac- 
cessory program for wholesalers 
|and jobbers is presented in a new 
AP Parts-Chexall manual distrib- 
uted by AP parts Corp., Toledo 1, O. 
| Covering 1941-53 cars and light 
trucks, the manual includes various 
| TBA brands, gives tips on mer- 
|chandising and provides a simpli- 
| fied inventory control system. 
| Application data is provided on 
| antifreeze, batteries, battery cables, 
|fuel pumps, spark plugs, cooling 
|system capacities, fan belts, radi- 
}ator hose, thermostats, shock ab- 
|sorbers, mufflers and tail pipes, 
|tires and tubes, wiper arms and 
| blades, and fuses and bulbs. 

















Remington Rand Low-Cost book- 


FORWARD CONTROL CHASSIS—Now available for Dodge are Models MD-8, MD-10 


keeping machine. Information 


r r ‘ is and MD-12. Among the special features are high-tensile alloy metal construction, inter- 
contained in Booklet AB 848, issued | changeable body sections, sliding cab doors, parallel side walls for shelving and 
by Remington Rand Inc., 315 | insulating, and comfortable, adjustable driver's seat, according to Boyertown Auio 


Fourth Ave., New York 10, N. Y. ' Body Works, Boyertown, Pa. 
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44 States Act on Road and Vehicle Matters... 


Interest in Highways on Upswing 


Massachusetts requires disabled|a gross weight of 48,000 pounds if 


(Continued from Page 27) 


acted into in the following 
states: 

Arkansas (Act IV), Connecticut 
(Act I), Georgia (Act I), Idaho 
(Act V), Illinois (Act II), Iowa 
(Act I). 

Also, Missouri (Act IV), New 
Mexico (Acts I and V), North 
Carolina (Act IV), South Carolina 
(Act I), South Dakota (Act IV) 
and Vermont (Act IV). 

Uniform hand and arm signals 
have been adopted by Kansas, 
Missouri, New Mexico, New York 
and Washington. South Dakota en- 
acted a drivers’ license law — the 
last state to make such provision. 


law 


Motor Vehicle Equipment 
cee state legislatures con- 
sidered proposals to require 
mudguards on trucks and trailers, 
but they have been enacted in only 
three additional states, Connecticut, 
Idaho and Wisconsin. 


Five states—Florida, New Mex- 
ico, North Dakota, Oregon and 
South Dakota — enacted safety 
glass requirements. Amended 
brake requirements generally to 
conform more closely to the uni- 
form code, were enacted in Colo- 
rado, Idaho, Michigan, Nevada 
and New Mexico. 

Idaho and New Mexico amended 
their requirements for flares to 
bring them into substantial con- 
formity with the uniform code. 
California authorized disabled com- 
mercial vehicles to display Class A 
—Type I turn signals until flares, 
lanterns or reflectors can be placed 
in required position. 

Indiana authorized the use of re- 
flector type flares in lieu of electric 
type lanterns or flares. Iowa re- 
duced the distance that reflectors 
must be visible from 500 to 300 feet. 


Tires Keep Pace 
With Increased 


Power of Cars 


AKRON. — Motorists are gaining 
strength under the hood and “un- 
derfoot.” 

The average horsepower of new 
cars is estimated to have increased 
some 28 percent since 1948. To coin- 
cide with this boosted horsepower 
and speed, tires have been de- 
veloped to withstand speeds of 100 
miles per hour, eliminate disastrous 
blowouts and last 30,000 miles, say 
B. F. Goodrich Co. engineers. 

In the heavy-car class, average 
horsepower is now 193, a 34 per- 
cent increase, the engineers say. 
In the middleweight class, they 
have found, horsepower averages 
136, up 27 percent, and lightweight- 
class horsepower has risen an aver- 
age of 15 percent. 

These powerful engines have 
necessitated such developments as 
high-speed tires for faster driving 
with maximum power and comfort, 
tubeless tires to rule out blowouts 
and flats, nylon cord tires for 
added strength and improved rub- 
ber for extra tire mileage, report 
the Goodrich engineers. 





Cass Rewards Essayist— 


Isidore Mihalakis (center), of Bethle- 
hem, Pa., who won an essay contest on 
“Henry Ford — Industrialist,” received a 
trip to the Ford Rouge plant as a gift 
from William B. Cass, Inc., which staged 
the contest. He was accompanied by his 
Parents (shown above) and Ed Charles, 
of the dealership. The Mihalakis family, 
which emigrated from Greece, has been 
ia the United States only six years. 


vehicles at night to use flares, even 
though streets or highways are 
lighted artificially. 

Bills in several states that would 
have required governors, vertical 
exhaust pipes, chock blocks and 
polarized headlamps on _ vehicles 
were all defeated. 

* * * 

IHHIRTEEN additional states 

have passed laws this year to 
require new motor vehicles to be 
equipped with turn signals. Previ- 
ously four states—Minnesota, New 
Hampshire, New York and North 
Dakota—had such a requirement by 
statute. 

In Delaware, all new vehicles 
licensed after July 1, 1953, must 
be equipped with approved turn 
signal devices. North Carolina 
will require such units on every 
new vehicle manufactured or as- 
sembled after July 1, 1958, which 
is sold or registered, while Dlinois 
will require directional signals on 
all new passenger cars sold in 
the state after July 1, 1954. 

New laws in Iowa, Nebraska, 
New Mexico, Ohio, South Dakota 
and Washington make it unlawful 
to sell, offer for sale, or operate 
new vehicles manufactured or as- 
sembled after Jan. 1, 1954, unless 
they are equipped with approved 
turn signals. A New Jersey law 
prohibits registration of vehicles 
manufactured after July 1, 1954, 
unless equipped with approved 
signals. Similar laws in Idaho, Ver- 
mont and Wisconsin apply to new 
vehicles manufactured or assembled 
after Jan. 1, 1955. 

* * * 


fe tinge requiring such de- 
vices on all new vehicles failed 
or were defeated in Connecticut, 
Maine, Maryland, Missouri, Mon- 
tana and Pennsylvania. 


The New Mexico law also pro- 
vides that any vehicle so con- 
structed that the distance from 
the center of the top of the steer- 
ing post to the left outside limit 
of the body, cab, or load exceeds 
24 inches, or exceeds 14 feet from 
the steering post to the rear limit 
of the body, or load, must be 
equipped with turn signals, 

This provision has become law in 
Connecticut, Missouri and Ohio. 
The Missouri law is applicable only 
to such new vehicles registered in 
the state after Jan. 1, 1954. A new 
law in Maine (effective Jan. 1, 
1954) requires trucks and buses to 
be equipped with turn signals 
when hand and arm signals are not 
visible to the front and rear. 

* *x as 


Sizes and Weights 


RKANSAS eliminated its vehicle 

weight formula and provided a 
gross weight of 56,000 pounds on 
load carrying axles. California in- 
creased length of a trailer or semi- 
trailer from 35 to 40 feet and 
permits three-axle buses a length 
of 40 feet. Colorado increased the 
length of buses to 40 feet and 
permits urban and suburban buses 
operated within a radius of 15 miles 
of municipalities a width of 102 
inches. 


Connecticut increased the max- 
imum gross weight on combi- 
nations of vehicles with a total 
of four or more axles, from 50,- 
000 to 60,000 pounds, effective 
Oct. 1. Delaware increased length 
of buses from 35 to 42 feet and 
permits auto transporters a 
height of 13% feet. Florida in- 
creased axle weight limit from 
18,000 to 20,000 pounds. 

Idaho permits three-axle buses a 
length of 40 feet on designated 
highways. Illinois passed a bill to 
permit a maximum gross weight of 
68,000 pounds on five or more axle 
tandem truck tractor and tandem 
semi-trailer combinations but limits 
tandem axle weight on such com- 
binations to 30,000 pounds. 


Indiana permits buses in cities 
and counties with a population of 
160,000 or more, a width of 102 
inches. Iowa changed its table of 
weights based on axle spacing to 
range from 32,000 pounds for a 
spacing of four feet to 65,478 
pounds for 42-foot spacing. 

ae = * 


MARE permits three-axle trucks 
hauling construction materials 


extreme axles are not less than 16 
feet apart. Maryland repealed the 
provision that would have elimi- 
nated the formula 850 (L plus 40) 
as of June 1, 1953. Missouri permits 
buses and trolley buses a length of 
40 feet if equipped with three axles. 
Montana increased maximum gross 
weight under its table to 76,800 
pounds. Nebraska permitted a 
length of 40 feet for buses equipped 
with three axles. 


A New York bill that would 
have permitted buses a length of 
40 feet was vetoed by the gover- 
nor, but he approved another law 
that permits city buses a length 
of 40 feet, if permitted by local 
laws and ordinances, 

North Carolina permits auto 
transporters a height of 13% feet if 
gross weight is not over 40,000 
pounds. That state also repealed a 
law requiring 300 cubic inches 
piston displacement in the motive 
power of vehicles or combinations 
over 40,000 pounds. Another law 
provides a tolerance of 1,000 Ibs. on 
axle weight. Oklahoma increased 
height from 12% to 13% feet. 
Oregon provided no vehicle in a 
combination shall exceed 35 feet 
in length, 

* + * 

ee proposals to increase 

the gross weight of tractor 
semi-trailers failed of passage in 
the Pennsylvania Legislature. Ten- 
nessee eliminated its formula and 
provided a table of weights based 
on axle spacing, graduated from 
32,000 pounds, if spacing is four 
feet to 55,980 pounds if spacing is 
37 feet. Bus length was increased 
from 35 to 40 feet, with gross 
weight limited to 42,000 pounds. 


Texas now permits buses a 
length of 40 feet if equipped with 
air brakes and a minimum of 
four tires on the rear axle. 


Washington amended its table of 
weights based on axle spacing to 
provide gross weights for axle spac- 
ing from three and one-half feet 
to 18 feet and from 18 feet to 53 
feet or more. Gross weights, how- 
ever, were not changed. New laws 
in Wisconsin permit buses a length 
of 40 feet and increased the maxi- 
mum length of combinations from 
45 to 50 feet. Wyoming increased 
height limit from 12% to 13 feet. 
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HOURLY EARNINGS OF 
FACTORY WORKERS 





Prepared by Research 
Dept., NAM, from 
Government Statistics 


Wage Boosts Found to Top Price Hikes— 


Factory wages, between June, 1950, and April, 1953, increased 20.7 percent while 
consumer prices rose only 11.7 percent, according to statistics of the National Assn. 
of Manufacturers, which bases its figures on U. S. Bureau of Labor surveys. 





Canadian Shipments Up 


Factories Send Out 50,590 Vehicles in Month; 
U. S. Imports Total 3,728 


OTTAWA. — Canadian factories|a five-month total of 12,833. That 


shipped 50,590 vehicles during May 
for a total of 233,798 for the first 
five months of 1953, a gain of more 
than 22 percent over the 190,487 
vehicles shipped in the same period 
of 1952. 

Shipments of vehicles imported 
from the United States reached 
3,728 in May and 14,996 for the 
five months, up from 2,356 and 
8,049 in the same periods of last 


year. 
Shipments of British vehicles 
comprised 3,084 units in May for 


Pittsburgh Plate Adds Lab 


To Finishes Division 
CLEVELAND. — Construction is 
under way here on a new labora- 
tory building for the Forbes 
Finishes division of Pittsburgh 
Plate Glass Co. The division makes 
automotive and industrial finishes. 
The new building will adjoin the 
division’s administration office 
building, 3800 W. 143rd St., and will 
contain 12,000 square feet of floor 
area. It will be used as a lacquer 
development laboratory. 


compared to 4,342 vehicles in May, 
1952, and 12,213 for the first five 
months of 1952. 

May shipments of Canadian-built 
vehicles included 45,484 for sale in 
Canada and 5,106 for export. 

Newfoundland dealers  in- 
creased their sales of new cars 
by a spectacular margin in June 
with a gain of 104.5 percent over 
June, 1952. They sold 642 units, 
compared to 314 in June of last 
year, 

New Brunswick dealers sold 1,- 
269 new cars, 40.2 percent more 
than the 905 they sold in the same 
month a year ago. New-car sales 
were up throughout Canada, except 
in British Columbia, where deliv- 
eries slumped from 3,250 cars a 
year ago to 3,038. 

Dealer sales of parts and equip- 
ment at the wholesale level in- 
creased 7.6 percent in dollar volume 
in June over the same month last 
year, the Government has reported. 
Value of stocks rose 14.6 percent 
in this period. 


THE CUSTOMERS ALWAYS WRITE 


YOU'RE HANDLING 
‘THE CAR LIKE A 
VETERAN. 


HOW DO YOU KNOW? 
YOU'VE NEVER SEEN 
ME HANOLE A 
VETERAN. 


BUT THEN, 

I- ALWAYS 

GO FOR MEN 

OF EXPERIENCE. 


BECAUSE THEY KNOW A 
USED CAR FROM 


YOUR 
NAME HERE 


\S EASY ON THE EYE, 
THE POCKETBOOK AND 
EASY TO RIDE IN. 


“SPEEDY is the best medium we have yet discovered to attract the attention of 
newspaper readers to our advertising message.''* 


“We believe SPEEDY has definitely influenced folks to think of our firm for 


automotive needs. 


“SPEEDY is worth more than his salary." 


“This will mark the beginning of our seventh year with SPEEDY.''* 


*Name of Dealer on Request 


___— SPECIALIST | 
a> € #e b. , ine. 


Mail in coupon for full details. 


87 MADISON Avene « NEW YORK 16, NY. 
Rush details about Speedy to me! 


Ti svstuniisensnectinnnania siasihaniinattian satieipnandhdninenereegtte Masesesningeicciiesinnnen 








Pe tae eae 





30 
New Analysis of Six-Month 





AUTOMOTIVE NEWS, AUGUST 31, 1953 


Sales... 


How Makes Fared in Each State 


(Continued from Page 1) 
York—all of which showed a 
penetration of less than 21 per- 
cent of the market. The car 
sagged worse in New York, with 
20.08 percent, a meager share for 
Chevrolet. 

Ford nationally sold 16.51 percent 
of all new cars. It came closest to 
overtaking Chevrolet in Michigan 
and Texas, although it pushed 
strongly in Oklahoma, Florida and 
Massachusetts, Ford was 4.01 per- 
centage points behind Chevrolet in 
Michigan and 4.28 percentage points 
behind in Texas. 

* + + 
ee was farthest ahead 
of Ford in Kentucky, Delaware 
and Alabama. In all three states, 
the margin’ was more than 10 per- 
centage points of the total. 

On a straight percentage slice of 
the market, Ford did best in Okla- 
homa, with 21.27 percent. Chevrolet, 
however, had 25.95 percent there, 
to maintain a respectable percent- 
age-point margin of 4.68. 

Ford’s worst showing was in 
New York, Connecticut and 
Nevada. In New York, Ford got 
only 12.89 percent of the market, 
3.62 percentage points under its 
national average. 

It may come as a shock to tax- 
payers, but 2.91 percent of the new 


Exports by Austin 
Since °46 Total 
500,000 Cars 


COVENTRY, England.—More 
than 500,000 Austin vehicles have 
been sent overseas since 1946, it is 
reported by the British car manu- 
facturer. This makes Austin’s share 
in British automotive exports nearly 
23 percent. 

Austin also stated that it earned 
more foreign currency for Britain 
than any other motor firm, namely 
229.5 million pounds ($641 million). 
Its share in the U. S. market alone 
was $118.5 million. 

In Great Britain itself, surveys 
have shown that approximately 21 
percent of all cars on the road are 
Austins. Similar surveys in 1952 and 
1949 revealed Austin’s share as 20 
and 21 percent, respectively. 


Plastics Get Tougher— 


Two new synthetic resins which are said 
to improve the strength of molded plastic 
products have been announced by Good- 
year Tire & Rubber Co. They will be known 
as Plio-Tuf. Here, H. R. Thies, manager of 
Goodyear's chemical division, demonstrates 
how a table top made of Plio-Tuf stands 
up under heavy pounding. 


cars sold in the District of Colum- 
bia were Cadillacs, a larger per- 
centage than the car can claim 
anywhere else. Its share of the 
national market was 1.96. Cali- 
fornia, with its Cadillac-packed 
parking lots, was the second-best 
market, with 2.85 percent. 
+ + * 

HE table shows that Buick 

slipped past Plymouth into third 

spot on the automotive hit parade 
in four states: Idaho, New Mexico, 
Utah and Wyoming. 

Buick got 8.22 percent of the 
national market. It did best in New 
Mexico, where it got 10.46 percent 
of sales. Its worst sales showing, 
however, was in nearby Nevada, 
where it chalked up only 6.5 per- 
cent, 

Plymouth, which claimed 10.50 
percent of all sales in the United 
States, enjoyed its widest margin 
over Buick in the District of 
Columbia. While Buick sold 6.88 
percent in Washington, D. C., 
Plymouth scored a flat 16 percent, 
its best showing in the country. 

Plymouth, in widening the gap 
over Buick in the capital, came 


+within a gnat’s eyelash of passing 


Ford to nail down second place in 
sales there. Only .26 of a percent- 
age point separated Plymouth and 
Ford, which had 16.26 percent of 
the capital market. 

Ford’s widest advantage over 
Plymouth was in Michigan, Okla- 
homa, Nebraska and Texas, Its 
margin in those states ranged from 
9.30 to 11.10 percentage points. 

- + * 


N PACKARD’S effort to replace 

Cadillac as the prestige car, it 
still has a long row to hoe, as 
national sales figures go. Packard’s 
share of the total market was 1.55 
percent..Cadillac’s was 1.96. 

Packard, however, in the first 
half outsold Cadillac in the follow- 
ing states: Indiana, Maine, Mary- 
land, Minnesota, New Hampshire, 
New Jersey, Pennsylvania, South 
Carolina, Utah, Vermont and West 
Virginia. 

In automobiles, familiarity ap- 
parently breeds fondness, for 
Nash and Studebaker did best 
in the states of their manu- 
facture. Nash won 6.29 percent of 
new-car sales in Wisconsin, more 
than double its national figure of 
3.00. In Indiana, Studebaker sold 
4.76 percent, although its national 
market share was only 2.92. 
Willys, however, was most popu- 
lar with the Yankees of Vermont 
and New Hampshire. Its national 
sales figure was .95 percent, but 
2.83 percent of Vermont new-car 





*W ould-You-Takes’ Hit 


Charlotte Dealer Manager Is Convicted 
Of Deceptive Advertising 


buyers and 2.15 percent of those in 
New Hampshire chose Willys in 
the first six months of 1953. 

In Vermont, Willys outsold Stude- 
baker, Packard, Hudson and De- 
Soto, all of which it trails nation- 
ally. It also outsold Lincoln, Kaiser 
and Henry J in Vermont, but it out- 
ranked those makes nationally, too. 

* * * 
OX A make-by-make basis, the 
sales performances were as 
follows: 

Chrysler Best in New York 
(ergo the New Yorker model?), 
worst in Oklahoma. DeSoto—Best 
in New York, worst in Georgia. 
Dodge—Best in Vermont, worst in 
Nebraska. Plymouth—Best in Dis- 
trict of Columbia, worst in Utah. 
Chrysler Corp. total—Best in New 
York, worst in Michigan. 

Ford—Best in Oklahoma, worst 
in New York. Lincoln—Best in 
Nevada, worst in Kentucky. 
Mercury—Best in Idaho, worst in 
Louisiana. Ford Motor Co. total— 
Best in Oklahoma, worst in New 
York, 

Buick — Best in New Mexico, 
worst in Nevada. Cadillac—Best in 
District of Columbia, worst in 
Maine and Vermont (tie). Chevro- 
let—Best in South Carolina, worst 
in New York. Oldsmobile—Best in 
Massachusetts, worst in North 
Dakota, Pontiac—Best in Delaware, 
worst in South Dakota. GM total— 
Best in Wyoming, worst in Nevada. 

Henry J—Best in Maine, worst 
in Oklahoma and Wyoming (tie). 
Kaiser — Best in Washington, 
worst in Oklahoma. Kaiser total 
—Best in Washington, worst in 
Oklahoma. 

Hudson—Best in Montana, worst 
in Oklahoma, 

Nash—Best in Wisconsin, worst 
in District of Columbia. 

Packard—Best in Nevada, worst 
in Arkansas. 

Studebaker — Best in Indiana, 
worst in District of Columbia. 

Willys—Best in Vermont, worst 
in Oklahoma. 











—Bos LigNert 
Auto Stocks 
Aug. Aug. 1953 
26 19 High Low 
Chrysler 67% 69 96% 67% 
GM 57 58% 6934 57 
Hudson 11% 11% 17 11 
Kaiser 3% 3% 5% 3 
Nash 18% 19% 25% 18% 
Packard 4% 4% 6% 4% 
Stude., 27% 28% 43% 27% 
Average 27.09 27.78 


Compiled from reports of trading on the 
American and New York Stock Echanges. 





(Continued from Page 3) 


that the automobile business as 
practiced by some dealers has sunk 
to such low levels. 

“Not all dealers use such tac- 
tics and we are proud to say that 
Carll Mercury does not subscribe 
to these tactics. 

“Certainly we want your business 
and we believe that our Mercury, 
with its wonderful public accept- 


Buick Sales Rank 
3rd in Michigan 


FLINT.—Buick sales, traditional- 
ly fourth in the industry nationally, 
have climbed to third place in 
Michigan, with 21,871 cars titled in 
the first seven months, according 
to registration figures quoted by 
Buick. 


The seven-month figures showed 
that Buick also was in third place 
in Arizona, North Carolina and 
Wisconsin, and the division said in- 
complete reports indicated that it 
might capture third place in other 
states. 


Buick’s sales surge has raised its 
registrations to nearly 20 percent 
of its price class, it was said. For 
July, Buick sales represented 
nearly 9 percent of the industry, 
the figures showed. 


ance, can stand on its own merits 
without the use of questionable 
selling methods. Certainly we will 
pay you all your used car is worth. 
Positively our new car price will 
not be packed or loaded. 

“Certainly we will not push a lot 
of extras onto you against your 
desires. 

“Certainly we will use no high 
pressure on you whatever. 

“Certainly you may buy a new 
Mercury from us with exactly the 
things on it that you wish and no 
more. 

“Certainly we want to have you 
drive the New Mercury yourself at 
no obligation whatsoever. 

“Won’t you come in or give me 
a call? I will appreciate it.” 

* ~ * 


URY said in his column: “We 
have never used this method of 
sales promotion because we don’t 
think it’s quite cricket. Primarily, 
it’s a comeon—a ruse to get a pros- 
pect into the showroom. And we 
frown upon such methods of at- 
tracting potential customers .. . 
“If you’re thinking of buying a 
new car, better come see us on 
your own. We make no fantastic 
advance offers. 

“But you'll find our allowances 
for old cars to be reasonably liberal, 
and you’ll always get full value for 
your money.” 








‘er 


Film-Auto Pageant Set— 

A joint pageant of progress in both the 
automotive and motion picture industries 
has been scheduled for the first week in 
November, according to Henry B. Daniels, 
western regional sales manager for Lin- 
coln-Mercury. It will be held in Los An- 
geles with the cooperation of six major 
film studios. Discussing plans are Benson 
Ford (left), L-M general manager, and 
Daniels. More than 1,800 L-M dealers of 
the region are expected to attend the 
show and ensuing sales meeting. 





Virginia Inspection 
Finds 2 Defects for 
Every 3 Vehicles 


RICHMOND, Va.—Inspection 
stations in Virginia found two 
mechanical defects for every three 
vehicles checked this spring, it was 
indicated by an analysis made 
public last week by the State Police. 

A survey covering 50 of the 1,812 
inspection stations disclosed faulty 
brakes on one of every five vehicles 
checked, with one of every SIx 
equipped with headlights in need of 
either adjustment or replacement, 
according to Lt.-C. L. Fuller, as- 
sistant State Police safety engineer. 

Fuller said the tabulations 
covered 23,624 inspections, with 16,- 
001 defects reported. He pointed 
out that the latter figure did not 
reflect the actual number of vehi- 
cles in need of repairs of one kind 
or another, because many indi- 
vidual vehicles were in need of ad- 
justment on more than one item. 

A 10 percent increase in the per- 
centage of parts needing adjust- 
ment or replacement—57.44 percent 
last fall—compared with 67.73 per- 
cent this spring—was attributed by 
Fuller to “more careful super- 
vision” over the inspection program 
as a whole, rather than to a sudden 
rash of “breakdowns.” 

Fuller said the high number of 
mechanical parts found to have 
gone bad in as short a period as 
six months “is a good reflection of 
the importance of the inspection 
program.” 

He said the survey revealed that 
the deficiencies were correctible by 
adjustment in 9,888 cases, with 6,- 
113 parts in need of replacement. 

Besides brakes and headlights, 
the list of items in need of mainte- 
nance attention was headed by 
other lights, one out of eight; steer- 
ing apparatus, one out of 16, and 
signals, one out of 21. 

Other items checked and the per- 
centage found in need of repair in- 
cluded: Exhaust line, 4.53 percent; 
windshield wipers, 1.96 percent; 
horns, 1.1 percent; glass (nonwind- 
shield, .88 percent; mirrors, .76 
percent; tag mountings, 6 percent, 
and windshields, .49 percent. 


Up, Up, Up 
Jaguar Sets Mark in Revival 


Of Mountain Dash 


MT. WASHINGTON, N. H— 
(UTPS)—Driving a Jaguar, Sher- 
wood Johnson, wealthy Boston and 
Fort Worth sportsman, won the 
famed “Race to the Clouds” in the 
first auto dash to the summit of 
6,288-foot Mt. Washington since 
World War II. 


Covering the steep eight - mile 
road in 10 minutes 46.6 seconds, 
Johnson shattered the record set 
by Lemuel Ladd of Brookline, 
Mass., in 1940. 


George Weaver of Boston, in an 
Oldsmobile-powered British Healey, 
came in second. Pres Gray, Scitu- 
ate, Mass., driving a Cadillac-mo- 
tored English ‘Allard, was third. 

Thirty sports cars, ranging from 
the tiny Crosley to a 350-horse- 
power Duesenberg, started in the 
event. 


U.S. Has Passed 
Crest of Boom, 


Banker Declares 


UNIVERSITY, Ala. — Earle L. 
Rauber, research director and vice- 
president of the Federal Reserve 
Bank of Atlanta, says American 
business has “passed the crest of 
the biggest and longest boom in 
history” and now is in the first 
stages “of a period of contraction.” 

Speaking at the seventh annual 
study conference of the Alabama 
Bankers Assn., Rauber summed up 
the business outlook at follows: 

“In agriculture, there is a state 
of overproduction resulting in fall- 
ing prices. 

“In industry, there has been a 
state of potential overproduction 
now becoming actual in many lines, 
also putting a downward pressure 
on the prices of finished goods. 

“Industry, like agriculture, is also 
caught in a situation where costs 
remain high and intractable. There 
results a serious squeeze on profits, 
and profits are the motive force 
that drives the wheels of our whole 
economy.” 

There is, Rauber said, one point 
wherein industry differs. He ex- 
plained: 

“In the case of agriculture, there 
is more or less inelastic demand. 
People do have to eat and wear 
clothes. Purchases of industrial 
products — especially high-priced 
durable goods—are distinctly post- 
ponable, 

“These are precisely the lines in 
which there is now the greatest 
tendency to overproduction: in 
which there are the most burden- 
some inventories; in which com- 
petition is the sharpest; which are 
chiefly dependent upon consumer 
credit financing. 

“Any tendency for the economy 
to slump can be expected to af- 
fect these lines first of all.” 

A widespread slump, however, is 
not inevitable, Rauber said. 

“The Government — by reviving 
old, old tricks or inventing new 
ones—can give the economy a con- 
tinuous inflationary bias that may 
forestall any serious recessionary 
trends,” he said. 


Wisconsin Sales 


Trail °51 Pace 


MILWAUKEE.—New-car sales in 
Wisconsin during the first seven 
months of 1953 totaled 78,821, ac- 
cording to the Wisconsin Automo- 
tive Trade Assn. 

Of the total, 22,777 were sold in 
Milwaukee, a drop of 4 percent 
from the corresponding period of 
1951. Milwaukee County, excluding 
the city of Milwaukee, showed 613 
registrations, a drop of 2% percent 
from 1951. 

The balance of the state’s 71 
counties trailed the 1951 figure by 
more | units, or 5 percent, the report 
said. 


Vacation Lure 
New England Ford Dealers 


Issue Travel Book 


BOSTON. — New England Ford 
dealers have arranged for the 
publication of a 128-page book, 
“New England Journeys,” con- 
taining information about beaches, 
mountains, historic towns, restau- 
rants, fishing centers and other 
travel attractions in the region. 

The book is one of several 
features of a “Visit New England” 
program launched by the New 
England Ford dealer organization. 
The 280 dealers expect to spend 
$250,000 in the next few months to 
publicize New England as a va- 
cation area. 

The move is the first major effort 
by auto dealers to promote the 
New England region as a vacation 
area, the dealers said. 








Tool Engineers Unite 


In Lansing, Canton 
DETROIT.—Two new chapters- 
Lansing, Mich., and Canton, O.-- 
have been chartered by the Ameri- 

can Society of Tool Engineers. 
R. F. Gietzel, senior production 
engineer for Oldsmobile, was 
elected chairman of the 171-mem- 
ber Lansing chapter. Carl H. 
Smith, superintendent of E. W. 
Bliss Co., is chairman of the Can- 
_ chapter, which has 112 mem 
ers. 
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Costs Index Rises. . . 





Auto Workers to Get 
Cent Pay Boost 


(Continued from Page 1) 


purchase what $1 bought in the 

1947-49 period. 

The wage adjustment will affect 
approximately 1,250,000 auto work- 
ers. The increase is the first under 
the new price index. The transition 
from the old index was made last 
May in contract revisions within 
the industry. 

+ * * 

_— affected by the rise in the 

index will be thousands of 
salaried employes. Unlike hourly 
rated workers, who will get their 
increase immediately, salaried em- 
ployes get cost-of-living payments 
in a lump sum at the end of the 
quarter. They will get approximate- 
ly $5, boosting their total escalator 
payments to $30-$31. 

Since the escalator was estab- 
lished in May, 1948, the auto 
workers have received nine in- 
creases. They have lost ground 
six times and on five occasions 
there was no change. The high 
point was reached last Septem- 
ber, when they were receiving 26 
cents an hour under the formula. 
When auto contracts were re- 

vised last May, the cost-of-living 
wage margin was 24 cents. In con- 
tract revisions negotiated at that 
time, 19 of the 24 cents were frozen 
into the basic wage. Five cents 
were left as a “float.” The current 
increase brings that to 6 cents. 

General Motors said 390,000 hour- 
ly rated workers and approximate- 
ly 100,000 salaried workers would 
get raises. 

* +. 


A FORD spokesman said about 
150,000 hourly workers and 40,- 


Chrysler Shoos 
Germs and Odors 
From Used Cars 


NEW YORK.—The use of Sani- 
tizing on used cars, as pioneered 
by Jack Lynch, Inc. (Chrysler- 
Plymouth), has been extended to 
all Chrysler Corp. dealers. 

Sanitizing is a means of treating 
car interiors to make them hy- 
gienically clean and odorless. It 
has been used for 20 years to treat 
shoes, mattress ticking and clothing 
fabrics. 

Chrysler has acquired exclusive 
rights in the automotive field and 
is distributing the product through 
its MoPar division. One 12-ounce 
spray can, enough to Sanitize the 
entire interior of a-car,; cost8 $2.35. 

Lynch says he has found that 
used cars are easier to sell when 
salesmen play up the fact that the 
car has been Sanitized. He includes 
Sanitizing free on every service job 
costing $24 or more. 

Lynch said he gave Sanitizing the 
acid test when he took in a jalopy 
that had been used to haul fish. 
Since there was little hope of sel- 
ling it to another fish peddler, he 
said, he gave it a Sanitizing. 

An hour later, he said, no trace 
of the car’s unhappy past remained. 

Chrysler advertising will boost 
individual dealers in selling Sani- 
tizing as a used-car feature as well 
as over the parts counter. Followup 
campaigns will include a windshield 
sticker and a booklet highlighting 
advantages of the process. 





Dankert a Studebaker Dealer 20 Years— 


000 salaried workers would be af- 
fected. The figure at Chrysler is 
100,000 hourly workers and 25,000 
salaried workers. Other large 
groups will be affected at inde- 
pendent plants. 

Individual spokesmen for the 
Big Three said no thought was 
being given to passing along the 
increase to the car buyer. 

BLS said it was the second 
straight month that the index had 
set a record. It has been rising for 
the last five months. Living costs 
have increased 12.5 percent since 
the Korean War started in June, 
1950, BLS said. 

7 


+ + 
Bs traced the rise to higher 
costs for food, rent, trans- 


portation and medical care. Gains 
in these categories more than offset 
slight declines in clothing, reading 
and recreation. 

The next wage adjustment in 
the auto industry will come Dec. 
1. It will be based on the index 
for the period ending Oct. 15. 
The BLS had announced earlier 
last week that the average hourly 
wage of factory workers had 


climbed to a record $1.77 just be- 
fore the Korean truce was signed. 
This was a 21 percent gain over 
the pre-Korean level. It included 
overtime and other premium pay. 
The average work week, as of July, 
was 40.4 hours, BLS said. 


* * * 


N UNION action last week which 

may well have direct bearing 
on the auto industry, the CIO ex- 
ecutive board joined the AFL ex- 
ecutive council in approving a pro- 
posed no-raid agreement. 

The pact, subject to ratification 
by the conventions of the feder- 
ations this fall, is aimed at end- 
ing intra-union warfare. The 
AFL council had approved the 
proposal a week earlier. 

The no-raid pact is expected to 
contribute greatly to industrial 
peace on one hand, and to increase 
union stability on the other. The 
pact was interpreted by observers 
as a further indication of ultimate 
unification of the CIO and AFL. 

+ * + 


— J. McDonald, president of 
the CIO Steelworkers, last 
week denied that he was toying 
with the idea of bolting the CIO 
to form a third labor movement 
with Dave Beck, president of the 
AFL Teamsters, and John L, Lewis, 
head of the United Mine Workers. 

McDonald said his union favored 
peace within the CIO and unity 
with the AFL. He said he had as- 
sured the CIO executive board 
that his union would definitely 
continue its alignment with the 
CIO.—Bos LiENERT. 


Competition Is Under Way 
For Brand-Name Dealer 


NEW YORK. — Five automobile 
dealers will be among winners in 
this year’s Brand Names Foun- 
dation, Inc., contest for Retailer-of- 
the-Year awards. The competition, 
which opened last week, will close 
Jan. 18, and winners will be noti- 
fied by telegram March 5. 

A Retailer - of -the- Year bronze 
plaque and four certificates of dis- 
tinction will be given to five firms 
in the automobile dealer field and 
in each of 24 other retailing cate- 
gories, according to Henry E. Abt, 
president of the sponsoring organi- 
zation. The awards will be made 
on Brand Names Day, Apr. 14, he 
said. 

Abt said that 45 leading trade 
magazines will spotlight the search 





Chevrolet Revives 


Fargo Zone Office 


FARGO, N. D.—(UTPS) — Chev- 
rolet will reopen its sales office 
here tomorrow (Sept. 1), according 
to Joseph Pike, zone manager in 
Minneapolis. This is the first Chev- 
rolet zone office to be reestablished 
since the end of World War IL. 

Chevrolet closed its zone office 
here in February, 1942. Only a 
warehouse has been in operation 
since, 

K. H. Eckels, who since 1950 
had been acting branch manager 
here, has been named zone man- 
ager; J. F. Bills, assistant zone 
manager, and J. F. Howie, organi- 
zation manager. 

The Fargo zone includes North 
Dakota, most of South Dakota and 
several counties in western Minne- 
sota. The oil boom in North 
Dakota and the increased market 
potential of the area were given 
by Pike as reasons for reopening 
the office. 





A service plaque marking the completion of 20 years of service has been presented 
to Dankert Motors (Studebaker), Hanover, Ont. Attending the ceremony are (from 
left), Ed Leprich and Ed Monk, of the Dankert staff; Frank Taylor, Studebaker district 
manager; Gordon Dankert, head of the firm, and Donald Nebbeling, Elmer Martin and 


Cecil Kissack, all of the dealership. 





for this year’s winners. In addition, 
he said, the competition is re- 
ceiving the support of manufactur- 
ers, newspapers, radio stations, re- 
tail trade associations and cham- 
bers of commerce. 

There is no cost or entry fee for 
the retailer who wants to enter, 
Abt said. Retailers can file an 
entry by describing their present 
brand promotional program, or 
future plans, on their own letter- 
head or on an entry blank secured 
from the foundation. 

A committee appointed by the 
foundation will screen all entries. 
Those retailers in each category 
whose stories indicate the most 
vigorous and continuous brand 
activity will be named finalists. 
These firms will be asked to sub- 
mit detailed presentations contain- 
ing samples of their promotional 
activity during 1953. 

A judging committee composed 
of Retailer-of-the-Year winners, 
honored at last year’s Brand 
Names Day, will examine the pre- 
sentations submitted by finalists 
and will select the winners in each 
category. 


Sales-Aids Plant 
In Dallas To Be 
Doubled in Size 


DALLAS. — Reynolds & Reynolds 
Co. has announced it will double 
the size of a plant which was built 
here only four months ago. 

The Dallas plant serves auto 
dealers in Texas, Oklahoma, Louis- 
iana, Arkansas and New Mexico. 

R. H. Grant jr., president, said 
the expansion is in keeping with an 
enlarged sales program. 

Reynolds & Reynolds, with home 
offices in Dayton, produces sales 
aids and operating systems for 
dealers, business forms and other 
types of commercial printing. 


Firestone Plants 


Hit by Walkout 


CLEVELAND. — Production was 
halted last Thursday at seven Fire- 
stone Tire & Rubber Co. plants 
across the country when members 
of the CIO United Rubber Workers 
walked out. Wage negotiations, in 
progress since June, had failed to 
make headway. Negotiations, how- 
ever, were continuing here at press 
time. 

Status of the talks was uncertain, 
as Firestone and the union had 
agreed not to discuss the issues 
publicly prior to agreement or to 
breakdown of the talks. 
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Chevrolet Honors Coast Truck Salesman— 

Ken McAweeny (left), of Smallcomb Motor Co., Burlingame, Calif., top truck sales- 
man of the Oakland Chevrolet zone in 1952 and also a leader this year, is congratu- 
lated by John F. Collins (center), Oakland regional truck manager, and A. T. Olson, 


zone truck manager. 





Old Car Festival 


400 Due to Take Part in Greenfield Village 
Gathering of the Ancients 


DEARBORN, — More than 400 


antique autos are expected to 
participate in the Old Car Festival 
to be held Sept. 19 at Dearborn’s 
Greenfield Village. 


The annual revival of the historic 
Glidden Tour this year has been 
scheduled to coincide with the 
festival. The tour, which will con- 
sist of more than 340 antique cars, 
will begin in Cleveland and, com- 
memorating the sesquicentennial of 
that state, will journey through 
Columbus and Toledo, where it will 
pay tribute to the 50th anniversary 
of Willys Motors and Electric 
Auto-Lite Co, 


The Greenfield Village festival 


will be the grand finale for the 


tour. There the veteran gas buggies 
will sport among the 100 historic 
buildings which the late Henry 


Ford acquired from all over the 
United States and Europe and re- 


stored to their original appearance. 

During the morning program, 
the entire caravan of more than 
400 cars will be paraded past the 
judges’ stand, grouped by years, 
and judged for authenticity of res- 
toration. Ribbons will be awarded. 
At the end of the day’s activities, 
winners in each category will be 
reviewed for selection of an over- 


Seiberling Hands 


Prizes to Autoists 


AKRON. — Top winnersina 
nationwide tire safety program 
have been announced by Seiberling 
Rubber Co. 

Robert Presley, Wichita Falls 
(Tex.) chemist, gets a two-week 
trip to Paris by airliner, all ex- 
penses paid, for himself and his 
wife. 

A mail carrier, Samuel J. Rayner, 
of North Miami, Fla., receives a 
cash award of $1,000. A third place 
award of $500 goes to John K. 
Philpott, of Fresno, Calif. 

Seiberling’s campaign, conducted 
during June, stressed the impor- 
tance of tire care to safe driving, 
and acquainted drivers, particular- 
ly women, with tire construction 
and correct inflation for various 
sizes of tires. 

Motorists were asked to examine 
the Seiberling Safety tire and de- 
scribe the features they liked best. 

Duplicate awards went to the in- 
dependent Seiberling dealers who 
registered the three top winners. 
In addition, seven motorists receive 
$100 awards. 






















all grand prize winner and the pre- 
sentation of a gold cup. 

Highlight of the day’s program, 
however, will be the afternoon con- 
tests, which will include cranking, 
top-raising, tire-changing, and 
back-seat and slow-driving com- 
petitions. 

This year’s Glidden Tour, the 
biggest yet, includes more than 70 
makes. Oldest car registered is an 


built by the firm that now special- 
izes in heavy-duty trucks. ; 


Oldsmobile Holds 
Dealer Sessions 


On Sales Plans 


LANSING.—Oldsmobile last week 
started to discuss its sales and 
promotional activities for the rest 
of 1953 with dealers at a series of 
round-table meetings around the 
nation. The conference will continue 
through this week. 

G. R. Jones, general sales man- 
ager, heads up one of three teams 
of top sales executives who are 
conducting the discussions. With 
him is L. F. Carlson, general mer- 
chandising manager. 

Jones and Carlson, accompanied 
by regional and zone managers in 
the various localities, last week 
talked to dealers at luncheon meet- 
ings in Detroit, Chicago, New York 
City and Boston. Meetings are 
scheduled for Tuesday (Sept.1) in 
\Milwaukee, Wednesday in Minne- 
‘apolis, Thursday in Kansas City, 
and Friday in Memphis. 

B. N. Barber, assistant sales man- 
ager, with Harry Banks, Paul Sin- 
clair and E. J. Rigley, regional 
managers in the east, are holding 
meetings in. Buffalo, Cleveland, 
Pittsburgh, Atlanta, Charlotte, N. 
C.; Cincinnati, Washington, and 
‘Philadelphia. 

J. E. Straud, assistant sales man- 
ager, is conducting meetings 
throughout the west. He is ac- 
companied by C. F. Deist and G. 
H. Natzel, regional managers, They 
are covering Denver; Portland, 
Ore.; San Francisco; Los Angeles; 
Fort Worth; Oklahoma City; St. 
Louis, and Omaha. 


Browné Moves U. C. Site 


Bruce Browne, Inc. (Oldsmobile), 
McKeesport, Pa. has moved its 
used cars to a new lot and installed 
gasoline pumps on the dealership 
property. It is using the vacated 
space for customer parking. 
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2 More Five-Year Plaques Given by Ford— ~— “se 





a 


Clarence Vallery Sons, Inc., Waverly, O., and Gallagher Motor Sales Co., Hunting- 
ton, W. Va., recently were presented with a five-year plaque for winning Ford's Four- 
Letter award for five consecutive years. From left are Lee Peart, assistant Cincinnati 
district sales manager; W. W. Cumming, Cincinnati district manager; Robert and 


Harry Vallery, and Jack Rardin. 


1898 Autocar, the first four-wheeler ..... 
































end of the period. 


for ’52s, up $3. 
$5; ’46s, $3, and ’49s, $1. 


of 60 percent. 


DENVER 


(Denver Auto Auction. Sale every 
Tuesday. Prices are for sale of Aug. 18.) 


(Strong demand for 1953s. Prices up. 
Sold 122 out of 197 offerings.) 
RUICK—’53 Special Riviera 2-dr., $2,325°. 

*52 Super Riviera 2-dr., $1,740°; Special 
2-dr., $1,295. '51 Super 4-dr., $1,340. '50 

Roadmaster 4-dr., $945*. °49 Super 4-dr., 

$605. 


CADILLAC — '53 Coupe DeVille, $4,925°, 
$4,920*, $3,670*; (62) conv., $4,745*, $4,- 
410°; coupe, $4,320°. '52 (62) 4-dr., $3,- 
000°, '51 (62) 4-dr., $2,385*, $2,180. 

CHEVROLET—’53 Bel Air, 2-dr., $2,075; 
Bel Air sport coupe, $1,950, $2,280*; 
Bel Air, 4-dr., $1,900*, $1,880 (210) 
4-dr., $1,750*; (150) 2-dr., $1,650. 

CHRYSLER—'53 NY 4-dr., $2,795*, $2,- 
610°. °51 NY 4-dr., $1,265. '49 NY 4-dr., 












$685. 
DeSOTO—'51 4-dr., $1,065. 







DODGE — '53 Coronet (V8), $1,805. °49 
Coronet 4-dr., $585. ‘ 
FORD—’53 Country Squire, $2,400*; Vic- 





toria, $2,300*, $2,210, $2,080; Ranch 
Wagon, $2,120*, $1,985; Sunliner conv., 








$2,080; Main (8) 2-dr., $1,585. ‘52 
Victoria, $1,760. ‘51 conv., $1,105. ‘50 
Custom (8) 2-dr., $900, $810. 

HUDSON — ’52 Wasp 2-dr., $880. ‘51 





Hornet club coupe, $955; Pacemaker 4- 
dr., $770; 2-dr., $745. ‘50 4-dr., $770. "49 


4-dr., $545. 
LINCOLN—'53 Capri coupe, $3,900*. "50 
Lideo 2-dr., $1,200. 










MERCURY—’53 Monterey 2-dr., $2.410*; 
2-dr., $1,880. ‘51 conv., $1,290; 4-dr., 
$1,265; 2-dr., $1,175. ‘49 2-dr., $650, 





$525. 

NASH—’'53 Ambassador Custom 4-dr., $2,- 
240°. °51 Statesman Super 4-dr., $870. 
"49 (600) 2-dr., $430. 

OLDSMOBILE — '53 (98) conv., $3,020*; 
Super (88) 4-dr., $2,565. °51 (88) 4-dr., 
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Wonder spray upholstery and paint cleaner. 
Safe. Effective. Economical. Open account. 
30 days approval. 5 gals. (25 cars) $4.10 gal. 
ZIPP-REME CHEMICAL CO. 
GREENSBURG, PA. 
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Used-Car Auction Prices 
Market Trend 


Wholesale prices of used cars slipped $1 last week, according to 
Automotive News price index, as the losses of all older cars offset the 
gains in newer models. The overall average figure stood at $907 at the 


The largest gain was chalked up for ’53s, which gained $16—the best 
gain since the first week of July. The only other increase was recorded 


Losses were shown as follows: ’50s, down $10; ’47s, $7; ’51s, $6; ’48s, 


Activity increased at the auctions, however, according to the index. 
At nine representative auctions last week, 1,292 cars were sold from 
2,088 offerings—for an average of 62 percent. At the same auctions a 
week earlier, 1,165 cars were sold from 1,948 offerings for an average 


Prices marked with an * indicate a unit equipped with an automatic 
transmission or overdrive, and (ps) indicates power steering. 
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$1,380*. "50 (76) 4-dr., $610. 
conv., $875; (88) 4-dr., $470. 


PACKARD—’53 Sport Clipper, $2,500. 


PLYMOUTH—’53 Belvedere, $1,930; Cam- 
bridge coupe, $1,550; Cambridge 4-dr., 
$1,390. °51 Belvedere, $1,080; Concord 
2-dr., $820; Cambridge 4-dr., $795. 

PONTIAC—’53 station wagon (8), $2,685*; 
Catalina, $2,675*; Custom Catalina (8), 
$2,675*; Chieftain (8) 4-dr., 2 at $2,420*; 
Chieftain (8) 2-dr., $2,375*, $2,280. '52 
Chieftain (8) 2-dr., $1,510*. '51 Stream- 
liner (8) 4-dr., $1,105; Chieftain (8) 2- 
dr., $945; Chieftain (6) 2-dr., $850. '50 
Chieftain (8) 2-dr., $555. 

STUDEBAKER—'52 Commander (V8) 4- 
dr., $870. °'51 conv., $775. '50 Com- 
mander (6) 4-dr., $655; Champion 2- 
dr., $430. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every 
Wednesday. Prices are for sale of Aug. 
19.) 

(Not enough clean cars, causing 
market to dip slightly. Sold 78 out of 
115 offerings.) 

BUICK — '50 Super sedan, $810; Special 
sedan, $870*. '49 Super sedan, $860*; RM 
sedan, $740*, $690*, $590*. °48 RM 
sedan, $510*. '47 Super sedan, $310. 

CADILLAC—’50 (61) sedan, $2,250*, °49 
(62) sedan, $1,300*. '48 (61) sedan, $1,- 
130*. 47 (62) conv., $940*, $750*; sedan, 
$600*. 

CHEVROLET — '53 Bel Air sport coupe, 
$2,000, '52 SL Deluxe sedan, $1,230, $1,- 
220. °51 SL Deluxe sedan, $1,040, $1,- 
025, $960, $910; SL Special sedan, $930, 
$920, $900. '50 SL Deluxe sedan, $910; 
FL Special sedan, $790. '49 SL Deluxe 
sedan, $810, $795. '48 FM sedan, 2 at 
$510; FM station wagon, $330. 47 SL 
sedan, $400. 

CHRYSLER — '50 Windsor sedan, $910; 
Windsor conv., $890. 

DeSOTO—'51 Custom sedan, $1,170*. °49 
Custom sedan, $780. 

DODGE — '53 Meadowbrook sedan, §$1,- 
775. '52 Meadowbrook sedan, $1,480. ’51 
Meadowbrook sedan, $1,120. 

FORD—'53 Main (8) sedan, $1,140. °52 
Main (8) sedan, $1,210. '51 Custom (8) 
sedan, $1,030*. '50 Custom (8) sedan, 
2 at $860. '49 Custom (8) sedan, $670, 
$570; Deluxe (6) sedan, $410; Custom 
(8) station wagon, $610. ‘47 Special 
Deluxe (8) sedan, $385. 

LINCOLN—'53 Capri sedan, $3,040*. °49 
sedan, $510. 

MERCURY—'49 sedan, $780, $600. 

NASH—'50 Rambler station wagon, $890. 
"49 (600) sedan, $600, 100. 

OLDSMOBILE—’'49 (98) sedan, $870*; (76) 
sedan, $710. 

PLYMOUTH—’53 Cranbrook sedan, $1,675. 
‘52 Cranbrook sedan, $1,200. '51 Cran- 
brook sedan, $960, $925. °'49 Special 
Deluxe conv., $760; Special Deluxe sedan, 
$700, $660. 

PONTIAC — '53 Chieftain (8) Catalina, 
$2,685*; Chieftain (8) conv., $2,530*, '51 
Chieftain (8) sedan, $1,210*, °50 Chief- 
tain (8) sedan, $1,060*. '49 Streamliner 
(8) sedan, $790. °48 Streamliner (6) 
sedan, $460. 

— — '48 Commander sedan, 


FORT WAYNE, IND. 


(Carl Marker Auto Auction. Sale every 
Tuesday. Prices are for sale of Aug. 18.) 
(Newer sharp cars hold steady. Others 
slightly off. Sold 122 of 156 offerings.) 
BUICK—'53 RM Riviera 4-dr., $2,700*. *52 
Super Riviera 2-dr., $1,925*: Super 4-dr., 
$1,950*. ‘51 Super sedanette, $1,335; 
4-dr., $1,350; Super 4-dr., $1,460*. °50 


"49 (98) 


Super 4-dr., $520, $1,025, $1,040". °49 
cade 4-dr., $750. °48 Super sedanette, 


CADILLAC—’48 (62) 4-dr., $1,050. 

CHEVROLET—'53 (210) 2-ar., $1,625; Bel 
Air 2-dr., $1,905; Bel Air 4-dr., $1,- 
965*. '52 Deluxe 2-dr., $1,275. °51 De- 
luxe 2-dr., $905, $940, $950, $995, $1,020. 
50 Deluxe 2-dr., $800, $825; 4-dr., $800 
$825; Bel Air 2-dr. $1,000. ’49 Deluxe 
club coupe, $665; 2-dr., $615: 4-dr., $615, 
$630; conv., $520. '47 SM 2-ar., $330. 


bay no _— 5 Custom 4-dr., $1,185. ’50 

ustom club coupe, $925. °49 

eau $655. ainsi 
ODGE—’51 Diplomat 2-ar. 1,205. ’ 
4-dr., $190. Discs: 


FORD—’52 Main 4-dr., $1,240; Custom 
4-dr., $1,400*. '51 Custom 4-dr., $1,060; 


2-dr., $1,075; Victoria, $1,210. ’50 
Custom 2-dr., $710, $780; club coupe, 
$765; 4-dr., $550. °'49 Custom club 


coupe, $585; 2-dr., $590, $550. '48 Eng- 
lish 4-dr., $150. '47 (6) 2-dr., $320. ’46 
Deluxe 2-dr., $250. 


KAISER—’51 Deluxe 2-dr., $650. '49 De- 
luxe 4-dr., $255, $280, $290. 
MERCURY—’51 Deluxe 4-dr., $1,215; 2- 


dr., $1,255; Monterey 2-dr., $1,410*. '49 
Deluxe sedanette, $500; 4-dr., $510; 2- 
dr., $700. '47 Deluxe 4-dr., $290; station 
wagon, $220. 

NASH—'51 Ambassador Custom 4-dr., $1,- 
025. '50 Rambler conv., $560. 

OLDSMOBILE—’51 (88) 4-dr., $1,430; (98) 
4-dr., $1,550, $1,675*. ‘50 (76) 4-dr., 
$745; (88) 4-dr., $900, $1,110, $1,230. 

PLYMOUTH—'53 Cambridge 4-dr., $1,500. 
’52 4-dr., $1,050. ‘51 Cambridge 4-dr., 
$870; Belvedere, $1,100, $1,150. '50 
SD 4-dr., $630, $755, $850. '49 SD 2-dr., 
$750. '47 SD 2-dr., $395. 

PONTIAC—'52 Chieftain (8) 2-dr., $1,- 
610; 4-dr., $1,540. ‘51 Chieftain (8) 


















































club coupe, $1,300; 2-dr., $1,370. °50 
(6) club coupe, $850; (8) sedanette, $750. 
’49 (6) 2-dr., $665. °'48 (8) sedanette, 


Average Used-Car Prices 


$665. 
STUDEBAKER—’52 Champion conv., $1,- 


. '51 Commander conv., $900; 4-dr., 
oyas°, 50 Champion 2-dr., $800. (Compiled by Automotive News) 
Aug 1953 July June 
MERIDIAN, MISS. Model To Date 1953 1953 
(Tinnin Auto Auction. Sale every Tues- 1958. $2,098 $2,188 $2,257 
day. Prices are for sale of Aug. 11.) 1952 1,476 1,571 1,596 
(Weather has affected number of cars 1951 1,092 1,126 1,169 
brought to auction. Prices have declined 1980 849 878 923 
slightly, Sold 74 of 142 offerings.) 9 ; 
BUICK—’53 Super 4-dr., $2,300*. '50 Super 1949. 653 676 719 
4-dr., $1,070; Super 2-dr., $775. 1948. 443 485 505 
CADILLAC — '52 (62) 4-dr., $3,075*, ’51 1947 361 378 415 
(62) coupe 2-dr., $2,510. nave sas | 
CHEVROLET — '53 Bel Air 2-dr., $1,965. 1946 282 305 


’50 Deluxe 2-dr., $865; coupe 2-dr., $725. 
48 Deluxe 2-dr., $610. ‘46 Aerosedan 
2-dr., $515. 

DODGE—’50 Deluxe 2-dr., $640. '49 Deluxe 
4-dr., $575. '48 Deluxe 4-dr., $580. ‘47 
Deluxe 2-dr., $475. 

FORD—’53 Custom (8) 2-dr., $1,910*, $1,- 








Average $ 907 $ 935 $ 9838 


bove figures are averages of used-car auction prices, all makes 
— and models, carried regularly in Automotive News.) 





































































































750. ’52 Victoria, $1,600; ate. o> — ‘ 9575°. °47 Torpedo (8) 
4-dr., $1,510. °51 Victoria, 175. ° (‘ dan. $960, $810. ’50 Custom (8) SL (8) sedan, . 
Custom (8) 4-dr., $910. "49 Deluxe 4-dr., seaen, Sedo,’ Detune (8) sedan, $740. °49| sedan, #410. = > sedan, $320 
$695. °48 Deluxe 2-dr., $575. : Custom (8) sedan, $735; Custom (8) Torpedo (8) conv., . 

MERCURY — '53 4-dr., $2,100. ‘52 4-dr.,| codan, $410. '47 SD (8) sedan, $275. STUDEBAKER—'53 Comman¢er (8) sedan 


$1,510. ’51 4-dr., $1,190. '50 4-dr., $795. 


OLDSMOBILE—’52 (88) 2-dr., $1,690. ’51 $2,150*; Champion sport coupe, $1,940° 


KAISER—’51 Deluxe sedan, $750. 


sedan, $1,885*. °'51 Commander conv. 

(88) ar hen ane 50 (88) 2-dr., $920.) NASH—’47 (600) sedan, $250. settee, $1,000. "49 Champion, sedan, $420°. "48 

BIR et : OLDSMOBILE—’53 (88) conv., $2,660*. Champion conv. - emote 
PLYMOUTH—’53 Cambridge 2-dr., ee (88) club coupe, $1,075*, $1,050%. "49 sedan. $120. 

Cranbrook 2-dr., $1,635. ‘51 Cranbroo (98) conv., $720, $600; (88) club coupe, | wILLYS—'50 %-ton panel, $430. 
ceeia cs anor. 92,990°. 40 Detune| $780. ‘47 (76) sedan, $720; (98) sedan, 

ee es 400. , 
SP Fee PACKARD —°47 Clipper sedan, $125, °46 FLINT 


(Flint Auto Auction. Sale every Wednes 
day, Prices are for sale of Aug. 19.) 

(Market continues strong. All cars 
moving well with buyers eager and will- 
ing.) 
BUICK 

Special 2-dr., $1,830*; 4-dr., $1,735*. °51 


(8) sedan, $250. 

PLYMOUTH — '53 Cranbrook club coupe, 
$1,525; Cambridge sedan, 2 at $1,510, 
2 at $1,490, $1,475, $1,460, $1,420, $1,- 
415, $1,395. '52 Cambridge sedan, $1,080, 
$1,045, $1,040, $1,025, $1,000, $990, $980, 
$970, $950. '51 Concord 2-dr., $820. '50 


MASON CITY, IA. 


(Lapiner Auto Auction. Sale every 
Wednesday. Prices are for sale of Aug. 19.) 
(Activity dropped this week, Market 


‘53 Super 2-dr., $2,590*%. ‘52 
strong on late, Hydra-matic equipped 


cars. Sold 101 units out of 152 offerings.) ban 925; SD sedan, $920, $690. RM 2-dr., $1,225*. '50 RM 4-dr., $975°* 
BUICK —'53 Special 2-dr., $1,915. '52| S"Sp on $855, $630, $600. "48 SD| °47 Special 4-dr., $370. 
Super Riviera 2-dr., $1,790*. '51 Special) .eaan, $640, '$560, $485, $460. "47 SD | CADILLAC—’53 (62) 4-dr., $3,940°. 
4-dr., $1,190. sedan, $520. 46 SD sedan, $280. '35| CHEVROLET — °52 Bel Air, $1,040. ‘5U 
CADILLAC—'53 (62) Coupe deVille, $4,-| S€aan’ $155. Bel Air, $1,095; SL Deluxe 2-dr., $850 
885". '52 (62) 4-dr., $3,300*. 47 (62) | ponTIAC — ‘53 Chieftain (8) sedan, $2,-| $805, $800, $790; 4-dr., $825. "49 FL 
4-dr., $580*. 225*, '51 Chieftain (8) sedan, $1,320*.| Deluxe 2-dr., $675; SL Deluxe 2-dr. 
CHEVROLET—’52 SL Deluxe 2-dr., $1,200, | +59 conv., $985. '47 conv., $400. $550. °48 FM 4-dr., $500; SM 4-dr. 
$1,040, $1,105, $1,120, $1,155. '51 SL De- | s¢ypEBAKER—'51 Champion sedan, $790.| $415. 
luxe 2-dr., $1,090, $1,070, $1,015; 4-dr.,| +59 Champion sedan, $660, $655. CHRYSLER — ’53 NY 4-dr., $2,650*. °51 
$1,005, $1,040, $1,085; Bel Air, $1,205,| wipnys—'49 (6) panel, $355. NY club coupe, $1,230*. °47 NY 4-dr., 
$1,215, $1,270*. ‘50 SL Deluxe 4-dr., $300. 
$915, $910, $900. ’49 station wagon, $930; BANY N Y DeSOTO—'49 Deluxe club coupe, $775. 
SL Deluxe 4-dr., $715, $700, $645. "48 SM AL - neg DODGE—’51 Coronet 4-dr., $1,075, $950: 


4-dr., $485; FL Aerosedan, $550. 
CHRYSLER—'50 Windsor club coupe, $1,- 
090*. '48 NY 4-dr., $540*. 
DeSOTO—'50 Custom 4-dr., $885*. 
DODGE—'52 Meadowbrook 4-dr., $1,085*. 
"50 Wayfarer 2-dr., $660*; Custom 4-dr., 
$815*. 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of Aug. 17.) 

(Market was leaner here last week. 
Prices declined moderately on all makes 
and models, Tightening credit situation 
reported cutting down retail activity. 
Sold 136 cars out of 182 offerings.) 


Wayfarer 2-dr., $850; Meadowbrook 4- 
dr., $800. '50 Meadowbrook 4-dr., $615. 
’48 Custom 4-dr., $490. 

FORD '52 Custom (6) 2-dr., $1,260 
Custom (8) 2-dr., $1,425*. ‘51 Custom 
(8) 2-dr., $1,045*, $1,040*, $1,000, $970; 
Deluxe (8) 2-dr., $900; Deluxe (6) 2-dr. 


FORD—'53 Main (8) 2-dr., $1,675; Vic-| BUICK —’'53 RM Riviera sedan, $2,700*.| $785. '50 Deluxe (8) 2-dr., $725, $800. '49 
torla, $2,115*, $2,055. ’52 Main (8) 2-| +52 super Riviera sedan, $1,960*; Super} Custom (8) club coupe, $495, $490; De- 
dr., $1,285; Main (6) 2-dr., $1,265. ’51 sedan, $1,710*. ’50 Special sedan, $750. luxe (8) 2-dr., $565, $555; Deluxe (6) 
Victoria, $1,235*; Custom (8) 4-dr., $1,-| %48 RM sedan, $540*. 2-dr., $460. '48 (8) conv., $540. °47 (8) 
290*. '50 Deluxe (6) 4-dr., $580; Deluxe | caniILLAC—’53 (62) sedan, $4,300*. °51 conv., $315. 

(8) 2-dr., $715. '49 Custom (8) 2-dr.,| (62) conv., $2,800*. '50 (62) conv.,| HUDSON—’47 Commodore (6) 4-dr., $160 
$555*; 4-dr., $605. ‘48 SD (8) 4-dr., $2,100*. °48 (62) sedan, $1,140*. KAISER—’51 4-dr., $865*, $575. 
$470. CHEVROLET—'53 (210) sedan, $1,800, $1,-| MERCURY—’51 club coupe, $1,275; 4-dr., 

FRAZER—'48 4-dr., $190°. 850*; Bel Air sedan, $2,000*. '52 SL| $1,225, $1,190. "49 club coupe, $710. 

HUDSON — ’'52 PM 4-dr., $975. ‘51 PM Special sedan, $1,150; SL Deluxe club| $500. 
2-dr., $825. °49 Super (6) 4-dr., $540. coupe, $1,310. ’51 SL’ sedan, $810; $1,-|NASH — °51 Rambler Hard Top, $900; 


KAISER—'51 4-dr., $725*. '49 4-dr., $305°*. 

MERCURY — '53 Monterey 4-dr., $2,360*. 
°49 4-dr., $775. 

NASH—’48 (600) 4-dr., $260*. 

OLDSMOBILE—'53 (98) Holiday, $3,110*. 


050, $1,070*, $1,000, $1,150*; SL Special 
sedan, $690. 50 SL Deluxe club coupe, 
$1,000; FL Deluxe sedan, $785, $860*; 
SL Special sedan, $850; SL Deluxe sedan, 
$960, $870, $830; FL Special sedan, 


Statesman 4-dr., $785. '50 Statesman 4- 


dr., $550. 

OLDSMOBILE—’52 Super (88) 4-dr., $1,- 
815*. ’°51 Super (88) club coupe, $1,390*, 
$1,385*. '50 (98) 4-dr., $1,115*. '49 (98) 


"51 (88) 4-dr., $1,505*. ‘50 (88) 2-dr., $835. °49 FL Deluxe sedan, $740, $700,| club sedan, $750*, $670*. '48 (66) 2-dr.. 

$1,000*; club coupe, $905*. ’49 (88) 2- $710, $810, $720, $850, $750; FL Special 500°. 

dr., $780*. sedan, $550; SL Special sedan, $625; SL| PACKARD—’48 club sedan, $465. 
FACKARD—'48 Clipper (6) 4-dr., $260*. Deluxe conv., $680; sedan, $730, $695,| PLYMOUTH—’51 Suburban, $1,025; Cran- 
PLYMOUTH — '52 Concord 2-dr., $1,085, $700; FL Deluxe sedan, $650, $560. °48 brook 4-dr., $975, '50 Deluxe 4-dr., $705. 

$1,095, $1,115, $1,185. ‘51 Cambridge} FL Aerosedan, $450. ’°47 FL Aerosedan, "49 SD 4-dr., $675, $560, $530. 


club coupe, $935, $955. PONTIAC—'52 Chieftain (6) 2-dr., $1,200. 


’650 Deluxe club 


530. 
coupe, $690, $640. '49 Deluxe club coupe, $ 


DeSOTO—’53 Fire Dome (8) sedan, §$2,- ‘51 Chieftain (8) 4-dr., $1,275*. '50 
$640, $605. 460*. °47 Suburban, $260*, $350. Chieftain (6) 4-dr., $915. '49 Chieftain 
PONTIAC — '53 Chieftain (6) 4-dr., $2.- | DODGE—’51 Coronet sedan, $1,130*. °49 (8) conv., $760. '48 SL (8) 4-dr., $375 
250*; Chieftain (8) 4-dr., $2,295*. ’50 1-ton Express, $525. ’47 Chieftain (8) 2-dr., $355. 
Chieftain (8) 4-dr., $990*. '49 SL (6) | FORD—'52 Main (6) sedan, $1,200*. '51| STUDEBAKER—’51 Champion 4-dr., $800. 
2-dr., $675. '48 SL (8) 2-dr., $495. Country Squire, $1,190; Custom (8) 


STUDEBAKER — '49 Champion sedan, 


sedan, $1,030; Deluxe (8) sedan, $950. 
$470*. 


’50 Custom (8) sedan, $685, $785; Deluxe 
(8) sedan, $710. '49 Custom (8) sedan, 


LOS ANGELES 


(Los Angeles Auto Auction. Sale every 


$730*. ‘48 SD (8) sedan, $530. '46 De-| Tuesday and Thursday at San Gabriel, 
PHILADELPHIA, PA. luxe (8) sedan, $410; SD (8) sedan,| Calif. Prices are for sales of Aug. 13-18.) 
(Harold B. Robinson Auto Auction. Sale $230. (Market holding steady to slightly 


every Thursday. Prices are for sale of 
Aug. 20.) 

(Prices level with last week. Clean cars 
in sharp demand, Sold 102 cars out of 


FRAZER—'48 sedan, $160*. 
HUDSON—’49 sedan, $460. 
KAISER—’51 sedan, $900*, $930. 


higher on most clean units. Late model 
General Motors cars up. Sold 339 cars 
out of 621 offerings.) 


MERCURY—’52 sedan, $1,600, $1,650*. '51| BUICK —’'53 RM Riviera 2-dr., $3,050°; 

148 offerings.) sedan, $1,020*, $1,320*. '50 sedan, $720, Super conv., $2,765*; Super Riviera 2- 
BUICK—'52 Super Riviera 2-dr., $1,950; $925. °'47 club coupe, $310. ‘46 station dr., $2,555*; 4-dr., $2,365*%. °'52 RM 
Special sedan, $1,535. '51 Special sedan, wagon, $110. Riviera 2-dr., $1,950* (PS), $1,700*; 


$1,225. °49 RM conv., $900; RM sedan, 


NASH—’53 Rambler country club, $1,800, 
$705. '47 RM sedan, $350. 


Super Riviera 2-dr., $1,710*; conv., $1,- 


° 2 $1,750*, $1,775*; Ambassador sedan, §$2,- 700°. °51 Super Riviera 2-dr., $1,575°*, 
CHEVROLET—’53 Bel Air sedan, $1,890; 335*. °51 Statesman sedan, $950*. °50 $1,525*; RM Riviera 2-dr., $1,505*, $1,- 
(150) sedan, $1,490, $1,470. '52 SL De- Statesman sedan, $600*. '49 (600) sedan, 470*, $1,445*, $1,395*; Super conv., 
luxe sedan, 2 at $1,330, $1,280, $1,250, $430, $510*. $1,455*; RM Riviera 4-dr., $1,300°, 


$1,200, $1,170, $1,160, $1,150, $1,130, 


OLDSMOBILE — '53 (98) sedan, $2,850*, 
$1,050; SL Special sedan, $1,080, $1,050, 


$1,200*. '50 Super Riviera 2-dr., $1,260*; 
$2,780*; Super (88) conv., $2,785*; sedan, 


RM Riviera 2-dr., $1,245*; 4-dr., $1,125°, 


$1,025, $1,020, $1,015, $1,000, $990, $950, $3,136*. ‘52 (98) sedan, $1,870*. ‘51 $1,045*; Super conv., $1,030*; 4-dr., 
$925. '51 Bel Air, $1,130; SL Deluxe Deluxe (88) Holiday, $1,400*; (98) sedan, $980*. "49 RM sedanette, $820°, Ps 
sedan, $1,010. 50 SL Deluxe sedan, $960. $1,390*. '50 (88) sedan, $1,000"; (98) conv., $700*; Special sedanette, $390. '47 
‘49 FL Deluxe sedan, $630. 47 FL De- sedan, $980*, $950*. °'48 (98) sedan, RM 4-dr., $365. 

luxe sedan, $460. 42 FL Aerosedan, $120. $700*; conv., $410*. CADILLAC — ’'53 Coupe deVille, $5,135* 


"41 club coupe, $170. 

DeSOTO — '52 Fire Dome (8) club coupe, 
$1,660. ‘51 Deluxe sedan, $1,010. '50 
Custom sedan, 2 at $930. 

DODGE — '53 Coronet sedan, $1,885. '52 
Coronet sedan, $1,310. ’51 Coronet sedan, 


PACKARD—’'49 (200) sedan, $410. 

PLYMOUTH—’'51 Cranbrook sedan, $1,050. 
"50 Deluxe sedan, $775; SD sedan, $720. 
’49 Deluxe business coupe, $340. 

PONTIAC — '53 Chieftain (8) sedan, $2,- 
350*, $2,425*, $2,400*; Catalina, $2,500*. 


(PS); conv., $5,050* (PS), $4,725* (PS): 
(62) 4-dr., $4,560* (PS), $4,555* (PS); 
club coupe, $4,460*, $4.360*. °52 conv., 
$3,910* (PS), $3,750* (PS), $3,730°, $3, 
515*; (62) 4-dr., $3,375*. °51 Coupe 
deVille, $3,130*, $2,780*, $2.725*: conv., 


$1,260. °49 Coronet sedan, $840. °46 "52 Chieftain (8) sedan, $1,650*. ’51 $2,870*, $2,845*; (62) 4-dr., $2,675*, $2. 
Deluxe sedan, $250. Chieftain (6) sedan, $1,312, $1,290; 500*. '50 (60) 4-dr., $2,545*, $2,490°; 

FORD — '53 conv., $2,125*; Custom (8) Chieftain (8) sedan, $1,225, $1,470*. ’50 (61) coupe, $2,390*, $2,220*; conv., $2, 
sedan, $1,680*; Main (8) sedan, $1,485, Chieftain (6) sedan, $1,100*, $825; Chief- 265*; 4-dr.. $2,205*. °49 (61) coupe, 
$1,470. °52 Custom (8) sedan, $1,330; tain (8) sedan, $1,120*, $1,065*; SL (8) $1.415*; 4-dr., $1,250. °48 (62) 4-dr. 
Main (8) sedan, $1,190, $1,110, $1,070. sedan, $800*. ‘49 Chieftain (8) sedan, $995* 


"51 Custom (8) sedan, $1,025; Deluxe $600", $675*, $560"; conv., $700*. '48| CHEVROLET—’53 Bel Air 4-dr., $2.250° 
(PS), $2,230* (PS), 2 at $2,160*, $1,995 
conv., $1,955; (150) Handyman, $1,860. 
’52 Bel Air, $1,735*, $1,725*, $1,680°, 
$1,510*; SL Deluxe 4-dr., $1,465, $1,- 
365; SL Special 4-dr., $1,145. °51 FI 
Deluxe 2-dr., $1,075, $900; SL Deluxe 
club coupe, $1,215; 2-dr., $1,210°, $1, 
175*; 4-dr., $1,190*; SL Special business 
coupe, $820. ‘50 Bel Air, $1,235*, $1, 
215*; FL Deluxe 4-dr., $895; 2-dr. 
$875; SL Deluxe 2-dr., $780, $765. '49 


SL Deluxe 2-dr., $825; conv., $800; FL 












Deluxe 4-dr., $695; FL Special 4-dr. 
$595. ‘48 FL 2-dr., $505; 4-dr., $500 
FM 4-dr.. $475. '47 conv., $345. 


CHRYSLER—'53 NY 4-dr., $2,585* (PS) 
"51 Windsor NP, $1,405*. '50 NY 4-dr., 
$1,090*. °49 conv., $990*°; Town and 
Country, $740*. '47 Windsor 4-dr., $345 
$295: NY 4-dr., $275. 

DeSOTO—'53 PM (6) 4-dr., $2,290°. ‘5: 
Deluxe club coupe, $1,075*. '50 Custorn 
4-dr., $925°. °49 Custom 4-dr., $850* 
conv., $620*. 

DODGE—’53 Suburban, $2,090. '49 Coronet 
station wagon, $795. °46 Custom club 
coupe, $34 ). 

FORD —'53 Country Squire (8), $2.775° 
(PS), $2,545°, $2,505; conv., $2,550* 

(Continued on Page 33, Col. 1) 


Cincinnati Aide Wins Packard Honors— 


Les W. Stevens (center), Cincinnati zone manager for Packard, was presented with the 
top award for July sales among all Packard field representatives at a banquet in 
Detroit last week. He is congratulated by Fred J. Walters (left), marketing vice- 
president, and Frank Frost, field sales manager. 














Used-Car Auction Prices 
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(Continued from Page 32) 


Ranch Wagon, $2,410*, $2,225*, $2,200, 
$2,090*; conv., $2,225*, $2,210*, $2,170*; 
(6) Ranch Wagon, $2,175; (6) %-ton 
pickup, $1,570*. °52 Country Squire (8), 
$1,905; Victoria, $1,900*, $1,775*, $1,- 
720°; conv., $1,750*, $1,590, $1,705*; (8) 
Ranch Wagon, $1,745; Custom (8) 2-dr., 
$1,355, $1,320, $1,295; Main (6) 2-dr., 
$1,210; Main (8) 4-dr., $1,170. °51 Vic- 
toria, $1,400*, $1,330*, $1,300*, $1,295°; 
Custom (8) 4-dr., $1,080*, $990*; 2-dr., 
$1,075; Deluxe (8) 4-dr., $930; Deluxe 
(6) 4-dr., $745. ’50 Custom (8) 2-dr., 
$1,000*, $930*, $855; Deluxe (8) business 
coupe, $960*; conv., $945; Deluxe (6) 
2-dr., $730; Custom (6) 2-dr.,\ $725. '49 
Custom (8) 4-dr., $830*, $775*; conv., 
$750*; station wagon, $725; Custom (8) 
2-dr., $720, $570; Deluxe (8) business 
coupe, $650. '46 (6) station wagon, $275. 

HUDSON—'49 Commodore (6) 4-dr., $545. 
‘48 Super (6) 4-dr., $400. "47 Super (6) 
2-dr., $155. 

LINCOLN—’53 Capri coupe, $3,895* (PS), 


$3,795* (PS). °52 Cosmopolitan coupe, 
$2,645*; Capri 4-dr., $2,215*. ‘50 Cos- 
mopolitan 4-dr., $745*, ‘49 Cosmopolitan 
4-dr., $620°. 

MERCURY—’53 Monterey coupe, $2,760*, 
$2,570*, $2,485*; Sport coupe, §$2,395*, 
$2,395, $2,390°; 4-dr., $2,365*; 2-dr., 
$2,245*, $2,195. "52 station wagon, §$2,- 
185*; Monterey coupe, $2,160*, $2,150*, 


$2,005*, $2,000*; 4-dr., $1,780*, $1,685*. 
‘51 club coupe, $1,340*, $1,320*, $1,295*; 
4-dr., $1,300*, $1,250*, $1,240*, $1,230*, 
$1,145*. °50 club coupe, $1,000, $945*; 
4-dr., $990, $925, $860. °49 4-dr., $735, 


$725. 

NASH — '51 Rambler station wagon, §$1,- 
070%, $1,025*, $990*; conv., $850*. °50 
Ambassador 4-dr., $645*. '49 (600) 4-dr., 
$510*. 

OLDSMOBILE—’53 (98) Holiday, $3,400* 
(PS), $3,400*, $3,335*, $3,325* (PS); 
Super (88) Holiday, $3,300*, $3,230", 


$3,010*; Super (88) conv., $3,120*, $3,- 
120* (PS); 4-dr., $2,985* (PS), $2,950* 
(PS). '52 Super (88) Holiday, §$2,245*, 
$2,085*; conv., $2,035*; Super (88) 4-dr., 
$2,000*. ’51 (98) Holiday, $1,660*; Super 
(88) 4-dr., $1,610*; 2-dr., $1,460. ’50 
(88) Holiday, $1,550*; 4-dr.. $1,145*; 
(98) club sedan, $1,110*. 49 (98) conv., 
$1,000*, $815*. '48 (98) club sedan, 
$655*; (76) 4-dr., $435*. 
vACKARD—’53 Clipper club coupe, $1,970. 
"52 (200) 4-dr., $1,495*. '50 4-dr., $870*. 

PLYMOUT — ’'53 Belvedere, $2,080*; 
Suburban, $1,950; Cranbrook 4-dr., $1,- 
865*, $1,570. ’'52 Suburban, $1,550", $1,- 
365; Belvedere, $1,330; Cambridge club 
coupe, $1,190. ‘51 Belvedere, $1,155; 
Cambridge 4-dr., $950. '50 Special De- 
luxe 4-dr., $880. 

PONTIAC—’53 Catalina, $2,825*, $2,795*, 
$2,755*, $2,740*, $2,715*, $2,600*, $2,- 
675*, $2,585*; (8) conv., $2,540*, §$2,- 
480°; Chieftain (8) 4-dr., $2,510* (PS). 
‘52 Catalina, $1,655*. 50 Deluxe (6) 
Catalina, $1,395; Chieftain (8) 4-dr., $1,- 


155*; 2-dr., $1,140*. °49 Chieftain (8) 
4-dr., $940*; (6) 2-dr., $905*; (8) 4-dr., 
$850*. 48 (8) station wagon, $525*; (6) 


4-dr., $405*. "47 (8) 4-dr., $275. °46 (6) 
2-dr., $275. 

STUDEBAKER—’53 Commander (8) Star- 
liner, 3 at $2,395*; Champion club coupe, 
$1,955*. °51 Champion 4-dr., $925*, $720. 
‘49 Commander 4-dr., $465*. 

WILLYS—’49 (4) station wagon, $655*. 


MINNEAPOLIS 


(Minneapolis Auto Auction. Sale every 
Monday. Prices are for sale of Aug. 17.) 
(Late model cars still dropping in 


price, °48s and upward seem to have 
leveled off. Sold 64 cars out of 136 
offerings.) 


BUICK—’49 Super 4-dr., $510*, $440. °46 
Super 4-dr., $260, $185. 
CHEVROLET — ’52 SL Deluxe 4-dr., $1,- 
210*, $1,200*. '50 Bel Air, $1,005*; SD 
2-dr., $805, $725, $700. '48 SL Deluxe 
2-dr., $465. '47 FL aerosedan, $365, $310. 
"46 4-dr., $420, $305. 
DODGE—'53 Coronet 4-dr., $2,160*. 
FORD—’53 Main (8) 4-dr., $1,450. $1,435. 
*52 Custom (8) 2-dr., $1,240*. '51 Cus- 
tom (8) 2-dr., $995*, $900*, $870. ’50 
Custom (8) 2-dr., $825, $805, $800. °49 
conv., $750; Custom (8) 4-dr., $705*, 
$650, $625; 2-dr., $515, $500. °48 SD (8) 
2-dr., $380. '47 SD (8) 4-dr.. $355. °46 
SD (8) 2-dr., $275, $265. 
HUDSON—’49 Commodore 2-dr., $450. 
MERCURY—’52 Monterey 4-dr., $1,710. '51 
Custom 4-dr., $1,125*, $990. '50 Custom 
4-dr., $915, $880. '48 Custom 4-dr., $480. 
NASH—’46 (600) 4-dr., $165. 
OLDSMOBILE—’49 (98) conv., $805*; (88) 
4-dr., $735*, $705*. 
PLYMOUTH — ’'51 Cranbrook 4-dr., $755, 
$710. '47 Deluxe 4-dr., $325. 
PONTIAC—’53 Catalina, $2,510*, $2,475*. 
STUDEBAKER — '50 conv., $695. °49 
Champion 4-dr., $505. ‘48 Commander 
conv., $640. '47 Champion 2-dr., $225. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Aug. 14.) 

(Market took another slight drop. Sold 
158 cars out of 254 offerings.) 
BUICK—’53 Super Riviera sedan, $2,630*. 

‘52 Super Riviera sedan, $1,630*. 
Super Riviera sedan, $1,560*; 


51 | 
Super | 
sedan, $1,340*. ’50 Special sedan, $930,|GMC, 9; Autocar, 4; Federal, 3; | 


$800, $730. '49 Super conv., $985, $600. 

"48 RM sedan, $380. '47 Super sedan, 

$310, $200. '46 Super sedan, $280. 
CADILLAC—’52 (62) club coupe, $3,180*. 


$3,475*. '50 (62) sedan, $2,100*, $1,700, 
$1,820*. °48 (62) conv., $1,100; (61) 
sedan, $1,100. 

CHEVROLET—’53 Bel Air sedan, $1,785. 


‘52 SL Deluxe sedan, $1,175, $1,310. ‘51 


conv., $865; SL Deluxe sedan, $975, 
$970, $930; Bel Air, $1,175. ‘50 Bel Air, 
$1,075; SL Deluxe sedan, $765, $750, 
$310, $800, $790, $765. °49 SL Deluxe 
sedan, $440, $730, $500, $620. ‘48 FL 
sedan, $475, $265. "47 SM sedan, $275, 
$360, $500. 


CHRYSLER — '51 NY sedan, "49 


Windsor sedan, $730. 


$1,350. 


DeSOTO—'52 Custom club coupe, $1,295", 


$1,265*. 

DODGE — '52 Wayfarer sedan, $975, ‘49 
Meadowbrook sedan, $615; Roadster, 
$445. '46 sedan, $215. 


FORD—'53 Ranch Wagon, $1,800. ’52 Vic- 
toria, $1,450; Custom (8) sedan, $1,315. 
‘51 Custom (8) sedan, $1,010*, $955, 
$965, $795, $1,000*, $870, $1,105*. °50 
Custom (8) sedan, $650, $715, $610, 
$475. ‘49 Custom (8) sedan, $565, $520, 
$400, $555, $430, $590, $405. '48 SD (8) 
sedan, $335. '47 SD’ (8) sedan, $210, 
$225, $310. 

HUDSON—’50 PM sedan, $450, $755. 

KAISER — 51 Deluxe sedan, $665. 
sedan, $360, $200. '48 sedan, $240. 

LINCOLN—’53 Capri sedan, $3,395. 

MERCURY — ’53 sedan, $2,075*; sport 
coupe, $2,140*. ’51 club coupe, $1,305", 
$1,185. "49 sedan, $625, $650, $750. 

NASH—’51 Statesman sedan, $880. 

OLDSMOBILE — '53 (98) sedan, $2,950*; 
Holiday, $3,000*. '51 (98) sedan, $1,450*, 
$1,465*, $1,470*. '50 (88) sedan, $1,120°*. 


"49 


"49 (98) sedan, $575, $660, $695*. °47 
(78) conv., $175. 
PACKARD—'51 Mayfair, $1,550*. 
PLYMOUTH — '52 Cranbrook sedan, §$1,- 


175, $1,155, '51 Cambridge sedan, $1,000. 


‘49 SD sedan, $705, $475. °46 Deluxe | 
club coupe, $345. 
PONTIAC—'49 Chieftain (8) sedan, $795. 


’47 Torpedo (8) sedan, $345; conv., $260. 

STUDEBAKER — ’51 Champion sedan, 
$775. ‘50 Champion Starliner coupe, 
$475, $670. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of Aug. 21.) 


BUICK—’51 Special sedan, $1,160. 49 RM | 


sedan, $710, 


| HUDSON — 


| OLDSMOBILE—’52 (88) 








CADILLAO — '52 (60) sedan, $3,330*. '51 
Ss sedan, $2,325*. ‘50 (61) sedan, $1,- 


CHEVROLET—’'52 SL Deluxe sedan, $1,- 
210; conv., $1,330. 51 SL Deluxe sedan, 
$1,030, $1,100, $955. °50 SL Deluxe 
sedan, $815; conv., $980. '49 FL Deluxe 
sedan, $750, $730. 

DODGE—’'48 Custom sedan, $310. 

FORD—'51 Custom (8) sedan, $1,060, $1,- 
005*. '50 Custom (8) sedan, $820*. °49 
Custom (8) club coupe, $635. '48 SD (8) 
club coupe, $480, °47 SD (6) club coupe, 
$355. '41 SD (8) club coupe, $155. 

‘47 Commodore club coupe, 
$265. 

KAISER—’49 sedan, $370. '48 sedan, $290. 

NASH—’51 Rambler station wagon, $875. 

Holiday, $2,000*. 
‘51 Deluxe (88) sedan, $1,225*. ‘49 (88) 
sedan, $775*. "47 (68) sedan, $300. 

PLYMOUTH—’52 Cranbrook sedan, $1,165, 


$1,015. ‘51 Cranbrook sedan, $905. 
PONTIAC—’50 Chieftain (8) sedan, $1,- 

060*. '49 Chieftain (6) sedan, $755. °48 

(8) conv., $445. '42 (8) sedan, $140. 


STUDEBAKER—’49 Champion sedan, 
$515*. '48 Commander sedan, $440*. 


OAKLAND, CALIF. 


(Pollock's Used Car Auction, Sale every 
Wednesday. Prices are for sale of Aug. 
19.) 

BUICK — ’53 RM Riviera sedan, $2,935*; 
RM 4-dr., $2,550*. °52 Super Riviera 
sedan, $1,910*, ‘51 Special 2-dr., $1,210; 
4-dr., $1,425*. °50 Special 2-dr., $910; 
RM 4-dr., $965*; Super conv., $1,245*. 
‘49 Super conv., $655; RM conv., $650; 
Riviera coupe, $890. '47 conv., $310. 


CADILLAC—’52 (60) 4-dr., $3,475*; (62) 
club coupe, $3,410*; conv., $3,840*°. ’51 
(61) club coupe, $2,565*. (62) 4-dr., 
$2,455*. °50 (62) conv., $2,530%; (61) 
~ coupe, $2,390*. '49 (61) 4-dr., $1,- 
395. 


CHEVROLET—'53 %-ton stake, $1,495. '52 
SL Special 2-dr., $1,090, $1,110; Bel Air, 


$1,705*. ’51 SL Deluxe 2-dr., $1,110*; 
4-dr., $985; club coupe, $985. '50 SL 
Deluxe 2-dr., $855; %-ton panel, $570; 
club coupe, $995. ‘49 SL Deluxe club 
coupe, $715; 2-dr., $675. '48 SM 2-dr., 
$610. 

| CHRYSLER—'49 NY 2-dr., $805. '46 NY 
conv., $275. 

DeSOTO—’53 (8) Sportsman, $2,700, ‘52 
Custom club coupe, $1,345*,. "51 Custom 


4-dr., $995*; club coupe, $1,085*. 
Custom 4-dr., $1,005*; conv., $850. 
DODGE—’53 Coronet 2-dr., $2,180*; conv., 
$1,925*. °51 Wayfarer 2-dr., $1,000. °50 
me 2-dr., $900. °48 Custom 4-dr., 
00. 


"50 


FORD—'52 Main (8) 2-dr., $1,195; Custom 


(8) 4-dr., $1,230, $1,310*; Victoria, $1,- 
755*. ’°51 Deluxe (6) 2-dr., $845, $825; 
Victoria, $1,755*; station wagon, $1,270*, 
conv., $1,160. 50 (8) conv., $900; Cus- 
tom (8) 2-dr., $875; (6) 2-dr., $700; (8) 





Auto Markets 


(Continued from Page 22) 


buying more cars on time, with 
only about two-thirds paying cash 
or borrowing from their bank on 
open notes. 

Late-model used cars are picking 
up after a slump a month ago. 

Trucks can be sold only when 
farmers harvest cash crops. There 
was an upturn in truck sales when 
wheat went to market a few weeks 
ago, and the next cash crop is 
beans.—(L. H. Houck.) 

* * 7 


Denver 

During July, dealers in the Den- 
ver area sold 1,225 new cars and 
192 new trucks. Last year during 
the same month, 856 new cars and 
167 new trucks were sold. 

During the first seven months, 

8,848 new cars were sold in Den- 
ver, compared with 6,082 during 
the same period last year—a gain 
of 2,766. Also, during the first 
seven months, 1,224 new trucks 
were sold against 817 during the 
like period last year—a gain of 
407. 
Chevrolet again led the field in 
July sales with 301. Next came 
Ford with 233, followed by Olds- 
mobile, 109, and Buick, 107. 

Other makes were: Plymouth, 92; 
Mercury, 81; Pontiac, 80; Dodge, 
37; Chrysler, 33; Cadillac, 30; Lin- 
coln, 27; Studebaker, 19; DeSoto, 
15; Nash, 15; Packard, 14; Hudson, 
9; Kaiser, 7; Jaguar, 4; MG, 3; 
Willys, 3; Rover, 2; Henry J, 2; 
Austin, 1, and Volkswagen, 1. 

The big three in the truck field 
were Chevrolet, 65; Ford, 34, and 
Dodge, 31. Other sales: Mack, 13; 








Dodge Business Managers Meet in Detroit— 


At a three-day conference in the Motor City, Dodge regional business managers 
discussed business procedures for the year ahead as well as plans for a series of 
dealer meetings. Shown are (front row, from left) B. V. Kirk, W. E. Sutlive, R. E. 
Bauer, C. W. French, C. M. Lechner, E. H. Martens and M. W. Chamberlain, Dodge 
business management manager. Middle row: A. H. Howe, J. F. Walters, J. C. O'Con- 


nor, L. C. Wright, L. W. Ozmun, H. W. 


Irwin and G. E. Moore. Back row: H. L. 


Corley, J. A. Peters, W. J. Barker, B. J. Corrigan, R. P. Hart and R. L. Adams. 


White, 3; Studebaker, 2, and Cole- 
man, Divco, Truco and Willys, 1 
each.—(Ira R. Alexander.) 

* * = 


Pittsburgh 


New-car registrations, and busi- 
ness in general, declined in the 
Pittsburgh area in the week ended 
Aug. 15. 


Many customers, auto dealers 
report, are talking of a coming 
recession, As a result, dealers 
say, they find it difficult to make 
prospects accept appraisals. 
Despite the decrease in business 

volume, according to the Bureau 
of Business Research of the Univer- 
sity of Pittsburgh, the general in- 
dex was still nearly 93 percent 
above the average of the 1935-39 
period. Steel output during the 
week was 93.5 percent of practical 
capacity. 

The used-car market has been 
particularly hard hit, with some 
dealers suggesting a car-junking 
program in an effort to hike sales. 
—(Leon M. Leffingwell.) 

= ” * 


Cleveland 

Sales reports for the Cleveland 
area showed new-car turnover up 
and used cars down for the week 
ended Aug. 23. 

According to Leonard Fuerst, 
clerk of courts, sales of new ve- 
hicles reached 1,636, about 200 above 
the previous seven days, and more 
than double the strike-depressed 
volume of a year ago. 

Used-car sales, however, 
reached only 1,605, a slight eas- 
ing off from the previous week, 
and about 100 under the same 
period of a year ago. 

New-truck sales continued strong, 
123 being sold, or about 50 more 
than the same time a year ago. 
Used-truck sales, at 80, were also 
strong. 

Commenting on truck sales, the 
Federal Reserve Bank said that 
“new-truck sales, which had been 
lagging slightly behind a year ago 
for several months, have now 
forged ahead of last year.” 

In used-car sales, two veteran 
dealers, Irv Rubin and Max Fried- 
man, said that transactions had 
eased slightly; that business was 
spotty, but that “clean good cars” 
continued to be scarce.—(Sanford 
Markey.) 
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Wabash Valley Opens New Showroom— 

Clarence M. Rice, owner of Wabash Valley Motor Co. (Packard), Carmi, lil., made 
the opening of the enlarged facilities of a new showroom an opportunity to celebrate 
his 22 years in business with an open house. Large crowds responded to the invitation. 





4-dr., $755. '49 Custom (8) 2-dr., $600*; 


$495; 4-dr., $570; conv., $620. ‘48 
SD (6) 2-dr., $435; (8) station wagon, 
$320. '47 Deluxe (8) 2-dr., $220; %-ton 
pickup, $340. ‘46 (8) station wagon, 
$320. 

FRAZER — '48 4-dr., $230*. ‘47 4-dr., 
$210* 


HUDSON — '49 Super (6) 4-dr., $425, ‘48 
Super (6) 4-dr., $335. 

KAISER—’52 2-dr., $1,085. ‘51 2-dr., $995. 

LINCOLN — '53 Cosmopolitan 4-dr., $3,- 
$030, $3,325*. ‘52 Capri 4-dr., $2,470*; 
Cosmopolitan, $2,635*. '49 4-dr., $520, 
$650. ‘48 club coupe, $310; conv., $160. 

MERCURY — '53 Monterey 2-dr., $2,610*. 
’52 Monterey 2-dr., $2,050*. °51 club 
coupe, $1,245*. '50 club coupe, $1,045*. 
'49 4-dr., $600. 

N ASH —’51 Rambler conv., $810. '50 
Statesman 2-dr., $605. ‘49 Statesman 
4-dr., $375. °46 (600) 4-dr., $165. 

OLDSMOBILE—’53 (98) Holiday, $3,310*. 
'51 (88) 2-dr., $1,035; (98) Holiday, $1,- 
895*; Super (88) 4-dr., $1,615*. "50 (88) 
2-dr., $930; (98) 4-dr., $1,060*. '49 (88) 


conv., $870*; (76) 2-dr., $785; (88) 
2-dr., $895*; conv., $950*. '47 (76) 4-dr., 
$475, $485. 

PACKARD — '52 (200) 4-dr., $1,550, $1,- 


725*. ’51 4-dr., $1,610. 
PLYMOUTH—’53 Cranbrook 4-dr., $1,720. 
’51 Belvedere, $1,130; Cranbrook 4-dr., 


$1,025. °50 SD 4-dr., $915, $935. ‘49 
station wagon, $880; club coupe, $550. 
"48 SD 2-dr., $500. '40 4-dr., $140. 
PONTIAC — ‘53 Chieftain (8) 4-dr., §$2,- 


200*, $2,335*. °52 (8) station wagon, 
$1,650*. 51 Chieftain (6) business coupe, 
$905, $975; Chieftain (8) 2-dr., $1,100*. 
’50 Chieftain (6) business coupe, $770*, 
$665; 2-dr., $720; Chieftain (8) 4-dr., 
$820; Catalina (8), $1,365*. '49 Chieftain 
(8) 4-dr., $705; 2-dr., $750*. ’48 SL (8) 
2-dr., $500, '47 SL (8) 2-dr., $350; 4-dr., 
$280. °46 Chieftain (6) 4-dr., $225. 

STUDEBAKER—'53 Champion sedan, §$2,- 
030. °51 Champion club coupe, $815; 
conv., $1,015*. °50 Commander (8) 2-dr., 
$735; 4-dr., $700. °49 Champion conv., 
$510. '40 Champion 4-dr., $100. 

WILLYS — ’49 Jeepster, $420. ‘48 station 
wagon, $285. 


FARGO, N. D. 


(Tri-State Auction Co. Sale every Fri- 
day. Prices are for sale of Aug. 21.) 
(Clean cars sold at good prices. Sold 
57 cars out of 103 offerings.) 
BUICK ’51 RM sedan, $1,250*. ‘50 
Special sedan, $800, $795, $840, $830. 
CADILLAC—’53 (62) club coupe, $3,850*. 
CHEVROLET—'53 (210) sedan, $1,735. 
SL Deluxe sedan, $1,125. '50 SL Deluxe 
sedan, $750, $770. °49 SL Deluxe sedan, 
$610. '47 SL Deluxe sedan, $450, $435, 
$470. °46 SL Deluxe sedan, $315, $355. 
CHRYSLER—’41 Royal sedan, $100. 
DeSOTO—’53 PM sedan, $1,790. 
FORD—’53 Custom (8) sedan, $1,920; %- 
ton pickup, $1,300. '51 Custom (8) sedan, 
$940, $905. '50 Custom (8) sedan, $800, 
$845, $745. '49 Custom (8) sedan, $580, 
$605, $645, $740, $625. '47 SD (8) sedan, 
$365. °46 SD (8) sedan, $295, $330, $310. 
HUDSON—’'49 Deluxe club coupe, $340. 
KAISER—’49 sedan, $400. 
OLDSMOBILE — ’53 (98) sedan, $2,850*. 
"51 (98) Holiday, $1,550*. '49 (98) sedan, 
$765. 
PACKARD—'51 (200) sedan, $895. 
PLYMOUTH — '52 Cambridge club coupe, 
$1,020, $1,050. '51 Cambridge club coupe, 
$900. °50 Suburban, $810. 
sedan, $475. 
PONTIAC—'49 SL (8) sedan, $610, $630. 
’47 SL sedan, $245, $440. 
STUDEBAKER—’47 Champion club coupe. 
$370 


EBENSBURG, PA. 


(Ebensburg Auto Auction, Sale every 
Thursday. Prices are for sale of Aug. 20.) 
(Prices and demand were very good. 





'49 Deluxe | 





Sold 82 cars out of 111 offerings.) 


BUICK—'50 Special sedanet, $955; 2-dr., 
$830*. '49 Super 4-dr., $700, $695°. 
CADILLAC—'48 (61) 4-dr., $1,030°*. 


CHEVROLET — '53 Bel Air 4-dr., $1,835; 


(210) club coupe, $1,780. '51 FL, Deluxe 
4-dr., $1,040; SL Deluxe 2-dr., $1,045, 
$1,110*; conv., $815*; %-ton pickup, 
$655. '50 FL Deluxe 4-dr., $810; 2-dr., 
$900*; SL Special 4-dr., $750, 49 FL 
Deluxe 4-dr., $775, $700; 2-dr., $725, 
$650; SL Deluxe 2-dr., $745. ‘48 
2-dr., $675; FM 4-dr., $440, $210. °47 
FM 2-dr., $460; club coupe, 75; sedan 
delivery, $230. '46 SM 2-dr., $325. 
club coupe, $250. 

CHRYSLER — '50 Windsor 4-dr., $1,100*. 
‘49 Saratoga 4-dr., $950*, ‘47 NY 4-dr., 
390. 


$390. 

DODGE — '47 Custom club coupe, $460: 
Deluxe 2-dr., $440. 

FORD—’51 Custom (8) conv., $1,080*, '50 
Custom (8) 2-dr., $810, $675, $625; %- 
ton pickup, $510. '49 Custom (8) conv., 
$590; Custom (8) 4-dr., $490; 2-dr., 
$690, $600. "48 SD (8) 2-dr., $540, $520; 
club coupe, $505. '47 SD (8) 4-dr., $360; 


Deluxe (6) 2-dr., $395. °46 Deluxe (8) 
2-dr., $290. ‘41 (8) 2-dr., $130, 
KAISER—’51 2-dr., $860* 


MERCURY — '51 conv., $1,200. "50 2-dr., 
$930", $910°. 


NASH—’51 Rambler station wagon, $825; 


Statesman 2-dr., $775*. '49 (600) 4-dr., 
$400. 

OLDSMOBILE — '50 (88) 4-dr., $1,040*; 
2-dr., $780*. '49 (98) 2-dr., $700°. °48 
(98) 4-dr., 


$525*; (78) 2-dr., $540°, °47 
(76) 4-dr. 05* 


PACKARD—’49 4-dr., $210. 

PLYMOUTH—’53 Belvedere, $1,805; Cran- 
brook 4-dr., $1,660, $1,510. '52 Cranbrook 
4-dr., $1,100. 51 Cambridge 4-dr., $880. 
"50 Special Deluxe 4-dr., $805. °47 
Special Deluxe 4-dr., $500, $410, $345; 
club coupe, \ 

PONTIAC—’53 Chieftain (8) 2-dr., $2,350*. 
"50 (8) conv., $850*. °48 Chieftain (8) 
2-dr., $770. 

STUDEBAKER—’51 Commander (8) 4-dr., 
$780*. °50 Commander (8) 4-dr., $610*; 
Champion 2-dr., $450. 


WILLYS—’48 (4) Jeepster, $300*. 
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Enclose Check with Order. 
Shipments Prepaid. 
Free Used Cer Systems & Aids 
Catalogue 


BARRY AUTOMOTIVE CO. 


(SYSTEMS DIVISION) 
Sta. “A", Box 1037, Cleveland 2, Ohie 














SALESMEN 


IT’S NEW! IT'S DYNAMIC! IT'S HOT! 
“HIDDEN TREASURE FOR AUTOMOBILE SALESMEN™ 
This Pocket Size 64 Page Book Is a “Must” for You. 


| Gives you simple, practical methods of finding prospects and selling them! It shows you— 


HOW TO: 


1. Prospect 
2. Prospect 
3. Prospect with Owners 
4. Sell the Wolk-ins 


These concise, proved methods 
dealers are 


5. htiply”Yeor fates Efforts 
6. our Prospecting 
A Z Ten-Fold 


7. increase Your Earnings 


TO INSURE PROMPT DELIVERY — ORDER TODAY 


CHISHOLM SYSTEMS, Box 1352, Palo Alto, Calif. 
Please rush ____ copies “Hidden Treasure for Automobile Salesmen" 
et $1.00 each. Cash{) Check (| Money back if not completely satisfied. 


Please Print 


CRIA ee. 
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Lincoln, Nash, Hudson, Kaiser . . . 


Seeking Borg-Warner Drives 


(Continued from Page 1) 


brought in. The CIO objected, say- 
ing its contract with Kaiser gave 
its members the right to that work. 
The stoppage was called unauthor- 
ized by the CIO and was ended 
when Kaiser agreed to use only 
members of the CIO local, a union 
official said. 
+ * 

E official said the dispute 

arose over GM hiring outside 
contractors to move the goods. GM 
acted, he said, when it found no 
work being accomplished on Sat- 
urday after the Air Force had re- 





Broader Program 
Of Aid to Small 
Business Mapped 


WASHINGTON. — Regional offi- 
cials of the Small Business Admin- 
istration, who conferred here with 
SBA Administrator William Mit- 
chell, returned home last week with 
instructions to begin developing a 
broader program of assistance to 
small firms at the “grass roots” 
level. 

Mitchell said that a “far-reaching 
plan to enlist the cooperation of 
state and local governments, as 
well as business and civic organiza- 
tions, in an expanded program of 
small-business assistance had been 
agreed upon. 

“It is our aim,” he added, “to 
have created in every state and 
territory ‘pools of credit,’ provided 
by forward-looking businessmen, to 
give financial help to worthy small 
enterprises.” 

Mitchell stressed that the pro- 
gram was realistic since it already 
had been tried out on a limited 
scale by some states and communi- 
ties. He said that he had discussed 
the program with President Eisen- 
hower and with many business and 
financial leaders in various sec- 
tions of the country, and that the 
response had been favorable. 

The Loan Policy Board, estab- 
lished by Small Business Act, has 
had several meetings, Mitchell said, 
and will finalize the SBA loan 
policy before Sept. 28, the cutoff 
date for handling of small-business 
loans by the Reconstruction Fin- 
ance Corp. 


5 Airlines Join 
Avis System 


DETROIT.—The addition of five 
airlines to the group participating 
in the Avis Plane-Auto Plan has 
just been announced by Detroit 
headquarters of the Avis Rent-A- 
Car System. 

They are Southern Airways, 
Southwest Airways, West Coast 
Airlines, North Central Airlines and 
Mackey Airlines. 


Avis said a total of 32 airlines are 
now affiliated with its worldwide 
plane-auto operation. 


Obituaries 


Kenneth J. Diemer 
BUFFALO. — Kenneth J. Diemer, 36, 
part owner of D. & R. Nash Sales, Inc., 
Lancaster, N. Y., died Aug. 23 in a hospi- 
tal here. * - _ 


Julian A. McMichael 
ORANGEBURG, 8S. C. — Julian A. Mc- 
Michael, 66, who was engaged in the 
automobile ess here for some time, 
died recently at the Veterans Hospital in 
Augusta, Ga., following a long illness. 
* . © 


Walter McClister 





fused to grant overtime pay for the 
job. 

Meanwhile, the Army leased 
200 idle general-purpose machines 
to GM to help speed the Hydra- 
Matic program. The machines 
will come from the Cleveland 
Tank Plant, which is operated by 
Cadillac. The lease will not affect 
output of T-41 tanks, an Army 
spokesman said, 

By last Monday the last of the 
4,000 transmission machines had 
been removed from the Livonia 
plant. Only 635 were unsalvageable. 

*-* aa 


__ majority of the machines 
need new wiring and motors, 
while a few need only a cleaning. 
Some have been repaired already. 
The first, a screw machine, fixed by 
Chevrolet and returned Aug. 23. 

Repairs are being handled by 
166 tool firms in 51 cities and by 
17 GM divisions, Some are being 
fixed at Willow Run, 

After the disastrous fire, GM 


AAA Convention 
To Discuss Use 


Of Radar Check 


WASHINGTON. — The rapidly 
spreading use of radar to enforce 
speed limits is high on a list of 
motoring issues to be spotlighted 
when motor club delegates gather 
in Los Angeles for the 51st annual 
meeting of the American Automo- 
bile Assn. Sept. 9-11, 

With the Automobile Club of 
Southern California as host, ap- 
proximately 800 delegates are ex- 
pected to attend. 

Ralph Thomas, AAA president, 
announced that the meeting will be 
in the nature of a car owners’ con- 
ference and is designed to “come 
to grips with the major problems 
which harass the owners and oper- 
ators of the nation’s 43 million 
cars.” 

Estimating that motorists spend 
approximately $40 billion annually 
to keep their cars going, Thomas 
said: “The value and pleasure af- 
forded by our cars are being seri- 
ously curtailed by congestion, lack 
of adequate parking facilities and 
a mounting accident toll.” 

Principal speakers at the three- 
day session will be Gov. Earl War- 
ren of California; Gov. Paul L. Pat- 
terson of Oregon; Rudolph F. King, 
Massachusetts registrar of motor 
vehicles, and Dr. Carl P. Russell, 
former superintendent of Yosemite 
National Park. 

Three panel discussions are 
scheduled on “The Car,” “The 
Driver” and “The Road.” 


Tools on Exhibit 


First Permanent Display 


To Open Oct. 5 


NEW YORK.—An assemblage of 
machine tools will be permanently 
exhibited under one roof for what 
is believed to be the first time when 
the First International Machine 
Tool Exposition opens in Brooklyn 
Oct. 5. 

The exposition is designed to 
keep manufacturers continuously 
apprised of the latest develop- 
ments and methods of the machine- 
tool industry. 

Sponsored by S & S Machinery 
Co., the display will include ap- 
proximately 1,000 tools. The ex- 
hibit will be staffed with trained 
technicians and sales engineers. All 
tools will be available for actual 
demonstration, 


KRUM, Tex.—Walter McClister, 63, auto} 


dealer and president of Farmers & 
Merchants State Bank here, died after a 
heart attack Aug. 20 in Columbia, Ky., 
where he was spending a vacation. 


brought in a crew of fire-preven- 
tion experts to inspect its other 
plants and to suggest improve- 
ments for greater protection. 

A Kaiser spokesman estimated it 
will take from three to five weeks 
to clear Willow Run of Air Force 
equipment, some of which is being 
stored outside the plant and some 
of which is going to AF ware: 
houses. Others are being taken 
over by GM. 

* * * | 
EANWHILE, Cadillac will be- 
gin turning out Dynaflow- 
equipped cars Sept. 8 and Oldsmo- | 
bile will follow shortly. Pontiacs | 
with Powerglide will begin rolling 
ahout the middle of September. 

If Borg-Warner receives added 
orders for automatic transmissions, 
its facilities are capable of han- 
dling the work, a company official 
said. 

A B-W official said the com- 
pany is eager to aid those com- 
panies whose supply of Hydra- 
Matics has been cut off. He said 
B-W has tested its products in 
the other cars and found B-W 
drives can be adapted. 

At present two B-W plants are 
making such mechanisms. The De- 
troit Gear Division in Detroit pro- 
duces drives for Studebaker and 
Jaguar, and Warner Gear in Mun- 
cie, Ind.,turns out transmissions for 
Ford and Mercury. 

Plans to expand the Marvel- 
Schebler Products division, Deca- 
tur, Ill., were announced last week 
by B-W. A new section of 400,000 
square feet will be ready for partial 
operations next spring. B-W said 
the expansion was made necessary 
by increasing orders from present 
customers. 





—Tom Hewitt 
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Cash Giveaway Opens Dumas Lot— 

In celebrating the opening of its used-car lot, Dumas Chevrolet Co., New Orlean:, 
is giving away $1,000 in cash to prospects who come in and register. The firm, which 
is guided by R. E. Dumas Milner, also is celebrating its first anniversary as a Chevrolet 


dealership. 





Safety Belts Held Vital 





Buffalo Lab, Conducting Crash Study, Also Tests 
Use of Pad on Steering Wheel 


BUFFALO, — A Cornel! Aero- 
nautical Laboratory scientist says 
people who ride in autos ought to 
fasten themselves in with airplane- 
type seat belts to lessen the hazard 
of injury in case of collision. 

Edward R. Dye, manager of the 
Buffalo laboratory’s industrial di- 
vision, is conducting a study to de- 
termine the motion of the human 
body in cars that crash. 

What Dye has learned from 
tests already held has persuaded 
him to equip his own car with 
seat belts for everybody, including 
the driver. The belts are attached 
to the frame of the car. 

His tests also show that in the 
driver’s seat, the steering post is 
likely to do the most damage in a 
crash. This has led to experiments 
with a pad that fits on the steering 
wheel and absorbs the impact of a 
blow to the chest when the driver 
hits the steering wheel post. 

Cornell engineers have designed a 
device which makes possible repeat 
tests without destruction of the 
car. Simply explained, the test car 


N. Y. Insurance Chief 
Urges Merit Rating 


NEW YORK.—A rating plan for 
New York State which would lower 
the cost of liability insurance for 
careful motorists was urged by 
State Insurance Supt. Alfred J. 
Bohlinger in releasing his annual 
report to the Legislature. 

Although declaring that the 
companies took a step in the 
right direction last fall when they 
put into effect in New York a 
plan which penalizes the care- 
less driver, Bohlinger contended 
that “the need for a plan pro- 
viding further recognition to safe 
drivers is equally necessary.” 

Bohlinger said the public feels 
that safe driving records should be 
recognized in insurance rates and 
that insurance officials and public 
officers agree that such a system 
can be developed. He said the num- 
ber of such plans now in use indi- 
cates that they are practicable. 


Many of the same companies 
which were reluctant to put a 
reward plan into effect in New York 
are using such a plan in Canada, 
Bohlinger said. He said that his 
department would watch the de- 
velopment of loss experience under 
the so-called “penalty” rating plan, 
with the view toward its revision 
so that careful motorists will be 
specifically rewarded. 

Bohlinger reiterated his advo- 
cacy of a compulsory insurance 
program, under which all motor- 
ists would be required to show 





proof of financial responsibilty 
before they are permitted to 
register a vehicle. 

Reaffirming his suuport of bills 
which were unsuccessfully intro- 
duced in the 1953 Legislature by 
the Joint Legislative Committee on 
Unsatified Judgment Fund and 
Compulsory Insurance, he declared 
that legislation offered the “simple 
direct solution” to the problem of 
the irresponsible, uninsured motor- 
ist. 

He contended that the substitute 
proposals were “inequitable in na- 
ture and offer at best an inadequate 
solution to the problem.” 


Bohlinger also discussed the 
“restricted” market for auto lia- 
bility insurance in New York 
State, which he said “was caused 
by an extended period of unfavor- 
able underwriting experience be- 
ginning in the last half of 1950.” 


Explaining that rate revisions of 
1951 and 1952 raised rates to a 
level where companies can expect 
to make a “reasonable profit” on 
their New York business, he ex- 
pressed confidence that “if the pres- 
ent trend of loss experience con- 
tinues the market for automobile 
oe insurance will become nor- 
ma aad 


New York Group 
Meets Sept. 13-15; 
Bell Is Keynoter 


SARANAC LAKE, N. Y.—Adm. 
Frederick J. Bell, executive vice- 
president of NADA, will be the 
principle speaker at New York 
State Automobile Dealers Assn. con- 
vention Sept. 13-15. 

Factory-dealer relations are ex- 
pected to be one of the primary 
points he will cover in his first re- 
port to New York members. 

Another speaker will be Mrs. 
Charlotte Montgomery, advertising 
specialist and public relations con- 
sultant for NADA. 

Closed panel discussions will high- 
light the business side of the con- 
vention. , 





















runs along a steel cable under its 
own power but remotely controlled. 


At the far end of the 200-foot 
cable is a friction-stopping device 
which controls the car’s stop or 
acceleration, At the end of the 
cable is a metal bumper which 
brings the car to a halt, simu- 
lating a crash action. High-speed 
cameras take interior pictures 
through a wire grille mounted in 
place of the left front door. 


Two dummies ride in the car. 
One, representing an adult, is called 
“The Thick Man.” The other repre- 
sents a six-year-old child and is 
called “The Half-Pint.” 

In one of the 25 tests so far con- 
ducted, Half-Pint was thrown from 
the left rear seat, struck the back 
of the front seat, hit his head on 
the steering wheel and glanced off 
to strike the windshield. 

In another test, Half- Pint was 
catapulated from the right rear 
seat, turned a complete somersault 
and hit the windshield. In still an- 
other, he went through the wind- 
shield and landed on the hood of 
the car. 


Seated in the right front seat, 
Half-Pint in some crash tests 
was thrown forward to the dash 
and in others was hurled into the 
windshield, But with a seat belt, 
Half-Pint merely bent forward 
and didn’t strike his head on any- 


thing. 
Tests with Thick Man in the 
driver’s seat indicate that the 


major force of the crash impact is 
carried through the steering post 
directly into his chest. 

When Thick Man was seated in 
the right front seat during a crash, 
he most often hit his head on the 
top, bounced down against the 
windshield and finally hitting the 
dash. 


Cartoon Booklet 
Takes Slap at 
Road Hog Harry 


DETROIT. — A traffic safety 
cartoon booklet illustrating both 
courteous and discourteous acts of 
driving has been published by the 
Traffic Safety Assn. of Detroit. 

The booklet is entitled “The 
Story of Harry the Hog Versus 
Courteous Carl or Courtesy Is Con- 
tagious.” 

The five acts of courtesy depicted 
are: Depressing high beams in 
night highway driving, allowing 
pedestrians in the crosswalk first 
to make their crossing in safety, 
yielding right-of-way to other 
drivers, signaling turns properly, 
and slow vehicles keeping to. the 
right. 

The seven discourteous acts 
shown are: Stopping in crosswalks 
so pedestrians must walk around 
the car, straddling two lanes, 
“jumping” traffic signals at inter- 
sections, splashing pedestrians, 
coming to screeching stops and 
scaring pedestrians, honking horns 
unnecessarily, and parking on the 
open highway. 

The booklet is the third in a 
series published by the safety as- 
sociation. The first was “Crazy 
Drivers,” and the second, “Wacky 
Walkers.” The booklets were pre- 
pared in cooperation with the 
Inter -Industry Highway Safety 
Committee, which is. distributing 
them nationally. 


The central thenfe ‘that “Courtesy 
Is Contagious” is explained in th: 
opening page of the new booklet. 


-- 
oo 
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Ford Aide Gives Plan to PAR... 








Super Highways Urged 
Above Rail Tracks 


(Continued from Page 2) 


tion of sewers and public utilities. 
No overpasses would be required, 
he said, and approaches and exits 
every mile would be sufficient. 
“The plan would provide addi- 
tional highways instead of widen- 
ing existing ones,” Crimmins added. 
“It would provide easier access for 
employes of industrial concerns 
along the right-of-way and thus 
improve the value of their proper- 
In his talk before the PAR com- 
mittee, a group of business and 
industry leaders interested in high- 
way improvement, Crimmins 
pointed to Detroit as an example 
of a city where his suggestions 
could work. The overall expressway 
system under construction there is 
costing $8 million a mile, he said. 
Crimmins acknowledged that de- 
tails of his proposal—including rel- 
ative cost of construction, main- 


DeSoto Managers 
Discuss Plans for 


Merchandising 


DETROIT.—The first of a series 
of 10 meetings to discuss DeSoto 
merchandising plans were held last 
week in Philadelphia, New York, 
Detroit, Chicago and Kansas City. 

Others were scheduled for today 
(Aug. 31) in Atlanta and Dallas. 
Additional conclaves are due Sept. 
1 in Los Angeles and Sept. 2 in 
Cincinnati and Seattle. 

Regional and district managers 
are attending. Meetings in the 
eastern section of the country are 
being conducted by A. B. Nielsen, 
eastern sales manager, and James 
L. Wichert, director of advertising 

=, and sales promotion. 

Meetings in the west are under 
the supervision of R. M. Rowland, 
director of merchandising, and 
William Hughes, sales promotion 
manager. 

| 


Sales 


(Continued from Page 2) 


it is necessary for salesmen to 
move out two used cars for every 


| new-car delivery. 
* ” * 


CTIVITY at the auctions is, 


slightly better, operators say. 
An extensive hunt is on for “sharp” 
cars—of any year—and buyers re- 
port that such cars are very hard 
to find. 

A majority of the operators 
said that activity at the auctions 
was “slightly down” or steady, 
with only one or two venturing to 
say that bidding or prices are 
better. 

Tim Anspach, at Albany, N. Y., 
said that the market was “leaner” 
there last week, with prices declin- 
ing moderately on all makes and 
models. Harry Gelt, at Mason City, 
la. said activity had dropped off, 
except for cars equipped with 
Hydra-Matic. 

At Los Angeles, Harold Henry 
reported that the market was 
steady there, with better prices 
being offered for late -model ‘GM 
cars. G. W. Bixler, at Ebensburg, 
Pa, said that prices and demand 
are very good, and that he had sold 
an exceptionally high percentage of 
cars offered. 


tenance, technical and legal prob- 
lems— would have to be studied 
thoroughly. 

If elevated expressways proved 
impractical, he said, railroads 
might move underground and 
make room for highways on sur- 
face rights-of-way. Or, if suffici- 
ent space exists, expressways 
could be located parallel and ad- 
jacent to existing railway lines, 
especially in rural areas, he said. 
“The routes have been efficiently 

surveyed, the curves are flat and 
the grades are invariably the best 
available,” Crimmins said. Even 
with insufficient space, the cost of 
acquiring enough land would be 
much less than that in selecting 
new routes, he said. 

Crimmins also outlined these 
other possible means of railroad 
participation in solving traffic prob- 
lems: 

1. Overhead construction could 
make new parking areas available 
in congested urban areas, where 
many railroads have vast yards. 

2. Railroads could expand the 
practice of having parking areas 
available at suburban stations, 
thereby reducing downtown traf- 
fic congestion. 

3. Railroads with nonprofitable 
routes could be permitted to re- 
route these lines and make their 
rights-of-way available for express- 
way construction. 

Crimmins told the PAR conferees 
that his proposal was an example 
of the kind of assistance the na- 
tional committee could render to 
state PAR groups in stimulating 
action programs for better high- 
ways. 


Shareholders OK 
Sale of Autocar 


To White Motor 


ARDMORE, Pa.—Sale of Autocar 
Co. to White Motor Co., of Cleve- 
land, has been approved by Autocar 
shareholders. 


Autocar will operate as the Auto- 


car division of White, according to 


E. F. Coogan, Autocar president. 

Although a group of stockholders 
opposed the sale on the grounds 
that Autocar “offered this company 
at salvage values,” Coogan and 
Oliver H. Payne, a major share- 
holder in Autocar, stated that they 
believed the sale was “most advan- 
tageous for both companies and a 
very excellent solution of Autocar’s 
problems.” 

Under the agreement, Autocar 
preferred shareholders will receive 
$24.50 par value of the new White 
Motor preferred for each share of 
$20 par preferred of Autocar. 

Common holders will receive $12 
par value of the same new pre- 
ferred stock for each share of Auto- 
car common held. In addition, each 
Autocar common share will bring 
six-tenths of a share of the com- 
mon stock of Highway Trailer Co., 
Edgerton, Wis. 

The latter firm was not involved 
in the transaction. 


Klein Is Building 
Ground has been broken in Van 
Nuys, Calif., for a new building 
that will house both sales and 
service for Gene Klein (Nash). 


BINDER for 
Automotive News 


ANSWERING many requests from our 











readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. $ 
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Renick Gets Cadillac Deal in Fullerton, Calif.— 


Appointment of the first Cadillac dealer in Fullerton, Calif., has been announced by 
the Los Angeles branch of Cadillac. The new dealer, C. P. Renick (seated, left), has 
seven years of sales and management experience. Seated beside him is Fred H. 
Murray, general manager of the branch. Standing are Irving Westhood (left), whole- 


saler manager, and S. L. Quisenberry, wholesale parts and service manager. 





Bear Mfg. Is Marketing 
Tire ‘True’ Machine 


ROCK ISLAND, Ill.—Bear Mfg.| plus a perfectly balanced wheel in 


Co. is marketing a new machine, 
which it claims solves the problem 
of eliminating high spots on tires, 
plus balancing them, in one oper- 
ation. 

The machine has been trade- 
named, “Balantru.” 

According to Bear, it permits an 
operator to mount a wheel and 
drum, or wheel alone, and then 
true the tire and balance the wheel 
assembly without having to dis- 
mount the unit. The entire opera- 
tion is said to take only a few 
minutes. 

Bear maintains that regardless 
of perfect balance, high spots on a 
tire will cause excessive vibration, 
thumping and a feeling of out-of- 
balance. 

A combination of perfect round- 
ness and perfect balance on all four 
wheels, the company adds, gives a 
smooth ride, plus extra miles of 
service from tires and front-end 
parts. 

Bear states that its new ma- 
chine is the first in the auto in- 
dustry to be designed specifically 
to provide a perfectly round tire, 

+ * * 





Bear's Tire-Truer— 


After tire is revolved on machine 
a high spot, a gauge indicates how much 


to 


it is out-of-round. Then, the high spot 
is marked with a chalk mark at its be- 
ginning on the surface, and again where 
the tire resumes its true arc. 


Safety Cars 


(Continued from Page 1) 
compared to the nontrained driver 
in the same age group. 

x * * 


“ae continued growth of this 
program, as revealed by the 
Assn, of Casualty & Surety Com- 
panies in their annual high school 
driver education award program, is 
apparent and encouraging,” Huf- 
stader said. 

“However, we are still reaching 
only one out of every four eligible 
high school students with the 
complete driver education course. 
Our committee and the nation’s 
automobile dealers will continue 
their support of this activity as 
one of its major objectives. 

“This progress, together with the 
increasing responsibility assumed 
by young drivers at teen-age traffic 
safety conferences being held in 
states and communities, represents 
a significant step forward in pro- 
viding youth an opportunity to help 
in the solution of our traffic acci- 
dent problem.” 

Again this year, the Inter-Indus- 
try Committee, in cooperation with 
NADA, is making available dealer 
highway safety awards to recognize 
individual dealer contributions to 
the high school, driver education 
program. The awards will be pre- 
sented by state and local dealer 
associations. 


one operation. 

In addition, the Balantru is said 
to permit a service man to halance 
only, or “true” only, as he may 
desire, 

Bear says that the Balantru has 
been service-garage tested for 
many months. It is available in 
heavy-duty models for both cars 
and trucks, or in a model for cars 
only. 


Lots in Ottawa 


Retreating from 
No-Trade Policy 


OTTAWA.—Used-car dealers here 
are reversing their attitude on 
tradeins because they have found 
that “snubbing” hurts business and 
customer goodwill. 

“We tried offering price cuts 
and other inducements to avoid 
sales involving tradeins,” said one 
dealer, “but this was a flop.” He 
has ordered his salesmen to “go 
easy” and accept tradeins where at 
all possible. 

Returning to the solicitation of 
tradeins has helped some dealers 
step up sales volume, particularly 
the larger operators who have made 
special financial arrangements to 
carry more stock than they had 
originally planned. 

In order to handle growing in- 
ventories during the oncoming win- 
ter months, some dealers are nego- 
tiating with farmers to rent barns 
for storage. 

When asked about overstocking, 
one dealer said: 

“We'll just have to worry about 
it next spring. Meanwhile, we find 
it’s the only way to do business 
right now. We really have no choice 
about it, if we’re to stay in busi- 
ness.” 

Elkton Grows 

Elkton Auto Sales Corp. (Chev- 
rolet), Elkton, Md., has completed 
a 2,800-square-foot storage addition. 


A SURE-FIRE WAY TO 


SELL MORE 
AUTOMOBILES 


By W. K. BRAASCH 


Dean of Automotive Sales Trainers 


TESTED °@ 


PROVEN °@ 


EFFECTIVE © THROUGHOUT 


ENTIRE UNITED STATES AND MANY FOREIGN COUNTRIES. 


W. K. BRAASCH 


GUARANTEED TO BRING RESULTS 


THE FOLLOWING SIX MANUALS CONTAIN ALL OF THE FIELD TESTED PRINCIPLES 


WHICH HAVE BEEN DEVELOPED AND PERFECTED IN OVER 


SUCCESSFUL - 


TRAINING EXPERIENCE. 
OVER 50,000 TRAINED - 


30 YEARS OF 


SATISFIED 


AUTOMOBILE SALESMEN CAN'T BE WRONG — 


ORDER TODAY. 


. 1—The Eight Automotive Success Fundamentals. 


. 2—The Automotive Selling Process. 


. 3—Eighty Ways to Find New Prospects. 

. 4—Personality—the Key to Leadership. 

. 5—The Technique of Used Car Salesmanship. 
. 6—Developing and Testing Your Sales Talk. 


PRICE 
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Postpaid 


Be sure fo specify which Manuals are wanted, or buy all SiX for 


NATIONAL SALES TRAINERS 59 Washington Blvd., Chicago 6, Illinois 
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New Passenger Car Registrations, 24 States for July, 1953-1952 


Car registrations by states are 
rome here weekly, as com- 

ied by R. L. Polk representa- 
bee in state capitals. 
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New Commercial Car Registrations, 24 States for July, 1953-1952 


Truck registrations by states are re- 
leased here weekly, as compiled by 
R. L. Polk representatives in state 
capitals. 


Truck registrations by states are re- 
leased here weekly, as compiled by 
R. L. Polk representatives in state 
capitals. 
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Belvedere, $2,064; conv., $2,220; stat. 
wag., $2,207.25. (Hy - Drive optional at 


o 
$145.80 on all models.) 
urren rices on ew Cars PONTIAC —"Chlsfain 6, Special — <r 
sed., re: 2-dr. sed., 6 Chief- 
tain juxe—4-dr. sed., 118. 2-dr. 
$3,246.75. New Worker — 4-dr. sed., $3,-) $2,266.76. Crestline 8—Victoria, $2,120.23; ) $2,315. Monterey —4-dr. sed., $2,332.50; | sed., $2,060.28; conv., Pret Chieftain 
184.50 (8-pass., $4,369); cl. cpe., $3,155.50; | conv., $2,229.92; stat. wag., $2,403.24;| hardtop, $2,451.50; conv. $2,609.50; 8-| 8 Special—4-dr. sed., $2,089.62; 2-dr. sed., 

ALLSTATE — Four—2-dr. sed., _| Newport, $3,522; stat. wag., $3,932.75. | (Fordomatic optional at $184 on all mod-/ pass, stat. wag., $2,825.50. (Mere-O-Matic $2,031.45. Chieftain 8 Deluxe—4-dr. sed., 
Six—2-dr. sed., $1,561.18. (Sold’ only by |New Yorker Deluxe—4-dr. sed., $3,327.50; | els.) optional at $189.81 on all models.) $2,193.51; 2-dr. sed., $2,136.32; conv., $2,- 
Sears, Roebuck & Co. stores in certain cl. cpe., $3,298.50; Newport, $3,687.75; FORD OF BRITAIN—Prefect 4-dr. sed., MORRIS and MG—Morris Minor—4-dr. | 517.66. Catalinas— Deluxe 6, $2,304.30; 
areas.) conv., $3,980. Custom Imperial—4-dr. sed.,| 1 337.04: Anglia 2-dr. sed., $1,179.07; | 8€d., $1,535; 2-dr. sed., $1,435; conv., $1,-| Custom 6, $2,370.43; Deluxe 8, $2,379.99; 

AUSTIN—A-30 sed., $1,495; A-40 Som- $4,259.50; lim., $4,797; Newport, $4,560.25. Consul 4-dr. sed., $1,695; Consul conv., | 465. Morris Oxford—saloon, $2,150; stat.| Custom 8, $2,446. Station wagons—Two- 
erset sed., $1,795; stat. wag., 1,895; conv., oot 043.75 “an oe, ee ~ at $2,075 (power top, $150 extra); Zephyr|W28., $2,385. MG/TD — standard conv.,|seat Special 6, $2,449.61; three-seat Spe- 
$1,945; A-40 sports conv., $2,295. Austin- 4 a’ 7 (Fluid - optional at] six 4-dr. sed., $1,890; Zephyr Six conv., | $2,115; Mark II conv., $2,360. (Delivered| cial 6, $2,505.15; two-seat Deluxe 6, $2,- 
Healey 100 sports conv., $2,985. (Delivered $130.10 on Windsor, standard on other/ $9495. (Delivered at New York port of | in New York City.) 589.61; two-seat Special 8, $2,524.61; three- 
at U. S. ports.) co SS SS oo entry.) att a, a. [eumee, $2,- on Special 8, $2,580.15; two-seat Deluxe 

. ; ji .60. Rambler m — Hardtop, .- | 8, 663.61. 

BUICK — Special—4-dr. sed., $2,208.76; | $139.75 on other eight-cylinder models, at| HENRY J — Corsair Four — 2-dr. sed.,/195: conv., $2,150; stat. wag. $2r118°90 w ae ak aie, Gin tinle aaa 
2-dr. sed., $2,149.32; 4-dr., Deluxe sed. $1,399. Corsair Deluxe Six —2-dr. sed ; , 150; &., ,118.90. | wagons, $80 extra. (Hydra-Matic optiona 
$2,255.32: 2-dr., Deluxe ane $2,196 88: $106.40 on Windsor Deluxe and at $236.50 $1,561.18 , ‘+ | Statesman Super — 4-dr. sed., $2,178.35; | on all models at $178.35.) 

Riviera cpe. $2,295.43; conv. 553.17 | °° Windsor. ) 1002.25, 2-dr. sed., $2,143.55. Statesman Custom— ROOTES—Hillman Minx—4-dr. sed., $1,- 

aoe Riviera, ' $2, 696.1 z: DeSOTO—Powermaster 6—4-dr. sed., $2,- HUDSON—4Jet—4-dr. sed., $1,858. Super| 4-dr. sed., $2,331.70; 2-dr. sed., $2,309.50; | 699; California hardtop, $1,899; conv., 
i $2,610.56; conv., $3,001.59; "| 385.75 (8-pass., $3,281); cl. cpe., $2,364; Jet—4-dr. sed., $1,954. Wasp—4-dr. sed.,| hardtop, ‘$2,433.20. Ambassador Super —| $1,899; Hillman stat. wag., $1,949. Humber 
wag., $3,429.73. Roadmaster — 4-dr. Rivi- Sportsman, $2,634.25; stat. wag., $3,107.75. | $2310.87; 2-dr. sed., $2,264.12; cl. cpe.,|4-dr. sed., $2,557.20; 2-dr. sed., $2,520.75. |—Hawk sed., $2,399; Hawk touring lim., 
era, $3,254.30; Riviera cpe., $3,358. Fire Dome V-8—4-dr. sed., $2,673 (8-pass. | $2,310.87. Super Wasp — 4-dr. sed., $2,- Ambassador Custom—4-dr. sed.; $2,716.45; | $2,699; Super Snipe sed., $3,295; Super 
conv., $3,505.56; stat. wag., "73. | $3,558.75); cl. cpe., $2, 651.50: Sportsman, 465.84; 2-dr. sed., $2,418.28; cl. cpe., $2,-|2-dr. sed., $2,695; hardtop, $2,828.60. | Snipe touring lim., $3, 595; Pullman lim., 
Skylark sports car, $5,000. ( $2,922.50; conv., $3,144.25; stat, wag., $3,- | 465-84; Hollywood, $2,811.58; conv., $3,-| (Hydra-Matic optional at $178.85 on States-| $5,110. Sunbeam - ’ Talbot —Sed., $2,699; 
standard on Roadmaster models, optional 381. (Tip-Toe Shift optional at $130.10 on| 047-50. Hornet—4-dr. sed., $2,768.86; cl. | man and Ambassador.) conv., $2,899; Sunbeam Alpine sports 
at $192.50 on all others.) : all models. Tip-Toe Shift with Fluid Torque | P¢., $2,741.99; Hollywood, $3,095.15;| OLDSMOBILE—Deluxe 88 — 4-dr. sed.,|conv., $2,999. Rover—sed., $2,899. (Deliv- 

CADILLAO — Series 62—4-dr. sed., $3,- | °Ptional at $236.50 on V-8s only.) conv., $3,342.05. (Hydra-Matic optional on | $2,327.09; 2-dr. sed., $2,261.62. Super 88/| ered at U. S. coastal ports.) 

666.26; cl. epe., $3,571.33; Coupe de 'Ville,| DODGE—Meadowbrook 6—4-dr. sed., $2,- | *!, models at $178.03.) —4-dr, sed., $2,461.71; 2-dr. sed. $2,-| STUDEBAKER—Champion Custom — 4- 
$3,994.57; conv., $4,143.72. Sertes @@ Spe-| 024.75; cl. cpe., $1,983; stat. wag., §2,-| , AGUA Mark VII é-dr. sed., $4,170; | 395.25; hardtop, $2,673.39; conv., $2,852.59. | dr. sed., $1,767.40; 2-dr. sed., $1,735.12. 
eal—4-dr, sed. 304. 201.25. Coronet’ 6—4-dr. sed.. $2, 136: a Mark VII 4-dr. sed., with automatic trans- Classic 98—4-dr. sed., $2,785. 82; hardtop, | Champion Deluxe — 4-dr. sed., $1,862.83; 
cpe., $2,109. Coronet V. a ae "$2, mission, $4,450; XK-120 cpe., $4,065; modi- | $3,021.75; conv., $3,228.84: Fiesta sports| 2-dr. sed., ,830.58; 5-pass. cpe., $1,- 

244.50; cl. cpe., §2, sae cde. a0d., $2, fied XK-120 cpe., $4,460; XK-120 open| car, $5,715. (Hydra- Matic standard on | 868.21. Champion Regal—4-dr. sed., $1,- 

) $2,385.50; conv., $2,519; stat. wag., §2,- sports, $4,035; modified XK -120 open] Fiesta, optional at $178.35 on all other| 949.17; 2-dr. sed., $1,916.92; 5-pass. cpe., 

CHEVROLET — One-Fifty —4-dr. sed., | 527.50. (Fluid Coupling ‘optional at $20. 40 o— eee: outs. $4,250; modified | models.) $1,954.55; hardtop, $2, 115.80. Comman der 
$1,670; 2-dr. sed., $1,613.; cl. cpe., $1,620; | 0M all six-cylinder models except the Mead- oe 3 .50. (Delivered at U. S. ports PACKARD—Clipper—4-dr. sed., $2,598; | Deluxe — 4-dr. sed., $2,121.15; 2-dr. sed., 
bus, cpe., $1,524; 6-pass. stat. wag., $2,-|Owbrook station wagon. Gyro-Matic op-| KAISER — Carolina —4-dr. sed 2-dr. sed., $2,544; Sportster hardtop, $2,- | $2,088.90; 5-pass. ‘cpe., 

040, Two-Ten —4-dr. sed., $1,761; 2-dr. | tional at $130.10 on all models except the| 379 69: 2-dr. sed $2,312.56 Tn -, $2,-| 805. Clipper Deluxe — 4-dr. sed., $2,745;| mander Regal—4-dr. 
sed., $1,707; el. cpe., fzt28i spt. cpe.,| Meadowbrook station wagon. Gyro-Torque | seq. $2,512.79: - - mt juxe—4-dr, | 2-dr. sed., $2,691. Packard—Cavalier 4-dr. | pass. cpe., $2,212.91; 
i, pees. stat. wag.,|Ptional at $233.50 on V-8s only.) ae 13.55. ., $2,459; 4-dr.|sed., $3,244; Mayfair hardtop, $3,278;| Land Cruiser 4-dr. sed., $2,315.64. 
$2,273. Bel Ait| FORD— cone _| Traveler, $2,618.55. Manhattan—4-dr. sed.,|conv., $3,486; Patrician 4-dr, sed., $3,740; | matic Drive optional at $231.24 on Shea m- 
ee * Mainline 6—4-dr. sed., $1,690.47; | $2,649.63; club. sed., $2,596.76. Dragon— Caribbean conv., $5,210; formal sed., $6,-| Pion, $243.08 on Commander.) 
+17 an” teenies os sed., vers t bus. cpe.. $1,537.33; | $3,923.91. (Hydra-Matie standard on Drag-| 531; executive sed., $6,900; corporation] WILLYS — Aero Lark — 4-dr. sed., $1,- 
optional at $176.85 on Two-Ten and Bel Air|sed., $1,782.60; 2dr. sed. $1,739 70; cl, | LINCOLN — Cosmopolitan ~~ t-dr “sed. | trician ana’ formal sed. optional wt $190 | 4-dr. sed 'sieséi; Bar sed $1 700 26: 
782.69; . ne, $2,753.79; ol. — 4- * ° al -dr. -, $1,861; 2-dr. sed., $1,796 26; 
wate — winteor_-dr, oot, a2-| ion ts’ Siar secnentitn; i, spt: | Sea: "Buschay."asats Cmet fltamey | Meu gner model tere eee ae, aah: Sa. 
402.25 (S-pass., $3433); cl cpe,, $2471.76; |S16183; stat wad, Sain, Matias. | Giekeb diate condese ee om tod 030.50. MOUTH — Cambridge — 4-dr. sed., | $1,963.50. Aero Eagle—Hardtop cpe., 52,- 
stat. wag... $3,285.75. Windsor 'Deluxe—4-|line 8—4-dr., sgd., $1,858.35; 2-dr. sed.,| _MEROURY — Custom — Tak” o. Seta “cial tak” Giale. Deaths. | tanaehend ae a sca bak tee 
. : rg " . ° . “ = — 7 -50; eae: - - 
, $2,721; Newport, $3,025.25; conv., | $1,809.45; cl. cpe., $1,819.50; stat. wag., | 250.50; 2-dr. sed., $2,193.50; spt. cpe.,|4-dr. sed., $1,872.50; cl. cpe., $1,842.50 949.23. en ea 
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_ AUTOMOTIVE NEWS, AUGUST 31, 1953 __ 
Little Union Activity Reported . . . 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


Week Week dan, 1 Jan. 1 
Ended Same Ended Total to to 
Aug. 29, Week, Aug. 22, Aug., Aug. 30, Aug. 29, 
1953 1952 1953* 1953 1952* 1953* 
CHRYSLER. .................... 24,777 20,549 = 25,231 76,770 +=569,900 892,277 
Charyaller ............00.0... . 1,635 2,563 1,963 6,135 77,581 120,932 
DeSoto : 2,687 2,430 2,771 8,358 59,143 _ 94,438 
Dodge ...... 4,483 ©, 6,299 4,477 14,370 152,720 © 218,071 
ce 15,9725 9,257 16,020 47,907 280,456; 
ee _..... $8,696 ~ 20,162 38,521 152,326 567,1537;°975, 
Ford ...... .... 29,709. ©) 15,871 29,460 116,097 434,770° 745,702 
Lincoln ......... ‘ 653 673 747 2,657 20,761 35,115 
BE Siisddssetnssecsisseeves 3,618 8314 33,572 111,622 194,817 
GENERAL MOTORS .. 53,191 _ 41,932 57,609 235,928 1,108,021 2,052,372 
EINE icrcxedeqeccstiueivtamolvionens 11,185 «+ 7,343 11,916 45,694 203,114 ' 368,527 
IIE, cecccesctenesvssessetsee somminsanes 2,269 227 4,812 64,053 78,436 
Chevrolet ....... .. $2,415 > 20,704 32,851 130,161 526,196 1,043,882 | 
Oldsmobile .. 2,699 5,524 5,723 28,602 142,690 . 257,229 
BIND « snotinvsensnicqoscvesses . 6,892 6 6,092 6,892 31,659 171,968 s 
KAISER MOTOR: 865 2,129 1,111 4,082 77,816 54,037 
MEE. sacvesssrses Sicctbisass acneeaGaaantd pe a 43,990 19,562 
SUED, Ses tvavacvevesevcssscveveees 865 1,048 1,111 4,082 33,826 34,475 
EEE acenistcsincininin webu shh token saree aE accion 
HUDSON 1,587 1,616 1,225 3,533 54,231 57,100 
SIIITIELs: viniineanseseessevctencesssiusee ehstainaney See whe | heen 83,957 107,107 
PACKARD) _...y........00..0....... 1,493 1,411 1,472 4,437 338,401 71,533, 
STUDEBAKER. ............ 5,580" 2,458 5,332 21,612 96,761 140,69 
Total Cars, U. S. ........ 126,139 93,868 130,501 498,688 2,597,731 4,350,758 


*Kevised, 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 





Canada 
Grand Total 
Cars and Trucks, 
U. S. and Canada 
*Revised. 


Miscellaneous 
we Sterling, Nash, etc. 


8,616 


Week Jan. 1 Jan. 1 
Ended Total to to 
Aug. 22, Aug., Aug. 30, Aug. 29, 
1953* 1953 1952 1953* 
6,186 35,473 189,401 266,278 
182 728 5,375 5,587 
80 302 1,990 1,905 
1,944 5,181 102,117 74,094 
52 242 1,091 1,488 
8,439 33,615 135,150 197,219 
1,820 6,872 69,411 86,454 
2,984 12,016 88,527 86,566 
190 803 7,918 
291 1,170 11,721 11,001 
507 2,067 29,784 
304 880 8,294 9,966 
1,951 7,706 66,055 
264 1,086 9,707 10,169 
25,194 108,141 732,194 845,328 


5,667 13,844 240,540 349,705 


Sis 158,429 123,935 161,362 620,673 3,570,465 5,545,791 
includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


All U. 8S. totals include cars and trucks for military orders. 





Week’s Car Production 
Declines 4,300 Units 


(Continued from Page 1) 


record. That mark probably will be] Chrysler Corp. took 19.6, com- 


surpassed this week since the 
Hydra-Matic supply for Lincolns 
will be exhausted and the division 
will produce more Mercurys. 

e - * 


w= its higher production 
schedules, Ford Motor will 
turn out its millionth car of 1953 
sometime this week. 

Chrysler Corp., nearing the 
time for model changeovers, was 
hampered last week by parts 
shortages. Chrysler division was 
down Monday and will remain 
on a single shift until work on 
the new model begins. Dodge, 
also on a single shift, was down 
half of Tuesday. Dodge truck 
was closed Monday. 


Willys, because of unbalanced in- 
ventories, last week dispensed with 
its second shift for an indefinite 
period, but said production will not 
be affected too much. Raymond R. 
Rausch, executive vice-president, 
blamed the unbalanced inventories 
on the Borg-Warner strike of May 
and June and the fire at GM’s De- 
troit Transmission plant. 

+ * 7” 

YS had installed Hydra- 

Matics on “40 or 50” Aero cars 

and was planning to increase that 

until the fire broke off the supply. 

A Willys spokesman said the firm 

will resume installations of Hydra- 

Matics when they can again be 
supplied. 

The Big Three garnered better 
than 92 percent of last week’s car 
turnout, GM took 42 percent, 
compared with 44 percent in the 
previous week; Ford Motor got 
80.6 percent, against 29.5, while 


pared with 19.3. 

So far this year U. S. plants have 
turned out 4,350,758 cars and 845,328 
trucks, compared with 2,597,731 
cars and 732,194 trucks in the like 
1952 period, during which time the 
industry was hampered by Govern- 
ment controls and a long steel 
strike. 

+ . * 


(AMADIAS Oldsmobile pro- 


transmission plant, W. A. Wecker, 
president of General Motors of 
Canada, said last week. 


Wecker said the Canadian 
company had a good supply of 
the transmissions on hand and 
used them only in Oldsmobile 
cars and a small number of the 
Oshawa-produced Pontiac cars. 

“I won’t know exactly how we 
stand until we finish checking our 
inventory. But I expect we will be 
able to minimize the effects of the 
fire,” he said. 


Automotive Group Lists 


Wholesale Customers 


NEW YORK.—Automotive Affili- 
ated Representatives has listed 10,- 
200 wholesale customers regularly 
contacted by AAR members. 


The list, which covers the United 
States and Canada, is available in 
complete form, by individual states 
or for Canada alone. Information 
is obtainable from Ed L. Lee, AAR 
executive secretary, 17 W. Sixtieth 
St., New York 23, N. Y. 




























(Continued from Page 1) 


psychological volley, designed to 
stampede dealers. 
+ * * 
_— survey reached dealers in a 
sampling of major cities of the 
United States and many towns of 
Yess than 50,000. Returns were about 
evenly divided as to population 
areas. 
Many dealers displayed a mili- 
tant attitude toward unions. 
One, in a New England city of 
} 85,000, said: “A union agent made 
an attempt to organize our men. 
i) We told the agent to let us know 
as soon as he had the organi- 
zation completed, which he 
“ agreed to do, 
“We then told him that the 
moment our firm would be ‘union- 


business. The agent made several 
threatening remarks, but apparent- 


By Gordon Hebert 
Staff Correspondent 
NEW ORLEANS — Dealers here 
are becoming alarmed about the 
increasing number of “new” cars 
being sold by used-car dealers. 
Sales of “new” cars by independ- 





Bootlegging 


Unauthorized Dealers Sell 31 Percent 
Of Medium-Priced Make 





ly dropped the idea of organizing 
our crew.” 

* * * 
- A SECOND city, of the same 

size and in the same area, a 
dealer said: “The local union tried 
to organize my shop. We refused to 
recognize action, and our boys went 
on strike. We closed our shop for 
six weeks and won out. In the 
meantime, our place was picketed. 
Have had no trouble since.” 

A dealer in a major southern 
city bristled: “Four or five of our 
plant employes were bitten with 
the ‘union bug.’ They are no 
longer with us. The day our 
business is organized—that’s the 
day we quit business ... We do 
not have to answer any stock- 
holders.” 


A Pittsburgh dealer said suc- 


ized,’ that we would go out of| cinctly: “Should our men join the 


union, we will close our doors.” 
Displaying no animosity, a Den- 


Stirs N. O. 









deliver a certain two-tone color 
combination when the prospects 
can see several of the exact color 
schemes on a nonfranchised deal- 
er’s lot just a couple blocks from 
the new-car dealership. 


Here are two examples of how 





ent operators have been increasing | critical the situation is getting: On 
each month since the turn of the/one particular make in the 


year. July “new-car” sales by these 


medium - price range, unauthorized 


dealers were about double those of | outlets in July sold about 31 per- 


January. 

One dealer in the low - price 
field said it is difficult to explain 
to prospects why he is unable to 


io1e9 | ‘Chief Test Driver’ 


Esper Begins 37th 
Year with Ford 


DEARBORN. — Al Esper, widely 
known to the readers of Sunday 
comics as Ford’s “chief test driver” 
through his weekly hints on rules 
of the road and safe driving, cele- 
brates today (Aug. 31) the begin- 
ning of his 37th year with Ford 
Motor Co. 

The 54-year old Esper, whose 
real title is assistant test engineer, 
has driven more than a million 
miles on the job. 

He started in the tractor plant at 
Dearborn in 1917 as an electrician’s 
apprentice, and in 1922 became a 
technician in a new department 
formed to produce Liberty engines 
for racing boats. 

After an interlude as a flying 
mechanic and supervisor of aircraft 
installations, he made the transition 
to auto testing by using the air- 





4 


Colorful figure— 


Known to millions of readers of Sunday 
comics as Ford's chief test driver, Al 
Esper (right) checks a report with a 
member of his staff. Esper has just com- 
pleted 36 years of service with Ford 
Motor Co. 

* + + 
plane wind tunnel for static car 
tests. When in 1937 the Dearborn 
test track was completed, scientific 
testing of cars and trucks began in 
earnest. 

Today, a total of 285 test drivers 
and related personnel—man Ford's 
test stations. They drove a total of 
5,293,872 test miles during 1952, ac- 
cording to Esper, who hopes to 
raise this total to six million this 
year. 


cent of the total titled cars de- 
livered. In a low-price line, un- 
authorized outlets in July sold 
more than 13 percent of the total 
registrations. 


Independent used-car dealers are 
advertising and featuring 5 percent 
finance charges on “new” cars. One 
outlet is featuring a 25,000-mile or 
two-year guarantee. 


Used - car inventories of fran- 
chised dealers are climbing be- 
cause they are unable to whole- 
sale the tradeins to used-car 
outlets, which are buying only 
immediately saleable merchan- 
dise. Independent operators are 
watching the market very closely 
and will not overstock or take 
too many chances, They are buy- 
ing and selling on the current 
day’s market level. 

New-car dealers are being forced 
back in the used-car business in a 
big way. The new-car business 
itself is very competitive, and most 
dealers are giving overallowances 
and discounts. 

Dealers believe they are doing 
wrong in offering discounts on 
clean deals, but they feel that if 
they don’t do so, a competitor will. 
So, in an attempt to keep the cus- 
tomer from shopping, they give him 
the works on the initial contact. 

One new-car dealer is running 
full-page color advertisements in 
all three daily newspapers telling 
the public to save $200 to $700 
under the local delivered price on 
the 1953 cars which he sells. 


Top Sales Staff 
At Westinghouse 
Lamp Expanded 


BLOOMFIELD, N. J.—Expansion 
of the sales organization of West- 
inghouse Electric Corp’s lamp divi- 
sion was made public last week. 
Russell E. Ebersole, general sales 
manager, announced the appoint- 
ment of four aides to his staff and 
the promotion of a fifth. 

Charles E. Erb has been named 
to the newly created post of mer- 
chandising manager. Robert J. 
Sampson, formerly on the sales 
staff of the division’s central dis- 
trict, has been made manager of 
sales training, also a new position. 

Robert H. Voorhis, supervisor of 
market planning, has been pro- 
moted to manager of the depart- 
ment with expanded responsibility. 
Willard L. Adamus was named 
to assist him. 

William F. Tremmel jr. was ap- 
pointed staff assistant to the man- 
ager of the order service and ware- 
houses department. 


Drive on Dealers Discounted 


ver dealer said: “If they (unions) 

can offer any help to our me- 

chanics, they will have to go above 

$4 per hour.” 
* ca * 

NOTHER western dealer, how- 

ever, said: “I feel .. . that I 
would either sell or liquidate my 
business if forced into a union con- 
tract.” 

A dealer in a city of 325,000 
said: “We are set to fight any 
union activity through our Motor 
Trades Assn. We employ an at- 
torney through the association 
(apparently as a labor counsel) 
on an annual fee basis.” 

The consensus seemed neatly ex- 
pressed by one dealer, who said, 

when asked if he would be willing 
to bargain with a union: 

“Not only No, but Hell No.” 

* * e 


feed one dealer among those 
replying from smaller towns 
reported a union in his shop. This 
dealer, handling one of the Big 
Three in a Mountain-state city of 
30,000, reported that the Machinists 
had organized his mechanics. He 
said, however, that he would not 
bargain with a salesmen’s union. 

A dealer in Kansas City said 
his shop is unionized and an AFL 
campaign is now under way to 
organize his salesmen. 

Several dealers in smaller cities, 
all in western states, reported that 
they are veterans of organizational 
efforts. In Reno, a dealer said that 
Machinists had attempted to 
organize, and there were reports 
that the Teamsters were ready to 
try. 
Coeur d’Alene, Id., saw an at- 
tempt about six years ago to 
organize employes of dealers in 
that city. The drive, a dealer re- 
ported, was only partly successful. 
Now, however, there are no union 
shops in town. Continuing organi- 
zational efforts were reported from 
Lodi, Calif. 

* * * 

DEALER in Jamestown, N. D., 

a state which has seen con- 
siderable labor strife in dealerships 
in recent months, said the Ma- 
chinists had won support in two 
of three dealerships where elections 
had been held, although no con- 
tracts had been drawn up as yet. 
He said his workers had been con- 
tacted, but were not interested in 
what the union had to offer. 

Bozeman, Mont., a strong labor 
and trade town although it is 
essentially a farm community, 
has experienced attempts to or- 
ganize dealerships, although all 
have been rejected by employes. 

A dealer there says his men’s 
attitude toward the union is that 
they are capable of doing their 
own bargaining. 

The story on organizational ef- 
forts, as reported by dealers in 
major cities, was similar. Although 
much wider organizational effort 
on the part of unions was reported 
—about a third referred to union 
activity of some sort—success was 


limited. 

A FEW admitted they had heard 
only rumors of impending 

activity, and some said their only 

knowledge consisted of messages 

from dealer organizations. 

Others reported organizational 
activity, but said it was “not 
serious,” or “not yet serious.” One 
said: “Our boys are happy and 
Wwe are not worried.” 

Unions have failed in Little Rock 
dealerships where attempts were 
made to organize mechanics. 

A dealer in Birmingham, Ala., 
said the only union activity in his 
shop had been one visit by a union 
man from a repair garage. He 
emphasized the “one visit.” Four 
Birmingham dealers, he said, have 
beat all organizational attempts in 


the past. 

A KANSAS City dealer said local 
representatives of the 

Teamsters have told him they have 

orders to organize every dealership 

in the district. 

His was the only reply to in- 
dicate that the AFL is actively 
pursuing its objective. He said 
that to date elections had been 
held in nine Kansas City dealer- 
ships, 

The only union victory, he said, 
was among salesmen in one outlet, 


* * * 


* * * 


Kindly Acknowledge 


AUTOMOTIVE NEWS 


HELP WANTED 


ES 

SALES MANAGER. A real opportunity for 
i" a high caliber man of proven ability. 
Applicant must have actual sales 
management experience with a successful 
sales record, preferably with a General 
Motors dealership. Must be able to di- 
rect and train a sales force capable of 
selling 450 new Pontiacs per year on a 
profitable basis. Working conditions are 
ideal in a new building with all modern 
} facilities. The position is permanent with 
an attractive compensation plan. Dealer 
i has been the authorized Pontiac repre- 
sentative in Corpus Christi for 17 years. 
Corpus Christi is an ideal place to live 
with the most desirable weather both 
summer and winter. It is one of the most 
aggressive and fastest growing cities in 
Texas with a current population of 137,- 
000. Apply to E, B. Baker, Baker 
Motors, 815 N. Water, Corpus Christi, 
Texas and, if writing, give a complete 
resume of your experience, age, marital 
status and a recent photograph or snap- 
shot. 


ADVERTISING AND SALES promotion 
manager for chain used car operation. 
We are looking for a real producer who 

i knows retail automobile selling and can 

obtain extra business through using new 
ideas and by preparing effective advertis- 

i ing copy. We will require that you do 

' your own thinking and handle this de- 

partment in its entirety. The work will 

be permanent and offers worth while re- 
muneration to the person who can handle 
the job. Box 2928, c/o Automotive News, 

Detroit 26. 


ACCOUNTING SUPERVISOR. Headquar- 
ters—Philadelphia, Pa. area. Thorough 
knowledge of automotive accounting re- 
quired and ability to install dealer com- 
pany records, furnish instructions to office 
personnel and to perform periodic ex- 
aminations. Position involves traveling. 
Automobile and traveling expenses. All 
replies in strictest confidence. Applica- 
tions giving complete information regard- 
ing employment record, age, experience 
and recent snapshot will be aswered. Box 
2963, c/o Automotive News, Detroit 26. 


AUTOMOBILE SALESMEN. Aggressive, 
volume Dodge-Plymouth dealer, located 
lower Florida east coast (garden spot 
of America), needs four ambitious, hard 
working salesmen to complete sales force. 
Excellent working conditions, top com- 
pensation plan. If you think you can 
qualify, write Box 2921, c/o Automotive 
News, Detroit 26, giving full particulars 
education, previous experience and age. 


WANTED. SERVICE MANAGER 


for 
Chevrolet-Buick dealership in north 
central Indiana. 


Thirty-one years in 
business. Opportunity for advancement 
with liberal salary and annual bonus. 
Labor sales potential $10,000 monthly. 
Box 2894, c/o Automotive News, Detroit 
26 


USED CAR MANAGER. Full charge of 
department and new lot. Buy and sell. 
Wholesale and retail. Salary and bonus. 
Write fully. Chevrolet Dealer, Liberty, 
me. T. 


: WORLD'S LARGEST 
MANUFACTURER 


of business airplanes needs top salesmen 
to work for worldwide dealer organization. 
Wanted: Experience 


in calling on top 
executives. Proved sales background. 
Must be competent pilot. Positions offer 
unlimited opportunity in rapidly-expand- 
ing aviation field to aggressive salesmen. 
t Salary $300-$500 per month plus com- 
missions. For information, write Cessna 
Aircraft Company, Wichita, Kansas. 


——— 


EXPERIENCED SALESMAN 


In heavy and medium car field, needed im- 
mediately by large volume southern dealer- 
ship. $100 weekly guarantee. Demonstrator 
furnished. Earnings should average $750 to 
$1,000 per month. Only proven producers, 
able to stand rigid character and credit in- 
vestigation, considered. 


Reply Box 2959, c/o Automotive News, 
Detroit 26. 





POSITION WANTED 





CHEVROLET PARTS MANAGER wants to 


locate in southern Iowa or Northern 
Missouri. Record club member. Fourteen 
years’ experience. Can handle all phases 
of factory and medium dealer parts 
operations. Best of references. Box 2943, 
c/o Automotive News, Detroit 26. 


BUSINESS MANAGER or sales manager 
large deal, general manager small deal, 
five years retail selling, ten months retail 
sales management, one and half years 
factory sales office. Heavy used-car ex- 
perience, married, 29, one year college. 
Long range possibilities more important 
than large salary. Box 2913, c/o Auto- 
motive News, Detroit 26. 
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Patiala Ga 4) aed be 


Reaching an estimated 156,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates 
readers 
address at regular rates 
One ($1) 
same day received. Display Ads 

WANT AD DEPT 


Dollar per 


POSITION WANTED 


TWENTY CENTS 


Wanted Ads accepted at half-rates to encourage this 


Count initials and groups of numbers as 
but if signed 
insertion for 
$11.20 per inch, per 
AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 


PER WORD for 


classification 


(20c) 


each 


Box No 


address and extra service as 


insertion 





DEALERSHIPS AVAILABLE 





LARGE ORGANIZATION OWNER. Are 


you looking for an executive assistant 
or general manager experienced in fi- 
nance as well as the wholesale and re- 
tail auto business? I am a family man, 
38, a college graduate with extensive 
experience in handling personnel and 
have been a district manager for both 
a major auto finance firm and a factory 
sales organization as well as having 
spent the past six years as sales man- 
ager and then owner of a 300 car Michi- 
gan dealership. Because of family health 
problem, am interested in locating in a 
climate favorable to respiratory ills. 
Will only consider association with a 
high caliber, well financed organization 
in the automotive or similar field that 
wants someone to assume responsibility 
and produce results in return for an 
attractive long range reward. Write Box 
2955, c/o Automotive News, Detroit 26 
for my complete background, advising 
of your location and position potentiali- 
ties. 


SERVICE MANAGER with 17 years ex- 


perience desires position with a large 
Lincoln-Mercury or Ford dealership. Up 
to date on all company policies, presently 
employed by large Lincoln-Mercury dealer 
in Detroit. Best of references furnished 
to someone desiring top notch ability and 
performance in customer relations and 
shop management. Box 2912, c/o Auto- 
motive News, Detroit 26. 


YOUNG AUTOMOBILE EXECUTIVE de- 


sires silent partner interested in financing 
dealership or would serve as general 
manager with opportunity to buy into 
company. College graduate, married, 
wholesale and retail experience, Well 
versed in each department of a dealer- 
ship, Completed post graduate school of 
merchandising and management. Prefer 
southeast. Box 2944, c/o Automotive 
News, Detroit 26. 

Sixteen years’ 
with national concern, operations and 
sales experience, college graduate, 
married, owns home, age 39. Still em- 
ployed, desires change for advancement 
opportunities. Box 2945, c/o Automotive 
News, Detroit 26. 


MANAGER—SALES — USED CAR, desires 


to locate permanently with substantial 
“Big Three’’ dealer in midwest who 
wants to make money. Experience in 
handling all phases of operation. Married, 
sober and dependable. Available im- 
mediately. Box 2946, c/o Automotive 
News, Detroit 26. 


LEASING EXPERT AVAILABLE. Thor- 


oughly familiar all phases car and truck 
leasing, procurement, financing, distribu- 
tion. Able to develop or expand present 
operations. Prefer east but not preju- 
diced, Box 2947, c/o Automotive News, 
Detroit 26. 


SALES MANAGER — Twenty years’ ex- 


perience. Take complete charge of new 
and used car business. Am _ interested 
only in ‘“‘Big 3’’, Located in New Eng- 
land. Potential earnings over $10,000 
yearly. Box 2948, c/o Automotive News, 
Detroit 26. 


COMPLETE PROTECTION GIVEN 
AUTOMOTIVE NEWS’ READERS 


Automotive News will not divulge the 
name of any classified advertiser using a 
box number. For our readers who wish to 
protect their identity when answering box 
number ads, we suggest you send your 
replies direct to Classified Manager, Auto- 
motive News. Enclose a note listing the 
concerns which you would not want your 
letter to reach. Your reply will be «‘e- 
stroyed if the advertiser is one you have 
mentioned; otherwise it will be forwarded 
immediately to the advertiser. 








DEALERSHIPS AVAILABLE 


SACRAMENTO CALIFORNIA dealership 


handling Nash, long well established. City 
140,000 trading area 250,000. No used 
cars, receivables or leasehold. $25,000 
will buy parts, accessories, modern 
equipment at well below actual value— 
owner has other business interests. Con- 
tact R. L. Lowrey, 1619 ‘“‘L’’ Street, 
Sacramento, Calif. 


300 CAR AGENCY HANDLING Studebaker 


in Springfield, Ohio. Population 80,000. 
Good industrial center. Extremely low 
price makes this an exceptional oppor- 
tunity to buy a dealership in the large 
automotive market. Seller has other in- 
terests that demand his complete atten- 
tion. Contact Mr. Maggied, Maggied Mo- 
tors, Springfield, Ohio. 


DEALERSHIP HANDLING STUDE- 
BAKER, located in northern Illinois 
town on the heavily traveled Route 
No. 12 leading to Lake Geneva and 
Minneapolis. Ten miles south of Lake 
Geneva in the center of town. Building 
40’x148’ with basement, reinforced con- 
crete floor. Drive-in filling station with 
five shell pumps pumping a large gallon- 
age of gasoline. Used car lot adjoining 
building. Will sell building complete with 
stock of Studebaker parts; shop equip- 
ment such as hoist, press and special 
tools; used car lot and filling station; 
showroom in front. For further infor- 
mation write or call Foley’s Motor Sales, 
Frank W. Foley, Phone 151, Richmond, 
Ill, Reason for sale—owner retiring. 


WILL SELL large, established (2 decades) 
automobile dealership, One of ‘‘Big 
Three’ cars and trucks — eights and 
sixes. Good physical and modern equip- 
ment layout with valuable real estate. 
Fine, progressive and one of larger cities 
in ‘‘Magic Circle’ serving quarter million 
population trade area. A real setup and 
buy for individual with financial and 
personal abilities. Factory approval 
necessary. Good reasons for selling this 
excellent dealership. Purchase of used 
vehicles optional. All inquiries strictly 
confidential. Box 2954, c/o Automotive 
News, Detroit 26. 


HANDLING PACKARD. Same building 15 
years. Texas town 130,000—300,000 trade. 
Total parts, accessories, office equipment, 
used car lot equipment signs—$30,000. 
No used cars to buy. Selling 150 cars a 
year. $300 lease. Must put my time in 
other business. Box 2938, c/o Automotive 
News, Detroit 26. 


MICHIGAN DEALERSHIP, population 70,- 
000, one of ‘‘Big Four,’’ 300 cars, two 
used car lots—$50,000. Four year lease, 
excellent facilities. Investment returned 
in one year. Please do not answer unless 
you mean business. Factory approval. 
Box 2803, c/o Automotive News, Detroit 
26. 


DEALERSHIP—NORTHERN OHIO city— 
now handling Chrysler-Plymouth. 75 to 
100 cars per year. Will sell at inventory 
on parts and equipment. Present in- 
ventory—$15,000 to $20,000. Long lease 
on well located building. Used car lot 
connecting. Present owner established 
same location twenty years, now wishes 
to retire. Must have factory approval. 
Box 2937, c/o Automotive News, Detroit 
26. 


150 CAR DEALERSHIP, handling Olds- 


mobile. Best 25,000 trading area in 
central Michigan. Established twenty 
years. Well equipped service and body 


shop, Large used car lot in connection 
on main street. Will sell all or part 
of corporation stock. Have other in- 
terests. This will stand the acid test. 
Write Box 2956, c/o Automotive News, 
Detroit 26. 


WELL ESTABLISHED DEALERSHIP in 
business same city since 1932. One of 
the hub cities of midwest Missouri. 
Handling Dodge-Plymouth with 250 to 300 
units a year _ potential, Completely 
equipped service and body shop. Parts 
and equipment at inventory. Reasonable 
lease on building. Owner retiring. Factory 
approval necessary. Box 2936, c/o Auto- 
motive News, Detroit 26. 


OPPORTUNITY FOR GOOD automobile 
man to purchase well established dealer- 
ship handling Chrysler-Plymouth for 29 
years, Present dealer retiring. Located 
in progressive city of 60,000 within 40 
miles of Chicago. Shop equipment, parts, 
accessories, etc. for sale at inventory 
amounting to less than $35,000. Box 
2957, c/o Automotive News, Detroit 26. 


A CHEVROLET GARAGE with § sales 
volume last year of 60 new cars and 
excellent used car market, in southeast 
South Dakota. Is offered at a sacrifice 
on account owners are called into U. S. 
armed service. Good terms. H. D. Lewis 
Inv., Co., 316 Western Bldg., Mitchell, 
8s. D. 


WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 


LEO J. KLEM 


909 Fisher Bidg. Detroit 2, Mich. 











HELP WANTED 


GENERAL MANAGER 


Mid-West Metropolitan G.M. dealership requires General Man- 
ager capable of complete charge operation over 1,000 cars. 
Good incentive for results. Will earn over $25,000. Furnish 
complete details in reply. All answers confidential. 


JOHN W. STOKES & CO. 
Certified Public Accountants 
1775 BROADWAY, NEW YORK 19, N. Y. 
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DEALERSHIPS AVAILABLE 


Dealership 
Available 


Intermountain Area 
Now Handling Buick 
A money making deal. Reason 
for selling, accepting larger 


deal. Can arrange financing. 
$57,000 book value. No blue 


sky. Will keep used car and 
accounts receivable inventories. 
This will sell in the next two 
weeks. 

Act now if you are interested, 


stating your age, experience 
and amount of capital. 
Write Box 2961 
c/o Automotive News, 
Detroit 26 





AGENCY HANDLING FORD. Ford dealer, 
retailing 120 new units, desires to sell 
in order to purchase a 400 car deal now 
pending. Old established location with 
new corner building on % block, all 
paved in the heart of town, completely 
modern. Sell for inventory and long lease 
on building if needed. Box 2881, c/o 
Automotive News, Detroit 26. 


FOR SALE dealership now handling Stude- 
baker in one of Ohio’s leading cities. 
Ultra modern building and adjoining 
used car lot. Parts and equipment only. 
No real estate, good lease assured, 200 
car deal, fine service department and 
body shop. Box 2915, c/o Automotive 
News, Detroit 26. 


DEALERSHIP HANDLING two GM lines. 
Located in prosperous Ohio community 
on U. 8S. highway. Trading area of 10,- 
000. Attractive lot, modern building and 
equipment. No used cars or receivables 
involved. Box 2910, c/o Automotive 
News, Detroit 26, 


METROPOLITAN DETROIT area dealer- 
ship handling Nash, Grossed over $900,- 
000 1952. Parts and equipment $19,000. 
With or without real estate. Box 2952, 
c/o Automotive News, Detroit 26. 


DEALERSHIP, HANDLING FORD, located 
central Iowa. Town of 1800—rich farm- 
ing territory. 70 units. Buy or lease 
excellent building with adjoining paved 
used car lot. Excellent equipment with 
body shop plus parts at inventory, ap- 
proximately $22,500. Money making 
business ready to step into. Owner must 
change climate, Box 2953, c/o Automotive 
News, Detroit 26. 


DEALERSHIP, HANDLING BUICK, north 
central New Mexico. 150 new car units. 
Factory approval necessary. Good lease 
and building. Complete shop, parts stock 
and office equipment. Extra nice display 
room. Located on three main highways. 
Trade area approximately 30,000. Sell at 
inventory will not exceed $25,000. P. O. 
bay 958, Espanola, New Mexico. Phone 


DEALERSHIP HANDLING CHEVROLET. 
Very profitable Chevrolet dealership in 
middle western industrial town of over 
20,000. No real estate. Box 2926, c/o 
Automotive News, Detroit 26. 


DEALERSHIP WANTED 


ST. LOUIS, MISSOURI or vicinity. GM 
single or dual dealership. 150 units up. 
Factory approval assured. Write full 
particulars. Box 2949, c/o Automotive 
News, Detroit 26. 


CHEVROLET — MISSOURI or Illinois. 
Factory approval assured. Write full 
particulars. Box 2950, c/o Automotive 
News, Detroit 26. 


WANTED — SUITABLE Chevrolet dealer- 
ship in southeast — 150 to 350 units. 
Ample capital, factory approved. If you 
wish to discuss, very confidentially the 
matter of selling within the next thirty 
days, let’s talk it over. All replies strict- 
ly confidential. Box 2951, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED. Chevrolet—North 
Jersey. Write full particulars Box 255, 
- Paterson Evening News, Paterson, 

BIG THREE DEALERSHIP wanted within 
75 miles New York City, Hammond, 54 
Riverside Drive, New York, N. Y. 
WAtkins 4-6754. 





MR. FORD or GM DEALER 


- | am interested in your going concern 
if your minimum allotment is 409 units. Am 
dealer at present looking for opportunity to 
enlarge. Can assure factory approval and 
$200,000 capital. Contact me giving full 
details. Your reply will merit immediate at- 
tention and strict confidence. 


Box 2962, c/o Automotive News, Detroit 26. 





This 
volume profitable liquid operation that wil! 
more than satisfy all parties concerned. 


150 Montague St. 





Excellent Bodies - 


SARATOGA 17-2300 


DEALERSHIP WANTED 








You Can Lease 
Your Ford Dealership 


To an organization of national reputation anc 
outstanding merchandising ability. Factory 
approval guaranteed. Ali replies held ir 
strictest confidence. This operation definitely 
has the answer to 

New Car Stock — Used Car Stock 

New Truck Stock — Used Truck Stock 

Obsolete parts inventory 

Excessive parts inventory 

Uncoliectible accounts receivable 


organization will guarantee a _ high 


Write Box 2960, c/o Automotive News, 
Detroit 26. 








WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United 
replies held in strictest confidence. 


States. Ali 


DAVID JARET CO. 


Established Over 29 Years 
Brooklyn 2, N. Y 
ULster 2-5600 





BUSLNESS OPPORTUNITIES 


RENT-A-CAR AGENCY available—medium 


sized agency that is well established, well 
managed and profitable. New owner can 
take over and let present management 
operate without inconvenience. Desirably 
located in downtown area of a prosper- 
ous, growing city in midwestern state. 
Daily transit rentals as weil as lease 
contracts on both cars and trucks. Box 


z2y¥z2u, c/o Automotive News, Detroit 26. 


DEALEK SERVICES 





INVENTORY SERVICE 
Parts and Accessories Depts. 


Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special i 
organization — in business since 
bookiet on Parts Department operation sent 
on request. Call or write tor service details. 


buy-sell service. 


Automotive inventory 


Service Co. 
10040 Freeland Detroit 27, Mich. WE 3-6449 








INVENTORY SERVICE 
Parts Accessories 
Large and Small Deaierships 


inventories taken, price extended and sum- 
marized within 24 hours. Expert 

do ali the work. Accurate, unbiased and 
contidential, Inventories accepted by all 
accountants and by the government. 


ALLIED INVENTORY CO., INC. 


E. 79th St. Chicago, Ili. 
ESsex 5-8300 





INVENTORY SERVICE. Parts and acoes- 


sories. Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 


PERSONAL 


MAMA—IF YOU ARE sure little Willie 


really is a moron, he will be a sales 
duke—ain’t that the title? Papa. 


CARS FOR SALE 


NEW 1953 CHRYSLER Crown Imperial, 


eight passenger sedan. Black with power 


steering, torque transmission, radio, 
heater, solex glass, whitewall tires. 
Available for immediate delivery at 


Huntington, N. Y. at below dealers cost. 
Box 2958, c/o Automotive News, Detroit 
26. 


WHOLESALE 


WHERE 
ARE YOU LOCATED? 


We have ‘51, '52 Chevrolets, Fords, 
Plymouths for Sale, available for your 
RIGHT IN YOUR AREA. 


WHOLESALE 


inspection, 


CLEAN © LOW MILEAGE 


We also maintain a complete se- 
lection of these models in CHICAGO. 


Contact Ben Geller 


EMKAY, INC.., 


6850 COTTAGE GROVE AVE., 
Chicago 37, Hl. Museum 4-6969 


WHOLESALE WHOLESALE 


ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


Good Motors - 
Upholstery New 


BUY NOW — LOWEST PRICES EVER 
1950 
Plymouths — Fords — Chevrolets 
1 te 500 


MORRIS FREEDMAN 


S4th & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
SHERWOOD 7-170 


Heaters 
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CARS FOR SALE CARS FOR SALE 


WE 
SELL WHOLESALE 


USED CAR 
DEALERS 


WE WHOLESALE 
BUY IN DETROIT 


WE 
SELL EVERYWHERE 


Over Three Hundred Cars 
“New and Used” 
And Trucks on Hand 


At All Times Automotive News’ Average 


Used Car Prices 


SEE HANSON 
CHEVROLET CO. 


Wire or Phone Us Your Needs 
All Makes and Models 


Cars - Trucks - Trailers 
Two Lots and 200 Cars 


BEN FISHEL 
AUTO CO. 


2114 Sycamore Street, Cairo, lil. 
Phones 652 — 653 — 654 


14601 E. Warren 
13130 Gratiot 
Detroit—Tuxedo 1-5840 





DEALERS SAY 
Our greatest dollar values are at 
CARL MARKER'S 
FORT WAYNE 
AUTO AUCTION 


KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 


Dealers Most ¢ + the Cross-Roads of America 
INDIANAPOLIS, INDIANA Oldest in the Mid-West 
andi, Auction iat t 
CORNER CAPITAL AND MORRIS STs. Gas & Se. ene) Eee 
Market 8541 — Belmont Sale Every Tuesday 


IN THE HEART OF INDIANAPOLIS 12:30 P.M. 


OPEN ALL NIGHT MONDAY 


Phone E 1254 Phone E 5209 
324 West Main Street, Fort Wayne, Indiana 


We Guarantee Checks 
Dealers Only 








ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1951 and 1952 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 








ATTENTION DEALERS!!! 
200 Fine Cars and Trucks Whole- 
sale, reconditioned and ready for 
ROBINSON AUTO RENTAL, INC. | sale—Tow Bar Service— Storage 

Please note change of address Phone us for motel reservations 


229 S. HANSON ST., PHILADELPHIA 39, PA. N. Northwest Chevrolet Co. 

1. E. Spatig, Used Car Manager Woodward at 13 Mile Royal Oak, Mich. 
Phone: Sherwood 8-1500 Lincoin 5-1100 

“Home of Michigan's Finest Automobiles" 











CARS WANTED 


FAIR MARKET PRICES 
for 


YOUR LATE MODEL CARS 


Premiums for Caddies and Hardtops 
R. S. HENRY 


Phone 6230 New Brighton, Pa. 


USED CARS 
WHOLESALE 


100 CAR SELECTION 
AT ALL TIMES 
Clean and Ready for Sale 
MAKE YOUR OWN DEAL 


H. D. MAGGIO, INC. 
Dodge-Ptymouth Dealer 

1637 N. Cicero Avenue, Chicago, Iilinois 
Phone BErkshire 7-3122 








PARTS FOR SALE 


BUICK PARTS 


Wholesalers 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 








AUTO AUCTION 


TIM ANSPACH 


"Midway", Stop 20 Quantity Shippers—All GM Parts 
Albany-Schenectady Road Shipped Same Day 
ALBANY, N. Y. WRITE—WIRE—PHONE 


(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A and N.A.A.P.A. 


All Shipments C.O.D. 


GORDON BUICK 


Formerly 
ROBERTSON BUICK 
“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 
WaAbash 2-1030 





VACATION & BUY 


IN FLORIDA 
AT THE SAME TIME! 


Clean, Top-Notch 
Late Model Cars 


THE COUNTRY’S BEST VALUES 
You Buy—We Forward Anywhere 


COUTURE CAR RENTALS 


Exec. Offices 825 Fifth St. | 
MIAMI BEACH, FLA. | 
Teletype MM 79 Tel. 5-1116 


AUTO AUCTION 


CLEVELAND, OHIO 


Every Monday at Noon 
13315 Brookpark Rd. 


Midway between Chevrolet and Ford Plants 
2% miles from airport 


Phone Winton 1-9911 


Joe E. Johnson, Manager and Auctioneer 


MERCURY HEATERS 

=, omnes heaters for 
950 and 1951 Mercurys 

Brand hen — One Half Coder Cost 

$20 each — Shipped C.O.D 

HUACO MOTORS, INC. 

Authorized Lincoln-Mercury Dealer 
1007 Austin Avenue Waco, Texas 












Save Hundreds of Dollars from || OLDS and PONTIAC 1940-1948 — $99.50] WILL TRADE for late model GM cars. 
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SHOP EQUIPMENT FOR SALE MISCELLANEOUS 


PARTS FOR SALE _asnatneneneanonenenamananenaensiiasentelisiiidesnasiont 
FOR SALE, One Clayton dynamometer, one| ENGINE REBUILDING — Crankshaft 

PRECISION REBUILT year old, like new. One Jet-O-Matic car grinding and — John P. Hughes 
washer, used one year, bargain. Crosby Motor Co., 800 Commerce 8t., 


HYDR A MATIC Motor Co., 1835 Illinois St., Sidney, Lynchburg. virginia, 
- _Nevr. | DRIVER TRAINING DUAL controls, Most 
TRANSMISSIONS |[7nctik® bureurhe senametic potung| Keyes W.Va 


machine, complete condition A-1,. Has Keyser, W. 
DYNAMOMETER TESTED 


been in use for less than one year. For 
details write, John Hays Ford Sales, Inc., 
Performance yer: equivalent to 
@ new unit 


Terre Haute, Indiana. 
Complete stock Hydra-Matics for all cars 





THE SAFEST TOW BAR 
YOU CAN BUY 


WILL TRADE 


1941 J3 cub trainer. Absolutely like new. 


exchange. sent on request.) Lycoming 65. 1948 Ercoupe. Total time ° ® 
SHIPPED ANYWHERE — SAME DAY coc ton fe eee utomatic ra in 
. prop. ontac e orris oore, 
A gubanmnen te a Market St., Steubenville, Ohio, 
ce Automotive Produc WITH BRAKE HOOK-UP 
5416 N. Broadway Chicago 40, Illinois LINES WANTED 
Phone: Longbeach |I- 


ONLY .. .5514° sus 


Meets 1.C.C. Strength Requirements 


Open Accounts Rated Concerns 


MANUFACTURERS AGENT 
at your service 
Experienced—well established 


COMPLETE with 

Guide Cables and $61 45 
BRAKE HOOK-UP .......... 

Meets ALL 1.C.C. Requirements! 

—SPECIAL— 

Protecto Covers (Tailor Made) 

Carrying Bags 

SAFETY CHAINS, set of 2, only 
query. tr $19.50 


CASE-LOT 6 UNITS, only . . . $17.50 
* * a 


TRI-KING 3-Point Hook- 
Up tntve-ttate ‘ow Bar $42.50 
(Folding "V" Type) 


and a live wire! 
Open for additional lines 


227 DAVID STOTT BLDG. 
DETROIT 26, MICH. 


GM PARTS 


Shipped Anywhere 
Same Day 


GMC PARTS 





MISCELLANEOUS 


Our New Model 


TOW BARS 


Cannot Be Matched 
At Any Price 


Phone—Wire—Write 
FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. Chicago 26 
Direct Phone—AM 2-7117 





BUICK 
Ww H °o L E Ss A L E Write Teday For All Prices include 8°, Fed. Excise Tax 
PARTS Illustrated Catalog 


TOW BAR SALES CO. 


Exclusive Factory Distributors 


AS NEAR AS YOUR PHONE 
DE 2-0700 AN 3-8888 DO 3-8373 MO 4-4485 
40 So. Clinton St., Chicago 6, Ill. 


FACTORY SALES DIVISION 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 
Phone 2-5257 All Dept's. 
“Leaders In The Industry” 
Since 1939 


ONE OF THE EAST'S 
LARGEST INVENTORIES 
Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 


Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
NEW YORK 19, NEW YORK 








GENUINE 
STUDEBAKER 
PARTS 


*® Large Complete Stock 


FOR SALE | 


1 AND 2 YEAR OLD CHEVROLETS 
ALL COLORS - - - - ALL MODELS 
DELIVERED RIGHT TO YOUR DOOR 
A Year Round Source of Supply 
ALL CARS DRIVEN BY ONE PERSON 
These are not abused Taxis or Fleets 
You Appraise the Units 
If Your Price is a Fair One, They're Your Automobiles 
if Interested Write or Phone 


TRANSPORTATION VEHICLES INC. 


230 Greenpoint Ave. Brooklyn 22, N. Y. 
EVergreen 3-4800 
PLEASE — SUPPLY BANK REFERENCES — PLEASE 


WE ALWAYS HAVE HUNDREDS OF CARS 
TO WHOLESALE 







® Ship Anywhere—Same Day 






NORTHSIDE MOTORS 
4232-42 Natural Bridge 
St. Louis 7, Mo. 
LU. 4860 







Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 
GREBE OLDS 


3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 












TRUCKS FOR SALE 


1953 COE CHEVROLET, 2 ton, with 35 
foot 1950 Whitehead and Kale auto 
transport trailer. Southern Motor Co., 
1517 Austin, Houston, Texas. Phone 
Atwood 4531. 












Wrecker For Sale 
1950 Holmes power operated, 2 boom yoo 
515 with Holmes custom service 
Mounted on a 1946 Ford, 6 cylinder bose 
wheelbase with only 22,000 actual miles. 


Motor was completely overhauled a i 
including a new crankshaft. Has 
generator and four new General All- Grip As $0 
by 20 tires in rear. Heavy push bumper, 
twin spot lites, twin back up lites, twin 
flashers lites, large ~ mounted stop. light, 
all wheel brake loc radio and heater. 
Wrecker equipment includes 350 feet of 
¥ inch cable each boom, side position locks 
for each boom, late model car towing cradle, 
two snatch blocks and boom capacity four 
tons. Pulling capacity 12 tons. 


Price $1,750 


Brenkman Oldsmobile Company 
GENESEO, ILLINOIS PHONE 2120 


New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [] or send bill [[] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





BUSES FOR SALE 


SCHOOL BUSES — IMMEDIATE DE- | 
LIVERY. Pa., N. J., Del. eee. 
Three Int. R-183, 60 passenger. | 
Dodge RS-229, 60 passenger. Two Fora | 
B700, 60 passenger. Two GMC 450-30, eo Mg 
passenger. Two Int. R-1853, 66 
ger. Two Ford B75, 60 passenger. a tee 
and used units of all sizes on a 
National Bus Sales Co., Inc., 101 
33rd St., Philadelphia 4, Pa. Phone BA 


| 
| 
| 
2-7605. | 
| 
| 
| 
i 


CORRE RHEE RHEE HEHEHE EEE EEE EEE HEHEHE HEHE HEHEHE HEHEHE EEE EEE HEHE EES 


PORE ERE EEE EEE EEE HEHEHE EEE EEE EEE EEE HEHEHE EEE EEE EEE HEHEHE HEHEHE 


TRADE CONNECTION: 
Truck Dealer [] 
Insurance [) Financial () 


Manufacturer [] 
Supplier 0 


Car Dealer [) 
SCHOOL BUSES— Immediate delivery. Four Jobber [) 
new Chevrolet truck chassis, model 67 
with 48 passenger Blue Bird eeay. 
Located Ft. Valley, Ga., and Meridian, 
Miss. Phone or write Reliable Chevrolet 
Co., Meridian, Miss. 


ee ee ee ae ae ee ee ee 


a EOE, os vandds te nehak baa baleaweee Whos cadcndndewesesc bani 
8-31-53 | 
















Instead of simply saying\,) 


the industry is learning it pays to say 


LO eed ere) 


FULEL-FLOW R IN G wae 







3 vital surfaces chrome-faced 





] Top compression ring is chrome-alloy cast 
iron with SOLID CHROME face, factory- 
lapped to a light-tight finish, with Granosealed 






sides for flexibility. 





2 Side rails of MD-50 oil ring have SOLID 
CHROME faces. Granosealed sides for flex- 
ibility. Hundreds of thousands of cars have 






proved this ring best for oil control even in 






badly tapered and out-of-round bores. 





3 All rings in Sealed Power KromeX Ring Sets 
are beveled or tapered to thread-line con- 





tact for quicker seating and blow-by control. 






em LOme BESS MeO] i me at 1c ; 
The only ring with the Full-Flow Spring a | ; FIGHT HEAT, 


Best for oil control even in 
BADLY TAPERED FRICTION, ABRASION 


a 4 RROSION 
OUT-OF-ROUND BORES CORROSIO 










MAJOR ENGINE 
BUILDERS 


Sealed Power 


chrome rings! 











the four worst enemies 
of piston-ring life 


Sealed Power Piston Rings 


SEALED POWER CORPORATION ° MUSKEGON, rings 


Sole manufacturers of KromeX Ring Sets, MD-50 Steel Oil Ring, Full-Flow Spring, Flex-S Flexible Oil Ring, and GI-60 Groove Inserts. 
Leading producer of Automatic Transmission Rings, Power Steering Rings, and Non-Spin Oil Rings. 






. 4 -— = = 





racer ill gs 


